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it Could Put Your Product in a New Light, Too 


Here is a development that may well put a product of yours in a 
completely new light or even inspire a totally new one Its the 
ubstantial improvement made in the color of PLIOFLEX to give 
industry the best, complete line of nonstainin non-discoloring 


rubbers currently available 


Phe true significance of this new, light color of PLIOFLEX lies not 


Plioflex hi at There product iiprovement but in the Opportunities it offers 


general purpose “a for new and wider uses of synthetic rubber. Now, with 
synthetic rubber PLIOFLEX, designers and manufacturers can combine 
the resilience, flexibility, elasticity and other desi 

able properties of a true clastomer with the 


delicate colors so much in demand—and do so 


DIVISION at a reduced cost 


Why not learn more about the new, light color of 
RUBBER 4 
RUBBER CHEMICALS PLIOFLEX? Find out how it can he Ip you to new ol 
EPARTMENT improved products by writing to: Goodyear, Chemical Division 


Dept. W-9415, Akron 16, Ohio 
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NEW U.S. POLICIES FOR CRISIS. Administration tackles Middle East settle- 


ment, Europe’s economic crisis, rebuilding Western Alliance. 


UNEASY RETAILERS WAIT, WORRY. With store shelves bs ti the public 


hasn't yet started a Christmas shopping rush 


CEA CHIEFS CHANGE, POLICIES DON’T. That's the sum of this week's 
retirement of Arthur F. Burns as the President's official economic adviser. . 

WHAT SUEZ LEFT BEHIND: A TRAFFIC JAM ON THE WORLD'S SEA 
LANES. it means higher rates for shippers, a busy time for ship operators, 
unusual prosperity for shipbuilders 


FED STOPS TIGHTENING SCREWS. The expected post-election clamp 


down is in abeyance until the effects of the Suez crisis become clearer and the 
trend in housing and autos takes shape 


U.S. LENDS U.N. ITS WINGS. Air Force handles with ease its part of job of 
airlifting U.N. troops to Middle East 


BANK LAW REVIEW. Senate group opens first overhaul of federal law in 20 
years 


IN BUSINESS. News about defense leaks, bus segregation, FTC vs. International 
Paper, research on Mid East parasites, Seawolf’s troubles 


THE MONEY MARKET: HOW TO GRAB THE SCANTY DOLLAR. in to 


day’s scramble for money, the financial vice-president has to know what he is doing 





Can Eden Weather the Storm? Britain’s Prime Minister gambled his political 
career at Suez 

Canada is Side Door to U. S. Market for European packaging equipment 
manufacturers ; 

In Business Abroad. News about Chilean ores, Middle East oil, Chilean union 
demand: 


A Wider Net to Trap Depositors. Debate of wholesale vs. retailing banking takes 
a new turn 


Bursting Out. If Fed O.K.’s First National City suburban move, other banks may 
rush to set up branches across once forbidden district lines 


Billions in Municipals. Voters last week added to the flood of new issues 


In Washington. News about electrical appliances, cartels, research money, lend- 
lease buildir g, NLRB decision 


Labor Banking: It Still Survives. The only union-operated banking system is in 
business mainly to take care of its own people 

Labor Tallies Vote Results. !t won't admit a setback—but questions its strategy 

In Labor. News about union mergers, factory workers, farmers, U.S. Steel 


In Management. News about company-buried talent, planning programs, group 


nflice 


Integration Is Now the Goal. Underwood, like other office equipment makers, 
has taken dead aim at integrated data processing for tomorrow’s business 


Too Many Shopping Centers? The rash of suburban branches makes the experts 
wonder just how much the traffic will bear 

Selling Products by the Carton. Multiple-unit packages are making headway 

In Marketing. News about food chains, appliances, foreign cars, price cuts 

But War Stocks Edge Up. Suez worries damp out expected election rally 

Airplane Servicing—Growing but Uneasy. Independent maintenance companies, 
prosperous now, wonder about the future 

New Products 

Greater Miami Gets Chance to Pioneer Areawide Government. Over-all rule by 
county board will be first of its kind in U.S 


In Regions. News about new West Coast industry, changing face of Little Rock, 
defeat of Louisiana resource taxes 
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1951 1952 1953 1954 1955 


Week 
Average Ago 


BUSINESS WEEK INDEX (chart) . 91.6 A +1494 


PRODUCTION 


Steel ingot (thous. of tons) ; 2,394 2,495 12,463 2472 
Automobiles and trucks , 215,221 96,986 +144.097 162,959 
Engineering const. awards (Eng. News-Rec. 4-wk daily av. in thous.)......... : $59,080 $75,471 $70,794 $67,456 
Electric power (millions of kilowatt-hours) , 10,878 11,300 11,487 11,522 
Crude oll and condensate (daily av., thous. of bblis.)....... , 6,808 6;990 +6,981 7,050 
Bituminous coal (daily av., thous. of tons).. , 1,699 1,735 1,740 1,755 
Paperboard (tons) - ‘ 295,930 279,692 282,327 283,400 


TRADE 


Carloadings: miscellaneous and I.c.1. (daily av., thous. of cars) 
Carloadings: all others (daily av., thous. of cars) 

Department store sales index (1947-49 = 100, not seasonally adjusted). 
Business failures (Dun & Bradstreet, number). 


PRICES 


Spot commodities, daily index (Moody's, Dec. 31, 1931 = 100) 

industrial raw materials, daily index (BLS, 1947-49 

Foodstufls, daily index (BLS, 1947-49 100). 

Print cloth (spot and nearby, yd.) 

Finished steel, index (BLS, 1947-49 100) 

Scrap steel composite (iron Age, ton) er 

Copper (electrolytic, delivered price, E & MJ, Ib.).. 0... 6 cece cece wees 
Wheat (No. 2, hard and dark hard winter, Kansas City, bu.) 

Cotten, daily price (middling, | in., 14 designated markets, Ib.) civmbaaddaed 
Wool teps (Boston, |b.) ; ‘ 


FINANCE 


90 stocks, price index (Standard & Poor's). . 
Medium grade corporate bond yield (Baa issues, Moody’s) 
Prime commercial paper, 4 to 6 months, N. Y. City (prevailing rote) 


BANKING (Millions of Dollars) 


Demand deposits adjusted, reporting member banks ++45,820 55,955 55,289 +56,069 55,588 
Total loans and investments, reporting member banks tt71,916 85.259 85,338  +85,660 85,602 
Commercial and agricultural loans, reporting member banks tt9,299 25,485 29,833 +29,931 30,121 
U. S. gov't guaranteed obligations held, reporting member banks +t49,879 30,300 25,732 25,961 25,752 
Total federal reserve credit outstanding... . é 25,963 25,707 25,466 25,762 


MONTHLY FIGURES OF THE WEEK oe eo aaa 


Average Ago Ago 
Housing starts (in thousands) ' 55.9 105.8 93.0 93.0 
Average weekly earnings in manvufacturing..... - $43.82 $78.50 $81.40 $82.01 
Wholesale prices (U. S. Dept of Labor BLS, 1947-49 78.7 111.6 115.5 115.5 
Exports (in millions) cae : exes es | $812 $1,256 $1,520 $1,518 


* Prelimimary, week ended Nowember 10, 1956, ?¢ Estimate 8 Date for ‘Latest Week’ on each series om request. 
* Rewised. ** Ten designated markets, middling 4 in, 


THE PICTURES..Grant Compton—-108, 109, 110, 145, 187; Walter Curtin--163, 164; Evans Products Co.—132; R. M. Hollingshead Corp 
134; |. NLP 32 (except Dot. it Herb Kratovil-—120, 121, 123, 136, 137; Bob Phillips——35 (rt U. P.—-32 (bot. It.), 37, 159, 160; W. W 


6 (it 40, 42 
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New York to Chicago—*15 a booth! Ship UNITED! 


‘J 
« 


Yj iy ‘ ‘ 
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COLLAPSIBLE SHOW BOOTHS and sales displays can 


be used in one city today and in another city tomorrow 
Just ship them overnight on United's 300-mph DC-6A 
“Big Lift” Cargoliners. Cost for 200-lb. shipment, New 
York to Chicago—$15*. 


Examples of United’s low Air Freight rates 
per 100 pounds* 
$4.78 

$5.90 

$6.42 

$9.80 

. $24.15 

. $27.00 


CHICAGO to CLEVELAND 
NEW YORK to DETROIT 
DENVER to OMAHA 

SEATTLE to LOS ANGELES 
PHILADELPHIA to PORTLAND 
SAN FRANCISCO to BOSTON 


*These are the rates for many commodities. They are often 
lower for larger shipme nts 
tion only 


Rates shown are for informa 
ure subject to change, and do not include the 
3% federal tax on domestic shipments, 


» aa 





YOU'RE DOUBLY SURE ON UNITED —Space for your 
shipment on the flight you want is guaranteed by Re 
served Air Freight . Weather-mapping radar on 
United’s DC-6As helps assure that your shipment will 
arrive on schedule There’s assurance, too, in United's 
round-the-clock cargo schedules and in United's kid 


glove cargo handling procedures. 


SHIP FAST...SHIP SURE...SHIP UNITED 








For service, information, or free Air Freight booklet, call the nearest United Air Lines Representative 
or write Cargo Sales Division, United Air Lines, 36 South Wabash Avenue, Chicago 3, Illinois 





Use your Imagination and 


your Industrial Supply Distributor 


Let him help you 
COUNT your way to 
Lower-Cost Operation 


When you come right down to it, how 
do you know .. . how can you be sure of 
unless you count? And when 
you take a calculating look, you'll find 
that almost every machine, process and 
system in your plant can be more closely 
Countrolled . cost-wise .. . by the ad- 
Veeder-Root Counters that 
production, payroll, inventory 
and tax figures, plus a running check on 


anything .. 


dition of 
supply 


mechanical performance 

It's easy to attach standard Veeder- 
Root Counters to existing equipment... 
as your Industrial Supply Distributor 
will show you. And if special counters 
are needed, he will bring a Veeder-Root 
with So call 
your distributor today .. . he’s a man 


engineer to consult you. 


you can count on, 


Insist on Standard 


VEEDER-ROOT 


COUNTERS 


from your 


Industrial Supply Distributor 


or write us on special problems 





SMALL RESET COUNTER 
A compact, rugged reset counter for 
moderate duty in parts inspection, quality 
control, conveyors, machine tools, light 
presses, etc. 
Dimensions 
he" wide 
Speed: Up to 1000 counts per minvte. 


1%” long, 1'%s" high, 


eee eee eee eee eee eee eee ee eee 


RESET MAGNETIC COUNTER 


For remote indication of machine op- 
eration from plant to office. 


Dimensions: 3'¥\6" long, 2/2" high, 
1%" wide. 


Speed: Up to 1000 


minute. 

Coils; 110V-AC are standard, Other 
voltages ore available. Panel mount- 
ing feature also available. 


counts per 


HAND TALLY 


For quick spot-checks of production 
or performonce. 


Dimensions; 1''44" long (to end of 
reset knob), 1%" deep, 2” high. 


Counts one for each depression of 
the thumb lever, and resets to zero 
by a turn of the knob. 
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BOX-TYPE 
RESET 
COUNTER 


For punch press installations, conveyors, 
meatal-working equipment, die casting, 
plastic-molding, rivet, spring and wire 
machining, or any installation requiring 
a heavy duty counter. 

Dimensions; 4\%" long, 252" high, 3% 
wide. Speed: 500 counts per minute. 


” 


a 


CLUTCH SPEED COUNTER 


For checking to make sure that the ma- 
chine is operating at the required R.P.M. 


Dimensions: 3%" long, 14" max. di- 
ometer. Non-Reset. 


Internal clutch operates counter only when 
rubber tip is pressed against the shaft. 





Everyone can count on 


"The Name that Counts” 
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READERS REPORT 





Controlling Finances 


Dear Sir: 

Re your article Chrysler Re- 
styles Its Executive Structure 
[BW—Nov.3'56,p85|, Chrysler 
Corp. has long had a Vice-Presi- 
dent-Finance. F. W. Misch, who 
succeeded to this office on Feb. 
9, 1956, directs all the company’s 
fiscal controls, serving also as a 
member of the Operations Com 
mittee, the Board of Directors and 
its Finance Committee 

JAMES Copt 
VICE-PRESIDENT 
CHRYSLER CORP 
DETROIT, MICH, 


Co-ops vs. Giants 


Dewr Sir: 

Reader Scott's letter [BW 
Oct.6'56,p5——Not a Co-op] is a 
not so obvious misstatement of 
fact. Cooperative corporations un- 
der the 1953 Revenue Law now 
must pay tax on any revenue that 
they make. If they distribute all 
revenue to their stockholders or 
patrons, they of course would have 
no income, However, those receiv- 
ing this distribution must declare it 
in their own income 

In years gone by, cooperatives 
had tax advantages resulting in un- 
favorable comment. Today they 
merely give a small farmer an op- 
portunity to join hands with other 
small farmers to go into business 
in competition with “big business.” 

PHILLIPS WYMAN, Jr. 
SALINAS, CALIF, 


Dear Sir: 

Fairness alone demands an 
opportunity for the other side of 
this problem to be stated 

This so-called tax favoritism to 
cooperative corporations is merely 
the means by which the independ- 
ent farmer and independent mer- 
chant can do their buying and 
selling under a single income tax 
schedule comparable to the posi- 
tion of an integrated corporation 
with both purchasing and sales de- 
partments. The alternative pro- 
posed by Reader Scott would force 
every small businessman and 
farmer to start computing his 
federal income tax liability, either 
corporate or personal, from the 
first dollar up, at each stage of the 
marketing or distribution process. 

Cooperative effort is one of the 
very few remaining means by which 
small businessmen, including farm- 
ers, are able to maintain § their 
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AMERICAN 
BRASS 


Photo taken in the engl- 
neering department shows 
@ trainee undergoing in- 
struction as part of the 
American Brass training 
program. This Graphic 
picture was token for use 
in the Company's person- 
nel recruiting booklet. 


FINDS CROWN GRAPHIC® 
VERSATILITY IDEAL IN 


ACTIVE PICTURE PROGRAM 


The American Brass Co. of Waterbury, Conn. is one of the nation’s 
foremost processors and fabricators of copper, brass, aluminum, bronze, 
nickel silver and other alloys. Its five divisions produce a variety of products 
ranging from sheet, wire, rod, and tube to flexible metal hose and tubing, 
stampings, eyelets, and small diameter seamless tubing. 


Photography plays an important 
role in the corporate activities of 
American Brass. Its Pacemaker 
Crown Graphic cameras are kept 
busy pictorially recording customer 
case bistories, new equipment for 
patent application, manufacturing 
sequences and company news events 
for public relations work. The cam- 
eras are also used for studio shots 
where background, careful arrange- 
ment and lighting are required. 


A studio shot of American 
Brass flexible metal hose 
to illustrate compeny 
advertising. Made with a 
Crown Graphic 


v 


Mr. C. E. Woodward, Director of 
Sales Promotion for American Brass, 
says his company selected Crown 
Graphics because of their “ver- 
satility, positive action, all-around 
dependability and because they were 
recommended.” American Brass uses 
Graflex flash equipment exclusively. 
This combination, Mr. Woodward 
says, “provides excellent synchro- 
nization and foolproof action.” 


This exceptional, detailed Graphic shot 
was taken from the tower of an Ameri- 
con Bross building and shows the tre- 
mendous devastation caused by the flood 
of August 19, 1955 at Waterbury. 


WwW 


Crown Graphics are used 
extensively to photograph 
mill equipment for com- 


pany advertising. 


Write on your business letterhead for free brochure on money-saving 
uses of Graflex-made cameras in industry. Address BW-17. 


GRAFLEX 





[ Hize-Winning Camas 


GRAFLEX, INC., ROCHESTER 8, N. Y. 


@ 





position against our corporate 
giants. 

DonaLp E. Ver WEST 
MCDONALD CO-OPERATIVE DAIRY CO. 
FLINT, MICH. 


Labor—Pro and Con 
Dear Sir: 

Two recent articles, Why Vio- 
lence? [BW—Sep.29°56,p164| and 
New Phone Violence in Ohio 
{[BW—Oct.20'56,p28]| point up the 
fact that labor unions have a con- 
siderable distance to travel to full 
maturity. 

While we Americans note with 
jaundiced looks the acts of violence 
in foreign nations, we tend to forget 
easily our own lawless acts. Unions 
in this country have yet to fully 
learn that true progress is not 
achieved by wantonness; that dis- 
putes are not honorably resolved 
through violence; that a labor vic- 
tory with mob rule is not a 
“winner.” 

We are a Republic, and we are 
governed by a Constitution. When 
unlawful instigators create an at- 
mosphere for violence, then both 
of these are in jeopardy. 

KEN MANTEL 
BROOKLYN, N. Y. 


Dear Sir: 

Your Editors Report [BW—Oct. 
13’56,p5|, which gives in capsule 
form a questionnaire survey of 
10,000 subscribers and a sort of 
economic profile of a BUSINESS 
WEEK reader, is very interesting. 

Considering the amount of space 
given by you to labor unions and 
their activities, | am wondering 
how many labor union leaders and 
members of labor unions are sub- 
scribers to BUSINESS WEEK? 

Today, stockholders, who own 
and operate most lines of business 
and industry, and who give both 
management and labor their jobs, 
are given no _ consideration by 
magazines, newspapers ... from a 
standpoint of their rights, and the 
economic relationship that should 
exist between stockholders, labor 
unions, and management. 

Labor union leaders and man- 
agement today consider that they 
own business and industry, rather 
than stockholders, and have every 
right to run them for their own 
benefit. Whatever benefits stock- 
holders get, after labor union 
leaders and management finish 
with agreements, is just a token 
gift... . Their attitude . . . is like- 
wise considered by our national 
and state governments . . . when it 
comes to taxing stockholders. To 
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They spent money with 


DANLIY 


to make money 





They gave these reasons 





what you want with 


“A jump on the sompetison" 


“Tie 


That's what we buy with Danly Presses. 
We plan our stamping schedules 
tight, shave cost estimates close 

because we can trust the presses, 
We.buy for the future, too. 

Danly presses will keep in step 
with increased production, 

lower costs as we complete 

our modernization program. 





You get what you want with 


PLANT SUPERINTENDENT ™ 
“A smeocth \ ) ied shop” 


_ Our Danly presses stand up, even 
under maximum capacity round the 
clock loads. They’re built stronger 
to stand the gaff...engineered to 
keep dies running longer between 
grinds... designed with built-in 
controis and automatic lutrication. 
Better all the way around. 








you figure — production volul 
maintenance costs—Dan 


lation charges, practically 
ost. First cost is final ce 





You too, should check with 


NiIY 


This catalog gives complete facts that will 


help you with your new press investment 
plans. Write for your copy today. 


DANLY MACHINE SPECIALTIES, INC. 
MECHANICAL PRESSES @ DIE SETS AND DIE MAKERS’ SUPPLIES 
2100 S. Laramie Avenue ¢ Chicago SO, Illinois 





FOR PERFORMANCE PROTECTION 
uaa 


Cc/R SHAFT SEALS 


br. 


c/R END FACE SEALS 


c/R SIRVENE 
WAY WIPERS 


C/R... GUARDS PRECISION, SAVES DOWNTIME, LENGTHENS SERVICE LIFE 


Which seal is the best answer to your problem? C/R Engi- 
iow. They’ve helped machine tool builders solve 


caling problems — successfully —for years 


C/R SHAFT SEALS deliver outstanding sealing perform- 
ance and service life on medium speed shafts, gear cases and 


inisms. They seal lubricantsjéxclude chips, cool 


ind require minimum radial and axial 5 


C/R END FACE SEALS are lapped to micrometri 
inces provide absolute lubricant retention 
lants and all foreign materials on high 
lrives under the most critical 


throughout the entire life ol 


C/R SIRVENE WAY WIPERS give ma» 


assemblies under long and continuous « 


CHICAGO RAWHIDE MANUFACTURING COMPANY 
1207 Elston Avenue + Chicago 22, Illinois 


Offices in 55 principal cities. See your telephone book 


In Canada: Manufactured and Distributed by Chicago Rawhide Mfg. Co 
of Canada, Ltd., Hamilton, Ontario 


Export Sales: Geon International Corp., Great Neck, New York 


and will not lap or mark rails. Available in metal -cased, 
spring-loaded, and plain designs for flat, angular and 


circular ways 


Mor ‘ ob arm id industrial 
machines rel ; / Seals than on 
any similar 


OIL SEAL DIVISION 


oF Stor Ucire 
RAWHIDE 


Other C/R Products 


Sirvene (synthetic rubber) molded pliable parts « Sirvis-Conpor 
mechanical leather cups, packings, boots « C/R Non-metallic Geare 
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COMBINATION SCRUBBER-VAC! 
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FINNELL SYSTEM, IMC. 
Originators of 


(Powder Dispenser 
is an accessory) 
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Today, even buildings with but 
2,000 to 15,000 sq. ft. of floor space 
can reap the labor-saving, cost- 
reducing benefits of combination- 
machine-serubbing. Here's a Combi- 
nation Scrubber-Vac, Pinnell'’s 418P 
at left, that's specially designed for such 
buildings. This Scrubber-Vac, which 
has an 18-inch brush ring, cleans floors 
in approximately one-third the time 
required with a conventional 18-inch 
machine and separate vac unit. The 4/8P 
applies the cleanser, scrubs, and picks 
up (damp-dries the floor) — all in one 
operation! Maintenance men like the 
convenience of working with this single 
unit... the thoroughness with which it 
cleans ... and the features that make the 
It’s self- 
propelled, and has a positive clutch 
There are no switches to set for fast or 
slow — slight pressure of the hand on 
clutch lever adjusts speed to desired rate 
The powerful vac 


machine simple to operate 


performs efhciently 
and quietly. 


Finnell makes Scrubber-Vac 
Machines for small, vast, and 
inte rmediate ope rations, and in 
self-powered as well as electric 
models. From this complete 
line, you can choose the size 
and model that's exactly right 
for your job. It's also good to 
know that you can lease or 
purchase a Scrubber-Vac. For 
demonstration, consultation, 
or literature, phone or write 
nearest Finnell Branch or 
Finnell System, Inc., 3811 
East Se., Elkhart, Ind. Branch 
Offices in all principal cities of 
the United States and Canada 


BRANCHES 
IN ALL 
PRINCIPAL 
CITIES 
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them, stockholders have no real 
rights, yet they are always glad to 
see stockholders put up the money 
necessary to keep business, indus- 
try, and the government function- 
ing economically speaking and 
otherwise. 
Why not give some space 

to stockholders. 

ALEX P. SULLIVAN 
SAVANNAH, GA 


Inflation or Deflation 


Dear Sir: 

Re your article An Old Threat 
Takes a New Twist |BW—Sep.15 
'56,p67| I believe that you will be 
on firmer ground if, in discussing 
“inflation,” you adhere to the use 
of the term as laid down by the 
Committee on Economic Accord 

an organization made up of 
some 150 economists specializing 
in economic theory. They confine 
the use of the term to “an increase 
in the volume of circulating me- 
dium tending to raise the price 
level.” This definition makes in- 
flation a cause—not an effect. It 
corresponds roughly to the one 
which you report as set forth by the 
Federal Reserve Board. 

I am glad to note that you quote 
economists from the Univ. of Chi- 
cago and the Univ. of California 
who point out the mythical nature 
of the wage-price spiral. The as- 
sumption that such spirals are the 
primary cause of advances in the 
general price level certainly will 
not stand up under analysis. 

Just recently, I have been bring- 
ing up to date figures showing the 
approximate variations in the vari- 
ous factors making up the equa- 
tion of exchange for each of the 
years from 1939 to date. Com- 
parison of the averages for 1955 
with the data for mid-year 1956 
reveals some things which surprise 
me greatly. While, as you show in 
your chart, both retail and whole- 
sale prices have jumped up notice- 
ably during the last few months, 
the Federal Reserve Bulletin 
shows that the volume of circulat- 
ing medium has actually dimin- 
ished Furthermore, the table 
shows that, in this last period, we 
have actually had deflation instead 
of inflation. The . real factor 
making for the price rises which 
you have recorded is an increase 
in velocity outrunning the growth 
of trade. In none of the published 
discussions of the subject have | 
seen this fact even hinted at. 

WILLFoRD I. KING 
COMMITTEE FOR CONSTITUTIONAI 
GOVERNMENT, INC, 
NEW YORK, N. ¥ 
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“Sure we can give you 60-day delivery!” 
said the boss. ““Let’s have the details. We'll 
send out for lunch.” He doesn’t know it yet, 
but those hamburgers will cost him plenty. 


When that order hits the shop, there won’t 
be enough capacity to handle it. Other jobs 
will suffer. . 
overtime will kill off a big slice of potential 
profit. 


.customers will get sore... 


Here’s a case where the Keysort Plant 
Control Plan would have made the differ- 
ence. With a weekly work-load summary 
of every department’s manpower avail- 
ability, the boss could have foreseen the 
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Company president throws lavish part y for best customer 


problems of rush delivery. He would have 
known in time that to meet the deadline 

and stiil ship to other customers — some 
jobs would have to be diverted or extra 


shifts added. 


The Keysort Plant Control Plan can supply 
every fact you need for production and 
cost control. Plus the on time, accurate 
reports that provide a regular check on 
performance. Monthly, weekly, daily — as 
your needs require. At remarkably low cost. 
The nearby McBee man has a presentation 
which will show you how it’s done. Phone 
him, or write us. 
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Punched-card accounting for any business 


Manufactured exclusively by The McBee Company, Athens, Ohio « 


Division of Royal McBee Corporation 


Offices in principal cities « In Canada: The McBee Company, Ltd., 179 Bartley Drive, Toronto 16, Ontario 
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Warner & Swasey 2 AC’s pay for themselves 
with one year’s savings at Thew Shovel! 


OST SAVINGS from 47% to 77%! That's the production record 

C of two Warner & Swasey 2 AC Automatics machining 38 different 
cast and forged steel parts for Lorain power shovels and cranes made 
by The Thew Shovel Company, Lorain, Ohio. 

Annual dollar savings attributed to these two automatics exceed 
the cost of both machines plus tooling! 

Lot sizes scheduled on the 2 AC’s range between 36 and 2,000 WARNER 
pieces — averaging about 200 pieces. 

Simplicity of operation of these two Warner & Swasey Automatics & 
permits grouping machines so each 2 AC operator can also handle SWASEY 
second operation work on a turret lathe ~an additional saving not Cleveland 
shown in the figures above. 
PRECISION 
MACHINERY 
SINCE 1880 


In another Thew Shovel plant, a 2 AC and a 1 AC have also turned 
in 40% to 60% savings machining brass. 

Faster floor-to-floor time, plus the fast setup, versatility and 
accuracy inherent in Warner & Swasey Single Spindle Automatics, 
has really paid off on smali lot production for Thew Shovel. These 
machines can undoubtedly speed production and slash costs on many 
jobs in your own plant. Cal! in our Field Representative for the 
full story. 


YOU CAN PRODUCE tT BETTER, FASTER, FOR LESS ...WITH AWARNER 4 BWAGEY 




















HOW WE GO TO ANY LENGTH...OR WIDTH... 
to help you save money on wire cloth components! 


@ Wire cloth users are experiencing a couple of new 
reasons why it pays to do business with the Reynolds 
Wire Division of National-Standard 


the idea 


In blanking or forming wire cloth components, a roll of 
wire cloth 2 to 8 times normal length means 2 to 8 times 
as much production in a single run without a shutdown 


It also means less waste and less handling! 


Similarly, when cloth is pre-slit (as shown above) to 


exactly the width a customer really needs, this too results 


in less waste, faster production and reduced handling. 


So these days Reynolds Wire is departing more and more 
from old established industry standards . . . producing 
wire cloth in continuous lengths up to 800 feet instead 
of standard 100-foot rolls . and furnishing pre-slit 


cloth as narrow as 1 inch wide and even less. 


Why not talk with Reynolds about your wire cloth 
needs? If we can help you cut production costs you'll be 
ahead on every count... for there’s no better, more uniform 


wire cloth than that you can get from Reynolds. Try us, 


NATIONAL-STANDARD COMPANY + WILES, MICHIGAN 
Tire Wire, Stainless, Fabricated Braids and Tape 


ATHENIA STEEL DIVISION + CLIFTON, WH. J. 
Flat, High Carbon, Cold Rolled Spring Steel 


REYNOLDS WIRE DIVISION + DIXON, ILLINOIS 
Industrial Wire Cloth 


WAGNER LITHO MACHINERY + JERSEY CITY, WH. J. 
Special Machinery for Metal Decorating 


WORCESTER WIRE WORKS DIVISION + WORCESTER, MASS. 
Round and Shaped Steel Wire, Small Sizes 











» Who's afraid of the 
». big, bad bug? 
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That’s the way we like to see anthonomous grandis—flat on his 
back. Better known as the boll weevil, he ruined millions of dollars 
worth of cotton fields in his heyday. He and scores of his winged 
and multi-legged partners in crime are steadily becoming as extinct 
as the dinosaur, as farmers attack them with potent chemical 
weapons. The war against the boll weevil has already boosted 


cotton yield from one bale to four bales per acre. 


Most pesticides don’t mix with water. Atlas helps solve this prob 
lem, by supplying manufacturers of farm chemicals with Atlox® 
emulsifiers. These change insoluble bug-killing toxicants into con 


centrates that the farmer easily mixes into water for spraying. 


Working in close cooperation with many different industries, 
Atlas research has developed hundreds of ways to make things 
better and more economical . . . through the use of Atlas sorbitol, 
emulsifiers, detergents, polyester resins and explosives. Atlas 


Powder Company, Wilmington 99, Delaware. 
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A question for every electric utility 


CAN LOAD GROWTH 
BE HANDLED 

WITH LOWER 
INVESTMENT COSTS? 


Our unequivocal answer to this ques- 
tion is, “Yes . . . and with greater power 
flexibility too.” 


Demand for electric power cannot al- 
ways be controlled. Today’s budding load 
growth area may well fall short of tomor- 
row’s expectations. 


The point is this: planning for increased 
power facilities necessarily precedes poten- 
tial requirements by two to three years. 
Must, that is, unless a method can be 
devised that will permit the economic em- 
ployment of units of power to handle load 
requirements as they develop, thus permit- 
ting a more realistic, longer-range selection 


of site and size for permanent installations. 


Electro-Mobile Power provides the base 
for just such a program. It can be moved 
from one load center to another. It can be 
used in multiples to handle either building 
or diminishing demand. In short, it can 
follow the demand until such time as it 
becomes economic to build permanent facil- 
ities in the most advantageous location. 


Can load growth be handled with lower 
investment costs? We think joint analysis of 
your own growth plans is the shortest way 
to an affirmative answer. Let’s discuss it. 
Contact your nearest Electro-Motive 
representative for details. 
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As demand increases in the load growth area, erected in the most economical and desirable loca- 
Electro-Mobile rail units like this can be added or tion. Electro-Mobile units offer the most advanced 
subtracted in 1000 kw increments to match power electrical engineering, equipment and controls. Rail 
requirements exactly, at lowest cost. After demand units may be placed on sidings as shown here or 
has been established, permanent facilities can be mounted on piers for semi-permanent use. 


Electro-Mobile trailer unit is remarkably 
adaptable to many temporary uses because 
of its quick mobility. Trailer units have 500 
kilowatt capacity. 


ELECTRO-MOTIVE DIVISION 
GENERAL MOTORS  ironsnos, wumors ST 


Sales Offices in Chicago, New York, St. Louis, San Francisco 





In one office...or a hundred... JUST 
after-hours comfort 





touch the dial for 
with UniTrane! 


These UniT rane units are individually controlled 
to give you cooling where and when you need it! 


Here’s air conditioning that’s personalized to 
give you not only greater control of comfort 

but built-in cost control, too! Whether 
you're cooling an entire skyscraper during 
the business day, or a single office after hours, 
you use only the cooling you actually need. 
With these fan-coil UniTrane Air Condi 
tioners, you operate each individual room 
unit independently . .. you can turn the cool 
ing on or turn it off, without upsetting the 
balance of the system. 

Day or night, the operating costs of your 
fan-coil UniTrane system are matched with 
your actual needs—matched with all the 
varying requirements of your office building, 
hotel or apartment of almost any size or type. 

There are other types of UniTrane units, 


No wasted cooling! As the need for air con- 
ditioning varies, this TRANE CenTraVac paces 
itself to supply just the amount of cooling 
required— automatically adjusts its use of power 
in almost direct proportion to the cooling 
needs. Hermetically sealed, the CenTraVac 
starts, stops, runs by itself. 


UniTrane model illustrated (left) is the 
famous TRANE fan-coil unit. Both UniTrane 
models (fan-coil and induction) heat or cool, 
ventilate, dehumidify and filter the air. 


also, to create whatever type of system is 
right for vour building, vour needs, your bud 
get. For example, if a high pressure induction 
air conditioning system is best for you, your 
architect or engineer can specify TRANE 
Induction Type UniTrane units. They not 
only condition all the air, but completely filter 
it, too—another exclusive TRANE feature. 
So, for year around comfort . for air 
conditioning that not only cools, but holds 
costs down . . . make it UniTrane! Select 
from the country’s broadest, most complete 
line of air conditioning, heating and ventilat 
ing equipment—everything you need for a 
system that’s best for you. Have your archi 
tect or engineer consult your nearest TRANE 
Sales Office, or write TRANE, La Crosse, Wis. 


For heating, cooling, ventilating ... For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS 


The Taane Company, La Crosse, Wis. ¢ Eastern Mig. I 


Ww LS. and 19 Cana 


Pa. « Teane Company of Canada, Lid., Toronto 
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WRITING TIME CUT 50% WITH 
A MOORE REGISTER FORM 


This manufacturer found efficiency and short cuts in 
a Shipping System that eliminates peak-load bottlenecks 


Once four separate writings had to be made to prepare the Memo 
Billing and Shipping papers. This was time-consuming and 
wasteful and there were possibilities for transcribing error. 
The new Moore system introduced smooth work-flow with other 
advantages like accuracy, speed, positive control and savings. 


IN ONE WRITING...6 PART REGISTER FORM HANDLES ALL OPERATIONS 


2 on 


The form gives...in one writing ... all the 
information or instructions needed for mer- 
chandise shipment—Invoice Memo, Packing 
Slip, Label, and forms for express, parcel 
post, or truck delivery. 
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it does every job needed .. . even to collect- 
ing money on C.O.D. orders. Faster ship- 


ments are assured...no rewriting is re- 


quired at any time. Consecutive numbering 
gives positive numerical control throughout. 





FACTORY 
COPY 








One writing ...on one form... speeds the 
work. If saves time and reduces errors. 
Peak shipping period jams have been com- 
pletely eliminated in Shipping. Writing time 
saved is 50% of former requirement. 


Whatever the need, the Moore man can design the form that 
makes your system work best. Look him up in the Classified, 
or write to the nearest Moore office below. 


MOORE BUSINESS FORMS 


NIAGARA FALLS, 


N.Y. + DENTON, TEXAS 


tne — 


EMERYVILLE, CALIFORNIA 


Since 1882 the world’s largest manufacturer of business forms and systems. 


Over 300 offices and factories across U.S. and Canada 








Reynolds Metals Co. moves 


175 Tons of Molten Metal Per Day 
with one GERLINGER 


“At 1800 degrees, aluminum can’t wait,” 
says Gordon White, Northwest reduction 
plant superintendent. Each loaded crucible 
weighs five tons. It’s hot, massive, machine- 
killing work. Twenty-four hours a day the 
GERLINGER speeds production dependably 














and safely in areas heavy with traffic. 
“Custom Engineering” was essential to 
Reynolds Metafs as crucibles were unwieldy. 
Gerlinger built the answer to their materials 
handling problem and JOB-PROVED it. 





Roseburg Lumber Co., Roseburg, Oregon, siandardized with Gerlingers: 
Seven 10-ton material carriers and three 15,000-pound Fork Lift Trucks. 
Why... ? Let Elmer Hampton, sawmill superintendent answer; ‘They're 
most maneuverable, replacement parts are always available and parts 
are 95% interchangeable. 
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SERVING INDUSTRY 


CITY JUNK & SUPPLY CO. 
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Moving scrap metal, tons at a time, can tie up men ond machines for 

days. City Junk and Supply of Houston, Texas had a problem handling 

clumsy materials in a rapid, efficient manner. Their problem went to 

Gerlinger engineers and Gerlinger built an answer in the form of 

carriers. They were versatile, easy to handle and trouble free. 


— 


When speaking of year ‘round operation in the Arctic, F. G. 
Downey, General Traffic Manager of Alaska’s White Pass 
and Yukon Rovte, said, “At 60 below, cur custom-built 
Gerlingers move containerized shipments with ease, precision 
and economy. We depend on Gerlingers for 24-hour opera- 
tion regardless of weather.”’ 


In El Centro, California, the Vacuum Cooling Company had problems. 
loading costs were excessive; manual handling slow, and the crisp 
stability of lettuce was threatened. Gerlinger Fork Lift Trucks were the 
answer, With them production leaped, where 8 carloads per day were 
handled, it increased tenfold to 60... again, JOB-PROVED 


“l was amazed. After working our Gerlinger | saw our nine months 
statement. We saved $9,000 in yard and delivery expenses without 
other equipment changes. Men and equipment were freed for other 
work. Gerlingers proved themselves again."’ So said Clarence A, Sather, 
partner and manager of Peks, Inc., Minneapolis, Minnesota, 


Gerlinger Job-Proved Equipment 


Receives World-Wide Acclaim 


Gerlinger Equipment serves businesses throughout the 
world. To list the owners would be like reading a‘ Who's 
Who” of international industry, From Finland to East 
Africa; Australia to South America, plant managers who 
face the hard facts of reality know a Job-Proved Gerlinger 
provides a practical answer to materials handling diffi- 
culties. 
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GERLINGER CARRIER CO. © DALLAS, OREGON 





Whats New 


IN STEEL FROM STOCK 


In the news today are many developments of interest to those who specify, 
buy or work with steel. Ways in which you can raise efficiency and lower 
costs in your operations may be suggested by the following summary. 


NEW IN RYERSON STOCK—Cold finished Ledloy hexagons in sizes up to 3". 
(Previous maximum size: 14".)...Welded, square, structural tubing with a 
lighter wall. Advantages: Costs less yet has all the strength, good surface, 
etc., needed for ornamental applications. 


NEW TYPE 202 STAINLESS NOW AVAILABLE FROM RYERSON—Pioneering with a new 
type of stainless steel, Ryerson now offers Type 202 sheets, No. 2B and No. 4 
finishes in popular gauges and sizes, for quick shipment from stock. Since 
nickel may continue in short supply for some time, interest in this new stain—- 
less has been strong. Reasons: Type 202 contains only half as much nickel as 
Type 302 yet compares favorably with 302 in corrosion resistance, fabricates 
as readily as 302 and costs 2¢ per lb. less. , 


WHAT ABOUT HOT ROLLED BARS? A leading metal—working publication recently 
listed hot rolled carbon steel bars as a hard-to-get product—but this is not 
the case when you draw on Ryerson stocks. Our inventories of hot rolled bars 
have seldom been better, both as to tonnage and size range. 


NEW, ACCURATE I.D. ON CYLINDER TUBING FROM STOCK—In hydraulic cylinder 
applications, the I.D. is the critica] tubing dimension. Yet, until now, 
buyers of tubing from warehouse stocks could specify only 0.D. and wall—and 


wall thickness may vary as much as plus or minus 10% under standard manu- 
facturing tolerances. As a result, I.D. dimensions could vary so widely that 
tubing was not suitable for cylinder use. But now buyers may specify both 

0O.D. and I.D. when ordering cold drawn seamless tubing from Ryerson (in 2" 
through 9" 0.D. sizes)——thus assuring the accurate I.D. dimensions needed 

for cylinders. We believe we are the only warehouse to carry this stock. 


REPORT ON NEW E-Z-CUT PERFORMANCE—New proof of the quality of Ryerson's 
leaded plate steel, New E-Z-—Cut, was reported by company which recently made 
a mold for a miniature tire. Some of the tiny lands forming the tread design 
were only .015" thick but $30 worth of New E-Z-—Cut took the risk out of the 
$4000 machining job. Because New E-Z-—Cut is remarkably clean and free of 
excessive stringers, even the finest lands of the mold were sharp and true. 
Because New E-Z—Cut machines up to 30% faster than mild steel, the difficult 
job was completed in record time. High finish made the mold easy to prepare 
for plating. 


FLUID LINE TUBING WITH IMPROVED FINISH—Another new Ryerson product is 
Hydra—Luster hydraulic fluid line tubing which has an unusually beautiful 
finish, free from scale and surface defects because of a new method of 
atmospherically controlled annealing. This tubing is on hand in all sizes 
through #" 0.D. x 16 gauge wall. 


PVC PLASTIC PIPE IN LARGE DIAMETERS—S" and 10" pipe in both schedule 40 

and 80 have been added to growing Ryerson stocks of the remarkably anti- 
corrosive plastic—Ryertex—Omicron polyvinyl chloride. Also available: smaller 
size of pipe, fittings, sheets and rods. For complete data on properties, 
resistance to more than 300 chemicals, etc., write for technical booklet 80-3. 


JOSEPH T. RYERSON & SON, INC. PLANTS: NEW YORK © BOSTON © WALLINGFORD, CONN. 
PHILADELPHIA © CLEVELAND © CHARLOTTE «© CINCINNATI © DETROIT © PITTSBURGH ¢ BUFFALO 
CHICAGO © MILWAUKEE @ ST. LOUIS « LOS ANGELES © SAN FRANCISCO © SPOKANE e@ SEATTLE 
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Inventory building—as well as peak day-to-day use—now is creating 
the expected order-book glut in steel. 


The result will be record fourth-quarter outturn, approximating 42-mil- 
lion ingot tons. October sent the quarter well on its way with an unpre- 
cedented 11-million tons (slightly more than rated capacity) 


Operations will go on at better than 100% to year’s end 


Incentives for stocking up on steel are perfectly obvious: 


* Prices will go up. More “extras’’ will be added to most-wanted products 
even if list prices aren't boosted Jan. 1—and prospective cost-of-living wage 
adjustments favor across-the-board advances 

* War clouds spur purchases. And even if more shooting is avoided, the 
thought of an arms buildup heightens demand 


International worries already are prompting talk about “the sinews 
of war.” The magazine Steel this week estimates U.S. output for 1956 
at 114%-million tons versus Russia’s 534-million 


Uninterrupted production next year (admittedly difficult, considering 
the need for repairs) would give us 132-million tons 


Soviet output, on the same basis, might be 57-million plus 
. 
Detroit enthuses easily. Now that customers have had a chance to look 
at most of the new models, optimism is on the rise 


This is reflected in output schedules—and in steel orders 


Motor car manufacturers, up to now, seem quite content to talk in 
terms of 6'2-million domestic sales in 1957. 


This would be 7% to 8% better than the current year’s figure 


And, while it would fall about 10% short of 1955’s record, it would still 
be the second best sales year by a comfortable margin. (The 6,326,438 mark 
for cars sold in 1950 would be shoved down to third.) 


Auto output next year will have to exceed sales (reversing 1956’s very 
unusual pattern) by a substantial margin 

In addition to satisfying domestic customers, there will have to be per- 
haps a quarter of a million cars for export. And there may be some addition 
to inventories (now at a painfully low level). 


Thus output could easily run 6%-million cars, and might go closer to 
7-million. The gain over 1956 would be 124%2% to 172% 


Right now, the struggle is to give dealers some cars to sell. 

The industry’s November goal is 645,000 (up from 389,000 in October) 
That, if reached, would make this 1956’s biggest month—though far below 
last year’s over-optimistic 748,559 in November 


The industry is having trouble meeting schedules, though. If it isn’t 
a “bug” in a new model, it’s a strike holding up parts 





BUSINESS OUTLOOK (continued) 


BUSINESS WEEK Watch December for a tipoff on next year’s auto output 


NOV. 17, 1956 If November production comes up to the 645,000 schedule, then it would 
require 666,000 to bring the fourth quarter up to 1.7-million. That’s what 
Detroit has been talking 





But the industry can—if the sales are there—step December up to 
700,000 or better. Most plants already are on a six-day week 


Any way you look at it, auto makers’ plans right now point higher than 
the 64-million cars they have been predicting for 1957 


November's output schedule would be at a 7.7-million annual rate, the 
fourth quarter’s (even with a bad October) at 6.8-million. 


Look for two new trends in the marketing of automobiles: 
* More emphasis on “between-year” cars. The industry is fed up with big 
sales years for new models, slow ones with the “face-lifts.” 


* More competition in the middle-price range. Everybody is jealous of 
Buick’s success, but there is more to it than that 


You get your tipoff on how the auto industry’s face-lifting has lost out 
from gossip around the tool-and-die shops 


These outfits make the dies that shape your car. And they say the auto 
industry has reserved as much or more space for 1957 as it required for its 
big 1956 tooling. That means sweeping style changes in the 1958 models 
(unless there are cancellations) 


Red hot competition already exists in the middle range of auto prices 
But it will get hotter 


Chrysler, so the story goes, is putting a real sales push behind its 
De Sotos. And Ford’s “E”’ cars (“disguised prototypes” of which are now 
undergoing tests) will be out sometime in 1957 


Meanwhile, Mereury’s top models have been priced to compete with 
Buick’s Special and Century 


But that’s all in the upper-middle range. It’s dog-eat-dog, too, for a 
lower bracket in which Chevrolet, Ford, and Plymouth have been making 
big gains with their highest-priced models 


World jitters haven't brought any seare buying to the stores so far 
this month. In fact, sales still are a mite slow (page 34) 


When you figure that earlier autumn results were no great shakes, the 
payoff now has to come strictly from holiday business 


October had a fair gain. But, averaging September and October together 
(to even out the Saturdays), the rise over 1955 was only 1%. 


Suez already pinches if you do much business overseas. 


Cargo space (page 36) now commands as much as 400% over the 
“standards” set by the Maritime Commission 
Bunker fuel for ship boilers was marked up this week (page 31) 
Delays in rerouting around the Cape of Good Hope are lengthened by 
PAGE 28 clogged South African ports. It may take six days to refuel there 
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The nation behaves well if it treats the natural resources as assets whicl 
it must turn over to the next generation increased and not impaired in 
value. Conservation means development as much as it does protec 


DHeopone Roose 


America depends on gasoline and oil for power, mobilit peed, strength 


\ the demand tor power mcrease 0 coe the need for making the most 
ur nation’s vital petroleum resources 


j | i] 
Chemistry provide olid answers to this problem kor example 


chemic il product ck cloped by American ¢ vanamid it helping te di CO" L¥YANANITD _— 


new oil pools for addition to the country's reserve New, improves 


Cyanamid cracking and reforming catalysts make ible for refiner AMERICAN CVYANAMID COMPANY 


btain more ul ig” oline, oil ita ther prety te iD remlin - were €® PLAZA NEW yYOoen 70,N.7 
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BUILOING FOR THE FUTURE THROUGH CHE MISTRY 





in the home 
everybody 
benefits from 


STAINLESS STEEL” 


THE ARCHITECT designs Stainless 
Steel into windows, kitchens, work sur- 
faces, ovens and other important places 
because he knows there is nothing like 
Stainless for clean, lasting beauty. 


THE BUILDER has had long experience 
with Stainless Steel. It’s easy to install, 
does not chip or peel, and its beautiful 
finish presents no problem on matching 
or replacement. 








the owner likes living with Stainless Steel. It’s always 
gleaming and beautiful, cleans with a wipe, and lasts forever. 
And, to complement her kitchen she loves to own those shiny pots, 
pans, tableware, and appliances, all made of Stainless Steel. 


Mc LouTH STAINLESS STEEL 


, FOR THE PRODUCT YOU MAKE TODAY AND THE PRODUCT YOU PLAN FOR 
4 TOMORROW SPECIFY McLOUTH HIGH QUALITY SHEET AND STRIP STAINLESS STEEL 


McLouTH Sree L Co RPORATION DETROIT, MICHIGAN « MANUFACTURERS OF STAINLESS AND CARBON STEELS 





BUSINESS 
WEEK 


NOVEMBER 17, 1956 
NUMBER 1420 





New U. S. Policies for Crisis 


@ Top foreign policy chiefs give senators gloomy 


picture of results of Suez and Hungarian crises—one that 


means reforging U.S. policy to meet new threats. 


@ First priorities: stabilization in Middle East, a 
remedy for Europe’s economic crisis. 


@ Beyond that, Administration will move to rebuild 
Western Alliance, strengthen Asian relations. 


Pres. Eisenhower and his Adminis- 
tration, with the election behind them, 
faced this week the grim job of re- 
forging basic foreign policy 

The surface events in the headlines 
were grim enough at midweek 

¢ The Russians still were threaten 
ing to send military “volunteers” to 
help the Egyptians expel the invaders 
and Washington was taking their 
threats more seriously. 

e There was no assurance that the 
Egyptians, British, French, and Israelis 
could be brought to agree to terms 
under which the U.N. police force 
would take over the Suez area in time 
to head off Russian action. 

¢ And Western Europe’s vital oi! 
reserves began trickling away as_ its 
Middle Eastern oil lifeline remained 
ruptured. 
¢ Main Reliance—Cauglit in this chain 
reaction of interlocking crises, the Ad 
ministration is making policy on a day 
to day Pres 
Eisenhower still is putting his main 
reliance on the U.N.’s ability to stabi 
lize the Middle East, at least tempo 
rarily, And he seems to be betting 
that the Russians are bluffing 

This emerged clearly from the 
President’s press conference on Wed 
nesday. He stressed the key role of 
the U.N. in the crisis, and again 
pledged full U.S. support for th 
U.N.’s efforts to restore order. Th 
Middle Eastern crisis, he said, provided 
a historic test of the U.N. machinery 
set up to settle international disputes 
¢ Possible Shift—But if the U.N. 
police force is thwarted by the arrival 
of Russian volunteers in Egypt, Wash 
ington would have to shift its policy 
fast. The U.S. then might be forced 
to take tough unilateral diplomatic ac 
tion outside of the U.N. to force the 
Russians out. 


even hour to hour—basis 


Possible steps in such an emergency 
The U.S. might bring direct pressure 
on Nasser to send the Russians home, 
move to topple Nasser if he wouldn't 
U.S. insistence on withdrawal 
of British and French forces, or even 
order U.S. military action—although 
that’s a long-shot last resort 

Pres. Eisenhower, at his press con 
ference, hinted at the possibility of 
independent U.S. action by saying that 
he did not know what we dan, do 
in the event Russian volunteers enter 
the Middle East, that our action would 
depend upon the circumstances 
¢ Long-Range—Looking beyond the 
headlines, Administration leaders pulled 
no punches in outlining the gravity of 
the longer-term outlook at an emer 
gency closed session of the Senate 
l’oreign Relations Committee, held on 
the Veterans Day holiday to fill in the 
senators on the consequence of the 
Suez and Hungarian crises 
¢ Dark Picture—The Senate committec 
heard from Acting Secy. of State Her 
bert Hoover, Jr., chief Allen Dulles of 
the Central Intelligence Agency, and 
others. Their testimony was given be 
hind tightly closed doors, and its exact 
nature is not known. But Secy. Hoover 
went to Capitol Hill armed with State 
Dept. analyses of the situation facing 
the U.S. In broad outline, they pre 
sented about this picture 

e The Russian leaders have re 
treated from the policy of peaceful co 
existence toward a renewed willingness 
to use force and threats of force to at 
tain their objectives. It’s too early to 
tell how far this reversion will go or how 
long it will last. But as of now, Wash 
ington rates the Russians as dangerous 
as ever in Europe, and more dangerous 
than before in the Middle East 

¢ Our European allies 
be on the ropes (page 159) 


reverse 


may soon 
Chrottling 


of oil supplies from the Middle-East has 
confronted Europe with an economic 
crisis. Further, the British and French 
invasion of Egypt has destroyed then 
remaining prestige in most of Africa and 
Asia. The U.S. no longer can count on 
effective help from them in combating 
increased Communist pressures = in 
Africa, the Middle East, and Asia. 

¢ A frightening power vacuum in 
the Middle East has been left by the 
collapse of the Anglo-French military 
adventure—and it still is not clear that 
this can be filled by the U.N. police 
The Russians are bidding reck 
lessly to fill that vacuum, with offers of 
military “volunteers” and of other mili 
tary, economic, and political assistance 
to the Arab states. 

In meeting these Soviet threats, the 
U.S. at midweek still was relying pri 
marily on the U.N. But Washington 
wasn't forgetting that failure now would 
not only be a stunning strategic and 
political loss, but would face Europe 
with the choice between eventual eco 
nomic strangulation or capitulation to 
Moscow 
¢ Hazard—Always in the background of 
this thinking is the possibility, however 
remote, that the Russians, having 
terrorized Eastern Europe into sub 
mission, will overestimate Western dis 
array and underestimate U.S. determi 
nation to keep them behind the cold 
war frontiers—and as a result, overstep 
these lines in Europe or the Middle 


East, and touch off World War III 


force 


|. First Steps on a Long Road 


No one in the White House or the 
State Dept. makes any secret of the 
fact that the Administration is only 
beginning to wrestle with the policy 
implications of this new and alarming 
world outlook. 

There is general agreement that the 
situation calls for bold and expensive 
new U.S. efforts—right around the 
periphery of the Soviet Empire 
¢ The Atlantic Alliance will have 

rebuilt 
¢ Europe almost certainly will 
need a new transfusion of financial aid 

ind probably will get it 
¢ More economic aid, coupled with 
stronger diplomatic action, will be 
essential in North Africa, the Middle 
Fast, and Asia 
¢ ven U.S. Far Eastern policies 


to be 
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Around the World, Tension Fills the Streets 


DANES protest Russian suppression of revolt in Hungary. condemn Russians in torchlight demonstration 
Copenhagen students—with police protection—lead BERLINERS before West Berlin city hall. Over 100,000 


demonstration at university, then try to see Russian Ambassador. marched from work to show sympathy with Hungarian people. 


join anti-Red protests over Hungary. Some 


berate British, French, Israclis in street gather- 
RUSSIANS ings outside the three embassies (above is ITALIAN 2,000 students from university towns march on 


French Embassy). They were led by Young Communist leaguers. Free World embassies in Rome to ask aid for Free Hungary. 


closest to bloody Russian Action in burn copies of Communist paper L’Humanite in 
AUSTRIANS, Hungary, rip down Red Star from Soviet FRENCH demonstrations against Russian suppression of 


war memorial in anger as reports of Red atrocities mount Hungary's bid for freedom. A paratrooper feeds the flames 
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may have to be reviewed in the light of 
the new situation. 
All this will force 


to give 


Pres. Eisenhower 
i strong political lead to a 
Congress already weary of paying big 
aid bills 
¢ Emergency Repairs—For the mo 
ment, the Administration is concen 
trating on trying to put out the military 
and diplomatic fires started by the in 
vasion of Egypt. First order of business 
is to stabilize the shaky cease-fire in the 
Middle East through the U.N 

Chat Administration will 
move to repair the shattered bridges of 
the Atlantic Alliance and to help re 
pair the economic damage to Europe 


done, the 


\ Big Three conference among Eisen 
hower and the British and French 
heads of government is almost a sure 
bet, once British and French troops are 
out of Egypt—or if Soviet volunteers 
blow up the U.S. plan and force the 
British and French to sit tight 
¢ Speculations—In thinking ahead to 
this stage, U.S. officials are inclined to 
feel that it would be easier to 
mutual Western 
to present a more trustworthy 
face to the rest of the world, 
Minister Eden 
avoid an overthrow 


restore 
and also 
Western 
if Prime 
down soon to 
But Washington 
officials also are uneasy about the kind 
of British government that might take 
over. R. A. Butler is Eden’s logical 
successor, and he is liked and trusted in 
Washington. But there’s a danger that 
the government _ itself 
might topple with Eden. The prospect 
of a Labor government with strong 
anti-American tinges distresses the Ad- 
ministration 


confidence, 


steps 


Conservative 


ll. Middle East Prospect 


Simultaneously with efforts to reforge 


Western unity, the Administration will 
begin driving within and outside of the 
U.N. for a political settlement in the 
Middle Fast itself. Current official es 
timates in Washington are that a tem 
stabilization of the area will be 
somewhat easier than before the blowup 

barring the of Soviet 
volunteers 

Israel 


porary 
intervention 


military 
power once again, and the Arabs aren't 
apt to risk another militery showdown 


any time soon 
\ 


has demonstrated its 


Jasser will be tougher than 
to deal with. He's still firmly in 
power, has the solid backing of the 
Afro-Asian and Soviet and no 
longer needs to fear European military 
action 

As late as last week, U.S. officials 
were betting that it might be possible 
to get a settlement along the lines of 
the resolution adopted by the 18-nation 
London Conference—though under an 
other name. Now they figure the West 
to settle for a deal like that 


Even so 
ever 


blo« 5s, 


Hha\ have 


BUSINESS WEEK ¢ Nov. 17, 1956 


and a tougher diplomacy 


and 


India. This would leave 
Nasser in full control of the canal, sub 
ject only to international supervision 
But a settlement of some kind does 
look more possible now, because the 
British and French will have to accept 
the best deal they can get 
¢ Follow-Up—lhe longer-run 
for stability in the Middk 
gloomier, even if you exclude Soviet 
Both the U.S Russia 
have gained prestige in the Middle East 
and Asia during the crisis. But the feel 
ing in Washington is that the U.S. will 
have to follow up with lots more aid 


suggested by 


outlook 


last 1s 


volunteers ind 


involving at 
threat of force—if we 


Russians are to 


stage the 


not the 


soTHc 
cash in 


lll. Evrope’s Crisis 


Even a temporary settlement in the 
Middle East, moreover, will ieave Eu 
haken. Western this 
hard up eco 
nomic is a result of the 
of its oil supply lines 

Just how bad the economic blow will 
be will depend largely upon how quickly 
the U.S. moves to bail out Europe with 


rope 
week 1S 


| urOpe 
iwainst a sever 


CTISIS severing 


emergency oil supplies and financial as 
sistance 
e Stark—The stark facts of the situation 
are these 
e It will take at least three months 
to repair Suez and the British Middle 
Eastern pipelines for anything like nor 
mal operation, even with no further 
military or political blowups 
e That means there will be a short 

term loss of at least 12-million tons in 
Middle Eastern oil deliveries to Ku 
rope—and the loss can be made up only 
from the U.S. and other Western Hem 
nations. Only about 60% of 
normal Middle Eastern supplies can be 
shipped to Europe around the Cape of 
Good Hope with existing tankers 
¢ How Soon?—The crucial question of 
just how fast and how far the Admin 
istration will move to help Europe still 
was up in the air at midweek. Top Ad 
ministration leaders promise that the 
U.S. certainly will help out with both 
oil supplies and with some financial as 
But the question 
Administration think 
these lines: U.S 
I'reasury aid should be a “bank of 
last resort” for Britain and France 
Washington will make its own decision 
as to just when the 
is bad enough in Europe to 
emergency U.S. aid 

On the other hand 
will jump to the aid of 
France if new unforeseen difficulties 
irise—as for example a run on the 
pound sterling. And if the U.N. police 
force fails to become effective in Egypt, 
or if the Russians intervene directly, 
emecrgcnc' would Z0 


ispher 


sistance if necessary 
is when. Official 
ing runs along 


cconomic Crisis 


warrant 


Washington 
Britain and 


cconomic aid 


‘long with the U.S. diplomatic steps 
¢ Supplies—Earlier, U.S. plans were 
drawn up to supply Western urope 
with up to 800,000 bbl. per day of 
Western Memuisphere crude in the event 
of closing off of Middle Eastern sup 
plies. ‘Those plans still can be put into 
effect rapidly 

But it 
from the 


would take at least a month 
time the Administration de 
cided to put the emergency plans into 
effect before Western Hemisphere oil 
ictually would begin to flow into Ku 
rope’s industrial veins. If the 
is put off at least another two weeks, 
Europe's oil would be very 
close to the danger mark 

U.S. government plans at the time 
of the first Suez 
umption that closing of the canal 
would mean a need for an extra U.S 
crude production of 500,000 bbl. ver 
day Not all of this 
ported; some would make up for loss 
of U.S. imports from the Middle East.) 
Sabotage of the Iraq Petroleum Co 
pipeline 


decision 


reserves 


crisis made the as 


would he cx 


idds to the demand—probably 
bringing the demand for extra U.S. oil 

if it fully materializes l-muil 
lion bbl. per day 


IV. U.S. Oil 


As vet, such tremendous demand has 
not shown up, because stocks of crude 
and products have been high, and must 
be worked off before 
production increase 

You can already see some effects, 
though. Since Oct. 1, Phillips Petroleum 
Co. had been buying crude at only 
75% of the August level in Texas, 
Oklahoma, Kansas, and New Mexico 
But last week it announced it would 
resume normal purchases. At the 
Humble Oil & Refining Co 
agreed to buv 10,000 bbl. a day 
crude during November 

As carly as Nov. 5, European buvers 
took options on some l-million bbl. of 
US 
¢ Prices—Obviously 
will exert pressure for higher crude 
prices in the U.S.—perhaps even higher 
prices for products, too, Independent 
producers have been urging crude price 
increases for months—but have bumped 
their heads on the hard fact that 
cheaper imported oil (mostly from 
Venezuela and the Middle East) put 
an effective ceiling on crude 
Now this restraining influence is re 
moved—at least temporarily 
¢ Transport—In any case, there are big 
obstacles to large-scale U.S. shipments 
of oil to Europe. Most important is 
the current tanker shortage. And even 
if this is solved, there’s a question how 
much crude can be moved from U.S 
oilfields to Gulf Coast ports because of 
pipeline limitations and load 
ing facilities 


close to 


there’s any big 


same 
time 
more 


crudes 
increased demand 


prices 


limited 
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Uneasy Retailers Wait, Worry 


@ It's about time for a flood of Christmas shoppers to 


inundate their stores. 


@ But, except in a few areas, the public is delaying 
—while shelves bulge with merchandise. 


@ With the nation prospering as never before, when 
will the merchants feel the boom? 


This week U.S. retailers, their shelves 
bulging with merchandise in expecta 
tion of the biggest Christmas in history, 
were watching four things at once 

¢ Their calendars—ii’s getting close 
to the time hoppers better start 
turning up in droves 

e Then 


on ib] 


when 
thermometers—the unsea 
last 
with 


warm weather up to 
hob 


with the psy 
ibout fall buy 


eckend has been plaving 
come tor 


( holog 


ing 


ind, perhap 
of the consumer 
thes 
turns 


higures 
en if Christma 
good as the be 
in 1955—the 
e Disturbing 


e Inventor 
that e 


ire so big 
out to be 
t merchant 
hurt 


ncw spaper 


niy a 


had 


cver 
will be 
headlines 
1 war scare usually means pan buy 
outbreaks 


worked in reverse 


ing, but, im this case ibroad 


com to have damp 


ening the rosy glow of consumer con 
hidence 
That n 


picture i 


i nutshell, is the retail sales 


BUSINESS WEEK reporters 
potted it talking to merchants across 
the country as the 


ense, it was 


sCASOTL OPCs In A 
i surprising picture im view 
f the booming economy 
ermeht. But 


merchants 


It may change 
ibout this time last year 
doubts about 


Now a 


had an 


Christmas outlook good 
iumber do 

the Dam—This isn't true 
Southeast, Atlanta 
but one exception, had 
October on record, are 
ilong at an rate m 


\ll expect record-breaking 
, the big department store, 


* Breaking 
il ovel Tr the 
tor vith 
then best 


moomimneg mc4re ised 


November 
ile Rich 
constructing two rooftop ig 
with Santa Claus and 
reached by a “rocket express’ elevator 
vith sound effects. Last vear it needed 


nly om 


busily 


loo complete 


cither 
vith retail sales holding above last year 
In Kansas City broke a long 
drought and released a flood of Christ 
The of the Christ 
mas decorations in the stores is matched 
only by the 
faces 

San 
stor 5 


no doubts 


Nic mphis report 
rain 


mas buying gaicty 


smiles on the merchants’ 


lrancisco, where department 


ind specialty shops admit that 
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some of the spark has been mussing, 
nevertheless reported throngs of shop 
pers on Veterans Day, with 25 special 
police officers assigned to unsnarl trafhc 


jams 


|. Holding Their Breath 


Elsewhere, merchants are still count 


ing on another record season to match 
1955, but the majority are holding their 
breath. They still talk in terms of sales 
increases of 3% to 10%, but with Vet 
Day behind them Thanks- 
giving looming around the comer 
day from will 
important in setting the over-all Christ 
sales trend. Some merchants ar 
admittedly getting a little bit jitter: 
Heavy inventories don’t act as a 
quilizer, either 

In St. Louis, for itholic 
churches have been praying for rain to 
break the Missouri drought 
The rains and merchants 
hope that snow and cold will follow 
quickly to bolster lagging sales. They 
ire in the middle of their big testing 
As one put it 
guessing game with 
and it is getting rather 
customer 


crans and 
each 
hecome 


now on TOre 


mas 
tran 
instance, ¢ 


eastern 


Came now 


season for Christmas 

Now starts the 
the customers 
Late The 
habit of knowing when we ar 


has an uncanny 
loaded 
Nov 


as it 


to the gills with merchandise. By 
3} or 24, if the trend continues 
is, there will be some whopping pro 
merchandise 

¢ jitters—lThis merchant 
the response 


motions to move 
was echomg 
parts of the 

been warm, and 
mid-October have 
been, in the words of a Philadelphia 
specialty shop president, “horrible.” 

As a result, even as 
tailer 


from most 
Weather ha 


iles since at 


country 
least 


1 Pittsburgh re 
that ‘‘we 
biggest Christmas ever—I 

it will come 


was saving expect our 
really think 
through.” he talked this 
way about inventories: “We're very 
well committed—too well—and they've 
backed up we aren't reordering 
many things we expected to be reorder 
ing now,” 

Figures bear out this cautionary ap 
proach. In New York's big market, 
downtown department store sales for 


the week that ended Nov. 10 were 
9% behind last year. This may partly 
be the weather, and partly the fact that 
shopping centers on nearby Long Island 
have opened up with big department 
store branches since the end of 1955. 
Even so, New York City 1s off 6% im 
sales in the last four weeks. 

In some places around the country, 
this autumn lull actually is altering, at 
least to some extent, the up-to-now 
certain belief that 1956 will repeat the 
sensational performance of 1955. 
Wrinkles are starting to turn up on the 
brows of many merchants, although 
thus far they result from a quizzical 
expression, rather than real worry 

In Detroit, for instance, managers of 
the larger department stores are 
dubious about the volume of Christmas 
business. One, who was very optimisti 
a month ago, has become skeptical 
“With this screwy trend, we don’t 
know what to think.” 

Says another: “You can find 41 
sons for the lag in sales—none of them 
makes any sense.” 

Cleveland merchants this weck 
needed bigger crying towels than any 
on Not they suffering 
from the warm weather, but the news 
paper strike hit them right at the start 
of the 

Chicago, 
blues, 18 


now 


rca- 


only wer 


heavy promotional season 
not exactly singing the 
still Here's the 
comment of a spokesman for a large 
ready-to-wear store that, he 
about 10% overstocked 
“We've all been blaming the weather 
and the election for laxness, but 
both these ind things 
have not picked up proportionately.” 
Dallas retailers are having what one 
termed “up and down, up and down” 
sales thus far this vear compared to the 
last four or five buvers nor 
mally kept the cash registers ringing at 
a steadily increasing pace. Right now, 
while they feel they will hold their 
own on Christmas, “We are not doing 


a jig.” 


ll. When Will They Buy? 


These retailers are puzzled—because 
we are in the middle of a record boom 
This week Washington reported dispos 
able income running at an all-time high 
of $266.8-billion. The auto industry, in 
Detroit and other cities, is calling back 
its furloughed employees, and the in 
dustry generally is headed for a spell 
of the six-day week 

Except for weak spots like housing 
(which Dallas merchants blame for the 
lag in appliance sales in their area), the 
country is never before. 


concerned 


women’s 
figures, is 


now 


pegs are gon 


vears when 


booming as 
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It was just this background against 
which their 
above year-ago levels 

But, at the the zip in the 
consumers’ buying hasn't shown up—a 
fact that foreshadowed by the 
University of Michigan Survey Research 
Center's latest consumer buying report 
(BW—Oct.13'56,p171) 

Still, there is money in the con 
sumer’s pocket, big money, and from 
carly indications he will part with it 
when something strikes his fancy. The 
question, say merchants, is not if 


retailers raised inventories 


moment 


was 


but when 
¢ Favorites—It is still too early to de- 
termine exactly what numbers will 
tempt the buyers’ fancy this season. 

¢ In St. Louis, furniture sales are 
at a 20-year low; in Chicago, they are 
reported in fine shape 

¢ On the West Coast, 
talking about a “luxury 
cashmere and trimmed 
perfume 

¢ In the Midwest, a merchant dis 
Thev'll but not 
for high-priced goods. Individual luxury 
items mav be 


they are 
Christmas 
sweaters, furs, 


agreed pend money 
slower than last veat 

Yet early experience on sales, strictly 
for Christmas gifts, indicates that shop 
pers won't hesitate to plunk down big 
money for individual presents—if they 
are attractive 

A St. Loui 


instance wa 


cnough 
department store, for 
promoting a_ foreign 
ilongside the toy de 
partment. To lend a continental touch 
to the affair, it $350 hurdy 
gurdy that plays four records. Said the 
store “We 
gurdies—one to a woman for her grand 
son.’ 
A Los 


decorative 


merchandise sale 
ke ised a 


manager sold seven hurdy 


Angcles 


pillow 5 


merchant 
reports good sales 
“It is as easy to sell the $12.95 
$5.95 Another reported 
davs of $1.95 costume 


pushing 


ind SdvS 
line as the 
that the 
ive past 
¢ Three TVs—In appliance: 


like a television vear 


¢ welr 


this looks 
simply because the 
industry has provided a hot item, port 
able TV. Savs an Atlanta 
“It must be a sign of prosperity 
that people can own not only two, but 
sometimes three, I'V sets.” 
High-priced toys will sell, too 
tovs the 
or electronic 


merchant 
sure 


year m big trend is toward 


electric gadgets, although 
some retailers are disappointed at the 
offerings the trade made available 


Kansas Cit 


seated in a 


The exception, says a 
rocket 
The top of his head comes 
off, and Junior sets a series of buttons 


store is a 
rocket car 


in the man’s “brain.” By battery, the 
rocket car scoots automatically among 
ind the driver fires two rocket: 
at targets set up to match the preset 
pattern. Retailing for $11, the 
reports 

“It’s the hottest selling item.” 


ps lons 


store 
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Raymond J. Saulnier 
New Economic Chief of Staff 


Arthur F. Burns 


Retuing Chairman 


CEA Chiefs Change, Policies Don't 


Pres. Eisenhower changed economic 
chiefs of staff this week, but made sure 
there'll be kind of 
business advice he has gctting 
Raymond J. Saulniet 
Arthur I’. Burns (above, 
1 as chairman of the Pr 
cil of 
became d 
year, he was associated 
New York for many year: 

Saulnier will continue to express the 
ame economic viewpoint as Burns, He 


no change in the 
been 
ucceeds 
right) on Dec 
ident s Coun 
Advisers. Before he 
member of the council last 
with Burns in 


{ ibove ) 


hx OnomMnIC 


too, is a specialist in business cycle in 
experienced interpreter of economic in 
dicators 1 conservative forecaster of 
even six months ahead 

To fill the 
Saulnicr, Pres. Kisenhower 
W. McCracken, 40-year-old professor 
of economics at the University of Michi 
gan. Burns himself had brought M« 
Cracken to Washington last fall as a 
senior staff member 

The third 


vacated by 
named Paul 


council post 


member of the council 
continues in office He i Joseph S 
Davis, an agricultural specialist 
¢ Change in Tone—While the cours 
of the Administration 
is unlikely 
to see shifts in emphasis under Saul 
nier’s chairmanship 

e Within _ the Administration 
Burns has been the chief critic of the 
Federal Reserve's tight-money policy; he 


§ cconomu idvice 


to change, observers expect 


has especially worked toward 
credit for housing and small 
(BW—Oct.6'56,p28 Saulnier agrees 
with the need for aiding these fields, but 
Washingtonians wonder if he will take 
up the crusade with the same zeal as 
Burns 


¢ Saulnier holds the sam 


casing 
business 


view of 


is Burns did 
President's personal 
cconomic adviser—but he is k 
to ruffle the feathers of the 
Joint Congressional Committee on the 
Report. Burns’ professorial 
manner annoyed at least the Democratx 
members of the in his last 
two appearances | 
tactful 

¢ Saulnier 


researe h IS 


his role that of being the 


and = conhdential 


likely 


influential 
| COnOTIIM 


committee 
Saulnicr may be mor 
business 
will 


specialty in 
| 


cvck finance, and lh 
be able to stre 

© The chairman has 
ented the Administration at 


foreign economu 


ss it still more 
ncw repre 
everal 
thus ha 


a fresh knowledge of foreign viewpounts 


conference 
it a time when international econom« 
problems are on the increase 

e To damp the 
Saulmier heavily 
than Burns on tax policy rather than 


fluctuations im 
business leans more 
general credit controls or public works 
¢ Surprise Move—Saulnier will also be 
more inclined to delegate responsibility, 
Burns himself says he’s 
quitting because he is tired. Staff mem 
bers think he wanted to quit months 
ago but was persuaded to wait until 
ifter 

Ihe council’: 


associates sa‘ 


clection 
task 
annual 
is begin 
known to dislike this 
hard work of it 
a one-man show,” says 
“The way he likes to do 
things, the job is a grueling test of 
tamina. No wonder he’s tired.” 
Friends believe Burns would like to 
return to 


most arduous 


preparation of the President's 
economic report to Congress 
ning. Burns is 
chore and to make 

Arthur run 


in associate 


research, but he 
from 


ccoonome 


may accept an offer industry in 


stead 





What Suez Left Behind: A Traffic 


A 


a a 


~~ HIPPERS are already fecling the effect 
S of the hulks and hot tempers that 

have put the Suez Canal out of com 

mission for month Cargo space | 

er than I ite irc jumping 

15 ind 20 | shippers are being 


warned of delays in deliveries 
But the Suez closing isn’t the sok 
cause of this tightne ind things won't 
even when the canal is reopened 
two or three months from now (if the 
international mood _ permits) Ihe 
shipping shortage comes, basically, 
from the piling of the canal crisis on 
top of an already booming cargo demand 
in world trad 
By the same token, the squeeze isn’t 
confined to ship routes that normally 
use the canal. When weeks are added 
to vovages by the need for sailing around 
Africa, the pinch is tightest on tank 
tonnage but th vorld’s merchant 
flect feels the effect on its routes every 
where 
¢ Demand High—Fven before the 
Middle East flarcup, demand for ocean 
tonnage was running at its highest 
peacetime level. In 1937 and 1938—two 
big prewar years--the world’s waterborn 
commerce totaled a little under 500 
million tons a year, with about 20‘ 
moving in or out of the U.S. By 1954, 
it had climbed to more than 700-million 
tons—about 25 of it moving to or 
from the U.S.—and the worldwide vol 
ume has been rising ever since Che 
outlook is for it to stay high for several 
more vear 
MANMADE SNAGS, such as the scuttled ship above and the two in the upper picture, he world hipyards, including the 
block the Suez waterway, British engineers estimate months of work to clear the canal, ©! depressed U.S. yards, are humming 
with construction work, vet they s¢ 


36 BUSINESS WEEK e Nov. 17, 1956 





Jam on the World's Sea Lanes 


bigger building programs to come. Sea 
ports are spending millions of dollars 
to improve cargo-handling facilities for 
Naval architects and 
exploring new 


the coming rush 
cngimeers are ideas in 
hip designs, cargo-handling techniques 
ind propulsion 
lo handle the 
bulk commoditics—oil, coal, and ores 
hips are being built to unprecedented 
izes and speeds (BW—Aug 
A still potent revolutionizer of 
hip designs is on the 
idvent of 
hips 


growing volume of 


25°56,p79) 
more 
horizon: the 
merchant 
he U.S. government is building 


atomic power fot 

$40-million passenger-cargo vessel for 
ervice by 1960, and a tanker is being 
planned 


|. Rate Rise 


However, freight rates are 
fixed on today’s available space in the 
hold, not on the anticipation of tomor 
row’s more efficient tonnage. Even be 
fore the Middle East crisis, most sched 
uled lines hiked their rates by 10% on 
And even without it, they had 
planned to put another imcrease into 
effect early Rates for tramp 
hips and bulk carriers—the rates that 
fluctuate most pliantly as market 
ditions change—are hitting record levels 
for peacetime and 
higher 
¢ Reserve Fleet—The only real damp 
cner on ocean rates is the U.S. moth 
ball fleet. The bulk of the 2,000 laid 
up ships are slow Liberties dating from 
the war. Nevertheless, this is the onl: 
shipping in the world. If rates 


ocean 


iS % 
next vear 
con 
sure to 


secm go 


B 


urplu 
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got high enough and space got tight 
cnough, it could compet 

So far, the U.S. government has 
released trickle of 
this fleet. Over protest by the shippin 
industry, it has authorized the charter 
of about 40 ships to a scattering of com 
panies, plus 30 ships to American Coal 
Shipping, Inc (BW —Oct.6'56,p36) 
Kew of the 40 vessels have 
into service 


only a hips from 


earlier gon 
American Coal Shipping is a partner 
ship of Southern coal producers coal 
hauling railroads, and the United Min 
Workers (BW—Nov 10°56,p162), set up 
to carry coal to Europe. The line 
one Liberty, the Chian ‘Trader, and 
plans to ask for possibly 50 mothballed 
ships in addition to the present 30 
I'his week, ACS also bought the A. H 
Bull & Co. steamship line, operating 
chiefly to the West Indies 
plans call for building big modern col 
liers, designed to cut the cost of hauling 
coal 
¢ No Relief—The rate 
be broken by a free-handed 
ships from the U.S 


a drastic 


own 


Long-rang¢ 


structure could 
release of 
fleet or by 


conditions 


reserve 
change in world 
But aside from these happenings, ther 
sight for the tonnags 
The first wave of ships now 


no relief in 
squcceze 
on the construction wavs won't 
then it 
offset the growth of 
trade and the losses of other 


ships through obsolescence and mis 


ATrive 


for a year or so; even may be 
cnough only to 


Vv orld 


adventure 
Meanwhile, 


tinue to rms 


operating costs will con 
Earnings of ships must 


be enlarged not onlv to cover the in 


crease in shipboard labor but also th 
general overhead and, particularly, th 
in-port charges of stevedoring and sup 


plic S 


ll. Who Sets the Rates 


Ocean freight rates fall into three 
categories rates, non-conter 
and tramp rates, By far the 
influential are the rates set by 
some LOO conference 
ally all the trade routes. Tramp 
operators, on the other hand, are th 
most independent in varying their rate 
according to what the trafhe will bea 
¢ Conference System—Under the 
ference 
flags 
various Commodities 
trade route. Usually 
has one conference but 


conterence 
ence rates, 
most 
that cover virtu 


world’s 


con 
system, ship operators of all 
deciding the rates fo 
that 
routs 


jon im 
moving over 
track 
somectines 
outbound shipments and inbound ship 
ments on the 
different 

Most conferences covering routes to 
the U.S installed a dual-rate sys 
tem that gives shippers a 10% to 20% 
cut if they agree to patronize the con 
ference exclusively 


cach 


same route come under 


conferences 


have 


foreign conferences 
system but give deferred 
rebates to shippers under the name of 
“loyalty bonuses,” 

¢ Independents—A few lines—Isbrandt 
sen Co., Inc., is 
U.S. operators 
conference 
regular service charg 
o to 10% conference rates 
However, they find competition some 
times difficult; the 


use a similar 


the largest among the 
refuse to join the rat 
ilthough = they 
Chey usually 
below 


provide 


cc 
) 


conference mem 
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with their 
igreements 
fighting the 
md has just 
von a court victor: In brought 
by the line against the Japan-Atlanti 
© Gulf Freight Conference, the 
#f Appeals for the 
held that the 
: ion is sure to be 
eme Court 


bers tic up a lot of busine 


«clusive shipping 
Isbrandtsen ha 
ual-rate 


been 
tem for veat 


Court 
District of Columbia 
illegal. ‘The 
ippealed to the 
but if it upheld 

vould be a mayor shakeup in ocean 
ght rates 


fem 15 


New Business 


Both for the 


there 1 huge 


world 


ind for the U.S 


increase in ocean trade 
r prewar hgure 
ley the world it large 

have 


ountre 


war-damaged 
napped back to their 
while unde rdeveloped 
America, South Asia, 
entered trade 

hift in flow of 
materials has led to a 


war standing 
cas m South 
d Africa have 
the U.S 
orld’s raw 
ip m both 
i the | bs) 
half it 
i| mcluding a 
iron or In 
uddenlvy become the 
uppher of coal, with 40-million 
ne to o out thi cal 


millon ton 


i ba if 
imports and export 
depends on imports 


upph of basic raw mate 
fast-ncreasing 90 

turn, the U.S. ha 
chict 


ton 


world 


ind pos ibly 
in the 1960 
ernment aid program 
om tinilion tons of 
cTsca 
* Trace 
vaterborne 


millon ton 


imnuall 
ilso send 
ommodities 
each vcal 
Balance—During 


COMMNCTCE 


1955. U.S 
totaled 226 
than 4 times the 
than the pre 
Of this total, 100 
in export trade—about 
ind 126 
import The im 
higher than the pre 
1954, and 


1938 


Hore 
19 total, 17 mor 
ous record mm 195] 
nillhon tons wa 
9) ibove the 


nilhon tons was im 


prewal record 
ports ran 17 


wu record m 


ibout four 


tine ! high som 
In tonnage, the big exports are agri 
ultural product 
n dollars, the 


coal, and fertilizer 
industrial ma 


iutomobil The 


leaders ar 


leading 
import ie 


nd oil. In 


nilhon 


iron ore, bauxite copper 
1938, the U.S imported 9 
ibout 30% of all 
last vear, oil 
million tons, 54 


tons of oil 
import tonnage 
for O65 


iccounted 


of all imports 


IV. How the Fleets Rank 


American ships carry only about 23 
f U.S. foreign commerce 
lightly less than before the 
ce 1 ke 


This is 
wit, ind ! 
than the 60 of the 
minediate Since those 
cars, the nations of the 
vorld have recovered their prewar share 
with 
continue to gam 


rreat 
postwar vear 
maritime 
ft business something to 
And they 
World tonnage is 
eater than 


Spare 


already one-third 


before the war. Tonnage 


will boost it 
greater than prewar 
¢ Britain Leads—Ihe British flag still 
flies over nearly twice as much tonnage 
is the U.S. flag, but there have been 
changes im the standings since the 
ir. Norway has moved up from fourth 
to third; Japan ranked third before the 
vat, has dipped to seventh 
fifth before the war, i 
remains sixth 
The biggest 
by the 


registering vessels 


under construction 


to BUY 


now 


(Germany, 
LOth; Italy 


now 


shuffle ha 


practice ot 


been ¢ iused 

hip operators in 
under the 
Panama and Liberia, to get tax benefits 
ind to ¢ standards. Before 
the war, Liberia had almost no ships; 
it ranks fourth. Panama has moved 
13th to fifth. Many of the Libe 
rian and Panamanian ships are actually 
owned by U.S. operators 

The U.S 
its re 


flags of 


cape wage 
now 


from 


government is tightening 
trictions on transfer of registry to 
flag (BW-—Nov.10°56,p44) 
rom now on, owners must build about 
tonnage in the U.S. for 
American-flag operation than fheyv trans 
fer to 

illowed 
hip ire 


U.S 


J f uu 
foreign 
(}*7 more 


l'ransfers are 
only to countries where the 
likely to b ivailable to the 


im tirv 


forcign registr 


ot war 


V. Quality Lag 


In number the U.S. mer 
hant fleet i Britain, 
but in quality, measured by age and 
cfhcienc behind the fleets of 
everal nation 

Hardly 10% of the 1,000 ships under 
private ownership in the U.S. are less 
than 10 vears old; the other 90 
mostly built during the war. In 
trast, 60 of Norway's flect is under 
10 vears old, 33 under five; 60% of 
Japan flect is under 10 years old; 67 
of France flect is under 10; 60% of 
Germany's fleet is less than five 
old: half of the British 
Danish fleets hasn't 
birthday 

This disparity of age 
but it’s 
hipbuilders 


of ships 
topped only by 


it lags 


were 


con 


years 
Dutch, and 
reached its 10th 
worries ship 
1 bright hope for 
I'wentv vears is considered 


oper ifors 


the average useful life of a ship, and it’s 
the age limit for replacement of ships 
that get 


ches i 


government operating subsi 
ibout 300 U.S. ships do now 
It means that the bulk of the U.S 
flect will need replacing in the 
10 vears 

¢ Yards Humming—| 
than 
though they have idle capacity here and 
there because of stec] 
supplies. ‘The well 


ove! 


next 


S. shipyards are 


busier they have been for vears 
uncertainty of 
estimates 
during 
the big ship replacement period from 
now through the 1960s 

Many foreign shipyards are 
solidly into the 1960s. The 


tanker even driving 


industry 


$?-billion worth of work 


booked 
rush to get 


foragn owncrs 


to come to the U.S., where construc- 
tion costs run as much as 40% higher 
than abroad. 

Worldwide, orders for ships topped 
31-million deadweight tons at mid-sum 
mer, a gain of 78.7% over a yeat earlier. 
Britain and Japan are splitting about 
40% of the world’s new tonnage; Ger 
many is building 15%. The U.S. is m 
10th position with only about 2.2% 
Britain and the U.S. are building 
largely for their own fleets; Germany 
and Japan, for foreign flags 

Non-maritime nations are getting 
into the act. Cuba, for example, plans 
to buy 20 ships for its foreign trade 
and to build three shipyards 
¢ Tankers First—More than half of the 
world’s tonnage construction at 
Bulk ore carriers 

Both types of 
The 
present ficet of 40-million deadweight 
tons of tankers will have to be doubled 
in the next 10 years to keep pace with 
world use of oil; need for bulk carriers 
will reflect growing dependence of the 
U.S. on imported ores and growing ex 
ports of coal from the U.S 
¢ Innovation—Perhaps the most spec 


under 
midvear was in tankers 
account for about 15% 
construction are likely to stay high 


tacular innovation in ship design is the 
wing to freighters designed to carry 
drv cargo in sealed contamers of stand 
hape. The ships are fitted 
to lift the contain 
crs from trucks or railroad cars and nest 
hold. ‘This 
time im port—one company estimated a 
saving of St) 
which is 
ators 
Coie 
America 1 


ird size and 
with mobile cranes 


them in the system saves 
ind cuts down pilferage, 


mother costly item for oper 
South 


planning up to 25 container 


major line running to 


ships as replacements for 
flect. So fat 
type 15 


its present 
though, no ship of this 
Pan-Atlantic 
Steamship ¢ orp., operating between the 
Fast Coast and the Gulf, 1s successfully 
using a variant of the system 
tainers per ship on the decks of four 
tankers equipped with special platforms 
Only 10% of the tankers’ oil 
carrving capacity is sacrificed to the 
weight of the containers 

» Powerplants—New types of propul 
sion machinery are under test, too. In 
an $ll-miliion program, the govern 
ment has fitted four Liberty ships with 
new turbine, 4 
turbine, and a 


under construction 
60 con 


about 


powerplants: a gas 
gC ired dicsel, a steam 
free-piston engine 
Early results of speed and economy 
with the gas turbine installed in the 
John Sergeant, now being operated by 
the United States Lines as a field test, 
have been especially interesting to ship 
ping peopl Besides providing com 
powerplants, th« 
xperiment is expected to 
Liberties in the reserve flect 
can best be updated to meet the latest 
standards of speed and operation costs 


parison of varou 
four-ship 


q how how 
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Fed Stops Tightening Screws 


@ A widely expected further move to clamp down on 
credit after the election is at least delayed. 


@ The Fed this week decided to go back to its “wait 
and see” stance of early this year, pending a clearer size-up 


of Suez effects and the domestic business picture. 


@ Meanwhile, money rates continue climbing without 


Fed action. 


This week, the rate on bankers’ acceptances 


reached its highest level since 1933. 


@ In general business, the big question marks are 


housing and autos. Farm prices are a worry, too. 


lic Federal Reserve this week called 
a temporary halt to the process of 
tightening money that it has pursued 
for the last year and a half. 

Ihe money managers made this de 
cision on the basis of their first full 
scale appraisal of the business outlook 
since the clection. The consensus of 
the Federal Reserve's Open Market 
Committee, which met this week, is 
that too many uncertainties 
for any further turn of the credit screw 
to be prudent 

This doesn’t mean that the Fed is 
prepared to tight-money 
policy. Officials say that the demand for 
credit is still strong enough to dissuade 
them from loosening up. But they also 
make clear that they don’t want to con 
tinue tightening credit while there are 
SO many 


there are 


reverse its 


cross-currents in business 
¢ Trouble Spots—The situation in the 
Middle East is one of the big uncertain 
tics. ked officials feel it’s still too early 
to decide whether the blocking of th 
Suez Canal will lead to the kind of in 
ventory hoarding that would call for 
intensification of the _ tight-money 
policy Nor is the Fed vet convinced 
there'll be a big upsurge in government 
spending that would also warrant more 
tightness 
Meanwhile 
outlook 


bu 1NICSS 


oft spots in the business 
bother the Fed. Volume of 
loans has turned down. De 
spite shortages of goods in some critical 
number of 


considered available 


ica there 1 l 
that can be 

» of demand, including alumi 
copper, and many 

And it is not at all certain that 
Detroit will enjoy the kind of banner 
had in 1955. 

In addition, the 
modate the Treasury's financing and 
refuading operations that will take piace 
in the next few weeks. Any increasc 
in the discount rate now, when moncy 


growing 
item 

it CKNCC 
nu, consumct 


FOO 


year it 


ed has to accom 
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is already scarce, would make it difficult 
for the Treasury to get the cash it 
needs. 


|. Tighter Still 


Although the Fed has made no new 
move, money rates have been climbing. 
This week, for example, the rate on 
banke7s’ soared to the 
highest level since 1933. This rise in 
rates, if it goes far enough, could put 
the market out of line with the discount 
rate. In that case, the Fed might feel 
that it had to raise its rate to keep the 
normal relation and the 
market. But the Fed's policy is based 
more on its appraisal of the economic 
outlook than on the day-to-day rates in 
the money market, and it is not taking 
the rise in rates as still 
another move 

Thus, the 
clouds cither 


iccept mices 


between it 


m excuse for 
toward tightness 
] ed i) 


blow 


waiting until the 
iway or take 
definite shape. “This is not a time for 
anticipating the trend of business,” 
Fed officials say We rather 
wait until we get a clearer picture of 
what is likely to happen.” 

. Unexpected— This cautious view is a 
surprise to 


more 


would 


many money experts who 
have been saving that the Fed is intent 
banks and 
Another push on the credit 


widel predicted for after 


on mcreasing pressure on 
business 
brake Was 
clection 
As late as last weekend, 
leaders attending the fall meeting of 
the Commerce Dept.’s Business Advi 
Council 


business 


themselves in 
favor of the tight-smoney policy and 
freely predicted that the Fed would 
push through another rise in the dis 
count rate. Randolph Burgess 
Secretary of the 
been among thi 


SOT declared 


Under 

I reasury had 
Administration leaders 
opposed to the Fed's tightening action 


indicated to BAC that he 


who 


last spring 


now fully agrees with the Fed's policy 
¢ Victory—There is no doubt that the 
bed victory a 
vindication of its independent policy. 
Moreover, Fed officials now expect a 
banner Christmas scason. Still, they are 
not yet ready to make moncy any 
tighter. If the Suez crisis leads to 
speculative hoarding and increased 
government spending, then the Fed, of 
would get tougher. At the 
moment, though, it is getting reports 
of a slowdown im business optimism 

This trend wasn’t evident among 
cither the Administration spokesmen of 
the businessmen at the BAC meeting 
Although they noted soft spots in farm 
and housing, their prevailing 
sentiment was optimism that the boom 
would continue strong 
¢ Wait and See—The Ved itself is 
much less sure. It prefers a “wait and 
sec” position. That doesn't mean the 
money managers are predicting an end 
to the boom. They merely feel that 
their tight credit policy is keeping 
economic growth to a reasonable pace, 
and right now thev don't want to take 
the chance of increasing tightness to 
the point of inviting a decline 

The weeks just preceding Christmas 
always put a strain on the banking sys 
tem. Merchants borrow heavily to carry 
inventories, and at the same time the 
rising volume of retail sales draws more 
money into circulation. This double 
pressure puts the banking svstem under 
a strain and makes it unusually sensitive 
to any pressure from the Fed. If the 
money managers wanted to make a tell 
ing move toward tighter credit, now 
would be the time to do it. But it is 
precisely because any further restraint 
at this time would 
effects that the Ved 
cautious 

'his isn’t the first time that the Fed 
has adopted a “wait and see” policy. It 
this in the first few months 
vear, when the outlook was 
clouded by uncertainties over 
housing and autos. On that occasion. a 
big upsurge in capital spending led the 
ed to resume its tight-money policy, 
which was signaled br 
count rate last April 
by another hike in 
the stecl strike ended 


li. Soft Spots 


The factors that caused the Fed to 
take a breather in the first part of the 
vear are partially responsible for its 
present decision to mark time 

Housing starts are well below the 
1955 level, and the recent relaxation 


considers Eisenhower's 


course, 


prices 


have such drastic 


is inclined to be 


ilso did 
of this 
equally 


in the dis- 
This was followed 
August, just after 


1 rise 
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on government-guarantced 

gages has not been a real stimulus 

bed feel that housing 

ould be pushed, but at the same time 
if ws not that the 
ready under way should steepen 
there is much mor 
the auto picture 1 he 
that it is 


ibout 


doesn't 


INXIOUS decline al 


concem 
led 


THyixe d 


ovel 
intimates 
receiving reports 
the new 
One bed official says, though 
it till too early to tell, there’s a pos 
ibility that, 


wuld up their inventor 


public reception of 


mod | 


once the auto dealers 
there may be 
trouble in achieving a high rate of 
ile 

* Cash Position—There ar 
ons, too, for the ed 
ne According to one led economist, 


the most important factor is that the 


other r 


new cautious 


been 
worsening over the past few 


cash position of business has 
giadualh 
months 

In part, this is a result of bed policy, 
which business to use cash 
to mect expenses for inventories and 
capital investment. It also stems from 
the fact that price and wage hikes have 
cut the profits of business, and the 
prospect is for a continued narrowing 
of the profit margin 


Ihis is 


has forced 


cutting down business op 
timism, according to the Fed. On the 
whole, the Fed considers this a healthy 
development. As one official put it 

Ihe exuberance we had earlier in the 
evident. Business 
men are play ing things closer to their 
chest may be able to 
avoid a inflationary outburst.” 


vear is no longer 


That means we 
new 


Far West Gas Lines to Merge 


El Paso’s acquisition of Pacific Northwest puts it on the 
ground floor for West Coast and mountain states market, also 
brings it a much-needed gas supply from Canada. 


\ ist new 
the bar West is coming out of a pro 
posed merger of F.] Paso Natural Gas 
Oo md Pacific Northwest 
Corp, of Salt Lake City. If 
bl Paso will 
Northwest next 
exchange of 

The deal 
both 
work of pipelines 
market 


natural ga ‘tem for 


Pipeline 
tockholders 
Pacif 
vCal through m 


ipprove mequire 


{ irl 
tock 
ipproved by 

gives bi) 

blanketing the 
west of the plains—an 


directors of 
Paso a net 
chief 


rea 


COM pan 


wea 
regarded as the greatest growth-potential 
market left in the U.S. It gives 
I'l Paso sources of gas at both ends of 
the s1 from West Texas and the 
outhern Rockies and from Canada 
With combined assets of about $560 
millon, kl Paso will be the 
natural gas company west of the 
7) ippt 


ilso 


tem 


bigge t 
Mis 
$210-million of assets 
from Pacihe Northwest 

¢ One Plus One — I! 
lines run from West 


crn (¢ 


ibout 
Paso’s present 
lexas into south 
ihifornia 

Pacific Northwest's 1,400-mi. line 
picks up gas from the San Juan Basin 
n northwest New Mexico and 
the wav through Colorado, Utah, and 
Wyoming to markets Idaho, 
Oregon, and Washington. At Sumas, 
Wash Pacific Northwest meets the 
Westcoast Transmission Co., Ltd., line 
from the great Peace River gas field im 
northern British Columbia. Pact 

ot Westcoast 

Pacific Northwest put its 

into operation only a few weeks ago. As 


ilong 


ICTOSS 


OW] 
mainline 


well as serving the inland portions of 
Oregon and Washington, it extends de 
livenes down the 


Cre Westcoast’s ] 


coust past kugene, 


200-m: line from 


40 


River to the U.S 


construction; 
! 


border is under 
across the na- 
tional boundary are scheduled to start 
Jan. 1, 1958. Pacific has contracts to 
buy 650-million cu. ft. of gas daily 

¢ Key to Supply—Meanwhile, EF] Paso 
has contracts for a huge supply of gas— 
1.5-billion cu. ft. a day—from the Per- 
mian Basin field in West ‘Texas and 
southcast New Mexico. But there’s been 
i difficulty: ‘Whi 
region's oil production; oil extraction is 
strictly regulated, and a 
one day's oil production varies 


Peace 


deliveric 


is residual gas from the 


difference of 
I°] Paso’s 
possible gas take by some 50-million cu 
ft. a day 

lo stabilize its supply, Xl Paso has 
had to 
fields that primarily produce ga 


clsewhere, in 
It also 
has to worry about the depletion of its 


contract for gas 


Permian Basin source; 
held 
while primary gas fields last 20 vears ot 


gas from residual 
usually runs out in 10 to 12 vears 
mor 

Now | | Pa Oo can look for stable 
plies of gas for a long time to come 
plus practically the whole Far West as 
1 market 
¢ Approval 
believed sur 


Pacific's holders in mid-Januar 


sup 


Assured—Stockholders are 
to O.K. the merger. 1 
harcholders will vote on Dec. 21, 
An El 
Paso spokesman points out that 350, 
000 of Pacific's 3-million common shares 
Pacific 


greed to accept kl Paso’s 


re owned by directors, who 


have already 
offer 

In the 
ofters 
common (not entitled to 
until 1958) for cight 


common 


stock, Kl Paso 
Class B 
inv dividends 
Pacific 


exchange of 


seven shares of a new 


hare ot 


Men Go 1442 Miles Up 
To Study Outer Space 


Navy 
Sky hook 
of 144 


highest that man has ever gone up in a 


rode a 
altitude 
Dakota—the 


officers last week 
balloon to an 


South 


lwo 
giant 
miles over 
balloon. ‘Then they 
but bumpy 
Brownlee, Neb 

The flight was part of a Navy re 
effort to test the feasibility of 
mobile laboratories on the 
Many problems 
human 


pun down to a safe 


landing (picture) near 


yCATE h 
manning 
fringes 


of outer space 


need study bi observers for 
relatively long periods on a stable plat 
form 

After O00 ft. the 
Navy commanders brought the balloon 
down 1,000 ft. and started their ex 
periments. But the balloon, probably 
leaking helium, declined to hold the 
pecified altitude and began a spinning 
fall to earth. Neither man was hurt, 
but they had to jettison much of thei 
equipment to check their rate of 
descent. 

The Navy hasn't 
if the next flight 


topping 76 two 


innounced the date 
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How Mr. Friendly helped Keasbey & Mattison 
tackle a hot problem...save a cool $418,968! 


Close teamwork between management and American Mutual 
Safety Engineers in working out an effective safety program 
has helped this leading asbestos-products manufacturer save 
workers’ lives and limbs . . . reduce insurance premium costs. 


Ask Keasbey & Mattison! One sure way to insulate employees 
against accidents—save money, too—is to work hand in hand 
with American Mutual safety experts. 


Insured for Workmen's Compensation with American Mutual 
for the past 35 years, this leading frm—a pioneer manufacturer 
of asbestos and magnesia products—can boast of an industrial 
safety program so highly efficient that it has saved them $366,049 
in reduced insurance premiums® since 1950 alone. What's more, 
during the same period, Keasbey & Mattison realized savings of 
well over $52,000 in insurance dividends—bringing their total 
savings tor the past 6 completed years to a sizzling $418,968! 





In addition, American Mutual's safety “know-how’’ has 
helped Keasbey & Mattison, like so many other top-notch 
American firms, reduce overhead, boost employee morale 


and better their community relations, too. 


If you'd like more information about companies that are 
profiting from fewer accidents and bigger savings through 
American Mutual's services to policyholders, write: American 
Mutual Liability Insurance Company, Dept. BW-11, 142 Berkeley 
Street, Boston 16, Mass. 


AMERICAN MUTUAL 


Service from 76 fully staffed offices! 


; A PM) Savings opportunity from substantial dividends! 
—= *Difference between manual rates for this industry and rates 


actually paid during these years 





Bank Law Review 


Major overhaul of federal 
banking laws opens with two- 
day hearings, quickly branches 
out into broader fields. 


wat k 


Hiajor 


last 
first 
banking laws in 20 year: 
Senate 
focused the 
bankers on Washington 


Congr 
toward the 


nation 


took a big 


overhaul of the 


tep 


| wo 
Banking 


eyes of the 


da of hearings by a 
ubcomimuttes 
nation § 

Among the questions they raised was 
one: Would the subcommittee 
chairman, Sen. Willis Robertson (D 
Va be able to stick to his plan of 


considering only technical changes 


! ba i 


and 
voiding any controversial policy-mak- 
ing propo ils? 


* Branching Out— Thx 
ct up to 


hearings were 


federal 


banking laws 


permit the heads of 
that administer 
before the sub« 
explain the 17 
These 
with 

law, knocking out 
other 


iVerici 
and 
had recom- 


to corn ommiuttec 
changes the 


mended proposals are 


primarily 
treamlining banking 
ob olete 


ection 


it ered 
provisions 
nad bringing of law into 
harmon 
But the 


under will 


h id 


fion 


bare I 


wert 


hearing gotten 


vhen que being 
raised on fiscal pol 
of the Iederal Reser 
oncentration of 
bank 
mi ouncil to 
on’s fiseal pol rT 
Reafhrmation—Sen. Robertson says 
iin Objective still is to come up 
that will pull 
ill federal law dealing with 
This would facilitate the com 
piling of one law book that the banker 
wht keep « his desk for reference 
\ ti now. banking law cattered 
throughout the federal cod ind it 
tal 1 lawver to track down the law 
that relate to banking 
Robertson savs h ticking to con 
deration of 
that do not 


thee independence 
Board, alleged 
ources in the 
ind proposal to set up an 
hart 


ind guide 


recodification 


| many 


immendment to the law 
iffect thi mnportant ub 
redit polic Hk 
mvthing like the oO 
on back in the 
That group 
ining ime up 
ommendation that banks be 
d into a Federal Rese: S 
but failed to get it through Congress 
Later n 1913. Sen. Carter Gla 1) 
Va ucceeded with legislation making 
member deral Reserve 


t of money and 
to avoid 
Aldrich ( 


f the entur 
irs of te 


tem 


hip inthe I 
optional 

¢ Witnesses—Agenci 
before the committee last 
cluded the Federal Reserve 
lederal Deposit Insurance 
Federal Home Bank 


that ippe ired 

week im 
Board, the 
Corp the 
Board 


Loan nd 


42 


the Bureau of Federal Credit 
Sitting with the 
hearings was a 25 
mittce composed of 
tion s te p banker 
This 
ton R 


begins 


Unions. 
ubcommiuttee at the 
idvisory 


man com 


ome of the na 


idvisory group, headed by Ken 
Cravens, St. Louis banker, now 
tudy of the two days of testi- 
mony. By mid-December it hopes to 
up with a list of recommended 

Robertson staff will 
use these to draft a committee print of 
This will then 


conn 
chang: ind his 


! propose d bill 


sCTVC AS 


the basis for the hearings that Robert 


ED 


son hopes to launch in January to 
hammer out the changes that eventually 
will be 
¢ Suggestions—Proposed changes would 
give federal agencies authority to pass 
on the monopolistic aspects of bank 
mergers, would strike out the manda- 
tory cumulative voting procedure for 
national bank directors, would permit 
national banks to make more commer- 
cial loans, and would eliminate the law 
allowing shareholders of national banks 
unrestricted inspect share- 
holders’ lists 


enacted 


access to 


DANISH SOLDIERS board U.S. military plane on first leg of trip to Middle East as... 


U.S. Lends U.N. Its Wings 


lhis week, the U.S. Au Force 
helping to airlift the first contingents 
of the United Nations force 
police the Suez ind Sinai 
toward the Middle Kast 

the U.N 
ripple in USAF operations 
ibout 20 U.S 
the amlift of an 
from the U.S 
for at least 390 ¢ 

Lhe police force 
O00 


Was 


sect up to 
battlefields 


airlift is causing hardly a 
So far only 
ul ced 


planes it¢ being 


18,000-man_ division 
to l urope ill 
124 Globemasters 

; expected to total 
ibout 6 oming from up to 
17 U.N. member nation The U.N 
has called on the U.S. to ferry them 
only to a staging area near Naples, Italy 
For the movement from Naples to 
.gypt the U.N. has chartered six 
DC-OBs Swiss Air Lines for 47 
days. The plane up to 60 men 
without heavy gear, could airlift 
almost all the men in about two weeks 
¢ Piecemeal Operation—lrom the 
U.S. Air Force viewpoint, the U.N 
operation is “causing no sweat 7 
virlift working out as a 
piecemeal operation rather than 


vould 


mer, 


from 
Carry 


( ich 


cause the 


one 


big fast haul, missions are being flown 
by planes from USAI headquarters 
at Wiesbaden, Germany, and the Mili 
tary Air Transport Service. So far, the 
Defense Dept hasn't even called on 
the ‘Tactical Air (¢ prin- 
cipal military troop-carrier force 
Wiesbaden ha " 
transport to 
Norwat' 
ind Ceylon 
Collapse—| p to 


ommand, its 
igned 17 four 
uirlift troops from 
India, Finland, 


cngine 
Denmark, 
Sweden 
e Runway 
there’ 
operation 
flown to 
hirst 
man Colombian battalion to Naples. 
One plane the 
Bogota runway collapsed under its 
weight Bogota’s 8,400-ft iltitude 
makes it unsafe for aircraft with heavy 
loads to take off; the other two planes 
ible to 5 
their first mission 

Canada, which is providing a 1,200- 
battalion to the U.N 


handling its own transportation. 


now, 
USAF 
(hree Super Constellations 
Colombia, to 
SUL- 


been one snag in the 


were Bogota, 


move the contingent of an 


was damaged when 


were carry only 55 men on 


force, 1S 


nan 
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Thavelouden. does a job here 


no other handling machine can do! 


Traveloader easily picks up long, awkward loads 
from the side and carries them securely and speedily 
to near or distant points—without changing travel 
direction. This unusual feature enabled a large mid- 
western steel company to set up a highly efficient 
system for handling and yard-storing heavy curved 
corrugated steel plate sections, 


Unit loads weighing up to 9,000 pounds are placed 
on the Traveloader by overhead crane at the fabri- 
cating department, transported to storage area and 
tiered along 12-foot aisles. As needed, sections are 
picked up by the Traveloader and delivered to the 
shipping platform. A special attachment permits 
handling of single sections or “split lifts.” 


As a direct result of this method the company uses 
yard space to much better advantage, fills orders 
faster and substantially reduces handling manpower. 


The Traveloader also handles pipe, lumber, loads 
weighing over 4,000 pounds and any awkward loads, 
It does yard maintenance work, positions machinery 
and performs many other handling jobs not practical 
or possible with any other equipment, 


. 


Write for Bulletin 1360, It completely describes the 
remarkable TRAVELOADER that carries like a straddle 
truck, delivers like a road truck, and stacks like a 
fork truck. 


THE BAKER-RAULANG COMPANY 


1204 WEST 80th STREET @ 


CLEVELAND 2, OHIO 





handling equipment 


A subsidiary of Otis Elevator Company 





In Business 


Pentagon Leak Quiz Hits Contractors, Urges 
Stopping Orders as Last Resort 


\ Pentagon advisory committee this week urged the 
plugging of defense leaks, and took a crack at military 
ontractors, saying it had “compelling evidence of the 
real harm caused by information published in trade and 
technical journals 
headed by ex-Asst 
Coolidge, said that 


lhe committee, 
Charles A “more effective efforts 
hould be made to educate officers of offending com- 
followed if necessary by the withdrawal of 
ecurity) clearance of offending individuals, plus in 
extreme cases diversion of future business.” 

llowever, the 


Defense Secy. 
tu Hlics, 


committee also criticized the “over- 


classification” of military information and efforts “to keep 
classified information which can no longer be withheld.” 

lhe Coolidge group, which was set up three months 
igo after interservice rows broke into the open, said it 
found the security setup of the Defense Dept. “sound 
in concept 


s . . 
Montgomery’s Bus Segregation Law 
Knocked Down By Supreme Court 


Ne LTOCS 
othe I 


battling against race segregation scored an- 
victory this week when the U.S. Supreme Court 
ruled that state and municipal laws requiring segregation 
Ihe court upheld a 
district court ruling in the Montgomery (Ala.) case, where 


on buses were unconstitutional 
Negroes have been boycotting segregated buses for 11 
month 

In its brief ruling, the Supreme Court cited its historic 
1954 decision declaring that segregation in the schools 
I'he Justices acted in the face 
of a statement by Alabama officials that peace and order 
could not be 


violated the constitution 


“maintained in Montgomery, and other 
umilar places, if by court order a Negro man is pet 
mitted to sit by a white woman.” 

Ihe Montgomery decision imperils bus segregation 
Arkansas, Florida, Georgia, 
Louisiana, Mississippi, Oklahoma, ‘Tennessee, and ‘Texas 


laws in cight other states 


Last year federal courts struck down bus segregation laws 
in Maryland, North and South Carolina, Virginia, and 
West Virginia 


FTC Battles International Paper 


Over Purchase of Lumber Company 

The International Paper Co.—world’s largest in its 
ficld—is the newest target of the Federal Trade Com 
mission's growing drive against corporate mergers. FTC 
says that International Paper violated the antimerger 


law in acquiring Long-Bell Lumber Corp., a holding 


44 


company, and Long-Bell Lumber Co., the largest lumber 
producer in the Northwest and a leading plywood maker. 

FITC charges that International already has capacity 
three times as great as its biggest competitor, and accounts 
for between a quarter and a half of all U.S. production 
of many types of paper and paperboard. By utilizing 
the timber acquired from Long-Bell, FTC says that 
International will increase its total U.S. paper and paper- 
board production by over 15%, its bleached board pro- 
duction by 43%, and its newsprint production in both 
the U.S. and Canada by 14%. 

International Chmn. John H. Hinman says, “it is diffi- 
cult to understand the basis for the complaint when the 
action complained of quite clearly is intended to provide 
a new competitive factor in a major industry and in an 
area where the commission itself has complained of 
inadequate competition.” 


U.S. Drug Companies Press Research 


Into Egypt’s Parasites, Diseases 


The boiling-over of the Middle East has had a scien- 
tific byproduct: stepped up research by U.S. drug com- 
panies into tropical diseases and assorted parasites that 
find Egypt a notably congenial home. ‘The increased 
activity followed informal nudging by the government. 

Dr. William W. Frye, dean of the Louisiana State 
University Medical School, says that right now 10-million 
:gyptians suffer from schistosomiasis, a disease that leads 
to cancer and is caused by Bilharzia, a waterborne liver 
fluke. And the U.S. Army painfully recalls that it suf- 
fered 1,700 casualties from the disease just in Leyte, an 
area far less infested than Egypt. 


Seawolf’s Troubles May Cause Navy 
To Give Up on Sodium-Type Reactor 


The Navy may give up on one of its experimental 
atomic power plants for submarines. Pentagon leaks 
this week seemed to confirm earlier rumors that the 
Seawolf, scheduled to be the Navy's second atomic sub, 
was way behind schedule, and might even get an entirely 
different type of power plant from the one already 
built for it 

Sea tests for the Seawolf were scheduled for early Sep 
tember, but the boat has vet to leave the Groton (Conn.) 
dock of General Dvnamics’ Electric Boat Div. ‘The 
trouble seems to lie in auxiliary equipment rather than 
in the reactor. In September, the Navy said there were 
leaks in the superheater used to raise the temperature 
of the liquid sodium coolant after it leaves the reactor. 
Liquid sodium, at high temperatures, is extremely corro- 
sive, hence tough on pumps and jointed tubing. The 
sodium had worked well in the prototype reactor on land, 
but there it was far easier to detect leaks than in the 
constricted spaces of a sub 

If the Seawolf's power plant is replaced, it will prob- 


i 
ably be by a water-cooled unit like that in the Nautilus. 
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OUT OF THIS “WORKER'S BRUSH FLOWS A MODERN FASTENER THAT HELPS BUILD BETTER 


INCINERATORS. IT'S A RUGGED 3M ADHESIVE. 


Setting a tougher trap for heat 


It’s got to be hot—up to 350°F.— 
inside this incinerator outer cabinet, 
so that even wet refuse will burn. 


To hold the temperature, heat must be 
kept steadily on the job. A 3M .ad- 
hesive, EC-321, does it by fastening 
fibrous glass insulation for keeps in- 
side the cabinet. Trapped, the heat 
stays hard at work, does the job. 


fia aS 


REFLECTIVE GHEETINGS © "EM" ASHASIVE PAPER Ano 


But EC-321 does more than just 
guard incinerator efficiency. it helps 
build them more durably, more eco- 
nomically, too. It eliminates the hot 
spots, weld marks and half the labor 
of former methods. 

Since switching to 3M Brand ad- 
hesive, the product engineer hasn’t 
had one complaint of adhesive failure. 


dd ADHESIVES AND COATINGS DiVviSiON, MINNESOTA MINING AND MANU 
7. 
w a1? PIOUETTE AvE orrTe T ¥ 


HM. @ GENERAL SALES OFFICES, OF PAUL 6. Minn 


© gerorT “ ave ” ¥ ‘* 


Hundreds of other 3M adhesives serve 
industry in a thousand varied uses. 
SEE WHAT ADHESIVES CAN DO FOR YOU! 
To boost product quality and cut costs, 
consult 3M research. Contact your 
3M Field Engineer. For a free booklet 
and more information, Write: (yaar a | 
3M, Dept. 111, 417 Piquette | M 
Ave., Detroit 2, Michigan, |ststsc 


FACTURING COMPANY 


© CANADA * GO BOK TNT 00n. ONT 


CLOTH © “3M” AOHESIVES ANG COATINGS © SM" BOOTING GaAnULEee © "OM" CuHEmicace 


x MAKERS OF “SCOTCH” BRAND FRESSURE SENSITIVE ACHESIVE TAPES © “SCOTCH” GhAnO SOUNO- RECORDING TAPE © “SCOTCHLITE” eaane 
msm -——- -———— 





EXIDE-IRONCLAD BATTERIES 


Power tubes 


BATTERY FOR ELEC 
TRIC INDUSTRIAL 
TRUCK. Exide-lronciad 
Model TH. Write for 
Bulletin No. 5161 


« 
ek 














tery, the active material on the positive 
plates expands. But the plate grids don’t 
expand. This is basic. 

On most batteries, the expanding active 
material tends to shear off from the 
nonexpanding grid every time the action 
takes place. But this can’t happen in 
the Exide-Ironclad Battery. The reason 
is simple. 

Active material is formed concentrically 
around the spinelike grid and held inside 
the plastic tubes. Expansion is predomi- 
nantly in an outward direction—hence 
no shearing. Active material remains 
firmly locked to the underlying grid 
structure. And the flexible plastic tubes 
yield and take up as needed. 


For electric industrial truck operation 


expand without shedding — preserve battery life 


Every time you discharge a storage bat- 


This extra protection against shedding 
of active material is only one of the 
many reasons for the long life of 
Exide-lIronclad Batteries. When you 
order heavy duty batteries, or the equip- 
ment requiring them, be sure to specify 
Exide-Ironclad. Write for detailed bul- 
letin. Exide Industrial Division, The 
Electric Storage Battery Company, 
Philadelphia 2, Pa. 


Exide 
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Pres. Eisenhower's relations with Democrats in Congress are taking 
form. His first meeting with Democratic Congressional leaders came off 
cordially. 


He will be under less criticism in the months ahead on foreign policy 
and military matters. Congressional Democrats will let the Administration 
hold the reins 


But Democrats will call their own signals on domestic programs. 
Speaker Rayburn and Senate Leader Johnson will have pulled together their 
own program by the time Eisenhower makes his State of the Union address 
There will be a clash all along the line, with Eisenhower trying out his new 
Republicanism—school construction, health insurance, civil rights, and so 
on. Different party ideas on how to go about these things will produce 
controversies—and the first session may well be one in which little new law 
is voted. 


The election results have changed the prospects on two key issues— 
public power and integration. 


Western Democrats will demand more power and resources legislation 
They will get a bigger voice in the party’s councils, based on the sweep in 
Washington, Oregon, Idaho, and Colorado. Sen. George Smathers of Florida, 
in line for the Senate whip job, is urging that Westerner Sen. Mike Mans- 
field of Montana get it instead, to help weld party unity 


And powerful Republicans want to junk the partnership power policy. 
Administration officials attribute the Republican losses in the West to voter 


opposition to the program. Interior Secy. Fred Seaton favors a new policy, 
aimed at convincing Westerners that the Administration is for them. Vice- 
Pres. Nixon is even more insistent—his intimates report that Nixon will 
argue right up to the Cabinet for a turnaround on public power. 


The upshot: more federal construction of dams and power facilities 


On the other issue, Northern Democrats will push integration. Sen 
Hubert Humphrey of Minnesota will be a leader. He cites election returns 
to show that Negroes in the cities switched heavily to the Republicans, 
and blames the shift on the Democrats’ own fuzzy civil rights policy. 


Republicans will push civil rights and integration further. Nixon will 
be in the forefront here, too. Party leaders say the rising Negro vote in 
the South is getting more and more significant. They feel they can sell 
Nixon, who heads up the Administration’s Committee for Fair Employment, 
as being the heir apparent to Eisenhower’s “New Republicanism.” 


Framing of new tax legislation starts Monday. Rep. Wilbur Mills will 
get testimony from life insurance, mining, and railroad witnesses on the 
1954 law. The Democratic majority is aiming at tightening the law. Particu- 
larly sections dealing with corporations, dividend exemptions, and perhaps 
minerals depletion 

ome @ oo 


More aid to stop the housing slump is in the offing. It won’t come 
through general credit loosening. But housing officials feel that the cur- 
rent rate of only 1.05-million starts a year can be turned upward next year. 


The first step: Eisenhower will direct the Federal National Mortgage 
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Assn. to liberalize further its purchase of mortgages and advancing of com- 
mitments to builders. Eisenhower has authority to earmark about $500- 
million for distress situations. Congress will renew and increase that fund 
in January, if necessary. The Administration’s 1957 goal for housing: 
1.1-million to 1.2-million. This year now is expected to end at under 
1.1-million 


Farm prices and net farm income are going to rise next year. That's 
the advance word from the Agriculture Dept.’s annual outlook conference, 
which will be held in Washington Nov. 26-29. That is the first of the official 
government tipoffs on the business outlook—comes ahead of the President’s 
State of the Union, Economic, and Budget messages that go to Congress in 
January 


Secy. Benson expects no big new farm proposals to be sent to Congress 
this year. He plans to concentrate on amendments that will make it easier 
for him to sell government surpluses both at home and overseas. But he 
will face Democratic drives to bring back 90% support levels. 


Eisenhower's cabinet will begin to change pretty soon. No resignations 
are in yet, but some will leave within a short time. Already, Economic 
Council Chmn. Arthur Burns has resigned (page 35). Here is the latest 
Washington gossip 


Marion B. Folsom, Secretary of Health, Education & Welfare, is 
expected to resign to return to Eastman Kodak Co., this time as president 


John Foster Dulles, Secretary of State, is expected to become less active 
after his recovery from his intestinal operation, then resign soon. John 
McCloy, former Asst. Secretary of War under Roosevelt and High Commis- 
sioner in Western Germany under Truman, is being urged on Eisenhower 
as Dulles’ successor. Herbert Hoover, Jr., now Under Secretary, is also 
favored. So is outgoing Massachusetts Gov. Christian Herter 


Sinclair Weeks, Secretary of Commerce, has expressed a wish to retire 
in January 


Charles E. Wilson and George M. Humphrey, Secretaries of Defense 
and Treasury, are expected to stay on—at least for some months 


Washington's post-election domestic calm contrasts with concern about 
world tension. Even the chronically cautious experts in the State Dept. fear 
the Russian offer of volunteers to Arabs may be more than just a token 
Military chiefs in the Pentagon do not share State’s pessimism. They think 
the Russians do not have enough facilities available in the Near East—air- 
strips, depots, manpower, fuel, and parts stockpiles—to launch large-scale 
use of high-performance planes. They believe Anglo-French forces can 
successfully oppose any Arab attacks, even with Russian volunteer assist- 
ance 


Short-term, State’s views prevail right now—in the White House and 
on Capitol Hill. But long-term, unless big shooting starts, Pentagon policy 
will remain unchanged. The fiscal 58 budget now being completed will 
stay within previous estimates. Controls over materials and prices are 
not being considered 
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This single row, deep groove ball bearing is just one 


of the high quality bearings produced by SKF. 
SKF offers all four basic types of 


anti-friction bearings, with p/us values in every one. 


SKFP-everv trvee—everv vse 


/ 


ss Ball Bearings ) 


t) Cylindrical Roller Bearings 

, 

7" | ( ) Spherical Roller Bearings 

' c ) Tapered Roller Bearings (en) 
. | 


*feqg US Pat Of Tye on Gone n@ Corporation 


SKF INDUSTRIES, INC., PHILADELPHIA 32, PA. 
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Young Lady with a Prerogative 


Te'tt have to admit that Miss 
Wp. It Your el tha « vomne i 
too tar with the tiiie honored 
rative ol her sex the one abou 


Still-—even if 


her mind 
contused over her choice 
\ plu or 


Aind ol paint lor her 


hes if} 


wall project in alkyd resin 
el 
KDW 
els lool 


il on her retriwerator 


that the new alkyd resi 
ind wash like the baked 
Dhey di 
mooth mad lu trou it} i le 
vithstand cooking putter 
indi even inh ma 
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Al CHEMICALS °* 


PROTECTIVE COATINGS ° 


wonderful toughness and dura- 
anhydride, an 


thei 
bili from phthali 
important and versatile chemical 
from coal produced by Pittsburgh 
Coke & Chemical ¢ ompany 
\ list of the paint manufacturers 
who depend on Pittsburgh for rel 
ible supplies of high purity phthali 
inhydride reads like a Who's Who 
the nation’s paint industry That 
roes for the plastics industry, too, for 
is a primary ingredient in vinyl 
ind polyester plastic products, lo 
meet the constantly growing demand 
inhyvdride, Pittsbureh is 


lo pl thal 
this im- 
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portant material in 1956 
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Wholesale vs. Retail Banking: 
The Elusive Depositor and the High Cost of Banking 





New York City bank deposits os 
a percentage of nation's 


so 








1 Since 1940, New York City’s 
share of the nation’s bank de- 
posits has steadily shrunk. 


“Chase Manhattan* 





Percentage of all N.Y. City clearing house deposits (1955) 
1956 
(nine mos.) 
22.80% 
21.88 
9.09 
5.01 
9.45 


RETAIL BANKS 1940 1946 


22.20% 

20.96 
9.28 
417 
8.33 


1955 

22.1% 

21.87 
9.01 
4.86 
9.25 


First National City t 
Manufacturers Trust 
Irving Trust 


Chemical Corn Exchange 
WHOLESALE BANKS 

Guaranty Trust . 11.10 
6.08 


9.03 
5.36 
2.52 2.54 
2.52 2.45 

*figures for years before 1955 are for Chase and Bank of Manhanan combined. 
**figure for 1943, when Morgan joined clearing house 

tfigures for years before 1955 are for National City and First National combined. 
Dota: M. A, Schapiro & Co. 


8.69 
5.35 
2.62 
2.38 


Hanover neat 
J. P. Morgan & Co. .. 
N. Y. Trust . 


2 And in the city itself, greatest proportionate losses in de- 
posits have been felt by those banks which do little or no 
‘retail’ or consumer lending. 





Net operating earnings (before taxes) as a percent of 
gross operating earnings (1955) 
70 ~ 


RETAIL BANKS 
,60 mes 


50 — 


4a— 


Dota: BUSINESS WEEK 





WHOLESALE BANKS dill 





Salaries, wages and other operating expenses as a percent of 
gross operating earnings (1955) 
RETAIL BANKS WHOLESALE BANKS 


Go 


50 — 





© tutimess ween 


3 But retail business is expensive. Those 
New York banks with many retail loans—and 
vast branch systems—carry less operating in- 
come down to earnings than do the whole- 
sale banks... 


4 ... largely because salaries, wages and 
other expenses—particularly upkeep of the 
branches—are so much higher for the retail 
banks. 


A Wider Net to Trap Depositors 


New York City last week 
found a new spotlight glaring on a 
favorite postwar argument: the relative 
competitive merits of wholesale and 
retail banking in the ever-intensifying 
truggle for deposits (charts) 

[he dispute has been growing stead 
ily sharper as the drift of population to 
the suburbs has played its big part in 
the dwindling share of new deposits that 


bankers have been g 


and especially the 


Ihe new focus 


nation 
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going to the big city banks 
so-called 
banks, with their concentration on hugs 
corporate accounts and loans pretty well 
confined to big commercial borrower 

can 
York's First National City Bank 
largest in the city, third largest in the 
mnounced plans to 


bank holding company with the Count: 


l'rust Co., No. | bank in fast growing 
Westchester (page 54) 

A. Mooney, the State Super 
intendent of Banks, immediately called 
the 

New 


earl 


W hole sale 


(George 


move 
York 
1930s.’ 
point of 


the biggest development in 
State banking the 

Moone' made a 
mentioning the 
evidence of 


Ne A York 


New 


*CC ond 


when ie 


also 
that 
posed holding company is 
thy 


pro 
set up a 


determination of big 
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NOW 


Mass production savings 
in custom-styled buildings 


Armco standard units give you 
steel buildings to fit your 
needs at savings up to 50% 


Available in hundreds of basic 
sizes and shapes from 28 to 100,- 
O00 sq. {t. or more, Armco Steel 
Buildings come ready for fast, 
Preci- 
sion-made Armco STEELOX 
Panels quickly locked together 
ind then bolted at top and bot- 


easy, low-cost assembly 


rigid, weather- 
tight, fire-resistant structure that 
lends itself to architectural treat- 


tom provide 


ment and requires minimum 
maintenance. Note three of 


many examples below. 


SMALL BUILDINGS — offices, stores and shops 


with cleon, neat lines 


BIG BUILDINGS — factories, warehouses — in 
clear span widths up to 100 ft 


ATTRACTIVE BUILDINGS — schools, churches, 


showrooms — specially treated by architects. 


For more details about buildings that 
meet your needs, mail this coupon today! 
eaters le siecle 


Armco Drainage & 
Metal Products, Inc. 
426-A Curtis Street 
Middletown, Ohio 


FR Vere 


Piease send me information on Armco 
Stee! Bulidings for these uses 


Site 
Nome 
Company 


Street 


ity lone Stote 


.aw82 een eaaenwaaemes 
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banks to follow their customers into 
the suburbs.” 
¢ Restrictions—That shift of popula 
tion and industry to suburban and rural 
areas is one of the most significant post 
war developments. It has meant new 
markets for new products—and it has 
created a plague of headaches for bank- 
ers. New York City banks can operate 
only within the five boroughs, and 
they have watched helplessly while de 
posits shifted to suburban Westchester, 
Nassau, and the “bedroom” counties of 
New Jersey and Connecticut. For 10 
years, deposits in the city’s commercial 
banks have stood still—with a slight 
bias toward decline if anything. Mean- 
while, Westchester de posits rose 164%; 
in Nassau they increased 24 times 
¢ Mergers—Until last week, when the 
mechanism of the bank holding com 
pany was first proposed as a means of ex 
pansion, the city banks had been relying 
primarily on mergers to increase their 
COPE I'his proved only parth, success 
ful, since they were barred from pur 
suing the depositors into the suburbs 
Thus hamstrung, they relied on mergers 
to give more coverage to their oper 
itions, to offer more services to mor 
In effect, many of them shifted 
their emphasis from wholesale to retail 
banking 

This has meant stepping up special 
checking accounts, consumer lending, 
Christmas clubs, and the like via in 
creased branch operations. Last year, 
the Chase National Bank, then the na- 
tion’s third largest bank, merged with 
the Bank of the Manhattan Co., smaller 
but with a vast branch office set-up 
reaching into the fast-growing boroughs 
of Queens and Brooklyn. Thus the 
Chase, predominantly a “wholesale 
bank” with most of its business cen 
tered in big industrial and commercial 
accounts, became a formidable power in 
the retail banking field. National City 
Bank, which had both a wholesale and 
retail business, with an 
emphasis on the latter, shifted the 
other way, merging with one of the 
city’s oldest big business banks, the 
First National 
¢ Gaining Ground—There’s no deny- 
ing that during the postwar vears, the 
banks with heavy emphasis on retail 
banking held up better in the deposit 
race than did those with little or no 
retail activity. National City, for in- 
stance, had 16.4% of the city’s bank 
deposits in 1945, and 19.8% at the 
time of the merger with First National. 
The latter had 3.71% of the city’s 
deposits in 1945, but just barely 2% at 
the time of merger. Of course, size, as 
well as the type makes a 
difference in af well deposit totals 
hold up, but even for banks of roughly 
comparable size, the same picture 
Back in 1945, Manufacturers 


rust, long a prime factor in the city’s 


pe ople 


increasing 


of busine $s 


emerges 


We Mean 
\ Rusinebs 


DUSSELDORF $477.10" 


ROUND TRIP 


HAMBURG $493.60" 
ROUND TRIP 
PARIS $461.00" 
ROUND TRIP 
*on Lufthansa’s low 
“15-Day Excursion Fare 
from New York 
See your Travel Agent. 


TA Son. 
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555 Fifth Ave., New York 17 « MU 2-9100 
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Look what paper 
is doing now: 


* “Buy the bag...and save the 
difference,” says Duncan Coffee Co. 
The saving results from-use of 
Riegel’s Laminated Diafane,® a 


smooth, glossy, snow-white paper 
that gives a tight heat-seal, retains 
all the fresh aroma of fine coffees. 


* From Boats to Coats: U. S. Ship- 
yards used over 6,000,000 tons of 
steel last year. The clothing indus- 
tries used amazing tonnages of cloth. 
One thing in common... both in- 
dustries used vast quantities of 
Riegel’s Pattern and Templet paper 
to measure and cut the steel and the 
cloth. Both are stiff, heavy-duty pa- 
pers that hold true dimensions re- 
gardless of humidity and handling. 


* You'd never guess that the clean, 
crisp glassine that keeps a first-aid 
bandage sterile has lived through a 
hot steam bath. The glassine was a 
special Riegel development .. . takes 


autoclaving without weakening, be- 
coming brittle, or discoloring. Can 
one of our 600 different papers help 
you? Riegel Paper Corporation, P.O, 
Box 250, New York 16, N. Y. 


-_———oor 
ge ie, 
7! 


/Now..what can® \ 
ar do bee } ! 
__ you? Ss 
— 

el 
TECHNICAL PAPERS 
FOR INDUSTRY 
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retail banking, held 7.5% of the city’s 
deposits, while Guaranty Trust Co., 
with neither branches nor retail banking 
activities, held 12.2%. By the end ot 
last year, Manufacturers had just about 
caught up and at the end of the Sep 
tember quarter this year, its share stood 
at 9.09%, and Guaranty’s had shrunk 
to 8.69%. 

Considering the forces operating to 
suck deposits away from New York 
City anyway, and realizing that some of 
this pressure can be offset by wide 
spread branch banking with small check- 
ing accounts, installments lending, etc., 
many of the city’s major banks can 
make out a strong case against a strictly 
“wholesale” business But there are still 
a few holdouts, with some pretty fair 
arguments of their own 
¢ The Holdouts—While the mammoth 
banks such as the Chase and First Na- 
tional City, are prominent in both re 
tail and wholesale banking, a bare hand 
ful of New York banks can still be 
called strictly “wholesale.” Biggest of 
these is the Guaranty Trust Co., the 
nation’s seventh largest bank with 
$2,390-million of deposits and total 
resources of over $2,890-million. The 
Guaranty has three offices besides its 
main headquarters in Wall Street, but 
that’s as close as it comes to having a 
branch system. 

Other banks with a predominantly 
wholesale business are the Hanover 
Bank of New York, New York Trust, 
U.S. Trust, and the famous J. P. Mor 
gan Co. 

Both Morgan and the Guaranty, two 
of the biggest wholesale banks in New 
York, stress two basic points in refusing 
to get into retail banking either by 
merger or by establishing their own 
branch system 

¢ They say there are just as many 
opportunities in lending strictly to busi 
ness as there are in consumer lending 
They feel that these opportunities lie 
not only in attracting new corporate 
customers, but also in providing new 
services to meet the advance tech 
nology and management knowhow of 
their existing customers. 

¢ They don’t believe, at this time, 
that retail banking is worth the cost 

The second point is a telling on 
Henry C. Alexander, chairman of J. P 
Morgan & Co., says that it is not senti 
mental attachment to the bank’s illus 
trious past as an ally and director of 
big business that keeps it from catering 
to the man in the street; “It’s simply 
less expensive to handle a small num 
ber of large items than it is to handle 
a large number of small ones.” 
¢ It Costs Money—Branch banking is 
expensive. Salaries’ and wages gobble 
up more of the ee carnings of retail 
banks than of wholesale banks by and 
large; in the vital 
crating expenses’ 


area of “other op 
reflecting rents and 





Application 
cutaway view 


* Smooth exterior with no visible 
elements improves appearance. 


* Unique cam design simplifies sheet 
metal fabrication and cuts costs. 


* Inherent action of hinge tends to 
hold door open to allow full access. 


* Requires only +s” of space 
behind door. 


* Lengths from 2” to 6” in 
increments of 1” for variety of 
frame and door thickness. 


For efficient access .. . original equip- 
ment of all kinds; cabinets, aircraft, 
trucks, trailers, trains, ships and for many 
uses in the plant. 

Design with HARTWELt flush 
Hinges and Latches. Demand the high 
quality and faultless performance 
HARTWELL assures manufacturers 
in all types of industry. 


HARTWELL 


Manufacturers of Flush Latches and 
Hinges for Industry and the Military 
9035 VENICE BLVD., LOS ANGELES 34, CALIF. 
Branch Offices: Wackensack, New Jersey 

Wichita, Kansas; Fort Worth, Texas 
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your tax money! 


Substantial savings can be effected for 


your community and for you, when 


K&M Asbestos-Cement Pipe is used. 


THE INITIAL COST IS LOWER! K&M 
Pipe is relatively light in weight and as 
a result, is easier to handle, transport 


and lay 


LONG, 
K&M 


corrode 


ECONOMICAL SERVICE LIFE! 
Asbestos-Cement Pipe cannot 

there is no internal clogging 
from rust or weakening of the walls. 
Its bore remains smooth; flow of water 
and pumping 
unchanged and taxes are not thereby 


characteristics remain 


increased, 


THE NEW “FLUID-TITE" COUPLING for 
joining the pipe is a major step forward 
for the water works industry. Fast in- 
stallation can be made under. any wea- 
ther conditions. With water pressure 
in the mains, the self-energizing seal- 
ing rings are expanded automatically 
forming an even tighter seal. 


K&M ASBESTOS-CEMENT PIPE is also 
available for sewage systems. Check your 
building codes. If they have not yet 
been revised to permit the use of K&M 
Asbestos-Cement Pipe, citizens cannot 
gain the inherent savings of this 
durable product. Write for information. 


KEASBEY & MATTISON 


COMPANY « 


ENGINEERS WANTED— Career opportunities open for men qualified in product development, machine » 


AMBLER «+ 


PENNSYLVANIA - 


design, avtomation, plant management, plont engineering and applied research. Write to Director 


of Engineering, Ambler |, Pa 
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upkeep—the wholesale banks have an 
even bigger edge. Manufacturers Trust, 
with the biggest branch system in 
New York, has nearly 64¢ of every 
dollar earned siphoned off into salaries, 
wages, and other operating expenses. 
By contrast, the Guaranty spends only 
36¢ of every dollar for these expenses. 
Lower housekeeping costs make it 
possible for the wholesale banks to 
bring down more of their gross carn- 
ings to net operating earnings—the 
most significant measure of a bank’s 
earning power. It also means that the 
bank with the tightest rein on costs 
can break even—cover current operat- 
ing expenses—at much lower yields on 
loans and investments than can those 
with vast-and expensive—branch sys- 
tems. The break-even yield point for 
the wholesale banks runs about 0.50% 
to 1%, while it ranges around 1.30% 
to as high as 1.70% for the banks with 
big branch networks 
¢ Exceptions—There are very few 
banks that still must face the problem 
of whether to wade into consumer 
lending and a general retail business. 
Even the New York Trust, one of the 
oldest of the “big business” banks, now 
nominal business, han 
dling checking accounts and 
other consumer mainly for 
employees of big corporate depositors. 


does a retail 


small 
services 


Bursting Out 


lf Fed O.K.’s First Na- 
tional City’s holding company, 
more banks may rush to set up 
branches in other districts. 


commercial banks were 
week that a new 
operations was 


New 
served 
struggle to 
under way 

Ihe first shot was fired by the First 
National City Bank, which announced 
plans to form a bank holding company 
by joining up with the County Trust 
Co. of suburban Westchester (BW 
Nov.10'56,p44). It sought the ap 
proval of the Federal Reserve Board, 
which has been given power to pass on 
such proposals under the new federal 
Bank Holding Company Act. 

First National City’s major competi- 
tor, Chase Manhattan Bank, the na- 
tion’s second largest, quickly fired an 
mswering salvo. Chase Chmn. John 
J. McCloy told Chase stockholders this 
week that the bank was considering 
recommending legislation that would 
make New York City, Nassau and 
Westchester Counties one district to 
“conform to the true economic bound 
aries Of New York City.”” McCloy also 
said that the holding company mechan 
ism “does not fit the picture for Chase 


York's 
notice last 
expand 
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Manhattan at present—we would pre- 
fer to operate as a bank with bank 
branches.” 

Until the holding company law was 
passed last May, commercial banks in 
New York were forbidden by state law 
to operate m more than one of the 
state’s nine banking districts. Banks in 
New York City, which is one of the 
districts, could not establish branches 
beyond the city borders. The only ex- 
ception possible might be the Marine 
Midland Trust Co., owned by Marine 
Midland Corp., a bank holding com- 
pany controlling barks in a number of 
districts. 
¢ Road Block—Now the First National 
City-County Trust proposition is aimed 
at following Marine Midland and break- 
ing the road block. If its new holding 
company, the First New York Corp., is 
approved by the Fed and the stock- 
holders of both banks, it will have 
banking operations in two districts. 
Banking men predict that once this 
happens, other New York banks will 
follow with holding companies of their 
own that will erase district lines and 
lead to state-wide bank operations 

[he new law applies to all states, 
but it is expected to have its biggest 
impact in New York. California, for 
example, already has statewide banking. 
In Illinois, and a dozen other states, 
commercial banks are barred from 
branch operations. Moreover, under the 
new law, a holding company cannot ac- 
quire banks beyond the borders of its 
home state unless another state enacts 
laws inviting such a move. 
¢ Competition—Thus, the holding 
company may replace the merger as the 
best way to increase the size of the 
individual banking units. In New York, 
the merger trend has been carried so 
far that it can no longer be utilized as 
a solution to rapid expansion. State 
banking authorities frown on mergers 
that would upset the present balance 
of competition 

The Banking Superintendent, George 
Mooney, turned thumbs down on a 
Buffalo merger on the grounds that it 
“would freeze Buffalo into the status 
of a two-bank city.” 

The Fed has not vet ruled on First 
National City’s proposal. One impor- 
tant consideration that it must weigh 
is the competitive change that will re- 
sult from the formation of the holding 
company The law is aimed at safe 
guarding competition between banks, 
and not at stifling it 
¢ How Many More?—Another factor 
is whether other banks will follow First 
National City’s move and swallow up 
independent country banks. Fed ofh 
cials say each case will be decided on 
its merits, one of them admitted “We 
may be opening a Pandora’s box that 
will put all small banks out of busi 
mM ” —ND 
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fabricated metals 


for Products Going Places 
...In fibreboard boxes 


Chemical processors shipping in stitched fibreboard boxes have 
shown a three to one preference for Acme Steel Stitching Wire... 
proof of the economy and security of this Acme Steel method of closure. 
Leader in the field of steel stitching wire, Silverstitch is made with 
unvarying accuracy. It has a smooth electro-galvanized finish that 
resists rust, and will keep closures secure under any climatic condition, 


Only Acme Steel makes both Stitching Wire and Wire Stitching 
Machines. And model ranges are designed to meet almost all closure 
requirements, while giving you efficient, trouble-free performance. 
Acme Steel Stitching Machines automatically precision-cut, form and 
clinch stitches from 10, 25 or 50-pound coils of continuous wire. 

The result? Strong, dependable fasteners at high economy, high speed. 


No matter how your closures are being made now, send for complete 
information on Silverstitch Wire and Acme Steel Stitching Machines, 
Your Acme Idea Man will gladly give you the benefit of 
Acme Steel's 75 years of box closure experience. Or, ’ 
writeDpt. BGW-116, Acme Steel Products Division, Acme 
Steel Company, 2840 Archer Avenue, Chicago 8, Illinois, “ 


saa WIRE STITCHING 
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Ask these 

questions, too, 

when you judge 

a tluorescent lamp... 


Is your 
investment 
protected? 


Check Westinghouse Fluorescent Lamps 
againat any other brands you are now using 
Check them for maintained brightness, long 
life, uniform appearance. If you are not en 
tirely satisfied on all counta, your full purchase 


price will be refunded, 


How about 
quality control? 


From raw materials to finished product, every 
Westinghouse fluorescent lamp is subjected 
to 480 inepections and teats before approval 


for shipment, 


is it the correct 
type, size and color 
for the lighting 
job to be done? 


In the Westinghouse fluorescent family of 290 
different lamps — including Slimline and Rapid 
Start there's a type and size precisely right 
for every office, plant and merchandising 
application. Colors include seven different 


shades of “white” alone. 


Ww) 


WATCH 
WESTINGHOUSE 


UNERE BIA THINGS 


For the full atory on how 
to get more for your 
money in fluorescent 
light, eontaect your 
Westinghouse Lamp 
Representative. 


ARE HAPPENING FOR Youl 
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Another Important 1956 Election Result: 


Millions of Dollars 





3,000 


Last Week’s Record Flood 


of New-Bond Approvals... 


Total of New-Bond 
Issues Submitted to Voters p 


Total Approved by P 
Electorates 





2,000 


‘48 


Data: The Bond Buyer. 


Percent Return Offered by Municipal Bonds 


51 y ? ie ee 
November Elections 


* BUSINESS WEEK Estimote 





3.30 


. . » Adds Further Pressures Under Recently 
Climbing Municipal Borrowing Costs 





3.00 
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Date; Standard & Poor's Corp. Weekly Municipal Bond Yield index. 


Billions in Municipals 


However, a 
bond issues accounted for 


Any idea that voters this year would 
be guided primarily by resistance to 
higher taxe was exploded last week 
when the election results were counted 
As the upper chart 
throughout the nation went to the 
polls in their greatest spending mood 
ever. Returns that are all but com 
plete indicate approval of at least 
$2.4-billion out of a record-breaking 
$2.7-billion of state, county, and 
municipal borrowing proposals 

Che rate of approval was more than 
90% of the dollar value of proposed 
impressive 


shows voters 


bond issue This is an 


showing relatively few 
very large 
two-thirds of the dollar volume of 
propositions put before the voters and 
close to 70% of the borrowing that 
was O.K.'d 

¢ Big Ideas—For example, California 
asked, and received, approval of $800- 
million of new bond issues; New York 
passed a $500-million bond issue; Ken- 
tucky and ‘Texas approved offerings of 
$100-million each; Ohio approved 
$90-million; — the ity of Baltimore 
passed $95-million worth. Philadel 
phia, Cincinnati, and Wichita, Kan., 
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to judge a fluorescent lamp... point no. 


Secure seating of a fluorescent lamp means 
kk b t secure positioning of the lamp in its fixture. It's 
as abou especially important in factory applications, 


where normal vibration can cause improperly 


seated lamps to drop out. Westinghouse solves 
the seating problem two ways. Firat, by means 


of “guide bumps” on the end-caps (above) 


Second, with uniform, accurate lamp length. 
The guide bumps are easily felt with the 
fingers, easily seen; a touch or a glance during 
lamp installation tells when the lamp is 
secure in its sockets. Accurate length assures 
that every lamp will exactly fit its fixture. 
Result: secure seating for every lamp, with 
“drop outs” virtually eliminated. 


WATCH WESTINGHOUSE 


WHERE BIG THINGS ARE HAPPENING FOR vou! 











Four market-tested 


Plastics 


| a top-selling products in just 
about any type of line. You'll find that, 
somewhere along the way, a problem- 
solving plastic has often come up with 
the competitive edge that was needed, 

It may be a phenolic, a styrene, an 
epoxy ... a polyethylene, a vinyl, a 
polyester, or a brand new plastic in 
the future. But you should know that 
your source of greatest variety, re- 
sources, and experience in plastics is 
here at Bakelite Company. And that 
means the most helpful source for 


solving your problems, 


Fresher look ... fresher taste! A coating based on Baxetrre Brand Poly- 
ethylene gives brand new sales features to paperboard and boxboard con- 
tainers, For this coffee ring packaging, the bottom and sides of the carton are 
coated on the inside. This produces a glossy white sparkling appearance and 
prevents unsightly staining of the carton. It also helps prevent stic king, and 
he Ips hee p baked goods from drying out, 


Slammed! ... up to 25,000 times 
@ year! That's why tough impact sty- 
rene is used for molded breaker strips 
on the doors and door frames of “Hot- 
point” refrigerators. Baxecrre Brand 
Impact Styrene is outstanding in its 
toughness will endure the day-in, 
day-out succession of impacts even at 
minus 40 deg. F It also provides per- 
fectly reproduced mold details, uni- 
formly matched color, and high surface 
gloss that withstands household clean- 
ing solutions 








ways 


help make “best sellers” 


“The something extra we wanted.” That's how Bates Mfg. Plated circuits have made many an electronic idea come 
Co. refers to their packaging in tough, transparent, warm-to-the true. Look at the “works” in this Motorola “Ranger 600 
touch film made of Baketrre Brand Polyethylene. “We wanted portable radio, Miniaturization, sturdier construction and fast 
extra point-of purchase sales appeal We looked for de pendable issembly are achieved by printing circuits on a laminated 
protection against soiling while in inventory, transit or on the base This is built up of paper laminates bonded with 
counter. Today, 90% of our bedspreads go to market in poly Bakevite Brand Phenolic Resins which have been used since 
ethylene.” I xperience like this should give you an idea to investi the very ines ption of printed circuits High insulation resist 
gate how pla tics can he Ip you make best seller ance and low dielectric loss are inportant attributes The 
laminate also withstands the he it of dip oldering 


First in the world of plastics... 


DID YOU KNOW that a Bake rire plastic hold 


together the gla fibres in pringy et pract 
cally indestructible gla Ss fishing rod BAKELI TE 


GRAND 
Write t Dept UT 14 for name of 


suppliers of produc ts described PLA sTi cs 


BAKELITE COMPANY 
A Division of Union Carbide and Carbon (¢ orporation (ta 
30 East 42nd Street, New York 17, N.Y 


The term Baxe vrre and the Trefoil Symbol are registered trade-marks of UCC 








SINCLAIR OIL CORPORATION 


through two producing subsidiaries 


Sinclair Oil & Gas Company 
and 


Sinclair Canada Oil Company 


has acquired the Oil and Gas 
properties formerly owned by 


Southern Production Company, Inc. 


The undersigned assisted in negotiating the transaction. 


LEHMAN BROTHERS 


November 2, 1956. 








the best in 
commercial — 
sound systems! 


- 


Long the recognized leader in the field of professional sound, 
Altec Lansing brings the same uncompromising standards of quality, 
the same superlative workmanship and the same durability and 
dependability to commercial sound systems for business and in 
dustry. You are assured of a better long-term investment when you 
install an Altec Lansing sound system in office, yard, plant or shop 
Altec equipment is easily installed, easily serviced, bringing long, 


trouble-free years of outstanding service 
Sound Pianning Calis tor Altec Lansing 


included in the long list of distinguished 
names which comprises the Blue Book of 


Satisfied Altec Lansing Customers are: reste yw sensor equa 


Lansing Public Address Systems, 
Prudential insurance Bidg , Hous! T) Write Dept. 11W 


Fietd House. 
Desert inn 
Macklin Pield, 
Pan-American Council Chamber, . 
Otlahoma House of Representatives 
Connie Mack Stadium, | ndeiphia, Pa 
Uline Arena, > yt { 
Soldier Field, “0 9356 Senta Monica Bivd., Beverly Hills, Calif 
Washington Hebrew Congregation, Woshinu! ) 161 Sixth Avenue, New York 13, N.Y 
JW. Rebinsen Department Store, . . ‘ 
Mermen Temple, | Ang Calitorma 


micrephenes + repreoducers + toudspeakers + amplifiers * pre-amplifiers + enclosures 


60 Finance 





approved sale of $122-million of new 
bonds in chunks of $35-million to 
$47-million 

The score of approvals was also 
helped by another fact: Many of the 
bond proposals were of a type that are 
hard to defeat, especially when pros- 
perity reigns. 

Veteran-aid proposals were heavy 
and many. Of the $800-million in 
bonds approved by California voters, 
$500-million goes into a scheme to 
help ex-servicemen finance purchases 
of homes and farms. The $100-million 
Texas issue goes for a similar purpos« 
Almost $150-million more of the Elec 
tion Day approvals is earmarked for 
outright bonuses to Korean War vet 
erans: Ohio, $90-million; Iowa, $26 
million; West Virginia, $22.5-million, 
and Rhode Island, $10-million. 
¢ Public Works—Also large in the new 
bond total this year were issues to 
back highway construction. New York 
voters, for example, gave their blessing 
to a $500-million state highway bond 
issue after turning down a similar 
$750-million proposal last year that 
was coupled with a gasoline tax rise 
Voters in Kentucky approved $100- 
million worth of bonds for roadbuild 
ing. Many other areas chimed in with 
lesser amounts 

lhere was a sharp increase, too, in 
bond issues for schools and hospitals. 
In California alone, San Diego passed 
a $27-million issue for school construc- 
tion; Fresno, $11.8-million; San Fran- 
cisco, $27-million; Shasta, $3-million; 
Larkspur, $1.1-million. Alabama voted 
$6-million of new bonds for hospitals, 
Dade County, Fla., $10-million, and 
St. Claire County, Il., another $1-mil- 
lion. 

Also passed were a flock of other 
proposals covering water, sewerage, 
flood and drainage control, street im- 
provement, and similar services. 
¢ More Turndowns—Voters, however, 
weren’t writing blank checks for pro- 
jects that would be reflected in their 
tax bills 

For the third straight year, voters 
of Trumbull County, Ohio, turned 
down a proposal to issue bonds to build 
a new jail; Ada County (Idaho) voters 
vetoed a new $1.9-million public audi 
torium; in San Diego, they turned down 
an $8.5-million convention auditorium 
project; in Black Hawk County, Iowa, 
they defeated a proposal for a $2.7 
million county building, and in Jack 
sonville Beach, Fla., they vetoed the 
spending of $1.2-million for recreational 
facilities. 

New York State’s electorate likewise 
turned down a proposed $100-million 
bond issue for public aid to stimulate 
“middle income” housing. 
¢ Effect on Market—Only time will 
tell what all the new issues will mean 
to the municipal bond market. But few 
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Follow this 


economies in plant operation! The 


move—straight to new 
savings start when you install BullDog 
LO-X BUStribution® Duct with alumi- 
num bus bars. You get safe, efficient 
electrical distribution a system 


that costs less to buy, less to install! 


Lightweight, ventilated LO-X sections 
can be bolted with ease into overhead 
runs that save space and put minimum 


stress on building supports. Pre- 


fabricated LO-X can be tailored to fit 
plant requirements—and unlike ordi 
nary conduit and cable, it can be reloca 


ted without loss if plant layout changes 


Like all components in a BullDog dis 


tribution system, LO-X and its power 


partner, Plug-in Duct®, offer greate: 
flexibility, convenience and safety, Ask 
your own engineer, the BullDog field 
write BullDog Electri: 
Products Co., Detroit 32, Mich 


® perce 


engineer or 


ELECTRIC PRODUCTS COMPANY 
A Division of 1-1-€ Circuit Breaker Company 


Export Division: 13 East 40th Street, New York 16, New York. In Canada: BullDog Electric Products Co., (Canada) Ltd., 80 Clayson Road, Toronto 15, Ontario 














This announcement is nesther an offer to sell nor a solicitation of anofferto buy any of these Securities. 
The offer is made only by the Prospectus 


$45,000,000 


Northspan Uranium Mines Limited 


54% General Mortgage Bonds, Series A 
with 
Common Share Purchase Warrants 
Dated November 1, 1968 Due July 1, 1968 


Interest payable January 1 and July 1 in New York City 


Warrants exercisable on and after February 1, 1957, entitle the holder 

to purchase 50 common shares for each $1,000 (U.S.) principal amount 

of Bonds at $3.00 (U.S.) a share to and including December 31, 1966, the 
expiration date. 


Price 99% and Accrued Interest 
U. 8S. Currency 


Copies of the Prospectus may be obtained from only such of the undere 
signe is may tlegaliiy Nev the mritte , mpliance 


« Se 
with the securities laws of the respective Slates 


MORGAN STANLEY & CO, MODEL, ROLAND & STONE 


THE PIRST BOSTON CORPORATION MERRILL LYNCH, PIERCE, FENNER & BEANE 


BLYTH & CO., iN¢ RASTMAN DILLON, UNION SECURITIES & CO, 
GOLDMAN, SACHS & CO, HORNBLOWER & WEEKS AIDDER, PEABODY & CO, 
LAZARD FRERES & CO LEHMAN BROTHERS CARL M. LOEB, RHOADES & CO, 
PAINE, WHRHRER, JACKSON & CURTIS SMITH, BARNEY & CO, 
STONE & WRASTER SECURITIES CORPORATION WERTHEIM & CO, 


Nowember &, 1056 

















“CLUES” AD 
CREATES 600 NEW JOBS 


When an established industry pulls out of the town it has been 
in for years, the results can be critical: Men are thrown out of 
work, retail revenue dwindles. This happened to Webster, 
Mass., when a large textile company moved South leaving a 
vacant plant behind. The obvious solution was to refill the old 
building with new business, new jobs, new revenue. 


Two brief classified ads, run exclusively in BUSINESS WEEK in 
late December, 1955, have recently resulted in the leasing of 
the former mill to a greeting card manufacturer. His operation 
will mean 600 new jobs for Webster . . . . and a sounder 
economy for the whole area. 


You will find this weeks “Clues” section on page 198 











Fina nce 


municipal bond dealers are notably 
happy over the near-term outlook in 
their business 

As the lower chart on page 56 
shows, yields on municipals have 
climbed for most of the past two years. 
They have reached just about the level 
they held in 1939 when Hitler started 
marching through Europe. All other 
things being equal, they might be pre- 
sumed to have reached their peak. 

However, dealers are worrying about 
the possibility of still higher vields 
(which means lower prices for the 
bonds) in months to come. They see 
a tremendous volume of bonds ahead 
to be moved, and they read Pres. 
Eisenhower's victory as assurance that 
recent tight controls over money will 
be continued, if not actually intensi- 
fied. 

The current supply situation offers 
little hope of a stiffening of prices. 
Even before Election Day, an unus- 
ually large volume of issues awaited a 
place on the new-offering calendar. 
When the flood of new issues ap- 
proved last week is added to this 
waiting list, it becomes evident that 
the market faces the biggest backlog 
of new issues it has ever “enjoyed.” 

Equally obviously, .this combination 
of factors threatens to produce many 
headaches in the next six months or 
so for both the municipal underwriters 
and the bond sellers. 





FINANCE BRIEFS 





Mortgage loans totaling $200-million 
have been made bv the Voluntary 
Home Mortgage Credit Program in less 
than two vears of existence. VHMCP 
was sct up to make government-insured 
loans to minorits groups and in isolated 
areas where conventional financing isn’t 
available. 
. 


Reichhold Chemicals, Inc., sold stock 
to the public for the first time this 
week The company sold 200,000 
shares of common—once-sixth of the to- 
tal outstanding—to Blyth & Co. for 
sale to the public at $22.50 a share. 
lor the first cight months of this 
vear, sales were $38.3-million and net 
$1.3-million, compared with $34.4 
million and $1.5-million respectively 
tor the same period of 1955. 
. 


Another major company, John Han- 
cock, has joined the life insurance 
group that offers automatic premium 
payments (BW—Oct 27'56,p72) Un 
der the plan, policvholders can author- 
ize John Hancock to draw checks 
against their bank accounts to pay 
monthly premiums—at a 2.6% annual 
saving. 
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Your business is in the Age of Electronics 


Electronic test instruments—modern, low 


cost way to precision measurements... 


WORLD LEADER IN ELECTRONIC 
MEASURING EQUIPMENT 


Hewlett-Packard manufactures over 250 basic electronic 
test instruments for industry, science and the military. Their 
application, in the main, is an engineer's job. Hewlett 
Packard engineers are in or near all major manufacturing 
centers. They can quickly evaluate, tell you if -hp 
instruments can help. We will welcome a letter outlining 
your problem, telling whom the -hp- engineer should see 
Illustrated is an -hp- 5238 Electronic Counter, one 

of many -hp- counters capable of measurements such 

as those listed above (with suitable transducers) 


HEWLETT-PACKARD COMPANY 
275 PAGE MILL ROAD + PALO ALTO, CALIFORNIA, U.S.A. 
CABLE “HEWPACK" + DAvenport 55-4451 
Fieid engineers throughout the U.S. and Free Worid 
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The Money Market, How to Grab 


@ Today the money market means more than at any 
time since the 1920s. Money is tight, and companies have to 
go to the market for funds for a record expansion. 


@ This Special Report charts the paths that can lead 
a company through the scramble to the funds it needs. 


There i story going the rounds in 
; ; 


Wall Street this 


vice-pr ident of a big corporation who 


week about a financial 


fancied himself a sophisticated operator 
of the market. Last 
when his corporation needed 
mone he decided to sell 
in LO-vear bonds. He 
vestment house he wa 
3} which, as ¢ 


meant that he 


im the ways money 
pring 
$50-million 
informed the in 
willing to pay 
eryvone understood, 
would go to 

Ihe underwriters he dickered 
held out for 44 which 
ettle for 4 Lhe 
felt thi va mn 


ti po tpom the issu 


with 
meant they 
would vice-president 
iffront md decided 
After all, he had 
harpshooter ind 
ight in the 1953 credit 
squeeze—and he wa that a 
stec! strike was that it 
would result in easier credit conditions 

lor a few days, just as the strike got 
it looked as if he had been 
un. Short-term rates began 
lipping ind long-term cost 


pol ed to follow. But the 


a good record as a 
hadn't been 
preth ure 


comme and 


under wa 
right ones iv 
sccmed 


underwriters 
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till held out for 44%—and now they 
ilso talked about a five-year non-callable 
provision that meant the bonds could 
not be redeemed before then if money 
turned ecasict 

Once the vice-president took 
tock. With the election campaign just 


wound the 


Hore 
comer, he could not con 
that the bed 
tightening credit 
Last week, the vice president, his self 
haken, finally sold his 
They had a five-year non-callable 
provision. The coupon was 43%. The 
ictual cost to the 
44°%, because the 
the bonds to sell below par 
Needle to say 


longer rates as a 


CCIVE 


would continue 


‘ teem sorel 


bonds 


corporation was Ove! 
underwriters priced 
the vice-president no 
uperior marksman. In 
firm money, he 
it in extra interest charge: 
of $1.25-million 
to maturity, $2.5-million 
¢ No Heroes—The moral of the 
is plain: No one can be a hero in today’s 
money market, 


tead of saving hi cost 
i minimum 


ind if the issue went 


story 





It’s a moral that many other financial 
vice-presidents are acknowledging these 
days. A lot of companies with big 
names—such names as General Electric 
Co., C.1.T. Financial Corp., and Com- 
mercial Credit Co.—have all had their 
this year. Some 
panies have not been able to get all 
the capital they required. And if in- 
vestment bankers seem to dwell on the 
vice-president’s plight, that’s mainly be 
cause their own mistakes have been so 
costly 
¢ Scramble—The fact is that the task 
of getting adequate amounts of outside 


fingers burned com- 


capital has become a major problem 
for U.S. business, even for corporations 
with established credit ratings. And this 
scramble for likely to grow 


bigger and hotter as long as business is 


moncy 1s 


intent on continued capital expansion. 

U.S 
nally—through retained earnings and de- 
preciation—a record total of $24-billion 
But increased spending—on 


corporations generated inter- 


last year 
capital expansion, inventories, and addi 
tions to working capital—forced busi 
ness to rely funds to the 
extent of $10 Ixternal finance 
22% of the 
capital expenditures 


on outside 
»-billion 
ing accounted for about 
funds used for 
This year, capital expenditures alone 
are nearing the mark. But 
the over-all rise cash flow 
has been small, so the demand for out 


In the first half 


$36-billion 
In corporat 


side funds has soared 
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The Scanty Dollar 


of 1956, external financing supplied over 
one-third of the funds going into 
capital expansion. In the third quarter, 
new net bond and stock issues totaled 
$2.5-billion—a $500-million jump over 
the second quarter, and Hanes 4 $1 
billion above the level of a year earlier. 
¢ Screws—This strong and continuing 
demand for credit is one of the two 
factors making capital scarcer and more 
expensive. The other is the monetary 
policy of the Federal Reserve System, 
which can influence the supply of 
credit. Its restrictive policy has limited 
the increase in the nation’s money 
supply to just over 1% in the past year 
In contrast, the money supply increased 
by over 3% in 1955, 4.4% in 1954 

In the days when the Fed was sup 
porting the Treasury bond market by 
continual injections of new credit, busi 
ness had no trouble in getting funds 
The banks were beating the bushes to 
make loans 

But since March, 1951, when the 
Fed regained its independence from th« 
Treasury, both the cost and availability 
of credit have been subject to chang: 
This has meant complications for U.S 
business. General Electric, for exampl 
borrowed $300-million in the mone 
market this spring, its first trip in 10 
years. If it had borrowed six months 
earlier. it might have saved itself $5 
million or more in interest charges; and 
if it had waited until this fall, it would 
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for locomotive doors 
and side panels 


for decorative interiors . . 
counters... paneling 











for such varied uses as computer 
enclosures, truck ramps... 
check-out counters 


it’s 


MET-L-WOOD 


metal permanently bonded to plywood 
Formice of Met-t-Vin foced where desired) 


Your copy of the new Met-L-Wood 
Fact Book may give you a jump on 
your own idea men give your en- 
gineers some new slants on produc- 
tion short cuts with Met-L-Wood 
Free on request to 


MET-L-WOOD ceonronation 


6755 West 65th Street . Chicego 38, Iilinois 
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‘THE MONEY MARKET 
~\ A Special Report (£7 Jk 
Starts on Page 64 
probably have had to pay an extra 
>5-million 
* None Immune—Cl 
hows that even the 
tions are not immune from money mar- 
ket troubles Irue, when there is not 
enough credit to go round, the big, 
well-heeled company can always com- 
mand its full share of what there is. 
It's a fundamental law of the 
market that a compan 
lion will get it more readily 
outnht can raps $50,000 
But this does not mean that tight 
something a big company can 


experience 
biggest corpora- 


money 
needing $5-mil 
than a small 


mone’ Is 
ignore Though it may always be abl 
to get capital in big chunks 
number of different lending sources, 
this in itself raises problems. And the 
company with better planning and op 
erating skill in the money market will 
gain most of the spoil 

¢ Spotlight—All this is 
vice-president 
longer strange, neglected fruits 
corporate tree They may not 


from a 


what makes 
in charge of finance no 
on the 
ilways 
be heroes, but to a company that has 
to fulfill ambitious ex 


yansion plans, a good financial manager 
g 


to raise monc' 


omes close to ranking as indispensable 
As the fine art of acquiring 
capital enjoy 
market itself i 
it has not had since the palmy days of 
the 1920 In thi 
BUSINESS WEEK examin 


yutside 
a renaissance, the money 
issuming an munportance 
pecial 
the problems 
when they try to 
market 


report, 


that face corporation 


raise funds in the mone 


Market for Growth 


market, in its 
cnse, Comprises ill the sources of out 
ide funds ailable 
in the commercial paper market to 100- 
car loans 


The money broadest 


from 30-day funds ay 
provided by insurance com- 
panies. It is the reservoir of “pooled” 
capital held by bank 


_and other institutional investors; 


insurance com- 
pani 
ind it is the operating ground for the 
pecialists in assembling capital—the in 
banking houses that bring 
together investors willing to put funds 
it the disposal of business 


vestment 


Ihe money market, in this sense, 
as clos as your local bank—or 
is dispersed as the 1.4-million stock 
holders of American ‘Telephone & ‘Tele 
graph Co., who have been tapped 
again for new money by 
cling them debentures that can be 
converted into stock 
¢ On the “Street” 


Thal he 


gain and 


In a narrowet cnse, 





LOUVER - DIFFUSER 


*lale 


GUTH GRATELITE” 


Write for free DATA AND 
PLANNING GUIDE 


Bivd.- St. | M 





Your products can be 


SMALLER 


if they're powered with 


BODINE 
MOTORS 


“Small size, high 

torque, sturdy 

construction, quiet 

operation are the 

reasons we use 

Bodine motors in our check writers.” 
—The Hedman Company. 


Talk to a Bodine motor application 
engineer in the early stages of 
planning your product. You'll save 
needless experimentation, and may 
find one of Bodine’s 3500 standard 
motors ideally suited. 


Bodine Electric Co., 2280 W. Ohio St., Chicago 
BODINE 
tract Ai es room 
MOTORS 
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“LET ME TELL YOU 
WHY WE CHOSE IOWA” 


AnH? 


Don G. Mitchell, President 

Sylvania Electric Products, inc. 
“A vital factor in Sylvania’s growth is our 
basic policy of decentralized operations. 
In choosing a new site for an expansion 
of our receiving tube operation, we found 
that lIowa’s mid-continent location fit 
the bili. 
“Envisioning the requirements of a de- 
centralized plant, lowa appealed to Syl- 
vania because of excellent public utilities, 
the availability of good water and gas, 
efficient transportation and proximity to 
major market areas. 
“Consistent high quality must be assured 
in an electronic tube plant. Our company 
had to be certain, therefore, of an in- 
telligent, high-caliber working force to 
operate the complex manufacturing equip- 
ment used in producing these tubes. We 
found it in lowa. 
“Electronics is the fastest growing in- 
dustry in the world ... I can tell you 
that lowans are keeping right up with it.” 
Iowa's mid-continent location, its prox- 
imity to major market areas and the high 
caliber of its working force were three 
important reasons why Sylvania chose 
to locate in Iowa. If you're planning a 
move, find out about Iowa and the many 
advantages it offers industry. For infor- 
mation on lowa’s labor force, trans- 
portation facilities and available plant 
sites write to the lowa Development 
Commission. 


Address your inquiry to — 


IOWA 
DEVELOPMENT 
COMMISSION 


350 Jewett Building « Des Moines 9, lowa 


BUSINESS WEEK e¢ Nov. 17, 1956 





many businessmen automatically con 
sider the money market as synonymous 
with Wall Street. There was a time 
when a company needing funds came 
to Wall Street for them—or did without 
And it is still in a class by itself. 

Wall Street’s underwriters handle 

about 90% of the new issues marketed 
through investment houses each year. 
The Street has the two big stock ex 
changes, is the center of the over-the 
counter and the conimercial paper 
markets, and the headquarters for the 
major finance companies, factoring 
firms, and institutional investors. And 
New York has six of the nation’s 10 
biggest banks. 
e And Off—But many businesses are 
now able to get funds without coming 
directly to Wall Street. The nation’s 
biggest bank, the Bank of America, is 
a California institution, and some banks 
in a score of cities can extend huge 
amounts of credit New York City 
banks today have less than 17% of total 
Federal Reserve member bank deposits 
compared to over 30% in 1940 

Outside New York, there are now 
many investment houses equipped to 
raise capital through selling stock o1 
bond issues. Money markets in many 
cities across the country are growing, 
and the increasing demand for credit 
by business is speeding the process 
¢ Little and Big—Banking as it’s con 
ducted in the biggest centers, and above 
all in Wall Street’s money market, is a 
world apart from the business done by 
the Farmers & Merchants Bank in 
Cornacres or the First National in a 
farm belt state capital. Though the big 
New York banks have only 17% of the 
nation’s bank deposits, they make al 
most 30% of all bank loans—in sums 
that would paralyze a local banker 

A country bank, for instance, con 
siders $50,000 a substantial loan 
in a fair-sized industrial area, a request 
for $500,000 might take two weeks of 
hemming and hawing. But in New 
York, loan officers in many banks con 
sider anything under $500,000 as small 
potatoes. Competition among the big 
commercial banks is most of 
them have a corps of scouts constantly 
checking on potential customers 
¢ Words and Bonds—In a big bank, 
the loan officer is used to lending $2 
million or so on the basis of a telephone 
call, and can extend a line of credit for, 
say, $25-million without raising a sweat 
For the money market, mor 
other section of the business commu 
nity, lives by the saving that 
word IS as 


Even 


intense 


than any 


“a man § 
good as his bond.” 

limes have changed since the day in 
1912 when the elder J. P. Morgan told 
the Pujo Committee that character was 
the most important element in the 
financial world, that he wouldn't lend 
on any kind of bond to a nian he didn’t 


trust But character—or  trust—still 





The High 
Cost of 
Inadequate 
Capital 


If you can't finance all the volume 
you can get or have in the house 
then the cost of doing business 
mounts disproportionately, 


The overhead ratio goes up sharp- 
ly, because it is geared to volume: 
the lower the volume the higher 
the overhead .. . and vice versa. 
The cost of production also mounts: 
the lower the volume the fewer 
the units, and the higher the cost 
per unit... and the higher the cost 
per sale, It becomes a vicious circle. 


Crompton Factoring alleviates 
such a situation: we cash all your 
dollars frozen in receivables — im- 
mediately and on a daily basis as 


long as you keep on shipping. Thus 


your own capital becomes more 
and more liquid, More dollars be- 
come available to do more busi- 
ness, to bring down the overhead 
ratio, to lessen the cost of units 
produced, And we cash your re- 
ceivables without recourse: we as- 
sume all credit risks, all receivable 
bookkeeping, all collection chores, 


She Human Factor 


CROMPTON-RICHMOND CO., INC. 
1071 Avenue of the Americas, New York 18, N. Y, 


Crompton-Richmond-jJoel Hurt Co. 
Glenn Building, Atianta 1, Georgia 
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Te evaluate flange bowing, & major factor in joint leaks 
Armstrong engineers devised a unique test First, tiny 
plugs of solder ure placed in holes drilled in the gasket 
whe re the degre e ot iM uske t< ompression 15 to be ie asured, 


| : wat AL 
With top flange in place, bolts are tightened and 
solder plugs flatten. Resilient gasket returns to 


original thickness on release of pressure, but 
plugs remain at compressed thickness. 





of the leaky joint 


The bolts were tight, the gasket was good . . . yet the joint 


leaked. Why? Bits of solder helped pinpoint the trouble. 


It doesn't take a trained eye to discover that a 
bolted, gasketed joint is leaking. But finding out 
why it leaks may call for more than a little scien- 
tific detective work. 

Take the case of the machinery manufacturer 
who asked the Armstrong Research and Develop 
ment Center for help in tracking down the cause 
of a perplexing leak. The Armstrong men quickly 
confirmed what the manufacturer had already 
found — the joint appeared to be properly de- 
signed, the gasket material was right for the job, 
and the bolts were big enough. 

Yet, when the joint was bolted together, there 
it was, the same old leak. 

Our research engineers had a strong hunch that 
the flange was bowing slightly when the bolts 
were tightened. If that was true, the gasket 
wouldn't be squeezed evenly enough to seal. To 
prove this, however, they had either to find some 
way to see inside the joint in service . . . or to per- 
suade the joint itself to reveal the precise cause 
of the trouble. 

Making a joint talk isn’t an easy proposition. 
The Armstrong research men made a number of 
attempts before coming up with a simple yet com- 
pletely new technique. They based it on the 
principle that a soft, inelastic metal will flatten 


under pressure and stay that way. By contrast, a 
compressed, resilient gasket will spring back to its 
original thickness on release. 

The engineers drilled tiny holes through the 
gasket and inserted plugs of solder. Then they 
put the joint together and tightened the bolts, 
When the joint was reopened, they measured the 
thickness of the solder plugs. 

The plugs that had been nearest the bolts were 
squeezed flatter than the ones in the center, This 
proved that the pressure of the bolts was bowing 
the flange—and by charting the thicknesses of the 
piugs, the Armstrong men got a clear picture of 
the extent of the flange bowing. 

Now our engineers were able to offer the manu- 
facturer a number of solutions. He could either 
increase the thickness of the gasket, make it nar- 
rower, or stiffen the flange to squeeze the gasket 
tighter . . . and stop the leak. 


By devising a technique to get an inside look at a closed 
joint, Armstrong research men have found that even heavy, 
seemingly rigid flanges often bow enough to cause leaks, 
This kind of work is typical of that done by engineers, 
chemists, and physicists at the Armstrong Research and 
Development Center. If you have problems involving the 
use of gaskets, adhesives, friction materials, or vibration- 
damping felts, perhaps these men can help you. Write 
Armstrong Cork Company, 8211 Indian Rd., Lancaster, Pa, 


ADHESIVES 
CORK COMPOSITION 


(Aymstrong Industrial Products | “mm-sno-nvnven 


FELT PAPERS 


-.- USED WHEREVER PERFORMANCE COUNTS FRICTION MATERIALS 


After flange is opened, the thickness of each solder Extent of flange bowing can be shown graphically by charting the thicknesses 
plug is measured on a micrometer. The thickness of of the solder plugs. Now the percentage of compression can be calculated (as 
each plug reveals exactly how much the resilient gas- shown in code at right above) to determine whether the gasket is within its 
ket was compressed at each test point recommended compression range at each point on the flange 
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market does not do business with peo- 
ple it cannot trust—and as one banker 
explains, “We couldn't stay in business 
if we didn’t live up to our commit 
ments.” So a verbal commitment 1s 
the way business is done in the money 
market’s world of telephones and split 
second decisions. 
¢ For Expansion—In all these mil- 
lion-studded transactions, the money 
market is basically growth-conscious 
This goes for the big commercial 
banks as well as the institutional in 
vestors—they all are intent on keeping 
pace with the over-all expansion of the 
economy Some lenders are more 
growth-conscious than others, but all 
we intent on providing capital for ex 
panding businesses 

Many small companies that don’t 
meet this qualification can get along 
is if the money market in its narrower 


Drawing little tubes from big ones sense did not exist. They can get all 


ies their credit needs satisfied at a local 
Shown below are more than two hundred Wolverine Capilator* bank or from other local sources. But 


tubes inside a three-inch extruded copper tube. These tiny-diameter the capital needs of a growing com 
£ pany usually outpace what it can raise 
tubes were once the size of the large one. Eighteen cold-drawing oper- on a local level, and it must go outside 


ij counts for a great deal. The money 


ations like the one above were required its area—to the nearest big pool of 
‘le capital or to Wall Street itself. 
to reduce the extruded tube to Capilator ¢ Hard Choices—It's when a company 


size—and each tube maintains accurate decides it needs outside capital that 
ae i ; the crucial problems pile up. It first 
inside and outside dimensions, so neces- must make up its mind how it should 


sary for its use in restrictive applications. go about raising the money—by bor- 
rowing, or by selling capital equity 
Then if it plumps for borrowing, it 
must consider whether to borrow for 
versified tube products of our Wolverine short-term or long-term, how quickly it 
can use the money, how promptly it 


Capilator tube is but one of many di- 


Tube division that originate from ore 
should begin repayments 


mined and processed by the Calumet divi- Sometimes its decisions lead it to a 
commercial bank, sometimes to an in 
vestment house. If it goes to an in 
ties to utilize materials and knowledge vestment firm, it still must choose 
between private placement and a pub 
lic offering 
products that may be of special interest to ¢ Open Doors, and Closed—Not all 
you. Calumet & Hecla, Inc., Chicago 3, IIL. potentia! Dorowers ven Gp spun 
these questions these days, though 
The tightness in the money market 
means that some companies don’t have 
the luxury of choosing—they simply 
get turned away. This group includes 
CALUMET & WECLA, Wee, new and small businesses and those 
easueae erenen aA a met= ilready heavily in debt. 
WOLVERINE TUBE DIVISION But the majority of companies can 
FOREST INDUSTRIES DIVISION Gh) H i ( raise money for expansion, provided 
GOODMAN LUMBER COMPANY ec ca, nc. they have a good carnings picture and 
CALUMET © HECLA OF their plans for the future look bright 


CANADA LIMITED 
CANADA VULCANITZTER AND FABRICATORS OF COPPER, ALUMINUM, STEEL AND WOOD PRODUCTS— Lenders in the money market—w hether 


EQUIPMENT COMPANY LIMITED MINERS OF COPPER, PRODUCERS OF AGRICULTURAL (CHEMICALS thev are banks. imsurance companies, 


sion. Cooperation between C. & H. facili- 


has produced many unique processes and 


*Registered U.S. Patent Office. 
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WHAT DOES __; 
ONE DEFECTIVE PACKAGE 


Let’s keep it at a minimum. Suppose 
just one customer gets annoyed — and 
stays annoyed just long enough to cost 
you just one repeat sale. 


Your loss may be only pennies. We 
hope so. Because pennies is our major 
theme at this moment. 


Many elements go into the packaging 
of your product. Your engineers and 
factory superintendents and purchas 
ing agents concern themselves with 
package design, with filling, wrapping 
and labeling machinery, with board and 
paper stocks, with inks and with 


adhe sives 


lie the adhesives to the pennies — and 


you have our story in a nutshell 


The adhesives you use are the least 
costly of all your packaging materials 
They constitute a very small percentage 
of your total cost of packaging. Now 
add this fact—the finest adhesives, made 
to exacting specifications for each par- 
ticular application, cost (per thousand 
packages) only fractions of pennies 
more than do run-of-mine adhesives. 
Every time a specification adhesive 
helps you to deliver one more package 
in perfect and good-looking condition, 


CcosT YOU? 


it has saved you many times its cost 
measured in terms of just one unhappy 
consumer. 


We invite the opportunity to discuss 
this matter with the proper people in 
your organization and to help them 
prove to themselves the basic economy 
of having all your adhesives require 


ments met by sper ification adhesives 


We operate in the belief that there is 
only one “best” adhesives formula for 
each particular appiication. Supporting 
this belief is the fact that more than 
10,000 adhesives formulas have been 
worked out in our laboratories — in the 
service to our customers. Today we 
serve the leaders in a hundred indus- 


tries — and thousands of small users. 


oft 


V/s VARS OF 
PIONEERING IN THE 


MAKING OF ADHESWES 





We invite you to let us submit samples 
ot adhesives for you to test in your own 
plant — under your particular working 
conditions — until you find the formula 
that best meets each of your require 
ments. That is the one kind of testing 
that assures you of continuously satis 


factory results. 


If we convince your factory executives, 
you will then find added comfort in the 
fact that fourteen Arabol plants and 
warehouses — and the facilities of four 
laboratories — are at your service. If 
weather or economic conditions ever 
threaten the operation of the plant or 
warehouse serving you, your adhesives 
will be supplied to the same exacting 
specifications — from the next nearest 


point 


Your inquiry on “Specification Adhe- 


sives’ will bring a prompt response, 


THE ARABOL mFoc.co. 


a nationwide organization 
serving major users of industrial adhesives 


EXECUTIVE OFFICES: 

NO East 42nd Street, New York 17, N.Y. 
CHICAGO « SAN FRANCISCO « LOS ANGELES 
ST. LOUIS « ATLANTA « PHILADELPHIA « BOSTON 
PORTLAND, Ore. « (TASCA and McALLEN, Tex 
CINCINNAT! « DENVER « TAMPA « LONDON, Eng 





Independent sound laboratory engineer checks decibel read- 


ings in one of many New 


York executive offices tested. 











Sound level meter readings were also taken while eleva- 
tors were traveling from floor to floor in normal operation. 


Tests Prove Westinghouse Elevators 
are as Quiet as Executive Offices 


Westinghouse Engineering rids elevators of noise...increases passengers’ comfort 


Comparative sound meter tests performed 
recently throughout the New York Metro- 
politan area prove that you enjoy the same 
quiet atmosphere in today’s Westinghouse 
Elevator as that found in the finest top-exec 
utive offices. Yes, noise has been successfully 
engineered out of elevators by the perfection 
of a scientifically sound deadened system 
Noise “masked” in a Westinghouse 
clevator—it just isn’t there to begin with 
If you are planning a new building—or 
thinking of modernizing an existing one 
why not experience a “proof of perform- 
ance and take your own 
decibel readings in a Westinghouse Eleva- 


isnt 


test for yourself 


tor. Call the Westinghouse office nearest 
you to make arrangements for this eye- 
opening demonstration and also learn how 
you can save up to $7000 per car per yeat 
with operatorless elevators 

Westinghouse elevator installations are 
the embodiment of prestige highest 
achievement in comfort, safety and effi- 
ciency for you and your tenants. Made pos- 
sible by Westinghouse automation in eleva- 
toring which produced: 


1. Selectomatic for master supervisory con- 
trol 
2. Synchro-Glide for smooth, 


soft landings 


accurate, 


3. Traffic Sentinel® for safe, courteous yet 
time-saving passenger handling 

4. Automatic Traffic Pattern for Traffic 
Controlled Elevatoring 

5. Shuntless Relays and Electric-Driven Se- 
lectors for reliable operation 


Westinghouse Elevators 
AND ELECTRIC STAIRWAYS 


you CAN BE SURE...1F iTS Westinghouse 











Who's Who in the Market 


COMMERCIAL 


short-term 


BANKS: Make 
under a_ vyear)—and 
long-term (up to 10 years)—loans 
to business. On short-term loans, 
rates are scaled upwards from the 
prime rate—now 4%—charged top 
credit risks. Long-term loan rates 
are generally from one-quarter to 
three quarters of 1‘ above the 
short-term charge 


COMMERCIAL PAPER DEAL- 
ERS: Buy short-term (up to nine 
months) commercial paper of top 
grade companies for resale to in 
vestors. The rate 
paper 


that commercial 
borrowers pay is normally 
from three-eighths to three-quarters 
of a point below the prime rate 
charged by the banks. A commer 
cial paper deal can be arranged 
within 24 hours 


COMMERCIAL FACTORS AND 
SPECIALIZED FINANCE COM- 
PANIES: Advance short-term funds 
to business on accounts receivable 
it a 6% rate in combination with 
taking over credit collectors’ func 
tions on a fee basis. 

INVESTMENT BANKERS: Act 
is underwriters in public offerings 
of corporate stock and debt issues 
Commissions range from less than 
1% on total value of industrial debt 
securities to 20% for speculative 
stock offerings. In private plac 
ments, the investment banker acts 
as a negotiator and intermediary; he 


receives a fee ranging from 
quarter of 1‘ is a4 minimum, up 
to one-half of 1% on high-grade 
bond placements. Public offerings 
take about three months to arrange; 
private placements take from one 
to three months 


one 


RATING AGENCIFS: Determine 
the quality of corporate issues as 
a guide to 
important 
sale 


This is an 
pricing and 


investors 
factor m 


LIFE COMPA- 
NIES: mortgages and 
long-term debt issues of industrial 
firms. ‘They are the largest singh 
institutional market for corporat 
bonds and preferred stocks, invest 
ing in both public offerings and 
private placements. Interest 
of private placements depend on 
quality of issue, and currently rang 
from about 44% for large compa 
nics to 54%%-6% for small firms 
Interest on public offerings of debt 
are somewhat cheaper but expenses 
for legal fees, printing, etc.—run 
higher 


INSURANCE 


Invest in 


costs 


SAVINGS BANKS: Invest in mort 
gages and corporate bonds specih 
cally designated as legal for sav- 


ings banks 


RENSION Buy cor 
porate mainly stocks and 
bonds—through public and private 
placements 


FUNDS 


securities 
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or others—are apt to frown on com 
panies that can’t base at least part of 
their expansion on retained earning 
With the demand for capital exceed 
ing the supply, companies that have 
poor balance sheets and earning records 
are getting the closed-door treatment 
from of funds 


|. Needs of the Moment 


A vast 
established 
market 
credit 
compan 


most sources 


majority of have 


contacts 


companies 
with the 
particularly for 
than a 
seasonal 


money 
short-term 
year. For 
mventory re 


loans of less 
with 
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deal 
ind apparel manufacturers 
wholesale outfits, and food 
compan hort-term credit is the es 
fuel that keeps the 
Most of them follow 
pattern of borrowing in the 
of the then paving 
inventories are liquidated 

Short-term credit is also 
other 
meeting tax 

When 
loans wer 
loda 
more expensive 
This ha 
rowing 
high cost of 
the tepped-up demand 
¢ Where It Comes From—There are 
three SOUTCE ot 
fund 

¢ Commercial 


ingle piggest 


quirements—such as commodity 
crs, textile 


retail and 


ential business 


going a regular 
last half 
back 


vear when 
used by 


man businesses especially for 
pavments 

money was asi hort-term 
than other types 
short-term is a 

than 
not stopped 
On the 


hort-term 


che iper 
borrowing ten 
loans 


hort-term bor 


long-term 


contrary, the 
credit reflects 


however! 


major hort-term 
bank Thev are the 


hort-term corporate 


lenders, with close to $20-billion in 
loans outstanding 

¢ Commercial paper market This 
is a main source of funds for the big 
finance companies, which had an esti 
mated $2-billion outstanding in Octo 
ber, 1956, while industrial compames 
had $600-million 

¢ Commercial factors and special 
ized finance companies. These lenders, 
which deal in accounts receivable 
financing, provide total short-term 
credits of around $4-billion a year 
¢ Up From the Grass Roots—Most 
business introductions to the money 
market begin at the grass roots level 
Most companies in small cities use 
their local banks. ‘The banks, in turn, 
usually have correspondent ties with 
other commercial banks in the major 
cities, including New York. The local 
bank itself may not be able to provide 
ill the funds a company needs, but 
through the correspondent banking 
system it can command a lot of credit 
resources for its customers 

Take the Jones & Smith Corp. of 
Cornacres in which has been 
getting short-term credit from the 
Farmers & Merchants Bank of Corn 
acres. Now, to take care of a sudden 
flow of orders, it figures it will need 
$400.000 for six months—four times its 
biggest previous borrowing 

his is much too big a load for the 
Farmers & Merchants. It can’t go be 
vond $100,000—or 10% of its capital 
and surplus—but it promises to get 
the full amount for Jones & Smith 
through the correspondent relation- 
ship 

lhe president of Farmers & Mer 
chants won't go across the street to 
isk the Citizens & Traders Bank of 
Cornacres to go in on the loan. That's 
tantamount to inviting him to take 
customer—what bankers call 
“cutting your throat.” Instead, 
he will explain the situation to a 
bigger bank in Des Moines—call it the 
County National—and get it to extend 
$100.000 That leaves Farmer & 
Merchants $200,000 still to find 

Because the loan demand is backed 
by a solid order book, Farmers & Mer 
chants will then approach one of the 
big New York or Chicago bank 
which it keeps accounts and main 
tain orrespondent relations. Most 
big bank team of who 
travel around the country cementing 
ti with established 
both banks and companies 
ind scouting for new busine Thus, 
the big banks approached by the 
Farmers & Merchants may alreads 
i file on Jones & Smith, and may 
iccount. So they will 
put up the rest of the needed funds 

The ¢ 
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have a men 
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have 
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banks are willing to put up 
because 
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Need rivets 
of AL, FE, 
Ni, or CU? 


Milford makes rivets from a wide variety 
of metals, alloys, platings and finishes! 


Any wire material that can be cold-formed 
can be manufactured into a wide variety of 
precision rivets by Milford. 


Semi-tubular, full-tubular, bifurcated, cut- 
lery, special decorative rivets—Milford cold- 
forms them all. It’s Milford cold-forming 
that makes possible the low cost, excellent 
finish and inherent strength of both Milford 
Rivets and the finished product. 


To cut delivery time and production costs, 
to improve product appearance, to assemble 
your product on automatic rivet-setting 
machines—get in touch with Milford! 


MILFORD 


THE MILFORD RIVET 


74 


& MACHINE CO. 


RIVET MILFORD, CONNECTICUT @ HATBORO, PENNSYLVANIA 
ELYRIA, OHIO @ AURORA, ILLINOIS @ NORWALK, CALIF, 
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which keeps some of its own money 
in the big banks. So it’s the local 
bank’s appraisal of a company’s credit 
standing that is crucial. 

¢ Building Business—From the New 
York bank's standpoint the correspond- 
ent relationship enables it to increase 
and diversify its loan portfolio—and to 
acquire new accounts. These big banks 
have hundreds of loans similar to the 
one with Jones & Smith. And they 
have gained a great many of their 
present customers through _partici- 
pating in loans with thei  corre- 
spondents. 

For example, Jones & Smith may 
want another $400,000 when its first 
loan is due. The “First Continental 
Bank of New York,” which provided 
$100,000 to Jones & Smith as a par- 
ticipant, may now offer to put up the 
entire amount while inviting farmers 
and merchants to participate. It points 
out to Jones & Smith that the company 
has national sales. It suggests that 
opening an account with First Conti- 
nental will insure that J&S can always 
command a line of credit, while still us- 
ing Farmers & Merchants for local 
needs. 
¢ Invitation—A line of credit provides 
a company with a definite bank com- 
mitment to provide a specified amount 
of short-term credit on an unsecured 
basis. In this case, First Continental 
offered a line of credit as a means of 
getting the Jones & Smith account. 
‘xplains one banker: “Once we have 
established a relationship with a prom 
ising customer, we want to ke« p it So 
even if he doesn’t need an open line, 
we'll offer it te him.” 

An open line of credit stamps a com- 
pany as a good risk, but bankers make 
clear that it’s no license to relax financial 
housekeeping. Banks continually police 
their customers, and a company that 
needs credit may be told to cut its 
inventories or speed up collection of ac 
counts receivable. If it doesn’t, it will 
have a hard time getting credit lines 
renewed 

Says one banker: “Some of our cus- 
tomers are getting the shock of their 
lives when we threaten to cut their lines 
in half unless they improve their liquid- 
ity. Usually a threat is enough to make 
them behave, but those who don’t listen 
have found out we mean business.” 
¢ Cushions—For seasonal borrowers, a 
line of credit is a necessity for nermal 
business operation. Big companies with 
heavy seasonal credit needs require lines 
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IN THE VAST EXPANSE OF THE NEVADA PRAIRIE LAND... 


General Electric Locomotive 
Saves $25,000 a Year 
For United States Gypsum 


The United States Gypsum Company at Empire, Nev., mines and processes many tons 
of gypsum rock daily. Building materials produced here are used for modern construction 
throughout the far West 

Savings of $25,000 a year have resulted since a G-E 70-ton diesel-electric locomotive 
was installed to haul the finished products to the main line. That's nearly 30% annual 
return on investment! 

Since there are only minimum storage facilities, any locomotive failure would cripple 
the entire operation. G. I. Walden, Eng. Supt., says that U.S.G. has operated its G-E loco 
motive “‘better than 6000 hours without down time!”’ 

WHAT ARE YOUR HAULAGE REQUIREMENTS? From the wide range of G-E industrial 
locomotives—diesel-electric and straight-electric, for both surface and underground 
haulage—there’s one fitted to your needs. For a survey of your haulage requirements, 
without cost or obligation, contact your local G-E Apparatus Sales Representative. 
General Electric Co., Locomotive & Car Equipment Dept., Erie, Pa 120-90 


Progress /s Our Most /mportant Product 


GENERAL @ ELECTRIC 
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Solved... 
A Real Problem in" Overhead” 


A million-dollar factory was being constructed. It called for 
an unusually large system of electrical power distribution. 
Normally, it would have been an overhead system—but such 
an installation was impossible because overhead clearance 
was needed for cranes and hoists. 

The Square D Field Engineer who was called in on the 
problem worked out an installation of bus duct in the floor of 
the plant. It was a drastic departure from ‘standard practice.” 
Some said it couldn’t be done. But it was done, and a real 
problem in ‘‘overhead’’ was eliminated completely. 


At your service—in 3 important ways 
Field Engineers are available through Square D branch 
offices in all principal United States cities —and in Canada, 
Mexico and England. Backing up these engineers are the 
design and manufacturing facilities of 13 strategically lo- - 
cated Square D factories and the lovalized services of a > 
nation-wide network of authorized electrical distributors. 


wow... ECaM prooucts ant a PART OF THE SQUARE D LINE! 


SQUARE J) COMPANY 


Spec ial Report 
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from a number of banks to make sure 
of funds for building inventory 

Banks, on their side, like to have a 
margin of safety in their short-term oper 
ations, by extending liberal credit lines 
above the amount a company actualls 
expects to use In this wav, they are 
prepared to meet other short-term de 
mands, including customers who need 
more than their existing line provides 
But even if all customers wanted to use 
their credit lines to the full, a bank 
would somchow mect the demand. “No 
matter how tight money gets,” savs one 
banker, “we will take care of estab 
lished customers.” 
¢ Costs—The cost of short-term credit 
scales upward from the prime rate 
charged the biggest corporate borrow- 
ers with excellent credit standing. At 
present, the prime rate is 4%, which 
is 1% higher than the Federal Reserve's 
discount rate—the rate charged member 
banks for their own temporary borrow- 
ings from the Fed. Historically, the 
prime rate ranges from 1% to 14% 
above the discount rate. It’s set by the 
big banks that do most lending to 
business and most of the borrewing 
from the Fed 

Ihe rate they set is automatically fol 
lowed by other banks. And there's a 
fairly wide range between the rate for 
prime risks and for those with a lesser 
credit standing. Today, a lot of small 
companies are paying up to 6%—and 
more—for short-term loans 

light monev conditions have brought 
hidden costs on short-term funds for 
even the best credit risks. A business 
borrower that does not maintain a liquid 
position will find the bank downgrading 
its credit standing. Moreover, banks 
now require borrowers to keep from 
10% to 20% of their loans on deposit 
lor instance. if Yeasts Mills Corp bor 
rows $10-million for six months at 4%, 
it pavs $200,000 interest to the bank 
In addition, it may have to keep $2, 
million of the loan on deposit. This 
incans it pa in effective rate of 5% 
n the money at its disposal 


Cheaper Way—for Some 


Big seasonal users of credit can cut 
their costs by borrowing in the com 
mercial paper market. There is enor 
mous prestige accruing to a company 
ible to sell commercial paper, becaus¢ 
this channel is not open to just anybody 
It is limited to those with good earn 
ings records and definite “quick” assets 
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Glenn Forgan, Division | 


panker in a 
aristmas tree 





It might seem strange to find a banker in a 
“Christmas tree’’ (the above-ground equip- 
ment which controls oil production at the 
well). For Glenn Forgan, of The First 
National Bank of Chicago, it’s routine. Since 
1933, the tall man with the broad smile 
has been a familiar figure to oil men all over 
the nation. 

Glenn Forgan heads Division I, which 
finances oil and gas producers. Of his 37 years 
at our bank, 20 have been devoted to this 
industry. During this period, Division I has 
loaned more than a billion dollars to drill, 
produce, refine, transport, and market oil and 
gas 

Talking policy with directors or drill-bits 
with roughnecks, Mr. Forgan’s quiet knowl- 
edge of the business makes him a unique type 
of banker. At his desk he reads survey re- 
ports. In the field he reads an electric log or 
the gauges of a “‘ Christmas tree’”’ as easily as 
you would interpret your car’s speedometer. 

“Industry-specialized” bankers like Glenn 
Forgan staff each of the 10 Divisions of our 
Commercial Department. Each Division 
finances one group of industries exclusively. 
Paper pulp to dairy products, officers at The 
First provide a complete, comprehensive 
banking service. 

One of our Divisions spec ializes in your 
business; its officers speak your business 
language. Why not get in touch with a man 
from. The First? 


The First National Bank 
of Chicago 


Building with Chicago since 1863 
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cl lanilhon. Commercial paper 


like unsecured promissory notes with 
nadenture ittached. so 

it sells paper is acknowledged 1 good 

b There has not 

i this market 


‘ 
4 oOmpan 


1 company 
he« 1 | ingl loss 
in over 1S vear 

needing short-term funds 
n amounts of $250,000 or more can 
cll paper to any of a number of dealers 
n New York. These, in turn, will re 
sell the to banks or institutional 
nvestors wanting a temporary outlet 
for their funds. Rates quoted by deal 
uniform. The big finance com 
prirnic which are 

market for 
directly, thus saving dealer charges 

* Rates and Hazards—As these com 
mercial borrowers are primarily premium 


paper 


I if¢ 
constantly in the 
then 


money, sell papers 


or top-grade—companies, the rates for 
from three-ecighths to three 
below the prime rate 
vicld than on 


obligations, such as 


them are 
quarters of 1° 
But 
ther 
l'reasury 


this is a higher 


hort-term 
bills 
The commercial paper market, how 
ever, has drawbacks for some companies 
tight. Yeasty Mills, 
borrower with the 


when money is 


vhich is a prime 
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“When me 


banks and had credit hin $50 
million, can sell commercial paper for 

But 
not so 
may 
may not be abl 


OT ove! 


1 good part of its credit need 
XYZ Bros Department Stor 

big nor so established a credit risk, 
into trouble. It 
wants, 


to borrow all it and may have 


to pay a higher charge 
In anv case companies can't reh 
commercial 


market 


paper It is 
that must 
urpluses of 


olely on 
trictly a 
depend on the temporary 
banks, institutional 
incl corporations. A large company can 
source for 50% of its short 
But outhts can’t 
expect such a big proportion 
¢ Prestige Item—Actually, 
porate financial men feel that the pres 
tige gamed from selling commercial 
paper is the big attraction, rather than 
company 
use this will get a complete 
financial checkup. If it stands the test 
its paper will be taken by a lot of differ 
ent investors; it will get itself a name, 
md enhance its chances of selling 
stock or long-term debt 

\s one corporate treasurer put it 
Selling commercial paper has made 
friends for us with bankers and investors 
ill over the country. It has opened up 
other avenues for funds 


secondan 


country investors 
use this 


term needs smaller 


many COI 


the savings. A wanting to 


source 


because selling 








F j r a< 
ney is light, they try | ld off customers. 


commercial paper makes you like one 
of the 400.” 


Hocking Receivables 


with no illusions 
commercial 


Small 
about qualifying for the 
paper market, and with reluctant bank 
ers, have a potential source of credit in 
factoring firms. Factors 
have traditionally been associated with 
the textile industry, but they are also 
operating in other softgoods sectors as 
well as in retail trade 
¢ Tie-In—lactoring taking 
over a company’s entire credit and col 
lection functions. For a fixed fee that 
ranges betwecn | 4‘ 2%, the factor 
assumes complete responsibility for col 


com panic S 


commercial 


involves 


and 
lection of accounts reccivable—including 
losses. ‘This may 
ot working capital and hold down debt 
In addition, the factor advances credit 
on the receivables at a fee of 6%—a 
rate that was standard in the factoring 
ficld even in the money cra. The 
factor will also provide credit for finan 
ing inventories at the same 6% rat 

In effect, factors operate only on 
tie-in deals. Factoring men point out 
that they must raise their funds through 
the banks or the paper 
market. Unless they over the col- 


increase the turnover 


Cas\ 


comimer® ial 


take 
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U.S. Steel & Univac’ 


United States Steel Corporation is another of unique accuracy, management knows those 
the great American industries that have had the facts are right! 
vision to realize the full benefits of Univac Find out how U. S. Steel and other typical 
data-processing. For Univac, today, is provid users have put Univac to work on virtually all 
ing U.S. Steel with the electronic management types of commercial data-processing. We'll be 
controls and procedures which are to revolu happy to send EL 1 35—an informative, 24-page 
tionize the business world of tomorrow t-color book on the Univac System—to busi 
The Remington Rand Univac, with its cost ness executives requesting it on their company 
cutting speed, gives management the facts it ietterhead. Send your requests to Room 2104 


needs when it needs them. And, with Univac’s 315 Fourth Avenue, New York 10, New York 


Makers of: Univac | « Univac II + Univac Scientific « Univac File-Computer « Univac 60 + Univac 120 + Univac High-Speed Printer 
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You see big names in colorful, 














Signs made of PLexic.Las® retain their fresh, colorful, dleaming 
appearance through years of outdoor exposur¢ Phat is only 
one ol the reasons why, everywhere you go, you sec the nathes 
of well known companies who use this acrylic plastic in their 
sign programs Other reasons are the complete luminosity 
that internal lighting gives to PLEXIGLAs signs at night, low 


maintenance costs, and the arresting designs that are possible, 


Signs made of PLEXIGLAS serve national advertisers and local 
merchants we ll, by commanding public attention to names and 
products They Can give thi compctitive adv intage to your 


sign program too, whether it involves a single sign or thousands. 


The color chips shown in the illustration at the left are just a 
few of the many outdoor-stable colors av: in PLEXIGLAS 
Our brochure “PLexigLas—the Outdoor Plastic for Sign 
and color samples, will be sent promptly on request. Ask us 
also, for the names of sign companies experienced in the 
use of PLEXIGLAS 


Canadian Distributor: (7) 
Siveet, Jf oror i) 


Chemicals for Industry 
FAI ROHM & HAAS 
COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 
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“Lalla. where the progressive word for elevators is OTIS 


Today. the entire nation can salute this foresighted Texas city. It introduced 


the first completely automatic OTIS office building elevators to the world in 
1950. Since then, more than 400 buildings have accepted this dramatically 
modern vertical transportat . OTS pioneered the high-speed automatic 
OTIS ELEVATOR 


elevator, As always, progress is expected of the leader. Outstanding value has COMPANY 


made OTIS the accepted word for elevator quality in the cities of the world. 
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lection of accounts receivable on a fee 
basis, they could not stay in business. 

¢ Limits—lactors admit that they have 
made little headway in heavy industry 
although there are a number of special- 
ized financing firms concentrating on 
hardgoods companies 

In industries where factoring is not 
common, a company using it takes the 
chance of alarming customers. In the 
textile field and in many appliance lines, 
it's the normal state of things. But 
in the steel business, for example, a 
company that used a factor might find 
its customers wondering whether it was 
heading for bankruptcy 
¢ Factors and Banks—If a company 
does find a solution for its credit prob 
lems in factoring, it can't expect bank 
credit, too For if a company’s ac 
counts receivable are already pledged, 
a bank would not lift a finger to help 

Actually, some banks are abandoning 
the traditional prejudice against hock 
ing receivables and will provide short 
term funds on such a pledge to com 
panies of questionable credit standing 
But they won't take over collections, 
and normally will provide 50% to 60% 
of the face value of accounts. 

Any company using a factor or pledg 
ing accounts receivable at a bank is 
rarely considered a good risk for long 
term funds When money is tight 
banks take care of regular customer 
first—and that tends to leave factored 
firms out in the cold 


Renewable Stopgap 


While most short-term credit facil 
ties are designed for temporary need 
many corporations have been using 90 


dav and 180-day loans for essentially 


long-term projects Bank will grant 
lines of credit for “‘additional working 


capital” to top customer 
Suppose the Eldorado Chemical Co 
wants to install new equipment. It 
plans a $20-million long-term bond 
offering, but doesn’t want to pay th 
interest tag its underwriters suggest 
necessal So it goes to the bank 
for a 90-day $l-million loan at 44% t 
get started 


If the long-term market looks no 


better when the loan comes due, Eldo 


do may simply renew. In a tightening 


money market, the bank can get fuss\ 
ind insist that Eldorado hike its balan 
from 10% to 20% of the loan, or else 
pay 44% interest. But if the bank i 
le iling with an established custom 
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New Furnishings 
get the same gentle handling as 
NORTH AMERICAN 
‘“‘Wwife-Approved’’ Moves! 


You save time and money every time you ship new 
uncrated furniture—as well as furnishings, fixtures 

or equipment—to dealer or user via North American- 
Creston Padded Van. 


This superior handling gives your products all the 
safety and prompt delivery of a North American 
“Wife-Approved” household goods move. Creston 
know-how plus NAVL resources guarantee prompt, 
economical transportation, always! 


NAVL ““FOLLOW-THRU’’ SERVICE 


North American has agents in more cities than any 
other van line—hence can “‘follow-thru’’ on shipments 
anywhere. NAVL-Creston rates are competitive 

Ask your local NAVL agent for details or send for 
name of nearest agent. 


ama NORTH AMERICAN VAN LINES, INC. 


World Headquarters: Fort Wayne |, Indiana 


North American Van Lines Caneda, Lid. + Terente 


INDUSTRIAL MOVING SERVICES: Quick, safe handling 
of Company-Paid Personnel Moves; Exhibit Displays; 
High-Value Products; New Furniture; Office Equipment. 
See your NAVL Agent. 


WORLD-WIDE MOVING: LAND, SEA, AIR 
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PeB relay “controls” signal-seeking radio 


One of the latest and finest car jut the practice required a or the engineering of a special 
idios actually tunes itself, auto relay that would outlast the clectro-mechanical device, you 
ily, The user simply presses busiest station-changer. It had to can be sure P&B will find the 
pecial button and the radio withstand the vibration of the answer. 
finds” the first signal in the area car, yet work on extremely low P&B serics KF relay with common mov 


trong enough tor rood rec ption ind critical drop-out current. It able arm, available in Forms 5A, B or 
C. Unique combination contact and ter 


\nothe push, the next “listen had to be highly compact and minal mounted in relay front. Contacts 


ible station, wherever the car low in cost. The PX&B enevineered rated 2 amperes. Coil resistance maxi 
ly relay one otf more than 20,000 poy vey Dae vem 
The principle of operation ts P&B desien variations — was all of 
imple. A PXxBrelay automatically thes 
ntcrrupts the current to a tuning Whether your product or 
otor the moment the incoming problem requires the intelligent 


nal reaches a usable level, application ol a standard relay, 


. 1» Relays Pater «Prurnpield. rm 


Subsidiary of AMERICAN MACHINE & FOUNDRY COMPANY 








“It is easier to borrow $5-million than $50,000.’ 
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it will continue to provide temporary 
funds for additional working capital 
For Eldorado the cost is no more 
than for longer term credit. 
¢ Helping Hand—These renewable un 
secured loans are a big help to com 
panies unwilling to pay the high price 
of long-term money. Even though 
credit is tight, banks grant renewable 
loans on the ground that they’re not a 
permanent tic-up of funds. But in some 
cases, banks are discovering that renew 
ible loans have a long-term duration 
Many bankers will go out of their 
to help a customer that holds 
of growth—because, as one 
banker puts it, “Wet-nursing the infant 
can pay off when it reaches 
maturity.” But most bankers feel that 
a company continually in debt is in 
need of permanent capital rather than 
hort-term bank credit. The use of 
renewable short-term only a 
stopgap and does not permit expansion 
on a planned basis 


way 
promise 


iccount 


loans is 


ll. For the Long Haul 


A company that can get short-term 


credit from a bank has jumped the 
first hurdle toward raising long-term 
funds. Indeed, it is now on a road with 


a lot of different turnings ahead 


¢ Term bank loans. These loans 
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run from three to 10 years at fixed inter 
est rates, normally a little higher than 


short-term borrowings. Current rates 
range between 44% and 43% for good 
credit risks. They are granted on an 


basis, but with a formal 
agreement Carrying pro 
tect the lender—such as a requirement 
to keep working capital at a specifi 
l otal year are 
estimated at just under $2-billion 

¢ Combined insurance-bank loans. 
Ihe s¢ ire 


unsecured 
covenants to 


level term loans last 


term loans running up to 


15 years, with the bank extending 
credit for the first five years, the insur 
ance company for the remainder. ‘They 
also have restrictive covenants, usually 


including a penalty for paying off the 
loan in advance 

¢ Mortgage loans. These ar 
mortgage 
running from 10 to 20 years, and taken 
by institutional tors—insurance 
funds 
first cight 
insurance 


first 
loans on phy SiC il property, 


inve 
companies, pension saving 
banks. In the 
1956, life 
invested almost $1-billion im corporat 


months of 
companics alone 
mortgages 

* Sell-and-lease-back. This involves 
outright sale to institutional 
rather than mortgaging of property; the 
company then takes out a long-term 
lease, and can deduct rent as an op 
erating expense. Despite a lot of public 
ity, sell-and-lease-back arrangements 
provided only about $200-million to 
corporations in 1955 


¢ Bond sales. Net sales of 


investor 


Corpo 
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debentures and 
debentures—totaled $4.6-bil 
lion in 1955. Public offerings accounted 
for %$2.6-billhion, 


ments for 


rate debt—including 
convertibl 
direct private place 
$2-billion 

¢ Sales of equity. Sales of common 
stock by 
amounted to $2.4-billion last vear, with 
tock accounting for $1.8-bil 
total 


POULT E 


ind preferred corporations 

common 

lion of the 
All thes 


open to 


of course, are not 
ill comers. And not all busi 


nesses want to run the entire gamut. 


Loans to Fit the Risk 


l'o get a mortgage loan, for example, 
1 company does 
rating. In 
COM pal 


not need a top credit 
cases life insurance 
other institutional in 


yO 
and 


vestors will lend on physical property 
even af a company 18 doing poorly 
That's why mortgage loans are usually 
taken by companies that have trouble 


getting funds elsewhere 
lo get a bank 
vou have to be a top credit risk. The 
on money has made the banks 
increasingly cagey about granting term 
their standards, in fact, are 
stricter than those of other long-term 
lenders 
¢ Big Ones Win—Term loans were de 
signed for expansion projects that start 


term loan, however 
pressure 


loans 


paying off fairly quickly. Banks now 
class these as basically “‘risk” capital 
ventures not suitable for bank credit 
\nd many companies that were once 
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The loss was adjusted 


only 14 days iater 


When fire struck, this client’s* greatest worry was that delay 
in adjustment might result in a serious production setback. 

Kut adjusters found the figures in The American Appraisal 
report fair to all concerned. Result: the loss was settled in just 
14 days after the fire! 

There's comfort in knowing that your appraisal represents 
facts and sound judgment—that it is supported by evidence 
that compels acceptance—that records will always be available, 
whenever proof is needed. 

That is why The American Appraisal Company has led its 
field since 1896. That is why we can serve you well, whether 
your appraisal needs are for insurance, property control, taxes, 
or accounting 


*Actvel case trom ovr files 


Send fer ovr valuable booklet 
“How You Benefit by American Approisal 
Service.” t's yours for the asking 


Home Office: Milwaukee The Leader in Property Valuation 
Atianta Kansas City 


Baltimore Les Angeles The 
Boston New Orleans 


evieio ew yok 6 AMERICAN 
Cincinnati Pittsburgh 


oa | APPRAISAL 


Dalias San Francisco 


Detroit Washingten Company 


affiliated 


Conodion Appretel Compeny, Lid, Since 1896... Largest...Most Widely Used 
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able to borrow for five to 10 years at 
one-half a point above the prime rate 
are getting a cold shoulder 

[his doesn't mean that the banks 
have abandoned term loans for expan 
sion purposes They are still being 
made, but almost entirely to big na 
tional corporations that swing a lot of 
weight in the money market 

lor example, if General Amalgamated 
Corp., with sales of $750-million, asks 
its principal bank, the Federal American 
of New York, for a $20-million loan to 
finance a new pliant, it will get the 
money—even though the bank may try 
to talk the company into some other 
form of financing. This is because the 
bank knows that General Amalgamated 
has dealings with other banks that 
would like to be its principal agent 
¢ Hungry Hawks—As a matter of fact, 
the pressure of tight money means 
Vederal American will probably be un 
able to swing such a loan on its own, 
and its competitors will be invited in 
to participate. Other banks may balk at 
the terms, but because they hope that 
General Amalgamated may some day 
switch its chief bank, they will go 
along 

The competition for the top custom- 
ers may not be so blatant as the war 
between Macy's and Gimbels, but it’s 
dog-eat-dog all the same. Smaller cus 
tomers get turned down when money 
is tight, but when it comes to the rich 
plums, a bank will guard its own like a 
mother hen and search for new ones 
like a hungry hawk 
¢ Getting Scarce—Tight money has also 
made it extremely difficult to get com 
bination bank-insurance long-term loans. 
These were freely made when both 
banks and insurance companies were 
flush with money. Both these lenders 
were willing to make attractive package 
deals in order to get business. Because 
of this, corporations could get in this 
way a bigger amount of credit for a 
longer period than they could obtain 
from a bank alone; and at a lower in- 
terest rate than a straight insurance 
company loan 

But here, too, only top-graded com- 
panies can still apply 


Which Road—Debt or Equity? 


With bank term loans and insurance 
bank loans harder to get, most com 
panies needing long-term funds have 
a choice between selling debt or equity. 
Ihere’s no sure-fire way of determining 
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@ Four miles of steel have closed the gap across 
the northern arm of San Francisco Bay. There's new 
convenience for millions in the recently opened 
Richmond-San Rafael Bridge. 

Its massive cantilever construction required the 
combined knowledge, skill and imagination of 
whole teams of experienced, resourceful builders. 

And from Lukens came new techniques for mak- 
ing massive alloy steel eye bars—key tension mem- 
bers sweeping down from atop the center towers. 
They are the result of Lukens’ long experience as 
a specialty steel plate maker .. . adviser as well as 
supplier to equipment builders across the nation. 

This close teamwork is a familiar story at Lukens. 
For, even six years before world famous London 
Bridge was built in 1831, Lukens was a well-estab- 
lished producer of steel plate. 


LUKENS STEEL COMPANY, COATESVILLE, PA. 


World's Leading Producer of Specialty Carbon, Alloy, Armor & Clad 
Steel Plate - Heads + Plate Shapes « For Qualitied Equipment Builders 
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Honeywell can provide the flexibility to assure ideal indoor comfort for any size installation 


ONEYWELL Temperature Controls prove repeat- 
H edly the benefits of low-cost air conditioning 
belong to everyone 

Air conditioning’s success in raising the efficiency 
level of business and industry prompted San Angelo 
school officials to give the same advantages to pupils 
of the new Belaire School 

Reports prove the soundness of this plan. School 
superintendent, G. B. Wadzeck says, ‘Children are 
healthier, happier, better behaved and doing better 
work. Even several with bronchial disorders, gener 
ally hospitalized, can now attend class.”’ 

Believed to be the first elementary school fully air 
conditioned, Belaire was specifically designed for 
comple te indoor comfort. Control of heating, cool 
ing, and ventilation were considered essential for 
many reasons 


One important advantage is that windows can re- 


main closed, eliminating engine roar from a nearby 
airfield. Also dust, pollen and other irritants are fil- 
tered out. And a Honeywell thermostat in each room 
permits the teacher to adjust the temperature level 
according to class activities 

These benefits suggest ways Honeywell can give 
you unprecedented comfort, convenience and econ- 
omy in any size building—old or new. 

Consult your architect or engineer about Honey- 
well Temperature Controls, or call your local Honey- 
ask about Honeywell's Periodic 
Maintenance Plan, too. Write: Honeywell, Dept. 
BW-11-283, Minneapolis 8, Minnesota 
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When you want 


HIGH WET-STRENGTH 


Patapar’ has it! 


ry 

| est Patapar Vegetable Parchment—with a garden hose like 
this, or for some specific application in your business. Pata- 
par’s wet-strength never fails. This wet-strength is sure and 
pe reidite nt. . 

Resists grease, too 

It is startling how Patapar resists the penetration of fats, 
grease and oils. Prevents grease “crawl” 
As a packaging material, Patapar has set new standards of 
protection for butter, bacon, ham, sausage, margarine, 
poultry, shortening, oiled machine parts and countless other 
products, 
Other applications—Patapar is produced in many special types 
for a wide variety of applications. Uses include: release lin- 
ers for pressure sensitive and tacky surfaces, translucent 
master sheets for direct print copy machines, dialyzing mem- 
branes, and in hospitals for wrapping articles to be sterilized 
in live steam. 
In your business— Perhaps the unique qualities of Patapar will 
be an economical! solution to some problem in your business. 
Tell us the application you have in mind. We’ll send infor- 
mation and samples of the type of Patapar we recommend. 
Why not write today? 
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which form of acquiring capital is most 
desirable. But cither way, companies 
have to face up to some basic require 
ments 

First, of course, come good balance 
sheets—a past record of earnings, and an 
effective form of internal financial con 
trol, Beyond that, investors look for 
carefully conceived expansion plans and 
a forecast of future earnings based on 
solid prospects 

They seck out companies with a 
strong competitive position in their in 
dustry—and in an industry that itself 
is promising 

ven at the best of times, when the 
economy as a whole is thriving, some 
companies and some industrics wither 
away. Long-term investors want to be 
pretty sure they're not putting their 
funds in an industry that’s on the way 
out—like the buggy whip industry at the 
turn of the century—or one that’s un 
stable or sick. And they'll check up to 
see if management is alert and adaptable 
to change 
¢ Size, Again—Size alone rules out 
many companies. Companies won't get 
far in selling stock or bonds to imstitu 
tional investors or the public unless 
they have annual earnings of well over 
$100,000 after taxes and a net worth 
of at least $1l-millien—preferably even 
more. Smaller companies, if they show 
good earnings, may be able to swing 
i term loan at the bank. But under 
writers won't bite unless a company 
is able to handle big sums of money 

Yet size is no guarantee. Studebaker 
Packard Corp. is a big company by any 
standard. But because of its poor com 
petitive showing, it found it harder to 
raise money than most corner drug 
stores 
¢ Strait Jackets—Companies that are 
big enough and profitable enough and 
are operating in growth industries have 
a real degree of freedom in a tight 
money situation. Yet many, instead of 
using their freedom of choice, stick to 
their financing habits 

With an abhorrence of debt, for ex 
ample, companies would naturally turn 
to selling equity. But sometimes market 
conditions make this very expensive; 
and then the tight-fisted firm is in 
trouble. Banks aren’t inclined to be 
sympathetic to the panic borrower or 
one whose thriftiness has endangered 
his liquidity Institutional investors 
take much the same view. 

Much of the dislike of debt really 


goes back to the pre-1929 era, when 
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Why risk designing-in oil seals yourself ? 


National’s teams of veteran sealing en 


omeers 
gineers 


are constantly at your service! 


Oil seals are precision products. They are designed 
to operate under specific conditions. Change just 
one of these conditions lubricant. shaft speed, 
temperature, even position of the bearing — and 


a different seal will almost always be needed. 


Why chance costly retooling or remanufacture 


NATIONAL SEAL 


DIVISION, Federal-Mogul-Bower Bearings, Inc. 


GENERAL OFFICES: Redwood City, California 
PLANTS: Van Wert, Ohio and Redwood City, California 


CuiIcaco, ILL Room 462, McCormick Building, HArrison 7-5163 
CLEVELAND, Onto . 210 Heights Rockefeller Bidg., Y Eilowstone 2.2720 
Derrorr, MIcH 13836 Puritan Avenue, VErmont 6-1909 


—or operating failure in the field, National Seal 
engineers provide the world’s most complete tech- 
nical help on seals. Be sure seals you use are 
exactly right. Call your National Seal engineer 


today —in major cities nation-wide, 





INDIANAPOLIS, INDIANA 
MILWAUKEE, Wis 
Newark, N. J 1180 Raymer 


2802 North Delaware St.,WAinut 3.1535 
647 West Virginia Street, BRoadway 1.3234 
1 Bivd., Mitchell 2.7586 
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HERE'S WHY: The inherent characteristics—true natural 
advantages—of Welded Steel Tubing permit less metal 
to do more work, reduce your number of operations and 
give great uniformity to your production picture. Time 
and money savings produced at the design level mean 
bigger profits or more competitive pricing. Are you getting 
these advantages of Welded Steel Tubing? 


CARBON-—-ALLOY—-STAINLESS Welded Steel Tubing is pro- 
duced in a wide range of diameters, wall gauges and cross 
sections—it’s right for every tubing application! 


CLIP AND MAIL TODAY 


FORMED STEEL TUBE INSTITUTE 
850 Hanna Building, Cleveland 15, Ohio 


Please tell me how I can receive a FREE copy 
of the new 268-page “Handbook of Welded Steel 
Tubing” from my tubing supplier. 

NAME 
COMPANY 
Street 
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QUALITY TUBE 
PRODUCERS 
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the railroads overloaded their capital 
structure with bonds. ‘There's no ques- 
tion that the railroads went too far, 
but what happened to them is rather 
a warning signal than an absolute veto. 
¢ Cheaper—Despite the moral stigma 
that is sometimes still attached to debt, 
corporate borrowing is very much in 
fashion. ‘l’his is maimly because intcrest 
on borrowed money is tax-deductible for 
corporations paying 52% of their carn 
ings in taxes; dividends on stocks are 
not. Though interest rates have soared, 
the tax feature means that companies 
borrowing at 4% pay a net cost of less 
than 2%. Even when interest costs 
rise higher—or when the banks require 
a borrower to leave a portion of its 
loan on deposit—the after-tax cost of 
borrowing makes it cheaper than other 
forms of raising capital 


Bargain Basement Rates 


lhat’s as true of long-term debt as of 
any other borrowing. Companies that 
pay 5% or 6% on bonds are really 
getting money at a bargain basement 
rate compared to the cost, say, of sell 
ing preferred stock. Because of this rela 
tive cheapness, the continuing climb of 
tax-deductible interest rates has actually 
spurred the trend toward borrowing at 
the expense of raising equity 

But this trend, strong as it is, has not 
vet brought dangerous overloading. 
Some companies, of course, may already 
have too much debt in their capital 
structure, but as a whole U.S. cor 
porations are m 1 comfortabl position 
in carrying of debt capital. In 1929, 
corporate interest payments took over 
30% of gross income; in 1939, they 
wert lown to 20% Today, debt 
charges come to an estimated 12% of 
income, slightly above last vear’s figure. 
¢ No Burden—There is no set rule for 
determining when a company has too 
much debt. If it’s chalking up a steady 
growth in earnings, then debt charges 
ire no burden. In fact, the debt may 
well be an advantage to its common 
stockholders 

Consider the case of what we will 
call the Samson Corp. It has a capital 
structure of $25-million, with $15- 
million in common stock and $10- 
million in 4% debentures. With an 
income of $4-million a vear before 
taxes, it deducts $400,000 for interest 
charges, pays a tax of $1.8-million. That 
leaves just under $1.8-million for pos 
ible distribution to stockholders—well 


BUSINESS WEEK e Nov. 17, 1956 

















Wmse-ti 





WAGNER ELECTRIC MOTORS...THE 


CHOICE OF LEADERS IN INDUSTRY 





Wagner Motors provide 


at new headquarters 
of Rotary International 


Electric motors that drive heating system pumps need 
plenty of electrical and mechanical stamina to hold up 
under the hard, steady grind expected of them. And, they 
must be unusually quiet, too. Wagner Motors assure this 
kind of reliable service—and quiet operation. 

That’s why Bell & Gossett Company, manufacturers of 
Hydro-Flo Circulating Pumps, chose Wagner Motors for 
their Universal Pumps used in the new Rotary Interna- 
tional Headquarters at Evanston, Illinois. 

Part of this installation is shown at right. The motors in 
the foreground are 7'% horsepower, quiet-type Wagner 
Polyphase Motors, especially selected for smooth balance 
and quiet operation. The other motors in this installation 
are standard, resilient mounted 5 horsepower Wagner 
Polyphase Motors. 

Here's where you can take a tip from Bell & Gossett... 
when you need dependable, quiet motors 5 horsepower 
or below —choose Wagner resilient mounted standard 
motors, 

They are available with resilient bases in both sleeve 
and ball bearing types. You save money—and get the quiet 
operation that only a specially selected or resilient 
mounted motor can give. 

Perhaps you have a specialized motor application 
if so, remember, there’s a Wagner motor to fit every need 
...a complete line for all current specifications with a 
wide variety of enclosure types and mountings 

Your nearby Wagner engineer can help you select the 
right motor to meet your specifications. Call the nearest 
of our 32 branch offices or write us. 





New headquarters building of Rotary International ot Evanston, Iilinols 





Wadner Electric Grporation 


6460 Plymouth Ave., &. Lewis 14, Me., U.S.A. 





These Wagner stand 
ard motors, in ratings 
up through 5 horse 
power, can be used 
for specialized appli 
cations because they 
are available in sieeve 
bearing or ball bear 
ing models with rigid 
or resilient mounts, 


BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 





ELECTRIC MOTORS - TRANSFORMERS + INDUSTRIAL BRAKES + AUTOMOTIVE BRAKE SYSTEMS-AIR AND HYDRAULIC 





of _ FF r\ 


New Type Roof High-Spots |. 
Thousands-of-Dollars-Savings| * “%2uts60°”" 


over 11% of the amount of stock it 
carries. 
Y ! A similar company with a capital 
On @W roger are OuSeS structure of $25-million all in common 
© stock, and the same $4-million income 
before taxes, has over $1.9-million for 
possible dividends. But this is less than 
8% on $25-million in stock. Thus, 
Samson stockholders have much greater 
leverage because the company carries 
a good portion of its capital at a low 
fixed cost. Companies with this kind 
of capital structure can usually sell 
cither stocks or bonds 
e In Reverse, Too—But all this can 
also work in reverse. If earnings do 
not increase, debt can be an expensive 
way of getting capital. If earnings fall, 
common stockholders may get no divi- 
dends at all, and fixed interest charges 


= y and sinking fund payments on the debt 
INSULATING COnMORETE = _—— f 7 


if can be a drain on liquidity. 
A. And in any case, companies that 
» carrv a lot of debt usually are saddled 
with it. Take Excelsior Corp., with $30 
If you are planning to build or remodel any million capital, and after-tax carnings 


type of commercial or industrial structure, of $1.8-million. Its capital consists of 
$15-million in equity, $10-million in 
5% bonds, and $5-million in 44% 
notes 

In order to bring its debt down, it 


a sold $5-million additional stock to re- 
N 'ZONOLITE Roof System Goes on Fast...Cuts | geen <5-million of the bonds. This 
cw. Heating Costs... Adds Fire Safety! saved it $250,000 in interest. But to 


keep its equity from being diluted, it 

® Fireproof Votaily incombustible, saves The building teams for Kroger’s new ware- would have to earn an extra $600,000 
on eprinklers, reduces insurance premi- houses in Little Rock, Ark., Ft. Wayne, ifter taxes, or more than $1 million 
ume as much as half! Ind. and Shreveport, La., are definitely before taxes. 


sssed with this new system of roof 
= Insulating Substantially cuta costa of een " . 
hestinn ond als conditioning construction — Zonolite vermiculite concrete Pros and Cons of Stock 


poured-in-place over corrugated steel deck. 

% Speeds Erectioncuts corstruction Reason is, this astonishing system of Because no formula exists for picking 

time, costs, This type deck @ es on 20% lightweight roof construction provides the right financing method, companies 

faster than other systems every important benefit at low cost—and have to weigh carefully the pros and 
savee money for owners year after year in / ; . 

. ; cons of debt vs. equity. Financial ex- 

% Lightweight saves on frame work, cuts fuel bills and reduced refrigeration and air ee } een ‘ 

deadweight ail ; meer eam ' perts have it that a company expecting 

conditioning costs. Speedy to erect, they large profits from its expansion is in a 


' are lightweight, strong, durable, firesafe, : 
* Unsurpassed Strength The combina- pa ap oor 8, ¢ e, firesafe good position to sell stock. When 


consider these important plus- benefits 








that may save you thousands of dollars. 


tion of Lough- temper corrugated ateel deck 


pret fm ~— ape market conditions are favorable, they 
and mineral vermicull . ZONOLITE COMPANY point out, this is often the cheapest 


atrong, durable, permanent roof system, 
135 5S. LaSalle Street ¢ Chicago 3, Illinois way to provide a permanent expansion 


Se ee ee ee ee een anes in working capital 


f , ! 

iG t Thi FREE BOOK Zonolite Company, Dept. BW-116 ¢ Keeping Stockholders Happy—But 

| e is 135 S. LaSalle Street, Chicago 3, Iilinois the prospect of profits must be good, 

Please send me your free booklet, CA-19, r else the stockholders may set up a 

Just P sblished “Systems of Roof and Fioor Construction.” h 1 al F f the f 

A beck you'll went 10M a out dilution of their equity, 

for quick reference Name oon Say the New Age Tool Corp., with | 
om om of million shares of stock selling at $40 a 

many foo eck Sys J 7 = 

ee eden " Firm Name..... share and earning $7 a share after taxes, 

sian data _tottion iia needs $7.5-million for expansion. If it 

f ‘ eee 

on oe No oblige sells stock, it w ill increase its equity 

tion. Mail coupon EOE LR Zone... . State base by over 18%, but it will have to 

carn more than 30% on the new money 
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Only 7195 buys a true photocopyer 
the new, all-electric DRI-STAT ‘200’ 


And look what you get for your money! 


The Dri-Stat ‘200’ is a true photocopyer. It makes 
sharp black and white copies of anything — doesn't 
drop out pastel colors; doesn’t muddy details or 
halftones 


The most complicated material can be copied with 
absolute accuracy in less than one minute at a 
cost of less than 9¢ 


. A top quality machine despite the rock bottom 
price. Processing and developing units are elec 
trically operated. Copies are as clear as those 
from photocopyers costing twice as much. Papers 
up to 9” wide and in any length can be copied. 


A DIVISION OF PEERLESS PHOTO PRODUCTS, INC., SHOREHAM, N.Y 


office photocopy specialists and builders of photocopyers and supplies 





PEERLESS 











STAT “Sy 


4. The ‘200’ is a general-purpose office machine. It 
takes less desk space than a typewriter, weighs 
approximately 20 pounds. Anyone can use it. 
The design is so simple that no special operator 
is needed. Office people like to use it because 
it is clean and it saves time 
The versatile Dri-Stat ‘200’ is the first true all 
electric photocopyer priced at less than $350 
$400. Ask us to demonstrate it before you accept 
any substitute system. 


Auto-FPeed, Dri-Gtat's exciusive auto- 
matic paper teed, is availiable as op- 
tional equipment on the ‘200’ 


DRI-STAT Division 


Peerless Photo Products, Inc. 
Shoreham, New York 


] I'd like to see the Dri-Stat ‘200’ at work in my office. Will 
you ask your distributor to make an appointment with me? 


Send me more information on the low-cost Dri-Stat ‘200 


Nome Title 
Company 

Street 

City Zone State 
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Are you looking fora 


plane Site 


KEWAUNEE ®, 
manirowoc 9 86d 


wuwaukee 





“WHERE IS THE BEST SPOT FOR YOU?”’ 





Write for new booklet describing 
these and many other choice Indus- 
trial Sites available along the C&O. 
Address: Wayne C. Fletcher, Direc- 
tor of Industrial Development, 
Terminal Tower, Cleveland 1, Ohio. 








GRAND RAPIDS, MICH. 


second largest city in the State, has many 
widely diversified industries and a good 
labor supply with variety of skills. Excel- 
lent transportation. Plenty of good water. 
Industrial sites of various sizes with track 
frontage. 


PORT HURON, MICH. 


is on the St. Clair River, one of the world’s 
busiest waterways. Detroit, Flint and 
Saginaw are nearby. Plenty of skilled 
labor. 185-acre Model Industrial District 
offers improved sites with all utilities. 
Other large and small sites available. 
Pleasant living conditions and unusual 
recreational facilities, 


FERNALD, OHIO 


Underground river affords exceptional 
water supply. Rural location, but with all 
utilities, and can draw skilled labor from 
both Hamilton and Cincinnati areas. On 
main line of C&O between Cincinnati 
and Chicago. 


NEWPORT NEWS, VA. 


On Hampton Roads, second busiest sea- 
port in the U. S. Frequent sailings to and 
from all parts of the world. Sites of 
various sizes available, including some on 
navigable water. Delightful year-round 
climate. 


Chesapeake and Ohio Railway 


SERVING: VIRGINIA « WEST VIRGINIA « KENTUCKY + OHIO « INDIANA « MICHIGAN + SOUTHERN ONTARIO 
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to keep from diluting the existing 
equity 


When 


price in 


elling at a Ingh 
carnings, however, 
this may be no problem. If New Age's 
tock was sclling at SIO0O on earning 
of $7 a share, then $7 
ditional stock would mean onh 
ipital base It 

would have to go up only 12% 
er its existing stockholder 

e Drawbacks—But even though con 
itions are favorable toda 
trial stocks selling at an 
15 times rans 
hy away from clling equity The 
tively che ip cost of debt, of 
offer 1 bright But there 
ire other reasons, too. 

A number of companic iv, for on 
thing, that present stock price 
adequately reflect the replacement value 
of assets. According to them 
ing an expansion plan to increase pro 
duction by 10 20% 
ddition to outstanding common stock 
Vhis, they argue, is an excessive dilu 
in existing equity. Underwriters 


this kind of 


to I ire 


relation to 


>-million in ad 
71 of 

carmings 
to pre 


increase im it 
equity 


with indu 
iverage of over 
carming companies still 
rela 
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do not 
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may involve a 
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think 


reasoning doesn't 
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Relelon 


make sense if carnings increase in pro 

portion to the expansion in equity 
Another di that growth 

ct patric in cted to 


with 


idly intage 15 
Con up 
onl rood 


no qu 


carming 
but steadil 
tion that thi put 
ompany to raise capital via the 
route If it has a 
( ipital 
carnings, even a small on 
ubstantial ke rage to the 
tock. But with only common stock in 
the capital structure, it would take big 
l 200d howing 

look 


high I 


climbing cle 
great pre urc ona 
debt 


proportion of its 
debt in rise 
will give 


tructur n in 


COMMON 


carnings to make 
Stockholder 

for rising carning 

Cnc 


Common 


of COUTS¢ not only 
but 
1 compan begin paying 
tock. the expect divi 


INCTCASE fail 


divi 
dend 
aD | it 
dends to continue—and 


ing to meet a dividend payment once 
ther have become 1 regular pl whice will 
be taken as a sign of weakne 
¢ Motives—Investment banker 
the wide idoption of stock option 
plans for management as a factor hold 
ing down sales of stock The 
that with 
benefits arc not anxious to see an 
dilution in their holding ind 
throw their weight toward debt finance 
ing. Savs one A company 
reasurer may not admit that is why he 
locsn’t want to see h 


i] 4) soe 


pr i¢ 


laim 
corporation executive such 
ia" 


underwriter 


firm sell equit 


np-levm | 


but we feel stock option: have definitely 
influenced Connie decision : 
¢ Alternatives— I her ire 
various plans for raising capital through 
stock structure that 
i dilution of ¢ xisting equity, Some 
toch 


that would otherwise go 


however, 


expansions im the 
void 
COMpATes Use dividend 
Lhe mone 
isto cash dividends is used for expan 
on, and a stock dividend—or stock split 
ubstituted 
firm, this is an mexpensive way to raise 
ipital. Moreover, it appe ils to stock 
holders, who can either maintain thei 
hare of the sell their divi 
dends for cash and take a capital gain 
Other offer their stock 
holder preemptive right: to imecreas 
their holding Vhis is the established 
pattern for AT&T, which regularly of 
fers its stockholders rights to purchase 
bonds convertible stock 
discount. In a stock 
holder permanent source of 
dditional that 
illy tapped 


If growth prospects are 


equity or 


OMT pAaliie ) 


into common 


it a sense, the 
form a 
fund can be continu 
It’s not exactly a che ap way of raising 
a big company like 
can handle the entire 


own and maintain its 


MOC’ 
AT&T 
exchange on its 
stock dividends 
¢ Compromise—Some companies 
tock or convertible 
compromise between sell 


except for 
which 


con 
ider preferred 
bonds a 


good 
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TUBULAR, 
SPLIT AND 
SPECIAL 


Hicage Hivet lower tool costs... 


& MACHINE CO. / get quality rivets with 
KEYSTONE WIRE 


Tubular rivet manufacture by the cold heading 
extrusion process involves the combination of a 
hollow punch operation plus an extreme upset. It is essen- 
tial to hold a uniform outer shell, and a smooth-finished 
product is necessary because the rivets are often visible 
in finished products 
Chicago Rivet & Machine Co., Chicago, Illinois, pro- 
duces the high quality finished product necessary even in 
the most intricate rivets by the use of Keystone Tubular 
Rivet Wire, In addition, they report increased die life 
The fine [omat boy characteristics of Keystone Tubular 
Rivet Wire lower costs, reduce rejects and produce pre- 
cision fasteners more efficiently. A Keystone Wire Special 


ist will gladly analyze your needs. Your inquiry is invited! 


Keystone Steel & Wire ¢ ompany, Peoria 7, Illinois 


KEYSTONE 


WIRE FOR INDUSTRY 


KEYSTONE STEEL & WIRE COMPANY, Peoria 7, Illinois 


Mail coupon for free booklet COLD HEADING FACTS! Dis 


cusses methods, technical facts, wire requirements and other data 


Title 
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ing equity ind debt. The dividends on 
preferred stock are not tax-deductible, 
so they generally mean an increased 
cost. But convertible stock or bonds 
are favored when a company expects 
big earnings in two to three years 

Ihe use of convertible issues gives it 
the needed money without having to 
jack up earnings overnight. If it sets a 
conversion price above the current mar- 
ket price of its stock, it would pay in 
terest on the convertible issue until 
carmings increase Then the rise in 
earnings should result in conversions 
that increase the equity and reduce the 
debt. Again, if earnings don’t come up 
to expectations, there may be a heavy 
price to pay in the form of fixed in- 
terest charges 


Combination 


Sometimes a combination sale of 
stock and debt is found to be possible. 
Look at the story of Square Circle Co., 
a family concern in business for 12 
years, with annual sales of $18-million, 
ind plans for a $3-million expansion 
project. The banks are not prepared to 
furnish this kind of credit 

A stockbroker friend introduces the 
president of Square Circle to Black & 
White, a Wall Street investment bank- 
ing house. Black goes over the situa 
tion, and, in view of the big profits 
expected, decides that Square Circle 
should sell some common stock. But 
because earnings won't shoot up right 
awav he suggests adding some con- 
vertible debentures. The plan: a $2- 
million stock issue and a $1-million of 
convertible bonds 
¢ Backing a Hit—lloating a public is 
sue is a bit like putting on a Broadway 
show. You're more likely to have a hit 
if you have a book bv a well-known 
writer, and some big-name stars. Simi 
larly, a company with a good earnings 
record and well-known products is likely 
to make out better with an equity issue 

Square Circle isn’t in the top-hit cate 
gory, but Black & White feels it has its 
points. For one thing, it boasts a good 
carmings record. For another, it has a 
fine management team. And best of all, 
perhaps, it’s in the glamorous electronics 
field. Even though money is tight, a 
team-up of good management and 
glamor can go over big 

But to make sure that the issue goes, 
both Square Circle and Black & White 
agree to price the stock to yield a 6% 
dividend. They also throw in some 
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GLOBE-WERNICKE makes business a pleasur 
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What a satisfying difference V eee i 
iy 


it makes to work in an office free of 








depressing workaday clutter. ] { 
aM 


That's the way it is with > ‘ 14g “1818 J . 
Globe-Wernicke files on the job. From ‘be . w QD “> 


giant blueprints to 3 x 5 cards, there is a properly = rm Ja 
designed G/W unit with convenient filing space = >. OP 
for all your records . . . and it occupies less floor space. ee “y 
Spacious and efficient, Globe-Wernicke files ) 
reduce clerical time by permitting faster and more 
accurate filing. Handsome styling and decorator colors boost v 
employee morale and job-confidence .. . to say nothing of the 
invaluable impressions they make on your customers. 
Take the easy step to modern record- 
keeping. Call your Globe-Wernicke dealer.” He'll be 
happy to show you how the manifold advantages 
of Globe-Wernicke files can answer your 

















GtoeBbe WERNIC KE 





specific needs. Or, if you wish, 
write us direct. CINCINNATI 12, OMIO 

For 74 Manufacturers of the World's Finest om 
"Dealers listed in the “Yellow Pages” under é! ae Bos: Systems and Filing Supplies — 


“Office Furniture.” i ty $5 jar 
: ; ae . 





The great train robbery that 


steel stopped in its tracks 


Faulty flooring in freight cars was looting 


our railroads of millions annually, until... 


on almost as long as railroads 
K have been in the business of haul 
ing freight, they have sought an 
answer to this problem: how to plug 
time, revenue and 
that 


millions of 


the leaks in lost 


damaged goods were bleeding 


them of dollars a year 


because of inadequate freight car 
flooring 

Then, in 1947, National Steel came 
up with a solution now hailed as one 
of the greatest dollar-savers in rail 


Nailable 


Steel Flooring, with which more than 


road history. ‘The solution 
10,000 boxcars and gondolas on 60 
leading railroads are equipped today 
Nearly 50 percent of all boxcars built 


in 1955 were so equipped 
What Is N-S-F?* 


N.-S-F is made of durable, corrosion 


sistant N-A-X HIGH-TENSILE steel 
ormed into channels welded together 
to form a unique nailing groove. It's 
not just a floor “‘plate’’ but an integral 
and impact-resistant part of the car 
itself 

Ita patented nailing groove holds 
blocked freight firmly, yet when nails 
are removed, the floor remains un 
warred and secure, Thus steel’s non 
decaying, non-splintering strength is 
ideally combined with the nailing 
advantage of wood 


With N-S-F table 


amooth. Cars are reinforced at criti 


floors are 


cal points, can take any kind of lading 


in stride. They can safely support 


the heaviest loaded lift. trucks, with 
gouging 
breakthroughs that endanger person 


out the stress and actual 
nel and cargo on weakened ordinary 


floor 
Railroads and Shippers Benefit 


Wood floors must be repaired every 


two vears on the average, and often 


And 


completely 


after only a few months’ use. 


usually they must be 
replaced after five years at consid- 
erable cost in money and lost service 
time. But no floor failures are reported 
with N-S-F 

This 


service year after year gives N-S-F- 


assurance of uninterrupted 


equipped cars decided competitive 
advantages. Shippers prefer these cars 
because and 


loading unloading is 


easier, faster and there is less 
likelihood of damage to their goods 
And because they are suitable for all 
freight and all loading methods, the 
cars are less likely to drain away 
revenue as expensive empties. 

Rough freight (like scrap iron) or 
it’s all the 


Gondolas, for 


bulk freight (like sand 
N-S-F cars. 


example, can haul one kind one way, 


same to 


NATIONAL STEEL 


GRANT BUILDING 


Nailable Steel Flooring is ideal for fin- 
ished freight that must be tightly 
secured by blocks nailed 
Loads can be blocked, nailed right to it 


into place. 


return with a load of the other. And 
in boxcar haulage, there’s no damage, 
no leakage, no spoilage of a load such 
as grain. N-S-F is not only enduringly 
smooth and strong but clean, too 

contamination from 


prevents pre- 


vious freight. 
National Steel's Role 


The development of N-S-F by our 
Stran-Steel 
and sold in the U.S.A. only by this 


Corporation (it’s made 
firm) is another example of National 
Steel making better steels for the bet- 
ter products of American industry 

At National Steel it is our constant 
goal to produce steel America’s great 
bargain metal of the quality and in 


the quantity wanted, when it is 
wanted, at the lowest possible cost 
to our customers. 


*N-S-F (‘TM 


CORPORATION 


PITTSBURGH, PA. 


N-S-F keeps cars in service even under 
the hardest usage. It is so strong that 
it withstands the strain and pound- 


ing of mechanical loading devices. 



























ae: amma = = =S N= wesTENN 
a” | <n s 





Ne ee ee ee 


, 
— 


— . 
eo. -/_ 


= ‘side -slitiinal rneteel —-<$e me 


> 
bE a: eee 
, i WOGAwee wwe RO ti, 





oe 














ee ees \ 
" , ‘ ey “~ c \ 








Ts eeememigneneiial fay 


> _ . 
. : ‘ 

Bel x k : 
ena aA a ye. 


ee) 


rs Bele ohe 


Tellha] t-1. 











NATIONAL 
STEEL 


THIS tS 
NATIONAL STEEITI 


(.uEAT LAK SPPEL COMPORA TION 
WHITTON STPEL COpMErns y 
TRAN-SEREL COMMON ATION 


wees ~ 
N-S-F is equally right for loose bulk N-S-F is made of low-alloy ‘N-A-X 11th HANNA FLENACE CORPORATION 
freight such as grain. Self-sealing filler HICH-TENSILE steel formed into chan HANNA TRON ORF COMPANY 
between steel channels maintains a nels and welded together to form a NATIONAL MINES CORPORATION 
smooth, tight floor, prevents leakage. unique nailing groove as you see here TIONAL STEEL PRODUCTS COMPANY 





Whatever your need 
in industrial gases 


Rely on NCG 


Few developments have been so rapid or so 
widespread as the great growth in industrial 
gas usage. Products and processes in almost 


every industry have been touched by the 


magic of chemistry in which compressed in- 
dustrial gases play a vital part Rely on NCG 
NCG Industrial Gases have been in the fore- for supply 


front of this progress and NCG cylinders are NCG owns and operates 75 plants for the 
a familiar sight throughout industry today. manufacture of industrial gases. These, in 
combination with the vast network of NCG 
apn ‘ Authorized Dealers, offer prompt and ade- 
NCG. If you have plans for new uses of in- quate supply for your requirements at all 
dustrial gases or any problems in their present times wherever you may be located. 


Gas users have found they can depend on 


use, consult with NCG. Write or wire today. 


NATIONAL CYLINDER GAS COMPANY 
Executive Offices, 840 N. Michigan Ave., Chicage 11, lil. 


“aon ek » 4 Rely on NCG 


- = 
wy ; for service 


\ 





sultants can offer much valuable assistance 
wherever and whenever problems are en- 
countered in the handling or application of 
industrial gases in modern manufacturing. 


_ 
, 
F = : Long recognized as authorities on the use 
Sy | a A of industrial gases, NCG technical con- 
“ 


Rely on NCG 
for satisfaction 


NCG pioneered in industrial gases and 
early realized dependable and uniform gas 
quality was a basic industry need. The 
rigid quality controls NCG established and 
steadily maintains have made the NCG 
trade mark a reliable guide to satisfaction, 
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xtra weetenc! tor the debentures, 
ncluding a purchase fund for buying 
ip those that investors want to sell 

e ( ost—Square Cire le has to pa\ $150, 


J0O00—10 to Black & White for under 
vriting the stock issue, and a fixed fee 
{ $40,000 for selling the bonds. A bet 


known company with a bigger issue 

wuld get off with much lower total 
osts, while in a riskier deal the cost 
might go as high as 20 Underwriters 
iy their costs are almost as much for a 
mall issue as a big one. They base their 
harges on the risk involved and are re 
luctant to take on small offerings 


Middleman’s Role 


Ihe underwriter is the middleman in 
uch a transaction—but sometimes he 
eeks to go further. Some investment 
inking houses underwriting an offering 
for a new company will attempt to get 
representation on its board of directors 
Chey claim this enables them to keep 


' 


n eve on the company’s financial 
ffairs and progr Of course, it also 
helps in keeping th company tied to 


that particular underwriter 

Most companies are wary about such 
quests—and many underwriters don’t 
like the practice. One of them say: An 
nvestment banker who can’t find ont 
ill he needs to know without being on 
the board ought to take up other 
vork 
¢ Helping to Decide—In deciding which 
the best method for it to sell equity, 
1 company need not confine itself to 
me underwriter, but 
th its banker 
houses for idea 


can shop around 
ind other investment 


At the same time, the underwriter can 
iclp in deciding whether stock should 
be sold at all. Though there are some 
tandards for sale of either 
tocks or bonds. companies that offer 

1¢ can't always offer the other. Square 
Circle, for one, would have a_ hard 


; 
l 


me selling $2 


OmMmmon 


>-million in bonds in a 
public offering. Rating agencies, such 
Mood ind Standard & Poor's, 
iren t swayed by glamour, And without 
i good rating 
von t bun 
¢ What Sells—Underwriters claim that 
iny issue offered by a good company 
in go over. But they’d much rather 
ell the stock of companies with hand 
ome growth prospects 


institutional investors 


ind the bonds 

of concerns with records of stability 
Underwriters will sometimes take an 

offering on a “best effort’ basi Vhi 
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IRGINI 





“first” 


is still a plus for your Plant— 


In 1803, a street lighthouse forty 

feet high rose at 11th and Main 
Streets, Richmond. Atop it 
blazed a lamp burning what the 
inventor, Benjamin Henfrey, 
called “inflammable air.’’ Though 
short lived, this was probably 
the world’s first gas lamp post 
And it lighted the way for today’s 
vast use of gas by Virginia 

growing industries. 


Your new plant in Virginia can 
choose from natural gas 

abundant, low-cost electricity 

and limitless supplies of top grade 
coal. At your door are minerals 
ranging from easily quarried lime 
stone to titanium huge forest 


reserves of hard and soft wood 


industrial farm crops, includ 
ing peanuts, soy-beans, cotton 
tobacco and the nation’s larg 


est Output of marine animal oils 


To help you profit from these re 
sources, you have the help of 
ample Southern manpower and 
the mild, beneficial climate. You 
are central to the East with 
favorable freight rates to the 
Midwest. And the busy port 
of Hampton Roads are your open 


door to world markets 


For confidential facts about avail 
able sites in this land of friendly 
people, good living, and business 
like government that likes business 


write or call 


DIVISION OF PLANNING AND ECONOMIC DEVELOPMENT 


Virginia Department of Conservation and Development 
State Finance Bldg., Richmond, Va. ¢ Telephone 3-3449 
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Earliest Model 
of PHOTOSTAT® 


it sets the 
standard by which 
ALL others are judged! 


Nearly fifty years ago, the first units of 
PHOTOSTAT Photographic Copying Ap- 
paratus were installed and successfully 
pioneering a new method in the 
economical copying of records of all kinds. 

Over the years, by the hundreds, and 
then by the thousands PHOTOSTAT prod- 
ucts have spread throughout the world, 
and improved models of apparatus 
have constantly added, until today 
industry and govern- 
vith the best that can be had in mod- 
ern photographic copying equipment. This 
and product improvement 
is a continuing process here 

This is the outstanding reason why you 
should always be look for the 
PHOTOSTAT and insist upon it, 
before you photographic 


operate d 


New 
been 
they serve commerce, 


ment 


type of progress 


sure to 
symbol 
purchase arty 
copying equipment 
Whether need is large or 
you will find a model of the 


to serve 


small, 
size and type 
you most economically. 

Consult the nearest of our trained serv 
ice representatives. in all principal cities 
in the U.S., coast to coast, and in Toronto, 
Canada . or write us direct for our 
prompt, interested attention. 


your 


Modern Electrically Operated 
PHOTOSTAT® Photographic Copying Apporatus 


PHOTOSTAT CORPORATION 
P. ©, BOX 1970-A, ROCHESTER 3, NEW YORK 


PHOTOSTAT is the registered trademark 
of PHOTOSTAT CORPORATION 
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provides a company with the proceeds, 
after commissions and expenses, of what 
securities the underwriter has been able 
to sell. Small companies are often 
forced to sell on this basis. It is, of 
course, an extremely expensive way to 
capital, and offers no guarantee 
that a company can get all it needs 
¢ In Bond Issues—lThe underwriter is 
ilso needed in debt offerings. If it is 
1 public sale, he will be in much the 
ime position as in an offering of stock 
He will take care of all arrangements 
with the company and assume the risk 
along with the syndicate he forms. Be- 
cause he underwrites—or assumes the 
risk ofthe offering, he will get a per- 
But if it is a private place 
more that of 
negotiator for the company 
And because there is no risk involved, 
he will get a fixed fee from the 
pany, which will also pay all the extra 
expenses—for legal work, 
As negotiator, the 
often drive 
pany it elf 
¢ Matchmakers—Inv« 
nd commercial banker 
form other 
Ihev act a 
ibout mergers, and arrange 
mother. It’ 
trade, in fact, to 


raise 


centage 
ment, his role is coun 


cl md 
com 


and so on 
underwriter can 
1 better deal than the com 


banker 

. too—often pel 
their 
matchmakers in 


tment 
services for client 

bringing 
sales of on 
part of their 
know what 
cr-prom ind which 
om hould diversify 


company to 
tock in 
compan irc merge 
operation 


Private vs. Public 


Underwriters have a vital role in 
In most cases—and 
particularly with a new borrower—insti 
tutional investors like to deal through 
the company’s underwriter. ‘They con 
ider that unfamiliar with 
the kind of provisions normally carried 
in institutional loan agreements can get 
1 better understanding of them through 
in intermediary 


private placements 


companies 


The company needs the underwriter 
too. ‘Take the Acme Widget Co., 
wants $5-million and gets a 
suggestion from its underwriter, Black 
& White, for a possible direct plac« 
ment with an insurance company 

Institutional lenders vary widely in 
their investment policies and it is up 
to the underwriters to know ther 
tastes. Some are definitely on the look 
out for companies dealing in clectronics 
and atomic energy; others go for the 
more stable and less spectacular growth 
Still others are hungry for 


which 
to borrow 


prospec ts 





YLL GAY! AWD THESE TIMMEN 
ROLLER BEARINGS ARE SEALED 
AND LUBRICATED FOR LIFE! 
AND THE HANDLE CAN'T 


KICK WHEN LIF TING O@ / 
LOWERING LOAD! y 








AND LOOK AT THIS RELEASE CHECK 
IT'S AREAL SHOCK ABSORBER TO 
PROTECT EVEN THE MOST FRAGULE 
CARGO! | CHECKED THEM ALL, AND 





waite m For Our FREE COMPLETE 
TRUCK INDEX OF REO GIANT MODELS 
te OVER COMBINATIONS 
SIZES AND 
CAPACITIES! 


REVOLVATOR CO. 
8711 Tonnele Ave., North Bergen, N. J. 


DID YOU GAY 
NATIONWIDE ? 


YEG, GENERAL ELECTRIC 
SERVICE FOR YOUR 
TWO-WAY RADIO IS 
AVAILABLE 


FOR SALES AND SERVICE 


see "Radio Communication Equipment” 
in your yellow pages. Or, write: General 


Electric Co., Communication 

Equipment, Section X71116-17, 

Electronics Park, Syracuse, N.Y. 
Progress /s Our Most Important Product 


GENERAL @ ELECTRIC 
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“prestige” companies in their portfolios; 
they would turn down a lesser known 
hrm even if it meant losing an extra onc 
half of 1% in interest 

¢ Microscope—Before negotiations be 
gin, Acme Widget must submit to a 
ngorous examination of its financial 
well-being by interested lenders. Long 
term institutional investors are even 
more growth conscious than bankers 
The reason, of course, is that their in 
vestments stretch out for a more ex 


tended period. An insurance company 
won't lend unless it ure a borrower's 
expansion plans are not just a_ pipe 
dre im 

Suppose Acme’s underwriter interests 
the Universal Life Insurance Co. Acme’s 


books would go under Universal’s micro 
scope. If its earnings remained stable at, 
sav, $400,000 a vear. or were de lining 
from $700.000 in 1951 to $100.000 in 
1955—its position is much less impres- 
sive than if carnings shot up from 
$150,000 in 1951 to $710,000 in 1955 

Rising earnings iren't enough, 
though, if Acmx hare of the Widget 
market is falling. But say Acme’s slice 
ha jumped from 5 to 5% wm five 
vears, while the industry was growing 
that would help clinch matter: 

If Acme looks good on paper, Uni- 
versal would then put the potlight on 
its management. Institutional investors 
don't like one-man outfits or the appear- 
mce of nepotism. They must satisfy 
themselves that there will be no break- 
downs if the top men fade out of the 
picture Unk it feel afe on this 
score, Universal might still bow out, 
Only when it | itished will negotia- 
tions begin. As one insurance executive 
puts it: “We want to find all the skele 
tons in the closet before we buy the 
house 
¢ Cost Comparison—Companies usu 
illy have to pay a bit more for a private 
placement of debt than a public offer 
ing—anywhere from one-cighth of | 
to one-half of 1% mor Acme may 
have to pay 53% for its money rather 
than the 54 it might get on public 
offering. But underwriting fees and out 
of-pocket expenses for legal work, 
printing, and so on—are much | 
And the cost is well under a_ stock 
offering 
¢ Publicity—Private placement csp 
cially thos 
single investment source ire often 
quicker and simpler to negotiate than 
public offering They need not b 
registered with the Securities & Ex 
change Commission—and that’s a defi 
nite benefit to companies that do not 
want any disclosure of their opera 
tion 

On the other hand, many companies 
want the publicity that goes with a 
public offering 
¢ Restrictions—Publicly offered debt 
normally has the added advantage of 


between 1 compan ind a 
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SUPERIOR OFFERS 


TITANIUM TUBING 


IN MANY IN-BETWEEN 
AS WELL AS STANDARD SIZES 


Superior draws titanium tubing 
maw ide range of SIZCS for tis and 
tempers, and is able to meet more 
requirements than any other 
source of supply. Almost any size 
below 146" is available Wali 
thicknesses range from .002” to 
1e"’ max. in some sizes, lengths 
up to 24 feet In full annealed, 
half hard, and full hard tempers, 
SEAMLESS and WEeLDRAWN.* 


Superior Tube Company now 
draws tubing to customer speci 
fications which requires a flare 
test to 25% minimum. Sizes from 
093" minimum ID up to the 
largest produced are included 
Titanium, because of its excellent 
strength-weight ratio and corro 
sion resistance, is finding increased 
use as tubing for aircraft hydraulic 
lines and refrigeration lines, and 
in pneumatic systems. The flare 
less type fittings have been adopted 
and used successfully by an in 
creasing number of manufactur 
ers. High ductility offers good 
bendability and ease of fabrication. 


Though Superior takes special 
care in producing a quality and 
uniform product, its capacity to 
supply titanium tubing has greatly 
increased, WeLDRAWN is offered 
on an 8-week delivery schedule. 
Send now for your copy of Bulletin 
$3, containing complete technical 
and ordering information. Write 
Superior Tube Company, 2009 
Germantown Ave., Norristown, Pa. 


West Coast: Pacific Tube Com-, 


pany, Los Angeles 22, Calif 





"Reg. U.S. Pat. OF 





Titanium is reactive, must be heat treated without 
atmospheric contamination. This vacuum annealing 
furnace handles material 24 feet in length, oper- 
ates at temperatures up to 1850 F, is avtomati- 
cally controlled. 


e +. 7 
The picture to the left shows Superior titanium 
tubing drawn to 0455"' OD, .00225"" wall thick 


ness. This tubing is available in sizes from .01 2°° OD, 
.002'' wall thickness 


Round and shaped tubing available in Carbon, Alloy and Stainiess Steels; Nickel and Nickel 


Alloys; Beryllium Copper; Titanium, Zirconium 


wottva lide 


The big name in small tubing 


NORRISTOWN, PA. 
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Rockwell Report 


by W. F. ROCKWELL, JR. 
President 


Rockwell Manufacturing Company 


Y HAS BEEN FORTY YEARS since Sven Nordstrom 
fought his losing—but very rewarding —battle 
with a stuck valve on the acid lines at a silver 
mine high in the Mexican hills. Out of this struggle, 
which ended with the valve still “frozen’’ and Nordstrom’s wrench broken, 
began the chain of thought which resulted in a new concept of flow control. 


By combining the principle of the ancient plug cock (used by the Chinese 
centuries ago) with Pascal’s Law, Nordstrom created the first lubricated 
plug valve. His invention combined two vital qualities never before possessed 
by any single valve: absolutely tight shut-off, and easy operation. 


Nordstrom's lubricated plug valve was so successful that other mining 
engineers in the vicinity asked him to make valves for them. Soon his new 
valve was widely used throughout the Mexican mining industry, and 
Nordstrom felt it was time to expand. He made arrangements to have his 
valve manufactured in the United States and then learned the hard way 
that the old adage about the mouse-trap is not literally true. 


No one beat a path to his door. He had to sell hard against the inertia 
of habit, the fear of something new and untried. And he sold in the only way 
open to him by proof. He put lubricated plug valves on test—-without 
on his potential customers’ toughest services where existing valves 
were failing with expensive frequency. His new invention passed every test. 


charge 


Nordstrom's valve came to our companv’s attention, and a happy asso- 
ciation began. We gained an outstanding product; he gained our manu- 
facturing facilities and experience plus the benefit of an established sales 
organization already selling to the very markets for which his valve was 
so ideaily suited, 


‘Today, the Rockwell-Nordstrom valve is the most widely used valve in 
the petroleum and gas industries. It is finding more and more applications 
in the rapidly expanding chemical industry. It is solidly established in the 
water industry and waste disposal field. And it is saving money in countless 
new uses throughout general industry. 


* * * 


In its early days, the Rockwell-Nordstrom valve was a premium price valve 
bought mainly for services on which no other valve could perform satisfactorily. 
But through the years the application of forward looking research and of every 
feasible mass production technique, combined with a company policy of price 
stability, has brought the price of Rockwell-Nordstrom valves steadily downward 
in relation to competitive valves. Today, it is no longer a premium price valve. 
In fact, in most sizes, it actually costs less than the valves it replaces. 


. * . 
The November issue of the Flow Line-—-one of our external house organs—is 
entirely devoted to the creation and development of the Rockwell-Nordstrom 
valve. In preparing this Anniversary Issue, our people spent many months digging 
deep into company archives, and equally deep into the memories of our “old 
timers” who were associates of Sven Nordstrom. It is an interesting, colorful 


record of a significant scientific and industrial contribution. 


One of a series of informal reports on the operations and growth of the 


ROCKWELL MANUFACTURING COMPANY 


PITTSBURGH &, PA, 


for its customers, suppliers, employees, stockholders and other friends 
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fewer restrictive clauses. An_ institu- 
tional mvestor taking a private place- 
ment won't have a ready market if he 
wants to sell, so he’s inclined to in- 
ist On more protection 

If Acme Widget sells its 
Universal Life, it will probably have to 
ccept a 10-year non-redeemable pro- 
vision instead of the five-vear no-call 
Universal Life may 
ilso demand a prohibition on additional 


bonds to 


on a public issuc 


debt without its permission. On a pub 
lic offering, the company might have no 
limitation so long a it maintained 
specified earning and assets ratios. On 
top of that, a private placement might 
entail a 100% sinking fund provision, 
igainst a much lower amount in a pub- 
lic issue 

Institutional investors contend that 
these restrictions will not handicap an 
cficient company. They point out that 
if a company finds itself hampered, it 
can always come in and get things ad 
justed An insurance investment man 
explains: “We don’t put money in a 
company in order to strangle it. We 
want protection, but we'll always listen 
to reason It's much easier to get a 
few institutional investors to alter a 
provision than a large number of public 
holders.” 
¢ Tailored—Private placements can be 
tailored to fit the needs of the borrower 
Acme Widget doesn’t have to take all 
the funds at one shot when its expens¢ 
may be spread over a two-year period 
It can take only the portion it needs, 
and pay interest only on what it uses 
But in a public offering, it will cither 
have to go to the market more than 
once, or else take the entire amount 
and re-invest what it does not need 
immediately 
¢ Decision—Throughout this process, 
it’s the job of the financial experts and 
middlemen to advise the company on 
what financing plans are practical and 
what the cost is likely to be. But the 
experts can’t make the final decision. 
The choice of which method to use—if 
there is a choice—is up to the company 
itself. “The trouble these davs,”” laments 
one corporate treasurer, “1s not so much 
getting money, as how you get it.” 





REPRINTS AVAILABLE 


of this article will 
be available in- about four weeks 


Single copi 
to BUSINESS Week subscribers 
upon request without charge 
will be billed at the 
following rates: | to 10 copies, 
40¢: 101 
1.000 copies 30¢: over 1,000, 
20¢ Address order 
to Reprint Dept., Business Week, 
330 West 42nd Street, New York 
36, N.Y 


Other copies 
50¢ each; 11-100 copt 


for reprints 
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-—he is the State’s No. 1 salesman of 


advantages for new and expanding industry. 


With an outstanding two-year record, and going 
into a full four-year term backed by a tremendous 
vote of confidence, Governor Luther H. Hodges’ 
business-like administration is prepared to follow 
through its policies of friendly cooperation with 
industry locating and expanding in North Carolina, 


Governor Hodges knows industry's problems 
from his own thirty-year career in business, span- 
ning a rise from mill hand to managing head in 
charge of manufacturing and sales for the textile 
plants of Marshall Field & Company, with a 
multi-million dollar volume. 


The experience and energy of Governor Hodges 
is being applied throughout State Government, 
His leadership is attracting the support and par- 
ticipation of other successful North Carolina 
business men in maintaining and improving the 
favorable industrial climate of North Carolina. 





THis 
GOVERNOR 
SPEAKS 
INDUSTRY'S 
LANGUAGE 





The Governor's Research Triangle Development 
Council is working on a program to make full 
use of the research facilities in the geographic 
area which includes N. C. State College, Duke 
University and the University of North Carolina 
—all within a 25-mile radius. 


Establishment of more vocational training schools 
to increase the numbers of skilled workers in 
North Carolina’s vast labor pool has the active 
support of Governor Hodges. 


This business-conscious administration is build- 


ing a bright future for industry in North Caro- 


lina—the State which already has a record of 
outstanding success stories in American Business. 


Information about industrial opportunities in the 
State is contained in an editorial survey, “North 
Carolina's Secret Weapon”. A copy will be sent 
promptly upon request to Governor Luther H. 
Hodges or to William P. Saunders, Director of 
the Department of Conservation and Develop- 
ment, Raleigh 4~ 


Worrn Carotwa 


YEAR ‘ROUND MID-SOUTH 








Labor Banking: 


Next 


month tockholders of the 

Amalgamated Bank of New York wil! 

pondering the opportunity of sub 

ribing to a new stock issue. This is 

the first offered 1954, when the 

is oversubscribed. Next month's 

i issue will boost the capital stock 

of the bank from $1.4-million to $2 
million 

But thes tockholder 

t owners of banking 

il union member 


since 


differ trom 
tock They 
belonging to 
thy ume union. And the 


hha cholder ! the 
\maleamated 


controlling 
union itself, the 
Clothng Worker of 
Amenca. The Amalgamated Bank and 
its Chica ister, the Amalgamated 
lrust & Savings Bank, also 
\( \\ \ ire 


ned and operated by a 


Owe d bi 
wholly 
union 
Potof 
chau 


unique in being 
labor 
Jacob S 
president and 
board of the larger 


isscts of 


union § president 
pictures), 3 
f the New 
bank $70-million 
cll as a member of the board of 
of the Chicago institution 
cts of about $40-million 


¢ Emphasis on Service—At 


SOTHIC 


WA _ sees 


108 Lah 


its banking activities primarily as a 
service to its members 


quick to point out that his union isn’t 


trying to get into the banking business 


just to make money. Profits, he says, are 
not the goal of the Amalgamated banks 
lo provide extensive services for it 
ACWA has dabbled in se 
When 


weltarc 


members 
cral other business ventures, too 
it negotiated an industrywide 
plan in the men’s clothing industry 
ACW A formed its own insurance com 
Potofsky be 
saved = the 
ibout $5-million. Also 
in New York City can 
live in low-cost and middle-cost cooper 
itive housing projects sponsored by th 
Amalgamated Bank and by ACWA 
° Helping “Little Fellow’ —Most poli 
cies of the Amalgamated banks ar 
shaped with the or small de 
positor and borrower in mind. Empha 


pany to carry the policy 
that this 
fund 


leves maneuver 
welfare 


garment worker 


ivcrage 


sis is placed on casing requirements for 
this is an 
banks feel they can 
help loan-seckers who might not be abl 


small, personal loans sine 
irca in which the 


to afford loans from regular commercial 


Potofsky is 


It Still Survives 


banks. Claiming to have initiated tik 
practice of granting loans to individuals 
at low rates, the Amalgamated Banl 
now charges the lowest interest in New 
York City on this type of loan. It dis 
counts 34%, which is 4%-1% below 
Another first claimed by 
the Amalgamated Bank is repayment 
of small loans by monthly installments 

Low-cost 


the going rate 


accounts also 
ittention at the 
Amalgamated banks. Here, too, the 
bank in New York believes it was the 
first to offer this service, In Chicago 
the bank charges 5¢ a check, 5¢ per de 
item. The New York bank’s 
rate for a special checking account is 
, compared 
York banks 
ACWA 


checking 


come in for much 


posit 


25¢ a month service charge 
with 50¢ for many New 
Even this fee is waived for 
member 

But unionists aren’t the only ones to 
use the Amalgamated banks. People in 
all walks of life policemen to 
members of symphony orchestras tak 
idvantage of the banks’ facilities. Mor 
of New York's finest borrow mone 
from the Amalgamated Bank than from 


from 
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iny other bank im the city, according t 


the union. Once the bank worked out 
1 loan with a member of the New York 
Philharmonic, enabling him to purchase 
i rare Stradivarius violin. 
¢ Commercial Business—Although thx 
Amalgamated banks stress individual 
personal loans, they still have a large 
volume of commercial loans on the 
books. At the Chicago bank, personal 
loans amount to over twice as much a 
commercial loans—$1.25-million out 
tanding from some 3,000 individual 
borrowers, compared with $500,000 in 
commercial loans. The picture at the 
New York bank is different. There, new 
personal loans for 1956 will come to 
ver $4-million, an increase of over 
$3-million from five years ago. But com 
mercial loans for the same period will 
mount to $31-million 

Even in the commercial loan depart 
ment, the “little fellow’ is boss. Most 
loans of this nature made by the Amal 
gamated banks are to small busin 
men. Frequently loans are made to gat 
ment subcontractors, making it possible 
for them to take advantage of a favor 
ible price in textiles and buy for the 
However, the bank 
igainst making any 
loans to employers with whom ACWA 
has or might ever have contracts. But 
they will lend money to the small sub 
contractors who furnish parts to the 


coming season 
have a firm rul 


najor manufacturer 
¢ Lewis’ Bank—AC VW A is not the only 


union involved in the banking business 








John L. Lewis’ United Mine Worker 
for example, owns controlling interest 
in the National Bank of Washington 
D.C.). UMW went into the bank 
only as an investment, not as a service 
to its members. Not all of this bank’s 
stock is owned by UMW and the rm 
mainder can be bought by anyon 
But stock in the Amalgamated bank: 
of the 
Chicago bank’s equity, can be owned 
only by ACWA or its members. When 
a stockholder wants to di pose of hi 
holdings, he must sell them back to the 
union. Thus, ACWA is the only union 
in the country today to own and oper 
ite its own banks 
¢ The Heyday—ACWA hasn't alway 
tood alone. On May 15, 1929, when 
the International Assn. of Machinist 
opened a small bank in Mt. Vernon 
N. Y., it started a stampede of labo 
unions into the banking field. At it 
peak, this financial fever saw over 61 


with the exception of about 5 


labor unions operating banks. The first 
large labor bank came six months aft 
IAM’s venture. It was founded by th 
Brotherhood of Locomotive Enginec: 
in Cleveland, Although the BLE. ban] 
cnjoved carly uccess—it 
resources shot up at the rate of $1-mil 
lon a month during the depression 
year of 1921—it was destined to suffer 
1 prodigious crash, the clatter of which 
signaled the 


pec tacular 


tart of a frantic exodus of 
unions from the field of banking 

A couple of years after IAM got th 
ball rolling, ACWA under the leade: 


al 


- 


—— 
a 
di 
s% 
Fe 


; 7. 
*a* 





ship of Sidney Hillman, tounded its 
Chicago bank, following it with the 
New York bank a year later. Unlike 
most of its fellow dabblers in capital 
ism, ACWA eschewed the combina 
tion banker-union leader. Instead, it 
brought professional bankers in to run 
its banks. Raymond L. Redheffer, a 
Chicago banker, became the president 
of the Chicago bank at its formation 
and served as president of the New 
York bank as well for a few years after 
its opening. This early decision by 
ACWA leaders undoubtedly is a major 
reason why the Amalgamated banks are 
the sole survivors of the labor-banking 
experiment 

¢ The Reasons—Just why unions began 
these ventures in finance is still argued 
ver. Some historians say that unions 
vanted to “effect a total redirection of 
ipitalism by emerging as a first-rate 
Potofsky says he 
vants to prove that labor leaders can 
un a bank as well as, if not better than, 
bankers 

Also, labor banks offered a_ partial 
olution to the dilemma facing strikers 
vhen regular banks cut off their credit 
These labor banks provided a service 
idjunct to the regular union functions 
that also added to the union's prestige 
In the eves of its members 
* Special Situation—Another stimulus 
to the formation of labor banks cam 
from the practice, common in the 
1920s, of sending remittances abroad 
Immigrant workers as well as second- 


financial power.” 


POLITICAL RALLY was held in the bank’s lobby when 














BUSINESS WEEK e¢ Nov. 17, 1956 


rain canceled plans to hold it in Union Square. 


PERSONAL CREDIT! 
Bank of New York's services for small accounts, 


DEPT. is the heart of Amalgamated 


Labor 109? 













It wasn’t easy... 


In fact, the breaking up and removal of pitch and tar which 
had hardened in large, shallow yats, used to be a hot, dirty 
job for several men with picks, shovels and wheelbarrows. 


But now, one man uses the powerful digging action of the 
new model HA “PAYLOADER” which breaks-out the mate- 
rial, scoops it up, carries and loads it into boxcars, in one 
quick, easy operation. 


This Model HA with a bucket capacity of 18 cu. ft. (2,000 
Ibs.) is the smallest of a complete line of “PAYLOADER” 
tractor-shovels that range up to 244 cu. yd. (7,500 Ibs.). Life 
forks, sweepers and other attachments are available for the 
Model HA to increase its usefulness. There's a nearby Dis- 
tributor ready to demonstrate how a model HA or a larger 
“PAYLOADER"” can solve many of your . bulk-handling 
problems. The Frank G. Hough Co., 700’ Sunnyside Ave., 
Libertyville, Illinois. 


PAYLOADE R’ |,’ 


MANUFACTURE 


THE FRANK G. HOUGH co. "LIBERTYVILLE, HLL. FA 


SUBSIDIARY INTERNATIONAL HARVESTER COMPANY 
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POTOFSKY pauses to chat with an old 


bank employee in the accounting section. 


generation families often wanted to 
send money to family or friends in the 
old country But most commercial 
banks didn’t actively seck to make thes 
monetary transfers. In fact, the New 
York State Banking Dept. at one tim 
prohibited the sending of remittances 
to Russia because dollars sent ther 
were watered down in the exchange 
process. ‘To solve this problem, the 
Amalgamated Bank worked out a plan 
whereby the sender could send dollars, 
get a receipt from the person in Russia, 
and only then would the bank transfer 
the funds to a Russian bank to be drawn 
on. Dollars sent in this fashion could 
be spent in Russia at stores called torg- 
sins where foreign currency was ac- 
ceptable 

Remittances used to be big business 
for the Amalgamated Bank. In the first 
few years when many Russian immi 
grants working in the garment trades 
sent money home, the bank handled 
over $50-million in remittances. It had 
30 people in its foreign department 
Now, this phase is only an infinitesimal 
part of the bank’s operation 
e Exodus—Whatever the reason = for 
the labor banks’ origin, many labor of 
ficers became intrigued with the pros 
pect of owning a bank. For -the most 
part, they came to grief. The BLE 
branched out into the investment 
banking business in addition to its 
Cleveland commercial bank. It organ 
ized a Florida land venture in 1925 in 
an attempt to strengthen its invest 
ment portfolio. Shortly after this, the 
whole structure toppled as the result of 
poor investments and the parent bank 
was merged with another in 1930 

Other unions learned from the BLE 
debacle. Many realized thei portfolios 
were in as bad: shape as BLE’s. Alarmed 
by BLE’s tumble, plagued by dubious 
investments themselves, and accom 
panied by a general loss of interest 
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APPLYING RECORDAK MICROFILMING TO BUSINESS ROUTINES—NO. 22 IN A SERIES 





Checking a customer-ledger card in a Recordak Film Reader 


New credit reporting system 


checks your history in 1 minute 


Amarillo Credit Association, Amarillo, 
Texas, saves $300 a month with Recordak 
Microfilming. And the stores ut serves 

no longer waste 30-60 hours per month 


checking customers’ records for Assoc ratwn. 


ly photographing its members’ ¢ ustomer-ledger cards 
in a Recordak Microfilmer—and storing the films at 
the finger Ups—the Amarillo Credit Association de- 
livers incredibly fast service with less clerical help. 


Imagine looking up credit information on 15 cus- 


tomers in 15 minutes! It used to take this long just to 
contact a store’s credit manager and read off a list 
of names for him to check! Now he’s spared this 
tedious job. And where he used to be plagued by 
forty or so phone inquiries daily from the Association, 


he now gets one or two. 


The Association, on the other hand, isn’t held up 


waiting for credit managers to answer; reports aren’t 


delayed a day as they used to be when answers were 


received around closing time. 


=RECORDEK 


(Subsidiary of Eastman Kodak Company) 
originator of modern microfilming— 
and its application to business routines 


Free .. .“Short Cuts That Save Millions.” New booklet 
shows how more than 100 different types of business— 
thousands of concerns — cut daily costs with Recordak 


Microfilming "Recordak”’ is a trademark 


_---- MAIL COUPON TODAY---------------—- 


RECORDAK CORPORATION 
(Subsidiary of Eastman Kodak Company) 
415 Madison Ave New York 17 N.Y 


Gentlemen: Please send free copy of 8-1] 
"Short Cuts That Save Millions 


Narn Position 


Company _ -~——_—- 


Street 


Caty 








to feel how every finger 


(of either hand) falls into natural, 
Cusy working position ... how the 
over-size, plainly labeled control 

keys give direct “live” response 
how Totals and Sub-totals are 
obtained instantly by depressing 
burs, with no space strokes 
required, This is the first 

adding machine to fit the human 

hand the first new keyboard 


granted a patent in years! 


. 


Actual items you enter on keyboard 


appear in this Check Window before 


they are printed or added. For the 
first time on an American 10-key 
machine you see what you're adding 
so you can work quickly and 
accurately. Note, too, how Clear 
Signal prints automatically on 
tape with the first item following 
a total...also how True Credit 
Balance prints without extra 
motor Operations or pre-setting! 


Ideas about adding machines are changing fast since Friden developed 


Vatural Way adding. Seems like everybody wants to go 10-key with 


Friden! Your Friden Man can show you why 


call him. Friden sales, 


instruction, service throughout U.S. and world. rrRiIDEN CALCULATING 


MACHINE CO., ING 


, San Leandro, California, 


NEW! New model Friden offers rapid multiplication 


with automatic step-over of multiplicand, 


THE NATURAL WAY ADDING MACHINE 


1] 


THE AUTOMATIC CALCULATOR 


° 
; Tl ( 7 | | THE COMPUTYPER + THE ADD-PUNCH MACHINE 





“4% 


. . . a number of things 
about the Amalgamated 
banks are unusual .. .” 


STORY starts on p. 108 


most unions that owned banks disposed 
of them before the depression. By 
1929, only about six labor banks re- 
mained. Of these, only the two Amal 
gamated banks emerged intact from 
the depression. 

¢ Variations—Other bankers say the 
Amalgamated banks seem to be sound, 
well-run organizations. They say they 
see little to differentiate these banks 
from banks in general other than the 
fact that they are owned by a union. 
But a number of things about the 
Amalgamated banks are unusual. For 
example, one wall of the New York 
bank is covered with quotations (pic- 
tures) that extol righteousness, the right 
of a laborer to a good wage, and in 
clude a quotation from Franklin D 
Roosevelt. 

Even more unusual is an event that 
occurred during the recent Presidential! 
campaign. When a rally scheduled by 
ACWA for Stevenson was rained out 
of New York’s Union Square, a rau 
cous crowd of 2,000 moved into the 
first floor of the Amalgamated Bank 
(pictures). Then came a highpoint in 
incongruity: A guitar-picking — ballad 
singer intoned from the speakers ros 
trum, “I Dreamed I Saw Joe Smith Last 
Night.” Although the words had been 
iltered to fit a Democratic campaign 
theme, the tune and idea were clearly 
taken from a song memorializing Joc 
Hill, martvr-hero of the Industrial 
Workers of the World, a radical labor 
organization flourishing in the early 
1900's that was pledged to the over 
throw of capitalism 
¢ Profit Role—Profits play a different 
role in the Amalgamated banks. Potof 
sky says they are not an end in them 
selves, but are used as a measure of 
eficiency. For an outfit that is trving 
not to make monev, the Amalgamated 
Bank is failing miserably. The New 
York bank has almost doubled its total 
issets in the last five years. So far this 
vear, its before-tax operating earnings 
are over $800,000 up 32% from last 
year’s figure. But only about 14% of 
its net operating earnings finds its wa 
to the bank’s stockholders. The re 
mainder is plowed back into operation 
of the bank. In contrast, the average 
return for all Federal Reserve member 
banks is 35%. Although the banks are 
doing well, ACWA has no expansion 
plans. When questioned on this, Potof 
sky smilingly declared, ““We don’t take 
ourselves too seriously here. We're 
not trying to corner the banking mar- 
ket.” END 
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TRUCKING ... Vital Transportation Link 





Mason And Dixon Lines test... then buy 
225 Fuller ROADRANGER’ Transmissions! 


“Drivers’ reaction was excellent. 
We had not used Fuller Transmis- 
sions previously except in test units.” 
And, after a thorough operational 
period, The Mason And Dixon Lines, 
Inc., of Kingsport, Tennessee, speci- 
fied Fuller 8-speed R-46 semi-auto- 
matic ROADRANGER Transmissions in 
its new fleet of 225 White Tractors 
with Cummins Diesel engines. 

The Mason And Dixon Lines 
““Now Joining The North And 
South”—operates one of the most 
modern fleets in the nation. Over 
1250 pieces of rolling equipment 
cover approximately 6000 miles of 
franchised routes between 26 termi- 
nals located in 11 states plus the 


District of Columbia. 


With its 26,500,000 total mileage 
of 1955, and more than | billion 53 
million pounds of freight carried, 
The Mason And Dixon Lines sought 
every possible means to maintain and 
improve customer service, better its 
schedules, and effect savings in fuel 
costs and maintenance. 

Selection of Fuller semi-automatic 
ROADRANGER Transmissions, after 
tests confirmed higher average road 
speeds, greater fuel economy with 
engines operating in peak horsepower 
range, dependability, driver control 
and ease of shifting, was a major for- 
ward step in overall fleet efficiency 
for The Mason And Dixon Lines. 

Fuller semi-automatic ROAbD- 


RANGER Transmissions offer further 


economies . . . in space-and-weight 
saving compactness, and in carrying 
the transmission weight under the cab 
so that more cargo can be carried on 
the payload axle. 

See your truck dealer now, Ask him 
for full details on the most efficient, 
easiest-shifting transmission available 
for your operation. For faster trip 
times, lower fuel consumption, 
longer engine life, less driver fatigue, 
greater profits... specify Fuller semi- 
automatic ROADRANGER Iransmis- 


sions for your fleet. 


FULLER MANUFACTURING COMPANY 
TRANSMISSION DIVISION * KALAMAZOO, MICH, 


Unit Drop Forge Div., Milwaukee 1, Wis. * Shuler Ante Co., Lewiswille, Ky. (Subsidiory) * Seles & Service, All Products, West. Dist. Branch, Ooklend 6, Col. ond Southwest Dist, Office, Tulse 3, Ole, 





Take a look at your finishing method — 


will Automatic Painting pay off? 


Here’s how to find out...in advance 





Before you invest a cent in equipment, DeVilbiss will put your 
product or component part through a series of trial runs on 
already-installed automatic spray equipment The results 

these trial runs in the fully equipped DeVilbiss Laboratory will 
determine the actual unit rate production, material consumption, 
film build attainable and over-all quality of the finish. Thus, 
you'll know in advance what economies, if any, can be derived 
by setting up new facilities or converting your present operations 
to a fully proved DeVilbiss system for completely or semi- 


mechanized spray finishing 


THE DEVILBISS COMPANY © Toledo 1, Ohio 
Sento Clara, Calif. * Barrie, Ontario * London, England 


Branch Offices in Principal Cities 


FOR BETTER SERVICE, BUY 


ATE TR 


YOU GET A FULL TEST REPORT 


1 Without obligation, the DeVilbiss representative will 
survey your problem, secure production data and 
the finish requirements. 

2 In the DeVilbiss Customer Laboratory, a trial run 
will be set up on automatic transverse, rotary, or 
chain-on-edge spray painting equipment. 

3 Test results are sent to you. You'll know in advance 
if painting your product automatically is practical 
and economical. 


We'd like to help you. Call our nearest rep- 
resentative or write us direct. The DeVilbiss 
( ompany, Dept 318, Toledo 1, Ohio 




















Labor Tallies Vote Results 


Officially, labor plays up Congress results, claims it 
staved off Republican sweep—but new third-party talk indicates 
underlying discontent over campaign failures. 


Labor refuses to concede that it suf 
fered a setback in last week's clection 
either in the landslide that reelected 
Pres. Eisenhower over the opposition 
of AFL-CIO, or in the defeat of many 
union-backed House and Senate candi 
dates Nevertheless, labor's whok 
strategy for political action may be re 
examined in the light of the showing 
made by the Democratic-labor coalition. 

Valk of the need for a third party is 
being heard again in labor circles. So 
far, it comes almost entirely from politi 
cally minded unionists who are frankly 
disappointed with 1956 €élection re 
sults—and who blame the Democrats 
It will probably die away, as other third 
party talk has in the past, as cooler rea 
soning prevails 

However, the talk is indicative of the 
discontent in AFL-CIO over the fail 
ures in organized labor's most intensive 
political campaign yet 
¢ What Happened—Even before th 
clection returns were fully _ tallied, 
AFL-CIO Pres. George Meany ex 
pressed keen disappointment over the 
overwhelming “personal victory” of 
Pres. Eisenhower, but sought to mini 
mize its significance 

Meany told reporters that labor's 


vigorous campaigning for “‘liberal 
progressive candidates” helped — th 


Democrats retain control of Congress 
a development “little short of a 
miracle’ in the face of the Eisenhower 
vote, Meany said 

his became the official line for 
AL-CIO and its Committee on Politi 
cal Education (COPE). Statements 
across the country stressed that union 
concentration on Congressional and 
state race staved off a Republican 
sweep behind a highly popular Presi 
dent 
¢ Gains and Losses—!n a preliminary 
analysis of poll results, COPE claimed 
broadly that labor successes this year 
while potty—surpassed those of 1952 
or 1954. According to COPE, labor 
made net gains in the House, won at 
least a standoff in the Senat: 

Its first reports showed 

¢ Two of six Republican incum 

bent opposed for reelection to the 
Senate were defeated. James H. Duff 
of Pennsylvania lost to umion-backed 
Joseph Clark, Jr., and Herman Welker 
of Idaho was defeated by Frank Church 
But despite labor's efforts, Democrati 
challengers were set back by Homer | 
Capehart of Indiana Thoma H 
Kuchel of California, John M. Butler 
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of Marvland, and Alexander Wiley of 
Wisconsin 

¢ In Oregon, labor's hard cam 
paigning reelected Democratic Sen 
Wayne Morse despite heavy Republi 
can campaigning against him; two of 
three GOP House members were de 
feated, and the Democrats won the 
governorship and a majority in the state 
legislature It was unquestionably a 
laber victory—but Eisenhower carried 
the state. 

¢ In Washington, Democratic Sen 
Warren Magnuson—like Morse a spe 
cial GOP target—defeated popular Gor 
Arthur Langlic. Magnuson benefited 
from an all-out union campaign, spear 
headed by the 
right to work’ referendum proposal 


l'camstet igainst a 


Ihe iegislative petition was swamped 
tbout three to one, a larger margin than 
Exce pt for the President, 
it was a Democratic sweep 

¢ On the other hand, Democrati 
Gov. Frank Lausche won in Ohio over 
the only Republican with a labor en 
dorsement for the Senate, the incum 
bent Sen. George H. Bender. And in 
New York, Mavor Robert F. Wagner 
bid for the Senate, backed by unions 
lost out to the Republicans’ Jacob K 
Javits. 

e All in all, COPE claimed “ver 


ubstantial”” successes in the 90 mar 


isenhower 


ginal districts in which it endorsed and 
Among thes 
‘unexpected victories,” 
COPE added. However, in the 36 dis 
tricts given special, concentrated atten 
tion by labor’s political arm, union 


worked for candidates 
were some 


backed candidates won only nine races 

lo COPE, the achievements are a 
firm indication of the effectiveness of 
political action—particularly since ne 
tional labor unity is not yet a year old 
and rival labor organizations still exist 
in more than half of the states 
e Little Money—One of COPI big 
dis ippointments was the re sponse to it 
drive for voluntary $1 contribution 
from the AFL-CIO’s 16-million union 
ists. Its last re port showed only $1,041 

+ collected, a 7¢ average. Many local 
political committees did not press hard 
for rank-and-file contributions becaus 
of the obvious pro-Kisenhower enti 
ment at the local level 

Unions spent more than this, of 
course. By one estimate, AFL-CIO and 
its afhliated unions paid out more than 
$700,000 from their treasuri for 
‘political education” purposes, pur 
portedly on a nonpartisan basis. Union 








Take a new 
look at your 
electric bills! 


Are they hiding the price 
of a new air compressor? 


An air compressor that runs well 
can fool you into thinking that it 
works well, too. Fact is, it may be 
“running” your compressed-air 
costs way out of proportion be- 
cause it has lost its efficiency. And 
that means you're paying for a 
new compressor through higher 
electric bills! 


If that’s the 
case, you'll be 
money ahead to 
change to a De- 
Vilbiss compres- 
sor that, by actual 
test, delivers up 
to 22.6% more air 
per power dollar 
than most others. 

For full data, 
ask your DeVil- 
biss jobber for the 
DeVilbiss Com- 


pressor Catalog, 





DeVilbiss oir 
compressors in 


horizontal or 
vertical models, 


% to 1S hp Phone him today! 


THe DeVitsiss COMPANY 
Telede 1, Ohie 


Senta Clara, Collf, 





Borrie, Ontario 


London, Engiand Py 


Branch Offices in Principal Cities 
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dues cannot be used for partisan politi- 
cal efforts 
F 4 fe ed ; 2 ¢ Liberals Rebuffed?—The split vote 
or in orm executives is now a matter of record. The big 
. question in labor is whether the union 
who need their facts WOW... Democratic Congressional and state 
—_—__ victories will offset the overwhelming 
rebuff to the AFL-CIO endorsement ot 
Stevenson and Kefauver 
The consensus seems to be that the 
liberal faction in the federation—a blox 
made up largely of former CIO unions 
headed by Walter Reuther—has been 
forced on the defensive 
Currently, Reuther is under criti- 
cism within AFL-CIO for the highly 
organized, intensive political campaign 
ing of the forces under him. Through 
it, the unions, Reuther, the Americans 
for Democratic Action that he sup- 
ports, and the Democrats lost much of 
their separate identification. Potshots 
at Reuther by GOP sharpshooters 
winged a number of Democratic can 
didates. As a result, many in AFL 
ClO-—including some of those close to 
Reuther—now believe that Reuther 
went too far, and that labor political 
action should be curbed by AFL-CIO 
Ihe result will be new and strong 
demands from AFL-CIO conservatives 
to revert to the traditional Samuel 
Gompers policy of engaging in politics 
on a localized “reward your friends, 
.++No other copying machine gives you perfect defeat your foes” basis 


Ihe talk of a third party is coming 
coples in just 4 seconds made from those who contend that despite 





ae | 








by electricity alone! the all-out campaigning this year labor 
scored only scattered successes. The 


suggestion comes primarily from th 
Secretary’ Copying Machine has the Midwest 


completely dry process that makes Typically, a United Auto Workers 
copies in 4 seconds. You make on-the- r 


Only the All-Electric THERMO-FAX 


local in Chicago—representing 2,850 
International Harvester employees—set 
the ball rolling by calling for a con 
ference of representatives of unions, 
farm groups, and liberal organizations 
to map third-party plans. The local 
said Democratic and Republican Par 
tics are more alike each clection 
this to speed decision-making in your . I'he idea is hardly likely to take 
organization? Send for details now. ~- hold. Labor leaders feel that inde 
pendent action would produce less in 
results than alliance with the Demo 
crats or with “progressive” Republicans. 
¢ What Next?--If not a third party, 
what is to be expected from labor in 

itiincnes ate future political campaigns? Nobody 

Poo terme THERMD-PAM cad S808 knows now, but here is what union 

&: in hig 'Co 3 Pu 6, Monn Goma election strategists are talking about 
" ay dy yy Ie ppt ng oH ¢ Off-and-on political campaigning 
loses momentum, so efforts should be 
continued on a year-round basis, top 
level laborites say 

¢ Labor should do more work b« 
fore candidates are nominated, try to 
get favored men on the party tickets 

¢ And more effort should be made 
to get farm group support and to regain 
Negro collaboration with labor—lost in 
manv highly-industrialized areas this 
vcear. ENO 


spot copies of facts and figures on 
sales, inventory, production or con- 
iidential "P&L" statements for those 
who need their facts now. Exclusive 
All-Electric process eliminates chem- 
icals, negatives, Copies cost less than 


S¢ each. Can you use efficiency like 


Minaesota Mining & Manufacturing Company 
Dept. HR-11176, St. Paul 6, Minnesota 


Send details on the time-saving, money-saving THERMO-FAX Copy- 
ing Machine 


Nome 
Company 
Address 
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Jim Fidler, chief meteorologist, Crosley Broadcasting Corp., presenting one of WLW's 17 daily weather reports. 


“NATION’S STATION” LETS TV VIEWERS SEE THE WEATHER 
RECORD ITSELF ON “BENDIX WEATHERMAN” DIALS! 


WLW, Cincinnati, was the first tele- 
“Bendix” 


studio so 


vision station to install a 


Weatherman’ 


viewers could watch the weather happen 


right in the 


on big dials indicating wind speed, wind 


direction, relative humidity, barometric 


pressure, temperature and rainfall. The 
rood idea spread, and today many TV 
tations, banks, department stores and 
other businesses profitably employ our 


Weatherman”’ in the interest of public 


ervice 

“It’s more interesting than relayed 
information,” says James ( Fidler, 
WLW’s chief meteorologist, a_profes- 
ional weather forecaster with 25 years’ 


A thousand products 


experience, “Our weather-report shows 
get more fan mail than any other TV or 
radio program we present. We selected 
sendix equipment because, from my 
experience with it while connected with 
the U. S. Weather Bureau, I know its 
accuracy is unsurpassed.” 

Bendix weather-data instruments are 


standard with weather bureaus all over 


the world and are also used by thousands 


of companies to help solve all kinds of 
marketing and industrial manufacturing 
affected by the 
They are made by our Friez Instrument 
eighty-year 


problems weather 


Division, pioneer in thi 


business. For complete information about 





its line of products, please contact thi 


division direct, Baltimore 4, Md 


REG pe we 





“Bendix Weatherman” installed in lobby of 
Victoria Bank and Trust Co., Victoria, Texas 


a million ideas 





In Labor 


AFL, ClO Merge in New Mexico and Alabama 
But Negotiations Bog Down in Florida 


Former AFL and CIO organizations have merged in 

oO more states—New Mexico and Alabama—but moves 
» unify rival bodies in Florida failed last week 

Ihe New Mexico merger fused three groups into a 
single New Mexico State AFL-CIO. ‘They were the 
former AFL state federation, a group of AFL unions not 
ifliated with the state body, and former CIO unions. 
Ihe new federation includes 150 locals claiming 130,000 
rhe mibe TS 

Ihe Alabama merger was achieved without a hitch. 
I.xpected building trades opposition didn’t materialize. 
lhe new Alabama Labor Council, AFL-CIO is made up 
of umons claiming to represent 225,000 workers 

Mergers have now been completed in 15 states 

The Florida merger, scheduled to be the 19th, failed 
at the last minute, after “smooth and agreeable” nego 
tiations led up to simultaneous AFL and CIO state con 
entions in Jacksonville. ‘The two groups split over who 
hould be elected to the merged state council. AFL 
listed two CIO officers as unacceptable. CIO wouldn't 
merge in the face of “such an ultimatum.” 


. + * 
Factory Workers’ Purses 


Were Fattest Ever in October 


lhe weekly wage of factory workers climbed to $82.0] 
1 October, a record high, 61¢ over the September aver 
ige, according to a joint report last week by the Labor 
ind Commerce Depts 

\verage hourly pay reached $2.02, up from Septem 
bers record of $2 an hour 

Weekly earnings rose $1 or more from September to 
October in textiles, autos and transportation equipment, 
rdinance, apparel, and miscellaneous manufacturing 
\Mlore hours of work caused the gain 

Weekly carnings dropped $1 or more for petroleum, 
tobacco, and food industry workers, due to shorter hours 

Ihe work week for all industry declined slightly in 
(ictober, to 40.6 hours, about average for the month. 


Union Abandons 20-Year Effort 
To Set Up Farm Workers’ Organization 


\ union that for 20 years has tned to organize farm 
vorkers is giving up as a separate organization. The 
National Agricultural Workers Union is going to afhliate 
with the Amalgamated Meat Cutters & Butcher Work 
Wich 

lhe NAWU, headed by Harry L. Mitchell, has only 


136 members, and complains that it has never had real 
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support in the former AFL or present AFL-CIO. The 
last and crushing blow was a Louisiana AFL-CIO deal 
last June by which a state “right to work” law was re- 
pealed for industrial workers but left intact for rice, sugar, 
and other agricultural workers among whom NAWU was 
organizing. 

‘The Amalgamated Meat Cutters claims 315,000 mem 
bers, many in related food packing and processing fields 
It has offered staff jobs to Mitchell and other NAWU 
officers, and has promised to continue efforts to unionize 
agricultural workers, particularly those on plantations o1 
so-called “factory” farms 


U.S. Steel Claims That Wage Hikes 


Run Ahead of Productivity Increases 


Three-fourths of every wage increase that U.S. Steel 
has granted over the past 15 years was “unearned,” Roger 
M. Blough, chairman of the board, told newspaper edi 
tors in an anti-inflation speech last week. The steel 
executive said that by “unearned” he meant that the 
increases couldn't be met through greater productivity 

Blough said that U.S. Steel’s employment costs have 
risen about 8‘% per year over the past 15 years, produc 
tivity has gone up only about 2% annually. As a result, 
he said, the Corporation’s profit margin has dropped from 
94% to 9%, and prices have risen a little less than 
54% a year. 

Blough pointed out that the industry has taken five 
nationwide strikes in 11 years “in an attempt to hold 
down the costs of production and to minimize price 
increases.” In the end, it had to settle the strikes 
“because the public welfare will not permit a steel strike 
to go on indefinitely.” 


— a 8 
Labor Briefs 


Air safety proposals will be drafted, for submission to 
Congress, by a nine-union committee set up by AFL 
CIO. The object is a “disaster-free air transport system.” 
One recommendation may be independent status for 
the Civil Aeronautics Administration, now in the Com 
merce Dx pt 


Automation has its most serious effect on employment 
in curtailed hiring, according to Joseph D. Keenan, an 
AFL-CIO vice-president. He noted that most employers 
modermizing with automated equipment are making a 
sincere effort to prevent layoffs and loss of jobs 


\ man is still employable at 40, says the United Plant 
Guard Workers of America. A new agreement with 
Gibbons Industrial Police, a Detroit company, requires 
that not less than 60% of all new employees be 40 or 
over. The independent union, which represents guards 
at most auto plants, will try to extend this clause to 
other firms 


An election fight may be ahead for the United Steel 
workers’ top officers. Leaders of a bloc opposing a dues 
increase plan to enter a full slate against them in USW’s 
election in February. It would hardly be a serious chal 
lenge to the strong McDonald leadership 
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we called it ‘‘Muskrat 


NATURAL GAS 


Along the desolate Louisiana coast, 





construction challenge 


of treacherous s silt-laden rivers, 


Isolated in and beyond this watery waste, huge ficlds 
lo reach them, special barges were designed 


pipe through this marshy 


extends the 9000-mile 


additional gas reserves never before availabk 


assure Our millions of consumers all the 


TENNESSEE GAS 
TRANSMISSION COMPANY ( 


TRANSPORTER OF 
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Regular tip-to-tail airframe inspection is 
a basic job of aircraft servicing outfits. 
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Airplane Servicing— 


and overhaul gets bigger and bigger each 
year, specialized service organizations are 
carving Out a significant piece of the pie 
And although the industry is still basic- 
ally composed of several hundred small 
companies, a few outhts have grown to 
a respectable size 

Probably the biggest in the field - 
with 1956 sales estimated at $$0-million 


'Growing but Uneasy 
As the bitt fo airplane maintenance 


— is Lockheed Aircraft Service, Inc 
(pictures). Lockheed’s business, like 
that of the other major companies, is 
mainly military — with executive aircraft 
and smaller airlines rounding out sales. 

But Air Force contracts, though they 
provide the bigger companies with most 
of their profits today, are also the cause 
of many worries about the future. The 
reason is this: Even if the Air Force does 


Story continues 

















REPAIR Engine parts and auxiliaries get re- 


pairs on field, or in special shops. 


eh 


CONVERSION Making over planes for tourist serv 


ice helps meet rising traffic needs. 
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ENGINE SWAP It gives plane more 


time in the air 
the change also helps to forestall accidents. 
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The — container m; ade for the finest hams sold.. 


an / AME RIC AN can for AMERICAN hams! 


look for the oval on the can American Can Company 














NACELLES shells 


make engine 


like clam 
on Convair. 


that 
sw aps Casy 


open 


WRAPPING of aluminum foil goes around 


each engine to exclude moisture and dirt. 


(Story starts on page 120) 


continue to farm out much of its heavy 


maintenance and modification work, 
ther no guarantee that the jobs will 
to the independent maintenance 


panic 


Maintenance is a big matter to both 


the Air Force and commercial airline 

In 1956, it’s taking almost $500-million 
from the Air Force budget: next vear 
t should exceed $600-million An 


estimated half of this will be contracted 
to private industry; it’s not known how 
much will go to the independent main 
tenance concem 
Airline § place the 
it 20 to 25 of revenue Amencan 
Airlines sa\ ticket dollar 


$60-million a pent for main 


st of mamtenancs 


20¢ of ever 
VCal l 
tenance and overhaul 
e Worries—Whiat fret 
the po 


thi 
ibility of comp 
Vhi 


for 


maint 
nance men | 
urcratt manufacturer 

threat if the market 
new plane s leveled off sometime in the 
ind left a facilities 
nd manpower among the builders. In 
might 


tition from 
might be a 
future urplus of 


uch an event, the plane maker 


vin maintenance contracts from an 
Air Force anxious to keep them at full 
trength in case of future mecrgcnc' 
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Another worry is 
overhaul work should U.S 
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. Hopes—But optimism i: 


prevalent outlook 
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continuing growth in the 
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One cxampl of this confidence is 
1 new project of Southwest Airmotive 
Co., Dalla At Dallas’ Love Vield, it 
is lauriching a five-year, $4-million ex 
pansion program, designed primarily 
for private ind company aircraft Part 
of the financing is coming from th 
city of Dalla which i issigning to 
that end several million dollars of mu 


ik ipal bonds with a 15-year repayment 


period 


This partnership with city 


ment may be 
of how a 


maimtenance 


govern 


in answer to the problem 


Colpany can 


pay for enlarging plant and equipment 


which may not be profitable for 


eral years 
There i 
nance concer 


ifter airline 


ilso hope that the mainte- 
can get the job ot look 


ing jet engines, perhaps by 
consolidating work from several line 
into one overhaul ‘operation. Accord 
ing to an Air Force report based 
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Even thick, gooey substances can be 


pumped evenly with Viking Pumps 


The “bright stock” pictured above is 


a viscous liquid used as a blending 


base for lubricants and greases in 


Bright 


the petroleum 


industry. 


stock” is pumped easily and profit 


ably with Viking Pumps by many oil 


and grease manufacturers 


The positive, non-slip action of Vi 


king 5 


perfect for handling liquids of high 


gear-within-a-gear”’ 


viscosity, giving smooth, steady de 


livery 


handling thick liquids, pumping with 


lf you have the problem of 


a Viking may be your answer 


For 


capacities 


In Canada 


Original 


from 


” 


information 


‘ 


"Gear within a-gear 


on 


2/3 to 


pump is 


Vikings in 
1050 
GPM write for bulletin series 565 





VIKING PUMP CO. 


CEDAR FALLS, lowe, U.S.A. 


ROTO-KING” Pumps 
Rotary Pump 
Production 123 





ARCH: WILLIAM OD. REED 


WOOD PANELING—RELAXED SETTING FOR IMPORTANT DECISIONS 


Pressure in business is constantly mount- 
ing. Weldwood paneling has a quiet 
beauty which creates an atmosphere of 
serenity, It helps relax the man who 
makes the important decisions. Shown 
ibove is the walnut paneled office of the 
Chairman of the Board, First National 
Bank of Arizona, Phoenix. This is just 


Weldwood woop panctine 


one of the many fine Weldwood hard- 
woods. Choose from mahogany, cherry, 
oak, Korina®, and Samara*. All are 
available prefinished and waxed like fine 
furniture—ready to be put up. Nothing 
surpasses these fine woods for decorat- 
ing beauty, yet the cost is moderate. 
Send for full information today, *t4« marx 


ah, 


UNITED STATES PLYWOOD CORPORATION, Dept. BW11-17-56, 55 W. 44th St., New York 36, N. Y. 





ILLINOTS 
CHABLESTON eusSHY 


INDIANA 


ASHTABULA 
' 


| PENNSYLVANIA 


CANTON 


LOOKING FOR INDUSTRIAL SITES? 


Let ‘Nick Plate’ send you our detailed and accurate “Along 


the Line”’ surveys covering natural and agricultural resources, 


utilities, labor and other pertinent data relating to each specific 


location, Just tell us the area or type of 


location you are interested in, 


write 


Call or 


H. H. Hampton, NICKEL PLATE ROAD 
1400 Terminal Tower, Cleveland 1, Ohio 


Phone: MAin 11-9000 
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“ .. it’s plain that the main- 
tenance enterprises must be 
diversified in their skills...” 


STORY starts on p. 120 


military experience, the job of servicing 
the new commercial jets may be too 
expensive and complicated for 
the biggest airline during the 
period. Some of the difficulties 

e Facilities to overhaul 50 Pratt 
& Whitney J57 engines a month (the 
type slated for service in about two 
models of the Boeing 
DC-8) would cost 


even 
initial 


years on some 
707 and Douglas 
about $4,270,000 

¢ For cach engine overhaul, about 
1,052 man hours and $15,000 in mate 
rials wili be necessary 

¢ Overhauling other engines will 
be even dearer—General Electric’s J79 
will need 2,400 man hours and cost 
the airline $71,000 

Electronic equipment is also so com 
plex these days that the maintenance 
companies hope the airlines will look 
to them for help in that department 
© Diversify—lo win contracts such as 
these, it’s plain that the maintenance 
enterprises must be diversified in their 
skills. A good example of this diversi 
fication is Lockheed Aircraft Service, 
Inc., which can take on almost any 
job (pictures, page 120). It is a wholly 
owned, but separately operated, subsid 
iary of Lockheed Aircraft Corp., from 
which it was divorced in 1947. 

Since then, its business volume has 
jumped from $18-million to this year’s 
nticipated $50-million—with a backlog 
of orders of more than $55-million. 

Military contracts account for mor 
than half its dollar volume. The rest 
Is split be tween maintenance of com 
pany planes and jobs for smaller air- 
lines. It has two major bases—at the 
Ontario International Airport in On 
tario, Calif., and New York Interna 
tional Airport (Idlewild) 
¢ Conversions—At Ontario, Lockheed 
has become the first independent main 
to establish facilities 
for overhauling commercial jet engines. 
But so far it has concentrated on con 
verting and modifying many types of 
Air Force bombers and fighters 


tenance compan 


his sort of servicing has been grow- 
is researchers devis« 
more and more new twists in electron 


ing im importance 
ics and in engines. As a result, parts 
must be changed or added to the air 
planes already out of the factory. In 
1955, major modifications of this typ 
cost the Ais $274-million. The 
price tag went up to $593-million this 
vear. It is estimated that maintenance 
outfits collected 25 to 334% of thi 
bonanza 

Lockheed doesn’t devot« 


lb oree 


all its On- 
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from order 


to invoice... 











Now —fill, ship and bill orders in just one writing— 


this new Ozalid Direct ¢ ‘opy way. 


You start with an order filled out by your 
salesman or clerk. Ozalid copies, turned out in seconds, 
serve at every succeeding step. You end costly, 


repetitious handcopying and retyping... eliminate 





copy errors and prootreading . .. get shipments 


and bills out sooner... improve customer service. 


Ozalid ends wasteful duplication of paperwork throughout 
your business. In every department Ozalid replaces 


costly writing or typing with inexpensive Direct Copying. 


Ozalid makes copies of anything written, printed, typed 





or drawn on any paper that transmits light—at the 


lowest cost per copy of any similar process. Actually, 





you pay less than a penny for a letter-size sheet 


of sensitized Ozalid paper, 


For the full story, call your local Ozalid representative, © ae y 4% | | C)” 
His number Sin the phone book. or send coupon below 


for more information. DIRECT |COPY YSTEM 
{formation icon? STEMS 


a 


A Division of General Aniline & Film Corporation. in Canada Hughes Owens Company, Ltd., Montreal 


ee 
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1 Ozalid, Dept. D-11, Johnson City, N. Y. : 
Please end niore information on how Ovalid Direct | 
Copying im he Ip us with our | 
Order-In wing Purchasing Accounting | 
Production Control Keceiving Kngineering | 
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Shave-off 


pays off! 


The “shave-off”’ in a Buell Cyclone dust collection Sys- 
tem is a unique trap for the double-eddy “dust devil”... a 


trap which collects that extra percent of dust 


The savings made possible by such advanced engineering 
features in Buell systems can be important where strict anti- 
air-pollution codes prevail, or where industrial dusts have 
recovery value 


The success of Buell Dust Collection and Recovery sys- 
tems in a wide variety of applications is evidenced by the 
fact that up to 85°7 of Buell installations pay for themselves 
in just a few years! 


The inside story is yours for the asking . . . the free Buell 
booklet, “The Collection and Recovery of Industrial Dusts.” 
It explains all three Buell systems. Just write to Dept. 30-K, 
Bucll Engineering Company, 70 Pine St., New York 5, N. Y. 


— Experts at delivering Extra Efficiency in 


rcmeae «60 DUST COLLECTION SYSTEMS 
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. . » when an emergency 
call comes, Lockheed can 
fly air crews anywhere .. .” 


STORY starts on p. 120 


tario skills to the military. Jobs for 
commercial and business planes take 
about 15% of the work load there. 
¢ Civilian Customers—At Idlewild, 
though, the Lockheed facility is busy 
half the time maintaining the planes of 
several airlines, including Avianca 
(Colombian National Airways), Iberia 
(Spanish), Seaboard & Western, and 
Delta. It also performs light emergency 
maintenance and turn-around service 
for about six other carricrs 

I'he rest of the time, Lockheed’s 
Idlewild force keeps up military craft, 
such as the early warning radar picket 
planes, in off North Atlantic patrol, and 
much of the Military Air ‘Transport 
Service VIP fleet 

Recently, Lockheed disclosed that it 
plans to open a small Honolulu base in 
January to service early warning radar 
planes in the Pacific. 
¢ Side Jobs—There are special jobs that 
sometimes challenge Lockheed. For ex 
ample, it’s prepared to convert the in 
terior of planes from first class to tourist 
It can also cope with repair problems 
of almost any magnitude—from minor 
surgery while the plane is still on the 
runway to scooping up the damaged 
remains after an accident and putting 
them back together again 

When an emergency call comes, 
Lockheed can fly air crews anywhere 
in the world to estimate damages and 
map the repair job 

A dramatic instance is the BOAC 
Constellation that overshot a runway 
in 1951 and crashed into a brick stor 
ige tank. With the right wing, main 
landing gear, and nose section de- 
molished, the insurance company de- 
clared it a total loss 

But the Los Angeles Air Service Co., 
gambling that the plane could fly again, 
bought what was left. It gave Lockheed 
a $200,000 contract to ship the Con- 
stellation back to the United States 
from England and patch it up. And 
within a few months, it was flving in 
charter service 

In 1953, the owner sold it to Israel's 
i] Al Airline for a price in the vicinity 
of $1-million and realized a neat profit. 
It is still in regular service under the 
Israeli flag. 
¢ Routines—But most of Lockheed’s 
chores are less colorful. Maintaining an 
airplane has to be based on a rigid 
system—it’s not enough to imitate the 
automobile owner who waits for some- 
thing to go wrong to get it fixed 

The Civil Aeronautics Administra- 
tion has prescribed exactly how many 
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Dynamic sculpture by Jose de Rivera—symbol of American Enka Corporation, one of America’s great producers of synthetic fibers 


Dependable service means more than prompt deliveries 
At American Enka it means taking a personal interest 
in every aspect of our customers’ requirement 


Producers and users of flat transmission belts 


appre late thi rvicc, espe ially when it js « ombined 


with the advantages offered by American Enka 
high tenacity rayon—exceptional strength and 
durability at lower cost. So, when you think of 
rayon for your industry, be sure to call American Enka. 





New Executone paging with 
automatic reply gives you... 


Instant, two-way contact 
with roving personnel! 





By-passes the switchboard... saves you 
time... manpower...money ! 


Irom yours or any Executone Intercom station you can 

page anyone...anywhere in your office or plant. The person paged 
steps to the nearest reply station and the instant he answers, 
you are automatically connected in a direct two-way private 
conversation. At the same time others may continue to use the 
system for regular communication 


This is just one of the many features incorporated in the new 
E.xecutone Intercom System to increase efficiency and help lower 
operating costs. Executone eliminates unnecessary walking 
and “visiting” by employees...provides for immediate 
dispatching of maintenance crews...instantly controls and 
coordinates production. Learn why Executone is the intercom 
system most widely used by business and industry today. Mail the 
coupon now. There's no obligation. 


Don’t walk...Talk! 


Lyecisone 


INTERCOM AND SOUND SYSTEMS 





EXECUTONE, ING Dept. P-3, 415 Lexington Ave.. New York 17, N. ¥ 


Without cost or obligation, please send me full information on the Executone 
features and services checked 


| Paging with automatic Name 
epl 
Inter-office and plant com Firm 
ns Address 
Switchboard relief 
High nowe level coverage City 


in Canada 31 Bartlett Ave Toronto 
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“a 


. . « maintenance might 
cut into passenger-carrying 
hours . . . if there weren't a 
system... .” 

STORY storts on p. 120 


hours a plane may fly between main 
tenance and overhaul sessions. And each 
separate part of the complicated ma 
chine must be inspected or removed 
after a certain number of hours in use. 
When a type of plane is new, im 
spections must be more frequent. On 
the DC-7, engines must be changed 
every 1,000 hours, while on the niore 
tested DC-6, the limit is 1,800 hours. 
Other regulations require examina- 
tions of various equipment at various 
times—before and after flights, after 
125 hours in the air, 250 hours, 500 
hours, and so on 
¢ No Delays—With all these inspec- 
tions, maintenance might cut into pas- 
senger-carrving hours in the air—if there 
weren't a system to minimize delays on 
the ground. American Airlines calls its 
program Progressive Overhaul; Lock 
heed labels it Equalized Maintenance. 
Under Equalized Maintenance, Lock 
heed spreads the necessary jobs over 
several months, instead of letting the 
plane “run out of hours.” Every time 
the aircraft stops at the base, crews look 
ifter some of the overhaul tasks—besides 
routine inspections and cleaning. Ex 
cept for the complete strip down, man 
datory after many thousands of hours, 
planes are never out of service more 
than 72 hours at a time, often less. 
When the job is complicated—as on 
cngines or electronic gear—the units are 
removed and substitutes installed 
A kindred Lockheed plan lets smaller 
airlines spread maintenance costs evenly. 
They compute the man hours and ma 
terials needed to keep the planes flying, 
divide the cost by the planned number 
of flight hours, and come up with a 
fixed price per flight hour. On _ this 
basis, the operator can estimate his 
upkeep bills almost exactl 
¢ Record High—Such attention to de- 
tails has helped the independent main 
tenance industry attain its present all 
time peak of prosperity. Besides Lock 
heed, there are six maintenance com 
panies with combined sales totaling 
several hundred million dollars, and 
then some. They all contemplate ex 
pansion. But whether this growth con 
tinues depends on three factors 
Military—There is still doubt how 
much work for the armed forces will 
go to the independent operators, de 
spite the policy of contracting mainte 
nance in many fields, including aircraft 
(BW—Oct.20'56,p186). The industry 
has a good chance for Ai _ Force 
support because it is a relatively 
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Two important words that spark FUTURE SUCCESS... 


Reading and The READING* 


College students know the impor- 

tance of reading as a means of W the 
gaining profitable knowledge for fu- 

ture vocations. 


— 
~ ae 


"7 
" end (anang 


And similarly, shippers know the 
importance of The READING —the 
friendly railroad which provides AuEnTOWN, », 
them with the kind of transporta- re WO pg Fiala 
. ~— rr r P —— ¢ ro ——?) - a 
tion every growing plant opera — sy. " 


tion demands. phe — / 

To discover how this vital freight 
service can put a big plus in your 
profit-plans, contact the Reading 
office nearest you. 


‘NOLAND ong snaps 


nd (nabs 





PHU AoE i PIA, a 


*( Pronounced Red-ding) 


READING RAILWAY SYSTEM 


SALES and SERVICE 
Get Valuable Routing Assistance To and From the Eastern Seaboard 


from the Reading Traffic Representative Nearest You 


ON LINE: Philadelphia, Pa. « Wilmington, Del. « Trenton, N. J. © Reading, Pa. « Allentown, Pa. « Harrisburg, Pa. « Willian 
OFF LINE Boston, Ma « New York City, N. ¥.¢ Atlanta, Ga. eo Buffalo, N. Y. © Pittsburgh, Pa. « Cleveland, Ohio « Cincine vio @ Detroit, Mich. « Chicago, Ill. « St. Louis, Mo, 





Michigan Model 12B handles 300 tons per day... 


The bonus in the bucket 
pays for this machine fast! 


Take 1 close look at the photo- 
graph above in action shot of a 
MICHIGAN Model 12B Tractor Shovel 
handling sand at a ¢ hicago foundry 
For this operation, the MICHIGAN 
was purchased to replace another 
loader of the same rated capacity. But 
the MICHIGAN mi 


, 
more tonnage than the other machine 


j 
ves substantially 


ipproximately 300 tons of sand per 
day. The photo shows how the load 
is heaped-up well above the 15 cu. fe 
ty of the MICHIGAN bucket 
bonus” tonnage in the bucket 

pays for the MICHIGAN fast 


More power to dig. With a 20 per- 
cent margin of weight and power 
over most machines of its rated ca- 
pacity, the MICHIGAN digs its way 
into tough material where other 


machines just spin their wheels 
Low-level bucket action enables the 
MICHIGAN operator to Carry the load 
low, with good visibility and safe 
center of gravity. Clark's exclusive 
power-shift transmission makes all 
shifts instantly—high, low or reverse 
—saves vital seconds on every cycle 
This combination of features enables 
the MICHIGAN to dig bigger loads 
and move them faster 


Write for demonstration. Don't 
buy bulk handling equipment until 
youve seen the MICHIGAN 12B in 
your plant. No other machine can 
match the 12B’s combination of 
features or the amount of work it will 
produce. Clip the coupon to your let- 
terhead to arrange to see it, this ma 
chine simply invites your comparison! 


Arrange demonstration of Model 12B: 
CLARK EQUIPMENT COMPANY | 
Construction Machinery Division 


2451 Pipestone Road 
Benton Harbor 28, Michigan 
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cheap nucleus in case of mobilization 

Airlines—Traditionally, the _ private 
carriers prefer to look after their own 
planes. But jets and more electronic 
devices may alter their attitude. 

Private flying—Despite steady in- 
creases in company owned planes, 
ownership by individuals has not come 
up to postwar predictions. Most of 
these planes, moreover, are still simple 
enough to pose no maintenance prob 
lems for small operators at a local air 
port. But if business turns to four- 
engine jobs or jets on a large scale, the 
maintenance industry will be ready to 
prot 
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A mechanical casting system for pour 
ing aluminum ingots will supplant hand 
pouring at Kaiser Aluminum’s Mead 
works. Hydraulically operated holding 
crucibles will pour molten metal into 
ingot molds that move by on a con 
vevor., Automat equipment will stamp 
the ingots to identify alloy content 
The facility will pour about 500,000 
lb. of metal per da\ 

~ 
Polyethylene may turn up on your 
Christmas tree this year. A barber in 
Rangley, Me., has perfected a trans 
parent bag that keeps the tree fresh 
ind eliminates the usual trail of needles 
when vou bring it home. A 6-ft. tree in 
1 bag is only about 6 in. in diameter 


. 

It’s cheaper to make bottles near their 
point of use than near raw materials 
ivs Owens-Illinois Glass Co. O-I has 
built a $1}-million glass bottle plant in 
Portland, Ore., to serve the fruit grow 
ers of the Northwest. It will draw sand 
from California, soda ash from Wyo 
ming, and fuel gas from New Mexico 


. 

A turbine test facilitv for large com 
ponents is under construction at Gen 
eral Flectric’s Large Steam Generator 
Dept. in Schenectady. The test facilits 
costing over $24-million, has in it 
center a reinforced concrete test cham 
ber with walls 14 ft. thick. In the 
hamber, rotors will get overspeed tests 
t 170% to 200% of their maximum 
rated revolutions per minute. The 
cvlindrical test chamber is 57 ft. long, 
16 ft. in diameter 

+ 

A glass control tower will direct repair 
traffic in Mack Truck’s new Mack Man 
hattan Sales & Service Center, which 
will be able to repair more than 50 
trucks at one time. The work area is 
under a clear-span structure covering 
30,000 sq. ft. Equipment includes a 
dynamometer test that checks 35 pet 
formance factors, and a traction roll 
that simulates actual road conditions 
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HARPER...a better source for STAINLESS 
and at no added cost 


Here are the reasons why stainless bolts, nuts, screws, 
washers and rivets by Harper will mean longer life, 
improved appearance to the equipment you make, 


You get all these Harper advantages at no added cost. 
Whether your order is large or small, it will be filled 
immediately from stock or promptly from the mill. 
e Stronger in tensile Your Harper distributor has a wide range of highest 
e Higher in yield strength quality stainless steel fastenings in stock. Call him 
e Higher in nickel content today or write us for Catalog 26. “2 

Branch Offices in Principal Cities 

THE H. M. HARPER COMPANY 
8225 Lehigh Avenue, Morton Grove, Ill, 


e More corrosion resistant 


e Engineered to highest standards 


Specialists in all corrosion-resistant fastenings 
Bolts « Nuts « Screws ¢ Rivets « Washers 
of Brass « Bronze *« Monel « Aluminum « Stainless 


v eo HARPER Pe 


EVERYWHERE Everlas ung Snslen ages 


; ; 








HE WON'T EAT 
ANYTHING BUT 


BURGESS BATTERIES! 





fy Burgess 
o the 


BURGESS POWERS IT WHEN IT'S 
ELECTRONIC AND PORTABLE 








battery operated products 


BURGESS BATTERY COMPANY Freeport, Illinois; Niagara Falls, Canada 


take the "TURTLE PACE" out of your business 





er_ectraonic 


MPLICALL 


INTER COMMUNICATION 


See your Classified Phone Book 
under Intercommunication™’ 
for the nearest AMPLICALL 
specialist——or mail coupon 


today for full details 


132 New Products 


) Send 


Nome 


firm 


Address 


Cy 
e*eenree 


SAVES TIME + CUTS COSTS 


Speed up your business pace with this 
time-saving “clear line’ internal 
communication system )-second 
speech contact within and between all 

departments 


Have 2 
get information, tissue 
instructions, hold conferences, speed 

action throughout your business—at the 
AMPLICALL takes the 
switchboards 


touch of a button 
load off busy 
end to wasteful walking and waiting 


puts an 


pays for itself in speedier, more efficient 
operatior Models now available with 
new light and chime signals. There is an 


AMPLICALL System for your exact 


needs. Write for complete facts today 
eeeeeeeeeeee ee eeeeeeeeeeeee 


RAULAND-BORG CORPORATION 
3515-8 Addison %., Chicago 18, it! 


on AMPLICALL 


omplete details 


Zone Stote 
eeeeeeeeeeeeeeeeeeeeeeeeee 
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Boxcar Partitioning .. . 





_.. In One-Man Job 


Partitions 
damage 


in railroad boxcar cut 
load shifting. The 
catch is that most partitioning systems 
for heavy loads, and require several 
men to put them in position. The par 
the picture above, 
designed for one-man operation, is in 
tended for lighter loads and quicker 
loading. It divide i tandard 
three lift werhead 
‘pring when not 
I he overhead rails 
so that it can be positioned to hug the 
load securely 
Called the Quick-Loader, the bulk 
head was developed and tested by Evans 
Products Co. of Plymouth, Mich. Evans 
also manufacturs DF (damage and dun 
nage free) Loader designed for freight 
up to 100,000 Ib. Since 1946, the 
heavyweight DF has been installed in 


caused by 
ire 


titioning device in 


boxe if 
into ection 
ictuated levers 


partition 


on 
im use 


rides on 
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CONSUMERS POWER COMPANY 


JACKSON, MICHIGAN 


om 


a 
All the water industry can use 
plus water transportation— 


at CHEBOYGAN, 
MICHIGAN 


Cheboygan is one of Outstate Michigan's fine ports 
on the Great Lakes where excellent sites are available 
for industry.* 

Located at the top of Michigan's Lower Peninsula, 
Cheboygan is just 15 miles from the magnificent new 
bridge across the Straits of Mackinac. Ic offers water 
transportation to the ports of the world via the Great 
Lakes and the St. Lawrence Seaway. Water for indus 
trial processing is unlimited. 

Some of Cheboygan’s industrial sites have frontage 
on Lake Huron, Others are on Cheboygan Harbor, 
formed by the mouth of the Cheboygan River. A turn 
ing basin accommodates vessels up to 600 feet long 
The area is served by the New York Central and 
Detroit & Mackinac railroads, by truck lines and Capi 
tal Airlines. Skilled manpower is available. So are 
raw materials and processed parts. Electric power is 
plentiful 

Cheboygan is great for living, too. The beautiful 
Cheboygan River is outlet for 44 miles of inland water 
way. Within ten miles of the city are three of the larg 
est inland lakes in the United States. Here is one of 
Outstate Michigan's most popular vacation areas, 

Let us tell you more about Cheboygan and other lo- 
cations in Outstate Michigan. Telephone or write to 
our Industrial Deve lopm« ne De partment today 

*Others are Bay City and Saginaw on Lake Huron 
or connecting waters, and Muskegon, Manistee, Frank 
fort, Traverse City, East Jordan and Boyne City on the 
Lake Michigan side 





Serving 3,500,000 People 
in Outstate Michigan 














1 man, on ao TENNANT “L" Floor Machine... 
removes 140 lbs. of grease-caked 


dirt in 222 minutes 





As he rides down this aisle on a TENNANT 
“L" Floor Machine, this man is doing a 
job you'd think was ‘‘impossible.”’ 

With no effort except to steer and use 
simple hydraulic controls, he's cleaning a 
11” path smoothly shaving off bumpy 
traffic-packed dirt at the rate of 140 Ibe. 
in 22 minutes 


That's a ton in leas than 5's hours! 


BEFORE dirt build-up 1/16 to 1/8" 
CLEANS FLOOR in 1 OPERATION thick wastes power, grabs wheels. Truck 


needs 28-ib lite moving. 
You see the results at the right. In one “ peeathenige 


operation the machine's 1600 rpm <« leaning 
cylinder pulverizes hard-packed dirt —then 
picks it up 
Provides a superbly clean floor at a rate 
6 men couldn't equal by hand i hard, dry, 
good-trucking surface that wheels can grip 
without wasted power or lost traction 
WRITE for ulustrated bulletin, photos, 
performance data, traction-test results, et 
Smaller walk-behind machine available for AFTER: Ciconed by Tennent "L", hoor 


is emeooth and dry Lets truck move with 
congested areas, 9-\b. puli—1/Ithe effort needed before. 


G. H. TENNANT COMPANY, 2556 WN. 2nd St., Minneapolis I, Mina. 


FLOOR 
MACHINES 


SPECIALIZED MAINTENANCE EQUIPMENT 


POWER SWEEPERS + FLOOR MACHINES + SCARIFIERS + ROOF SCRAPERS + CONCRETE ROUTERS 
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approximately 25,000 boxcars on 45 
railroads 

Evans says the Quick-Loader has been 
test-run on cross-country trips, and has 
proved it can cut damage on such light 
weight ladings as glassware, bake 
goods, television and radio sets, chem 
icals, and other packaged commodities. 


Liquid Patches Vinyl 


Rips in vinyl plastic showercurtains, 
inflatable toys, garment bags, and what 
have you seal up in minutes with Dab, 
a new transparent liquid patching com 
pound marketed by R. M. Hollingshead 
Corp. The transparent resinous fluid 
forms a strong film over a hole in a 
vinyl sheet article in about 10 minutes. 
Retail price: 69¢ for 2-0z bottle 





NEW PRODUCTS BRIEFS 





Stacked steel plates won't slip off the 
forks of a new Yale & Towne indus 
trial lift truck The truck has an 
electromagnet between the tines of the 
fork lift mechanism which magnetize: 
the entire stack of plates, keeps them 
from sliding around or tipping off 
Price: $1,430 for standard heavy duty 
model 
« 


Ihe Redcap, a portable public address 
ystem, fits into an attache case and 
runs for 50 hours on a couple of din 
cell batteri« Packed in a small case 
only 6-in. wide by 18-in. long and 14-in 
deep, its component iclude a tran 
sistor amplifier S-1n peaker, and 
microphone. The 18-lb. system is rated 
by the manufacturer \ntrex Corp., 
Chicago, as capable of handling an 
irea of about 6,000 q ft. without 
auxiliary speakers. Price: $249.50, in 
cluding batteries 
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Wet insulation is no insulation... 


STAYS DRY 


Here's how you can prove to yourself 


that FOAMGLAS does stay dry. Cut a piece from a 


FOAMGLAS sample. Place it in water 


Note how its 


hermetically sealed giass cells keep it afioat. Weight it 


down for days, weeks or longer if you like 
the weight and it bobs back to the surface 
that the sealed cells have absorbed no water 


have their original insulating efficiency 


Remove 


proot 


still 


Prove to yourself that FOAMGLAS stays dry! 


Send for a sample and test it! 


Moisture conducts heat! When an 
insulation begins to absorb mois 
ture, its efficiency nosedives. It’s no 
longer an insulation 

That happen to 
GLAS 


insulating material is composed of 


FOAM- 


Every block of this unique 


can t 


millions of hermetically sealed glass 


cells. Each cell is an individual in- 


sulating unit and each is water 


tight. Water and vapor are sealed 


out to insure constant insulating 


effectiveness 


In a few minutes, in your 
office, you can prove to yourself 
that FOAMGLAS stays dry. Send 
today for a free sample and direc 
tions for simple “desk top tests” 
you can perform, as illustrated on 
this page. You'll soon see why it 
pays to insulate floors, walls, ceil- 
ings, roofs, piping and equipment 
with FOAMGLAS. You're assured 
constant, long-lasting insulating effi 
without the and 
expense of insulation replacement 


own 


ciency headache 


Pittsburgh Corning Corporation 


Dept. F-116, One Gateway Center, Pittsburgh 22, Pa 


in Canada: 57 Bloor Street West, 


Toronto, Ontario 


also manutacturers of PC Giass Biocks 


Vapor-proof 


Inorganic and incombustible Lightweight 
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Too Many Shopping Centers? 


three 


VALLEY STREAM in hot competition with Nassau County's other big centers, draws its 


} 
PY aL | | 
ad 


new 


Valley Stream 


mbel's 
” 


LONG ISLAND, rich in branches 


centers 


Westbury lat Roosevelt Field) 


: 


asr coast, West Coast, all around 
E the country, the shopping center 
flags are flying. And they don't die 
down at the border of continental U.S. 
In Canada, there’s a shopping center 
boom; last weck, plans for the develop 
ment of shopping centers in Puerto 
Rico were announced 

More than any other year, 1956 was 
the period when the giant regional 
centers erupted all over the landscape. 
According to Ilomer Hoyt, cconomi 
imalyst, more store area in the big 
regional”’ shopping centers opened up 
in September and October, 1956, alone 
than opened in the whole 1948-mid- 
September, 1956, period. Those two 
months added 12-million sq ft. of re- 
tailing pact to a regional center ca 
pacity of | l-muillion sq ft., said Hoyt, 
in an article in Urban Land Institute's 
publication. And more are under con 
truction, or in the planning stages 
¢ Uncounted— hese are only the very 
biggest centers, contaming at least one 
department stor Besides the re 
gional perhaps 100 so-called com 
munity shopping centers, dominated 
D junIor department stores, variety 
tores, and the like opened, plus in 
uncounted number of the neighbor 
hood centers, usually built around a 
uper market. Paul FE. Smith, Asst 
Professor of General Business at Michi 


gan State College, estimates in a book 
just published by National Retail Dry 
Goods Assn. that there are probably 
2,000 planned shopping centers of all 
varieties operating today, with another 
2,000 in the construction or planning 
stage. 

. Benais Signals—This kind of fever 
pitch activity has brought out some 
danger flags, too. One of the carlicst 
notes of warning came last summer 
from the Hofstra Bureau of Business 
Research of Hofstra College (Long 
Island). Hofstra’s particular target was 
Long Island, where three giant centers 
opened this fall (pictures). Others 
since have echoed Hofstra’s warning 
Are there too many shopping centers 
for the economy's good? 

BUSINESS WEEK took the question to 
19 cities. It asked how shopping cen 
ters were faring, what impact they 
were having, what the prospects ap 
peared to be 


|. Saturation Point 


Right at the start, it is necessary to 
differentiate. Hoyt defines the regional 
center as one containing a department 
store, with a total area of 400,000 to 
|-million sq. ft. of store space in all 
the stores. The community center, 
dominated often by a J. C. Penney, 


market from the same suburban population. 


sa be 

















we F, o 


FIELD'S lusty strategic 


location on a main highway puts it in a key position to tap the lush retail trade area, 


BS ale ' 











HICKSVILLE, in its first two months, 


rolled up an impressive sales record 





BUSINESS WEEK e Nov 























MANHASSET’S Mirack 


taneous” center, is still growing. 


Mile, a “spon 
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Fuming barometer of business 


Why are sulphuric acid shipments one 
of the handy barometers of general 
business activity? Because so many 
basic industries have so many uses for 
this fuming, corrosive acid. In steel 
mills, oil refineries, chemical plants, 


tanneries. For making fertilizers, soaps, 


plastics, explosives. For refining cop- 
per, nickel, uranium. 

But it’s tricky stuff to handle! That's 
why so many of the leading sulphuric 
acid producers ship in Hackney acid 
drums. 


Hackney Two-Piece 
Acid Drums 


.are made with entirely seamless 
chimes. They have no interior cracks or 
crevices where sulphuric acid traces can 
linger and carry on intensive corrosion 
between shipments. Controlled heat 
treatment increases corrosion resist- 
ance. Sturdy construction takes ship- 
ping and handling abuses on the chin. 

Acid drums are just one of many qual- 
ity returnable shipping containers de- 
scribed in our drum and barrel catalog. 
Send for a copy today and learn how 
your product can benefit from Hackney 
experienc ec 


Pressed Steel Tank Company 


1493 


South 66th Street, Milwaukee 


14, Wisconsin 


Manufacturer of Hackney Products 


CONTAINERS 
FOR GASES, 


AND 
Liquios 
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PRESSURE 


VESSELS 


AND SOLIDS 





W. T. Grant, J. J. Newberry, G. C 
Murphy, runs around 100,000 to 300, 
000 sq. ft. of store space. The neigh 
borhood center contains from 50,000 
to 100,000 sq. ft. of stores 

Besides thesc, the 
center can mean a lot of intermediate 
or hybrid developments—the center 
that grew spontaneously, such as 
Miracle Mile at Manhasset, Long 
Island, N. Y.; the “center” that evolves 
around a department store branch, 
such as Abraham & Straus’ huge 
branch at Hempstead, N. Y.; the high 
way group of stores that is springing 
up on New Jersey's superhighways 
Often the answer to the question: Are 
there too many? depends on which 
kind of center you are talking about 
¢ Gauging the Potential—Rather sur 
prisingly in the light of recent warn- 
ings, few of the cities checked felt 
that they had reached the saturation 
point as far as the regional centers go 
A few sav they hav reached 
their potential. Detroit, which claim 
13 major centers, thinks it has about 
enough. Milwaukee, with five in a 
7-mile radius, feels the same. Dallas 
with about eight, admits that “things 
are getting pretty crowded.” Houston 
with some 65 centers of all kinds, i 
bursting at the 
down in 


term shopping 


ibout 


scam ind the slow 
there suggests a 
slowdown in shopping centers. Atlanta 
takes a firm stand. Onl 
“blind optimism” could continue th 
shopping center boom, says an execu 
tive of a financing institution there 
But Atlanta is a special case. None 
of its centers is built around a depart- 
ment store 

But many of the cities, even those 
that are well supplied with centers 
feel they can take more: San Fran- 
Angeles, Pittsburgh, Mem 
phis, even Chicago, which is ringed 
with big ones; Philadelphia, with only 
two. true 
saturation 

However, there i 
that there is a point 
munity can have too 
with nine majors, thinks it can 
take the two more now on the boards 
it hasn’t too 
but when or if all proposed are built 
had it: Cleveland feels the 


housing 


negative 


Cisco, Los 


regionals nowhere neat 
1 sober realization 
it which a com 
many Balti 
more, 
Phoenix says many now 
it will have 
ame wa\ 
¢ Automatic Brake—Many experts fee! 
that there are some built-in safeguard 
igainst over-development of the r 
gional center. B. Earl Puckett, chair 
man of Allied Stores Corp., whose own 
shopping center program is one of the 
biggest in the country 
unprecedented burgeoning as the 
natural result of the building lag dur 
ing the Korean War. It takes three 
to five years to get a shopping center 
operating. Now that the pent-up 
energy of the Korean period is large), 


explains 1956’ 
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Newest members of our lifetime pro-team! 


The two young men taking a look at the air view above 
are just arriving for a postgraduate course that's a little 
unusual. It’s intended to last for life. 

The building down there isn’t a college, but the Roch- 
ester, N. Y., 


pany, where during this year alone, several score gradu- 


headquarters of Stromberg-Carlson Com- 


ate engineers have moved from study halls to jobs. 

In these days of more jobs than men to fill them, what 
motivates a high percentage of our interviewees to 
choose our company, instead of one of dozens of others? 

Probably the most likely reason is that we have earned 
a reputation expressed in the vernacular as, “This com- 
pany is fot.” Our merger with General Dynamics has 
contributed. A 16-times increase in volume, since 1940, 


adds stature. Our work in projects like the Charactron 


shaped-beam tube, Pagemaster, transistorized switch- 
boards, and automation control for guided missiles gets 
talked about. And newcomers find this Western New 
York community truly an ideal place to live and raise 
a family. 

Younger men, visiting us, see distinguished engineers 
in top echelon positions—ask an obvious question—and 
discover that here promotion from within is not just a 
slogan, but a practice 

If you know a man who has not yet found his niche, 
our Director of Technical Personnel, at 156 Carlson 
Road, would welcome a letter. 

If your own business needs help by electronic and 
communication specialists, here's a team to call on 


“There is nothing finer than a Stromberg-Carlson” 


STROMBERG-CARLSON COMPANY SC 


A Oirvistown or 


General Offices and Factories at Rochester, W. Y 


Telephones and Central Office XY® Dial Equipment, Pagemaster, Relays and $ 


CENERAL 


OVYNAMICS CORPORATION 


West Coast plants at San Diego and Los Angeles, California ‘Ss 


Vag 


hes @ ind ’ Radio and Hi-Fi © Civilian and Military Electronic Products 





| ARTIFICIAL 
| SKIN 
FOR 
| TENDER 
| METALS 


OO AAD CN EE 
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Many metals cannot stand exposure to atmosphere, sea- 
water, chemicals or the normal wear and tear of everyday 
usage. To protect them against these inescapable hazards, 
metallurgists equip them with a thin, rust-proof, tough plated 


skin, often ornamental. 


Electroplating materials are important products at the 
Federated Metals Division of American Smelting and Refining 
Company. Copper, zinc, cadmium and silver anodes of all types 
and sizes are produced. Well-known Conducta-Core lead anodes, 
with an extended useful life and superior throwing power were 


developed by Federated Research. 


Federated is also a source of plating chemicals. . . nickel 
salts and Cadmax and Zimax, new addition agents that make 
cadmium and zinc plating bright and attractive instead of dull 


and frosty. 


Federated plating materials are available from distributors 
throughout the United States. Or, if you would like more details 
on how to get better plating at reasonable cost, write to us di- 
rectly. Our broad experience with all kinds of non-ferrous metals 


has made us ‘Headquarters for Non-ferrous Metals.” 


Sedouded Tlilite- 


DIVISION OF AMERICAN SMELTING AND REFINING COMPANY 
120 BROADWAY, NEW YORK 5, N.Y 
in Canada: Federated Metals Canada, tid., Toronto and Montreal 


Aluminum, Anodes, Babbitts, Brass, Bronze, Die Casting Metals, Lead, Lead Products, Magnesium, Solders, Type Metals, Zinc Dust 
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spent, there will be a slowdown. 

Other forces are working for a slow- 
down, too. An important one 1s the 
fast-rising cost of developing a center. 
The carly developers, says Homer 
Hoyt, paid from $100 to $2,000 an 
acre for land; today, locations are go- 
ing for as much as $10,000 to $50,000 
an acre. Construction costs have risen. 
Lenders are getting more selective, 
financing is getting tougher—and more 
costly. Developers have discovered 
that the shopping center is not the 
bonanza it once was thought to be— 
for the developer. 
¢ Wiser—Furthermore, retailers have 
learned a thing or two in the past few 
years. By now they—and the develop- 
ers—have a pretty clear idea of what it 
takes to support a regional shopping 
center. Some feel it needs a market of 
350,000; Puckett thinks 250,000 is a 
good yardstick. There aren't too many 
such areas in the U.S.—perhaps a total 
of 75, says Puckett. 

They have learned, too, that since 

the car is a major reason for the cen- 
ters’ existence, driving time 1s a more 
important gauge than mileage in cal- 
culating the market. Today, it is gen- 
erally estimated that a regional center 
will draw customers who live within 
30 min. of driving time; community 
centers, lacking the lure of a big de- 
partment store, can count on a 20-min. 
span; neighborhood centers aren't 
likely to get customers beyond 10 min. 
away. This means the breadth of the 
market area varies. Big centers in 
Houston get customers even from the 
fringes of Galveston, 38 miles away; 
l'ulsa, where competition is sparse, too, 
can count on pulling from a_ wide 
radius; Memphis has a huge agricul- 
tural market to tap in outlying areas. 
On the other hand, centers on Long 
Island, where access to New York is 
casy, may face stouter competition. 
* More Cautious—Big retailers who 
are thinking of going into centers 
know all these things. They are un- 
likely to stick out their necks where 
the market doesn’t warrant a move. 
Financial backers, too, are more 
cautious. Developers nowadays are in- 
sisting On a minimum guaranteed 
rental, based on square footage; over-all 
rentals are based on a percent of store 
sales. The result is that there’s a great 
demand within a center for big chain 
operators, who are a good risk, At least 
some big retailers feel this adds up to a 
cost too high for the results, 


ll. Local impact 


So far, signs that the big centers 
have seriously hurt the competition are 
skimpy, but you get some indication 
that a well-located center has some im- 
pact on established local retailers. Stan- 
ford Center in Palo Alto, Calif., for 
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NI Ow... 


for the man on the move 








amazing new 
| 6-Ib. portable | 


dictating 
instrument 


SHAVING KIT 
SIZE 








On the train ...in your car... at your hotel or club . and friends through their own home phonographs. 


this new 6 |b. dictating marvel helps you zip through SoundScriber ‘200’, smartly styled in a choice of at- 
correspondence. tractive colors, tucks easily in brief case, bag or glove 
No bigger than a shaving kit, it’s a full-duty performer. compartment of your car. Or slip it lightly over your 
Users praise its sharp, clear recording, brilliant playback. shoulder like a camera. Microphone and power cord are 
Like all SoundScribers, this new ‘'200”’ uses the famous self-contained. There’s nothing extra to pack, lose or forget. 
green disc system. You indicate instructions right on the Like to see it? Just call your local SoundSeriber office. 
disc, mail it in any standard envelope for only three cents. Or tear out the 200" emblem shown below and mail with 
334% RPM speed is compatible with all SoundScriber your letterhead and name to: The SoundScriber Corpora- 
installations and lets you “voice correspond” with family tion, Dept. U-10, New Haven 9, Connecticut. 





TODAY'S ONLY COMPLETE AND COMPATIBLE DICTATING SYSTEM 


-* f j -_— 
“ , 


eS ‘ TE a 






Portable Dictation Office Dictation Transcription Telephone Dictation 5 Dise Versatility 





This Binks automatic spray painting system tirelessly 
applies a beautiful finish to the exterior of Rambler bodies 


Special adaptations permit rapid color changes 


Automatically...Rambler bodies 
get a perfect finish...everytime 


Automatic spray painting systems are the surest 
guarantee of consistent high quality and uniformity 
— of product finishes...and they do the work faster. 
and more economically 
An excellent example is the automatic finishing system in oper- 
ation at the Kenosha Assembly Plant of American Motors Corp. 
This system automatically applies a uniform finish to the exterior 
of Rambler bodies 
A coating of primer and either one or two color-tones are 
applied to each body as it passes through the Binks down-draft 
water wash spray booths. Tripping levers automatically activate 
the spray guns, as they oscillate back and forth over the body 
The spray guns mounted at the top of the booth first paint the 
trunk deck, then as the body moves forward, rise automatically 
to finish the roof. The guns again lower to coat the cowl. The 
system automatically compensates for variations in body styles. 


Engineering assistance available 


Automatic equipment of this kind shows what can be accomplished 
when plant engineers work closely with Binks engineers on a 
specific problem. Binks’ broad experience in this field is available 
without obligation. Just contact your nearest Binks Branch Office 
or write direct to the address below 


EVERVINING (OF eran SPRAY Air 


GUNS BOOTHS COMPRESSORS 


IIa ntiim Sinks Manufacturing Company 
3134-40 Carroll Ave., Chicago 12, Illinois 





REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES © SEE YOUR CLASSIFIED SP DIRECTORY 
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instance, appedrs to have killed off a 
whole area of one-time thriving small 
shops. The Stonestown center im San 
Francisco drove some prosperous retail 
crs from the district 

In some instances, the impact shows 
in stepped-up competition from the 
downtown _ stor fulsa downtown 
merchants are advertising heavy sal 
staying open evenings. A Milwauke: 
merchant says, “However great th 
shock of the big new centers, it will 
take us about two vears to recover.” In 
Baltimore, many small grocers died as 
the centers sprang up, but a surprising 
number are still going strong. In some 
cities, not overly crowded with center 
the appearance of a center has actually 
built up business 
¢ Who Gets Hurt—Nevertheless, with 
retailing capacity in such areas as Long 
Island and San Francisco growing faster 
than population, someone is bound to 
be hurt. For the most part, shopping 
centers don’t create plus business—the 
merely switch it. Some experts feel that 
the community shopping center may 
find itself hard hit when the regionals 
crop up in an area. Puckett feels that 
the terrific success of the Long Island 
community centers possibly arises from 
the fact that the lush market was big 
cnough to support regional centers—and 
is now getting them 

Downtown big-city stores have al 
ready resigned themselves to losing 
some business to the suburbs, whether 
to a suburban center or branch store 
And local merchants in the suburbs ar 
bound to feel some hurt as the big cits 
tores march onto their bailiwick. Puck 
ett is one retailer who feels this isn’t 
necessarily so. Local downtown dis 
tricts, now badly congested with traffic, 
may benefit when the centers siphon 
off some of the crowds, he believe 


lll. Predictions 


If there are some factors that ar 
dragging back further center develop 
ments, there are still other working to 
keep them coming 

l'irst is the success of the regionals 
built so far. Hoyt savs he knows of no 
department store in any center that is 
not profitable BUSINESS WEEK'S own 
check indicates the regionals are doing 
mvwhere from “up to expectations” 
to “terrific” business. It is generally 
reckoned that J. L. Hudson's huge 
Northgate Center, outside of Detroit 
is running at the rate of $100-million 
in sales for the whole center, with the 
Hludson’s store doing better than $50 
millon Even Shopper World in 
Framingham, Mass., which at one time 
was nearly written off as a flop, is thriy 
ing, savs Puckett. The trade reports 
rumors—apparently well founded—that 
Allied Stores will buy the center soon 
¢ Population Spur—There is no end 
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Business Security life insurance 

by John Hancock can safeguard your 
business. Please check below the Business 
Security life insurance need in which 


you are interested. 


>= } 
CO tn Wancock, 





MUTI 


Liki INSURANCE COMPANY 


“My partner and I stalled 


one day too long...” 


“We had delayed on insuring ourselves week after week, 
day after day knowing one of us might at any moment 
not be on the job. Then suddenly Paul was gone. When 
the news got out that he had died, customers cancelled 
orders — creditors put on the heat — Paul’s widow began 


, 


really pressing me for liquidation.’ 


Your partnership may be similarly thrown off balance if 
death occurs. A direct solution could be a simple buy-and- 
sell agreement — with cash provided by John Hancock 
Business Security life insurance to buy out each partner's 
interest. With such a partnership purchase agreement, the 
surviving partner or partners are sure of complete control 
... the family of the deceased partner immediately receive 
in cash the full value of their business interest. While part- 
ners are living, cash reserves are available for retirement 


or for emergency uses. 


Your partnership may have unusual problems, in the solution 
of which Business Security life insurance can play a vital 
part. Without obligation, ask us now to demonstrate how 


Susiness Security life insurance can meet your specific needs, 


MAIL US THIS COUPON TODAY 


MS iis, i” a te eee: eae oe 


| JOHN HANCOCK MUTUAL LIFE INSURANCE Co., Dept. 66 
200 Berkeley Street, Boston 17, Massachusetts 
| Please send, without cost or obligation, your booklet 


about Business Security life insurance. We are inter 


ested in the following 


Partnership sole Proprietorship 


Corporation Key Men 
Nan ‘ 


Address 


| 
| 
| 
ie 





Centrifugal pumps 
Centrifugal blowers 
and compressors 
Centrifugal pipeline 
compressors 


Ship propulsion 
units and marine 
auxiliaries 





Barrel type 


D E LAVA | ¥ boiler feed pumps 


BOILER FEED PUMPS Steam turbines 
Turbine generators 


IMO rotary pumps 


for dependable weo-7™ 


power plant _ttetern 
service 


De Laval high pressure boiler feed pumps 
on the line at the Atlantic City Electric Company 


ly | ival couple s il er meecring experience and precision manu- 
facturing methods to produce modern, multi-stage centrifugal 
pumps for boiler feed service. A high point in this development 
is the De Laval barrel type boiler feed pump, which has been built 
to operate al pressures up to oo00 pounds, 
‘Today, more and more utilities and industrial 
plants look to De Laval for this exacting year 
in, year-out service. e De Laval not only de- 
igns for depe ndability to put power at Amer 
ica’s fingertipss our products also stay on the 


job in every major industry. 


This new brochure tells the De Laval story. It 
shou 5 hou we plan, design and build out wide 


variety of products, W rite jor your copy. 


Oi Ome maa eaves Steam Turbine Company 
895 Nottingham Way, Trenton 2, New Jersey 
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in sight to the factors that have called 
torth the great centers. Suburban popu 
lation shows no signs of waning—and 
mainly it’s above average in imcome 
cars keep right on selling; downtown | 
still congested. R. H. Macy & Co. im 
its annual report issued recently com 
mented: “The present importance of 
suburban markets is widely recognized 
but the promise of the future may not 
be as readily appreciated. Estimates of 
population trends currently suggest that 
between now and 1975 total popula 
tion in the U.S. will increase upward 
of 60-million and 40-million of them 
will be located in suburban areas.” 

¢ More Scientific—lurthermore, ove! 
the past decade the development of « 
shopping center has grown more scien 
tific both in market research and 
planning. There are still arguments as 
to which is the most successful layout 
Prominent architects and designer: 
such as Welton Becket of Los Angeles 
Victor Gruen of New York, Raymond 
Loewy, all have their ideas. Hoyt fee! 
that the one-level, two-department 
store center with one store at each end 
not split by any streets, is the ideal 
Others say that one department stor 
is plenty for some markets. Some con 
tend, Victor Gruen especially, that a 
shopping center should be a commu 
nity center; others argue that, consider 
ing the cost, every unit should be con 
structed with a eve to a maximum 1 
turn, and that some architects get too 
fancy in their ideas 

¢ Consensus—Yct with all the disagre: 
ment, some things are understood. It 
is generally accepted by now that it i 
better not to put a supermarket next 
to a fashion store—although a Food Fai 
store sits next to Gimbel’s new Long 
Island center. Women who like to dé 
their casual everyday shopping in slack 
would be embarrassed to show up in 
uch gear in a department store. And 
the importance of parking space is mor 
fully realized. Generally, it is now felt 
the ratio of parking space to shopping 
space should be three or four to on 
¢ Planned Cities Next?—As long 
developers and retailers appreciate the 
probicms of the communities they go 
into, and give the consumer enough 
choice to make a center a true one-stop 
shopping area, the center's existence 
can be justified. “The shopping cente: 
basically is recentralizing retailing a 
tivity that had been decentralized by 
the movement of the market from th 
cities,” savs Puckett. Some big devel 
opers feel that there is plenty of room 
especially in the smaller cities, for more 
such recentralizing—plenty of room stil! 
for not only the big regional centers but 
the less ambitious community centers 
Beyond that, one developer believes, if 
population keeps on growing, the 
next step may well be whole planned 
citics. END 
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Selling Pro 


Che picture at the right shows how 
the packaging industry is making onc 
more of its attempts to solve the prob 
lems of modern marketing—by offering 
multiple packaging 


In this era of convemence in shop 


ping, in which both manufacturers and 
retailers constantly search for ways to 
make it easier for the buyer to make 
purchases—the marketer is working 


against a couple of paradoxes 

© The 
harder it is for any particular brand 
name product to catch the customer's 


easier it 1s to shop, the 


eye. The aisles of modern stores—espec 
ially those of supermarkets—are one 
way strects. You either catch the cus 
tomer on the first go-round, or miss 


her completely 

¢ Because of the speedier merchan 
dising introduced by the universal trend 
to self-service that to 
dav’s consumers are now shopping less 
frequently, and actually spend les 
Because 
looking over products it 1 
important for 


survevs indicate 
tine 
in shopping 
le time 


hopper spend 


increasingly manufac 


turers to stimulate impulse buving 
¢ Steady Change—The upshot has 
been a_ steady change particularh 


ibout 1950 


goods ir packaged 


noticeable since in the war 


Today no manufac 
turer of packaged goods, particularly in 


the food field, rests on tradition, as he 
did little more than a decade ago. In 
1952, W. K. Kellogg Co., for instance, 


began altering the time-honored Kellogg 
dry cereal package to make it a point-of 
sale display all by itself (BW —Apr.12 

p36). Since then, you can find pack 
ive changes in most top brands—Heinz 
Old Dutch Cleanser, White Rock—all of 
which shifted from their old-time pack 


ives to modern presumably eve-catch 
ing design 

Now, if the top package manufac 
turers have judged correctly multiple 


unit packaging is the next big change 
It is on the verge of moving into every 
thing from motor oil to food seasoning 


Within the next few years, the pack 
agers expect stor shelves to be loaded 
with handy cartons—containing from 
two to as many as 12 units—of a major 
itv of the products now displayed 
sing] 

There is a good deal of evidence that 
the multiple-packaging idea will catch 


The packagers have the soft 
isolated 
of a half 


container 


on quit ki 
drink 


examples like dn 


industry beer ind 
cereal’s use 
dozen small boxes in a singl 
to point to as evidence the shopper to 
dav is ready to go along 

¢ The Reasons—Bchind the trend 
which began about two years ago in the 


food field today 


like Campbell's experimen 


competitive ind has 


COTM palit 
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ducts by the Carton 


etm + aneninan sia 


-_. = iat. 
oe ies kag: 
. a - 2 
e” . 2 tig 


DOG FOOD and soup are among items following soft drinks and beer into multi-packs. 


markets around the 
factor 


than evel 


ting in test coun 
tr ire everal 
° Mor 


ile merchandising 1 
of the bigg 


he for 


unport mt 


point ot 
| wo 


est packaging companies m 


the field, Container Corp. of America 
nd the fast-growing, $30-milhion At 
lanta Paper Co BW Nov. | »»>, 


pl 0), are merchandising then multiple 


packaging designs and machiner to 
major imners on th idea that the 
multiple-pack gives their brands on th 


helves a bill-board effect that the 
rd Can OF PAT TESS 
e ‘The fight 
tore is keener 
hood stor for 
take m terms of square 
pace—and the fastest 
particular line are naturall 
the biggest share of what 
Multi-pack i the pach 
will increase sal 


for 


tand 


helf 
than ever befor 
instance, measure the 
feet of shelf 


items m 


for 


now 


moving 
ih 
to get 
there 1 


Pony 
pace 
ging Compan 


bd Shopper ire out conven 


ience. And what's more convemient, the 
packagers argue than putting " 1x 
jars ot baby food in i clt-contamed 
pac kage—especially since baby food to 
dav is sold, loose, on the basis of six 
ars for about 90¢4 

¢ Cost—Despite these arguments, the 
packaging industry has run into a hardest 


job of spreading the use of multi-pach 


iging than you might expect. For on 
thing, canners are obviously reluctant 
to add to their already higher costs of 


packaging There’s no doubt that multi 
packaging which inciudes the cost of 
the carton itself, the printing, leasing 
of machinery to fill the pack idds to 


the final cost. One estimate for a six 
pack unit put the additional cost at 
between Il¢ and 3¢ 

But the packager ugue that the 


nner is paying not only for packaging 


but for a pomt-ot sale display that can 


replace other types of such merchan 
dising—with the added assurance that 
if the retailer put the goods on the 
helf at all, he automatically puts up 
the manufacturer's display 

¢ Advertising Tie-in—Not only that 
Ihe art of multi packaging has grown 
far beyond the implh hand carton that 
first took over the soft-drink industr 


ind then canned beer. Today, the pack 


display four-color art work—that can be 
tied-in to a canner idvertising cam 
paign. Thus, an advertising theme can 
be carried from television, magazin 

outdoor-advertising signs, and local 
newspapers right onto the store shelf 
And the manufacturer can do this with 


out changing the individual wt ipping 
product. He just 
changes hi multi-pack 

* Effect on Volume—B« the mer 
chandising a pects of the multiple pac 


on hi 


or package 


vond 


we~—which packager: imsist offset thi 
original added cost—the biggest argu 
ment is evidence that by ervinig 
merchandise im multiple unit 
volume actually increase 

Shopper iccording to this lin if 
reasoning will buy more at one time 
What's more, thev'll consume mor 
simply because having bought the | 
quantitn they are more apt | 
them up faster 

Arthur L.. Harris, president of Atl 
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’.. retailers are now real- 
izing the importance of ‘big- 


a’ 


ness and availability’ . . . 


STORY starts on p. 145 


Paper Co., is one of the chief pro- 
ponents today of multi-packs Long a 
major factor in soft drinks and beer (he 
reputedly does 70% of the carry-home 
soft-drink carton business), he is dedi 
cated to pushing the idea into other 
fields. His company sells the Cluster 
Pak and leases the machinery that 
folds it together 

He thinks canners—and retailers—are 
now realizing what he terms the im 
portance of “bigness and availability’ 
in present market conditions—and that 
multi-packs are the way to turn this into 
a major merchandising program 
¢ Success Story—Atlanta Paper's first 
big food customer was the National 
Cranberry Assn. Harris uses its ex 
perience as one of the prime selling 
points in his pitch to packers. 

Last vear, this group was confronted 
with a million-case surplus of its Ocean 
Spray cranberries and cranberry sauce, 
with a new crop coming in, They asked 


{ A their advertising agency for a recom 
YOUR FREIGHT ARRIVES TAY ASTER. mendation. The agency suggested a 
nationwide ad campaign during the 


weighed in motion. . . electronically normally dull summer season, coupled 
with a multi-pack sale 


with Cox & Stevens Track Scales An intensive three-month promotion 
got under way based on the Cluster-Pak 
his railroad car is being weighed “on the fly” as it rolls down deal of “buy two—save 5¢,” on jellied 
the “hump” and over a new Cox & Stevens electronic track scale. sauce. These were the results 
Instead of being shunted aside for weighing, freight cars roll right ¢ Sales rose 118%—more than 
out in the next train . Cleared in hours instead of days. Fast 60% of which was estimated to be from 
classification and weighing alleviates car shortages and saves per the Cluster-Pak promotion 
diem charges . In one test market—Peoria, IIl., 
Ocean Spray was sold in the two-pack 
carton for 34¢. A competitor's product 
old loose at two cans for 29¢ alongside 
the Ocean Spray. Despite the nickel 
difference, Ocean Spray outsold the 


competitor by more than 40% 
Through progressive research . . . and the expansion into many Harris, in his enthusiasm, recites 


new fields . . . Neptune now means far more than meters. Look carly instances where multipacks paid 
to the list below. off—Babbitt Co. introduced its liquid 
detergent Glim in a two-in-line Clu 
NEPTUNE METER COMPANY, 19 West SOth Street, New York 20, N. Y. ter-Pak, then promoted Bab-O cleanser 
by merchandising giant sizes in pack 
of three 
¢ Sales Test—Container Corp., an 
other leader in the multiple-packaging 
trend, has just wound up a more scien 
tific test of the effect on sales of mul- 
tiple-packaging. 
for a better / measure of profit It joined with the National Canner: 
Assn. and the American Stores Co., a 
Philadelphia supermarket chain, in an 
experiment with canned corn 

The results, though not convincing 


Cox and Stevens scales, manufactured by Neptune's subsidiary 
Revere Corporation of America, are now in use by many pro- 
gressive roads like the Southern, the Seaboard and the Southern 
Pacific. Similar scales help highway research engineers keep tabs 
on moving truck weights without loss of time to the trucker. 


DIVISIONS and PRODUCTS 
Neptune Meter Co., Neptune Meters, Lid. hquid meters 
Revere Corporation of America / aircraft instruments & wire 
Superior Mater Co. / ens eaten on all lines of canned corn or in meth 
Gen 0 Granene f clncteeaic conten ods of packing, pretty well confirmed 
Electronic Signal Co., Inc toll collection equipment the fact that when used properly multi 
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CUT COSTS 
with Wheeling Expanded Metal 


...and improve your product at the same time! 








Another crample 
of 
efficient power 


of lower cori 


Official U.S. Navy Photograph 


Wielding guided missiles...and 
READY FOR EMERGENCIES 


@ As the U. S. Navy’s first guided 
cruiser, the USS Boston is 
well prepared to help combat the 


kind of incredibly swift destruction 
an enemy could hurl at us today— 
should such an emergency arise 


And, like our other large fighting 
ships, the USS Boston is fully pre- 
pared to cope with her own emer- 
gencies, too! For example, if her reg- 
ular turbine generators failed for any 
cause, Cooper-Bessemer diesel- 


powered emergency generators would 


NES. GAG. DIESEL. GAS-DIEGEL * COMPRESEORSE, RECIPROCATING 


instantly spring to life to keep com- 
bat-vital electric power flowing. 


The guided missiles are new. But 
there’s nothing new about the out- 
standing performance of Cooper- 
Bessemer diesels aboard Navy and 
Coast Guard vessels of practically all 
classes ... for main propulsion as well 


as power generation, 


If you have a need for heavy-duty 
power on sea or land, be sure to con 


sult with Cooper-Bessemer. 


cooper- 
bessemer 


UNT VERNO 
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N. OWIO « GROVE CITY 


PENNA 


CENTRIFUGA! 





“ .. eventually multi-packs 
will be the standard method 
of distributing packaged 
goods...” 


STORY starts on p. 145 


packs increase volume. The test was 
conducted without any price deals and 
without any special promotion—the 
shopper one day just saw corn packed 
in multi-units 

¢ The Results—According to Container 
Corp.'s Henry G. Van der Erb, eastern 
division manager of the Folding Carton 
Div., the test indicates that today’s 
shoppers will select the multi-pack from 
the shelf if (1) it is displayed alongside 
single cans and (2) the number of cans 
in the pack meets the shopper's notion 
of quantity (in the case of corn, it was 
in units of three or six cans). 

Van der Erb, despite his enthusiasm 
for the idea generally, cautions canners 
to approach multiple-packaging in such 
a way as to educate the public gradually 
—otherwise it might backfire. For in 
stance, a preliminary study shows that 
if a multi-pack carries a price tag of, 
say, over $] a competitive 
loose-packed product, the sharp differ- 
ence in price might be brought suddenly 
to the attention of the shopper 

But, says Van der Erb, eventually 
multi-packs will be the standard method 
of distributing packaged goods and the 
single can shelving will be a thing of 
the past 

Container Corp.'s list of customers 
for its Can Band multi-pack includes 
processors of frozen soup, animal food, 
baked beans, tomato juice, a Mexican 
dinner, motor oil, and peanut butter, 
iumong others 
¢ Possibilities—There are other major 
advantages that will show up as time 
gocs on, the packaging people think. 
Multiple packaging provides, for ex- 
ample, 1 way of moving slow selling 
items—you can put one item together 
with a high seller in some sort of 
“piggy-back” deal. In some cases, a 
manufacturer can actually raise the 
price of his product to take care of the 
added packaging cost, simply because 


ilongside 


he is now selling convenience 

Kinally, the 
the retailer a savings in material hand- 
ling, something that can be a selling 
point in the growing competition for 
Atlanta Paper Co. released 
made last month that 
wing for the retailer—in hand 
ling, pricing, and in checking-out time 
—of S¢ per cas ot 


manufacturer can offer 


S¢ If spac ( 
1 | time-study 
claims a s 


imned goods if 
A sing| 
rather than on 


the goods are multi-packed 
price on the 
each individual, for instance, can save 
lots of time in the tockroom. END 


carton 
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Fibretone- 
Uniform 
Drilled 


Fibretone- 
Variety 
Drilled 


Seneceustic 


In Sears, Roebuck and Co.'s new store in Huntington, West Virginia, 
Johns-Manville Permacoustic provides a ceiling that combines architectural beauty 
with high acoustical efficiency. Architects: Dittrich and Gibson, Chicago, Illinois 


Business and industry depend on mod- 
ern materials to achieve maximum efh- 
ciency. That's why practically all new 
building and modernization specifi- 
cations include acoustical ceilings to 
reduce disturbing noise. 
Johns-Manville offers a complete 
choice of highly efficient sound-absorb- 
ing materials for every acoustical need, 
© J-M Permacoustic® Units—combine maxi- 
mum acoustical efficiency with architec- 
tural beauty. Have attractive fissured 
surface. Made of mineral wool, Perma 
coustic meets all building code fire-safety 
requirements. 

*J-M Fibretone® Units — provide high 
acoustical efficiency at modest cost. Hun- 
dreds of small holes, drilled in a Uni- 
form or Variety pattern, act as “noise 
traps.” Fibretone has a white paint fin- 


Boost sales by Quieting noise with 
Johns-Manville Acoustical Materials 


ish. Available with flame-resistant finish. 


* J-M Sanacoustic® Units —perforated metal 
panels backed with a fireproof, highly 
sound-absorbent element. Noncombus- 
tible and sanitary. The white baked- 
enamel finish is easy to keep clean and 
may be repainted. 


*J-M Transite® Acoustical Panels — per- 
forated asbestos-cement facings backed 
with a mineral wool sound-absorbing 
element. Noncombustible. Suitable in 
areas with high humidity (dishwashing 
rooms, kitchens, swimming pools, etc.). 


For a complete survey by a J-M Acous- 
tical Engineer, or for a free book entitled 
“Sound Control,” write Johns-Manville, 
Box 158, Dept. BW, New joys uae 
York 16, N. Y. In Canada, 
write 565 Lakeshore Road 
East, Port Credit, Ontario. 


See ‘MEET THE PRESS” on NBC-TV, sponsored alternate Sundays by Johns-Manville 


Johns-Manville 


45 years of leadership in the manufacture of acoustical materials 
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Lucky Stores Jockeys Into No. 2 Spot 


In Race for Pacific Coast Market 


ixpansion through acquisition continues in the food 
field. Last week, Lucky Stores, Inc., San Leandro (Calif.) 
chain, acquired Cardinal Grocery Stores, Inc., plus its 
Serv-U-Meat Markets affiliat This makes Lucky the 
next to largest supermarket operation on the Pacific 
Coast—second only to giant Safeway Stores, which has 
national sales of close to $2-billion a year. 

It has been a year of growth for Lucky Store Ihe 
hain ended last year with a total of 43 market This 
ear, it acquired 10 Jim Dandy stores in Los Angeles and 

ood Basket stores in San Diego (BW—Jun.30'56, 
p if) 

| he pre scent deal, whi ly 1th olved it) CX hi wig ot ston k, 
mostly around Sacramento, for a 
total of 95 outlets throughout California 
iles of Luck 


i YCaul 


idds 32 more stores, 
Ihe combined 
ind Cardinal now run about $120-million 


Appliance Makers, Peering Ahead, 
See Blooming Sales in Lots of Things 
lhe appliance industry ha: 


ito the future 
Judson S. Sayre, president ef Norge Div., Borg-Warner 


been doing SOTHIC pecring 
IHlere are a few things it glimpsed 


Corp., Chicago, predicts that by September, 1958, annual 
le of clothes 
the automatic washer Ihe drier is the 


iutomatie driers will pa those of 
fastest gain 
ippliance,” Sayre say In 1947, retail valuc 
f total drier sales was $12,180,000. Last vear the retail 
iles figure was $319,197,600, and we'll surpass that con 


iderably this year 


li}? hore 


Savre pointed out that recent surveys reveal one out 


ot CcVCT\ two buver ilong with his 


vasher And 


have Wringer of 


purchases a drier 
surprisingly, today 15% of drier owners 


pinner washers, proving that the non 


iitomatic washer user is a sensitive prospect for auto 
matic drying 

Herman F. Lehman, General Motors vice-president and 
eneral manager of GM’s Frigidaire Div., forecasts that 
onsumers will spend more than $23-billion on major ap 


pl ice 


during the next five vears. He expects that sales 
ipphances next vear will exceed 13,800,000 units 
toppin the record set in 1950 


of appliance 


of mayor 
l'o help stimulate these 
1 brigidaire new ling refrigerators, 
inges, food freezers, and automatic washers and driers 
have traight 


tional rounded edges 


rectangular lines, instead of the conven 


ind curves. The change-over to the 
new stvle involved the biggest new product retooling pro 
lhe altered 


line “will do more to obsolete existing models than any 


ram in Frigidaire’s history, Lehman said 
line we have ever produced, he added 
Westinghouse Electric Corp. has also adopted straight 
line design for its new appliance line 
Hotpoint Co., division of General Electric, predicts in 
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its annual 10-year forecast that during the next decade 
the major appliance industry will add more than 170 
million appliances to the U.S. marketplace Che report, 
issued for the guidance of Hotpoint distributors and deal 
ers, covers electric ranges, refrigerators, automatic washers 
and driers, combination washer-driers, water heaters, auto 
television re¢ 
built-in 


matic dishwashers, food waste disposers, 


ceivers, air conditioners, food freezers, and 
appliances 

Among the less common appliances, it 1s forecast that 
sales of combination washer-driers in 1956 will be 133,000 
units, reaching 320,000 in 1966; dishwasher sales should 
be 413,000 next vear, with 1,750,000 in 1966. And food 
waste disposer sales should reach 600,000 units next 


year, growing to 1,726,000 units 
- Be 


American Motors Steps Up Plans 


To Promote Small Foreign Car 


\fter gingerly testing the small car market, American 
Motors Corp. is stepping on the accelerator. The com 
pany has set up a separate sales department, under J. W. 
Watson, to push its little British-made Metropolitan, and 
is aiming at a market of 20,000 next year. 

(he Metropolitan is made by Austin Motor Co., Ltd., 
to American Motors’ specifications, on an 55-in. wheel 
base, and is powered by a 52-hp. engine 

Ihe Nash-Kelvinator Corp., before it 
Hudson Motor Car Co., introduced the car in 1954, and 
immediately sold out initial dealer stocks (BW—Apr.6 
'54,p1 34 With little promotion, sales are expected to 
reach 7,500 this veat 
efforts to sell the car 

American Motors, in addition to exploiting the U.S 
market, has a new arrangement with Austin to sell the 
Metropolitan in countries other than the U.S. and Can 
ada 


merger with 


The new department will step up 


Westinghouse Cuts Prices 


On Low Sound Level Transformers 


In a period of industrial price increases, Westinghouse 
Electric Corp. has announced drastic price reductions on 
its line of large transformers that have lower than stand 
ard noise levels 

Transformers with special low sound levels have a wide 
variety of industrial uses, such as in urban installations 
Achieving the 
lower sound level makes the transformer more expensive, 


where quiet running machines are needed 


and Westinghouse’s pricing policy is to add a fixed per 
Percentages have ranged from 
These additions 
will now run from 1% up to 20%, depending upon the 
standard sound level and the noise level reduction needed. 
Che price cuts apply to transformers rated over 300 kilo 


centage to the list price 
2% to a high of 55% on to list price 


volt-amperes 

John H. Chiles, Jr., Westinghouse transformer division 
manager, says that technical improvements in transformer 
design make the price cuts possible 

Both General Electric Co. and Allis-Chalmers Mfg 


Co. sav thev have no transformer price cuts in the works 
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INTEGRATED 
DATA 
PROCESSING 


Here's a book that will reward you. It tells you what Inte- 
grated Data Processing is, how simply it can be applied to 
your business, how little it will cost you, how to start and 
where to start your program 

It tells you how DITTO gives you Integrated Data Proc- 
essing in its simplest and most inexpensive form. Regard- 


less of whether you are concerned with processing of 


*xHow DITTO 
. BD. FP. 


saves money: 


ORDER-INVOICE PRODUCTION 
Rubber Goods Hardware manutac- 
manufacturer saves turer saves $24,000 
$27,000 a year a year 


PURCHASE- 
RECEIVING 
Military Aircraft 
manutacturer saves saves ),0090 


$50,000 annually 


p-c+----#£------=5 


starts with this FREE book 


data within a single department, between departments, 
or throughout the branches and plants of a nation-wide 
organization, this book is a guide to money saving and 
increased efficiency for you 

Below are representative examples of companies like your 
own which are already enjoying the benefits of DITTO Inte- 


grated Data Processing 


PAYROLL 


Construction Engi- 
neering ompany 
DATA INTEGRATED 
On SINGLE 


| MASTER ARE NEVER 


| 
| “nem ld 





DITTO 


Send for complete case histories telling how these savings are made 


Take the First Step to Automation in Your Office—MAIL COUPON TODAY 


DITTO, incorporated,6858 N. McCormick Rd, Chicago 45 
DITTO, of Canada Ltd., Toronto, Ontario 
DITTO, (Britain) Ltd, 126/128 New Kings Road, Fulham, London 


At no cost or obligation, please send us 


>W. 6 England 


integrated Data Processing Brochure 
Case histories and information on how you Can save us money, time and 
effort with DITTO 1.0. P tor 

Order Billing Production 


Payrol nventory Other 


Purchase Receiving 


Name, Pos 


ompany 





Regge 


4 


ae SR 


San Francisco International Airport 


On the Beam ...the Frauke. that knows Californiae 


WHEREVER YOU GO in California 


ty 
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Washington, at midweek, could see no let-up in the world crisis, Peace 
literally hung in the balance—on whether Moscow would intervene mili- 
tarily in the Middle East by sending ‘‘volunteers” (page 31) 

That would really put the fat in the fire’ The U.N. cease-fire would 
break down, British and French troops might soon be fighting the Soviet 
“volunteers.” U.S. military intervention, probably through the U.N., would 
become likely 


Two new statements of U.S. policy tell a good part of the story 


* In Paris, on Tuesday, Gen. Alfred Gruenther, retiring comimander-in- 
chief of NATO, bluntly warned Moscow that the Soviet Union would be 
destroyed if any NATO country were attacked. This was more than an 
answer to Premier Bulganin’s threat of last week to blast Britain and France 
with long-range missiles. It was a warning that Western defenses, including 
the U.S. strategic bomber command, would be ready for anything if Moscow 
rekindled the fires in the Middle East 


¢ In Washington, on Wednesday, Pres. Eisenhower stressed the role of 
the U.N. in preserving peace. But he made it quite clear that Washington 
would insist that the U.N. deal with Soviet “volunteers” as aggressors. In 
such circumstances, of course, our entire Middle East policy would change 
drastically 


It’s pretty clear now what kind of game Moscow and Cairo have been 
playing—up to midweek at least 

Both the Egyptian Pres. Nasser and the Kremlin have been hoping to 
force an unconditional withdrawal of British and French forces from the 
Canal Zone. Then they would put the U.N. police force under Nasser’s 
thumb. That would give the Moscow-Cairo axis a complete victory. Soon 
all Western influence, including American, would disappear from the Middle 
East. 

The real question is whether Moscow is ready to risk war to achieve this 
goal—or whether it’s bluffing 


Most of the Soviet specialists, both here and in Western Europe, doubt 
that Moscow is ready to push things to the point of no return, But there is 
general agreement among the experts that Soviet reversals in Eastern 


Europe explain why Moscow already has gone to such lengths in the 
Middle East 


Here's how they size up the background 


The revolutions in Poland and Hungary caught Moscow, especially the 
Red army, completely off guard. Suddenly the Soviet security structure in 
Europe began to fall apart. To salvage it, no price was too high—not even 
the worldwide repercussions from the Budapest butchery. But it would take 
time to restore the Soviet position in Eastern Europe. And to gain that time 
what better than an offensive in the Middle East 


Beyond that, the experts see this possibility: Having seen the West 
split over the Middle East, the Kremlin decided on an all-out effort to break 
up the Atlantie Alliance once and for all. It is ready to use a full war scare 
to do the job 


While Eisenhower is carrying the ball for the West, it’s worth keeping 
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an eye on West Germany’s Konrad Adenauer. The Bonn chancellor has 
his own ideas on what the crisis demands. 


Adenauer is doing his best to pull Western Europe together to meet 
the present emergency—and the future. He’s talking of: 


* Expanding the Western European Union into a tightly integrated 
economic and military unit 

* Turning NATO into an alliance between this revamped WEU and the 
U.S. At present NATO is an alliance of the U.S. and individual European 
nations 


* Pooling Western Europe's financial resources (Bonn’s are the greatest) 
to meet the present economic crisis, instead of waiting for U.S. aid. 


Here's one idea on how to simultaneously solve the Israeli-Arab 
conflict and the Suez Canal problem that is kicking around in higher 
Administration circles: 


Israel and Egypt would jointly cede to the United Nations in perpetuity 
a 10-mile strip down their common border from the Mediterranean to the 
Gulf of Aqaba. The strip would be permanently policed by the U. N., in- 
sulating the two main antagonists in the Arab-Israeli feud 


At the same time, an international pipeline would be built along the 
strip. It would be an alternative to the canal as a means of moving oil—if 
Cairo tried to interfere with Suez traffic 


There are lots of obstacles to the scheme—first of all, it would cost a 
lot of money. But the Administration isn’t ruling out any plan in an effort 


to reach a Middle East solution. 
_ 


The Middle East transportation bottleneck is going to put the squeeze 
on European natural rubber consumers and boost imports of synthetic 
from the U.S. 


Europe's shortfall because of the loss of Southeast Asian shipments is 
expected to run at something like 20,000 tons a month. Dept. of Commerce 
experts believe one aid would be for the Europeans to boost their current 
imports of synthetic from the U.S. Right now Europe imports about 14,000 
tons a month. It might be able to pick up another 10,000 tons a month here 
but not much more, Commerce estimates, because of the competitive buying 
by U.S. customers. 


This week details of a new U.K.-Australian trade treaty pointed up 
the reason why Britain is pushing ahead with its program for a free trade 
zone with the Continent. 


Australia, formerly the most loyal of the overseas members of the 
Imperial Preference family, demanded that the new treaty reduce sharply 
the tariff advantage British products have Down Under. Canberra asked for 
tariff adjustments to protect its own infant industry. 


And the Australians made it clear they are now more interested in 
protecting their own manufactured products than in insuring their market 
for foodstuffs in Britain. Under the new five-year agreement, preference 
treatment for British-made goods in Australia will drop gradually. In 
exchange for this five-year transition period, Britain guarantees it will take 
750,000 tons of Australian wheat annually. 
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In Washington 


Electrical Appliances Facing 


One Senate Probe, and Maybe Two 


l'rade practices in the electrical appliance field are 
scheduled for a going over by the Senate Small Business 
Committee when the new Congress meets in January 
Ihe committee staff is busy culling complaints from 
wholesalers and retailers. Among the committee targets 

* The effect on small business of the disappearance 
of 17 appliance makers since 1940, and its relationship 
to the nsing number of mergers (BW—Nov.3'56,p39) 

* Dealers’ franchise agreements. Dealers say that to 
get a franchise they have to carry the manufacturer's 
entire line. 

* Wholesalers’ complaints that manufacturers are 
selling directly to retailers 

I'he Senate Judiciary Committee also has an eve on 
the appliance situation. In the 1955 General Motors 
hearings, Chmn. Joseph C. O'Mahoney (D-W yo.) stayed 
away from GM’s appliance division with the idea he 
might want to take it up separately. 


Antitrusters Shatter Glassware Cartel, 


Order Holophane to Compete Abroad 


In an important antitrust ruling, the Supreme Court 
upholds the authority of a federal district court to 
compel a U.S. company to compete in foreign territory 
formerly allocated to foreign corporations under an 
illegal cartel agreement. ‘The Supreme Court affirmed 
a lower court ruling against Holophane Co. 

Holophane sought Supreme Court review of the issue, 
after a government antitrust victory over Holophane. 

The government suit in 1949 charged that Holophane 
and British and French companies had illegally split 
up world markets for prismatic glassware. ‘The cartel 
contracts were declared illegal, and Holophane was 
ordered to “affirmatively compete” in areas previously 
reserved to its foreign competitors under the cartel. 


Private Industry to Get a Fat Third 


Of Federal Research and Development Cash 


Private industry will get $894-million—or roughly 35¢ 
on everv dollar the federal government has earmarked 
for scientific research and development in the current 
fiscal vear, according to the National Science Founda 
tion 

In a report out this week (Federal Funds for Science 
Government Printing Office, 35¢), the foundation 
analyzed the $2,55l-million earmarked for R&D by 
departments and agencies 

About 48%, or $1,215-million, will be spent inside 
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the federal establishment itself with the Defense Dept. 
getting $954-million, Agriculture $73-million 

Industrial organizations will get $651-million for R&D 
work to be done in their own facilities, and another 
$243-million for managing government centers. ‘Thus, 
of the $233-million obligated by the Atomic Energy 
Commission to private organizations, $161-million will 
be in management fees 

Educational institutions will get $364-million of the 
R&D funds, $15l-million of it in management fees. 
Other nonprofit groups will get about $61-million, with 
about 40‘'° for management services. 

In total spending, Defense is way ahead with $1,755 
million, or 70%. Then come the AEC with $395-mil 
lion, the Health, Education & Welfare Dept. with $110 
million, the Agriculture Dept. with $101.5-million, 
hese four, plus the National Advisory Committee for 
\cronautics, the Interior and Commerce Depts., and 
the National Science Foundation make up 99% of the 
R&D total 


Lend-Lease Building Program 
Gets a New Set of Ground Rules 


Government officials are trying to make their $700 
million lease-purchase program for post offices and other 
federal buildings more attractive to investors—so the rules 
are being changed in a number of ways 

¢ From here on, bids must cover both construction 
and financing. Previously, a bid could cover either one 
or both, and often a bidder who had figured only on, 
say, construction lost out because there was no matching 
financing bid 

¢ Government will pay the real estate taxes 

¢ Bidders can bid on cither a 10- or 25-year term, 
or both, at their option 

¢ The government's right to pre-pay the balance of 
the premium will be limited to the last half of the term 
of the purchase contract 


Supreme Court Agrees to Settle 
Dispute Between NLRB and Union 


Ihe U.S. Supreme Court agreed to decide a novel 
labor dispute—involving charges that a umon, as an 
employer, committed unfair labor practices against its 
At issue is whether the National Labor Rela 
tions Board correctly decided not to take jurisdiction 
OVCT St hi Cases 

The hassle stems from a complaint of the AFL-CIO 
Office Employees International Union that ‘Teamsters 
officers in Portland, Ore., interfered with its office em- 
ployees’ ‘Taft-Hartley guaranteed right to be represented 
by a union of its choice—the OFIU. ‘Teamsters officers 
said that since a union is a noncommercial organization, 
its relations with employees aren't covered by the ‘Taft 
Hartley Act 

OEIU asked the Supreme Court to review the case 
after a lower court upheld NLRB, despite a trial examin 
ers finding that the Teamsters unions involved had 


employee: 


committed every possible employer unfair labor practice 
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Can Eden Weather the 


RITAINS Prime Minister Sir An- 
be thony Eden (right )—for a gencta- 
tion the prototype of the Western Eu 
ropean statesman—faces his most crucial 
test this week At stake is Eden's 
own career, plus the rule of the Con. 
servative Party and the economic future 
of Bntain 

It’s this latter consideration 
most important to the U.S 
Anglo-American allies on the conti 
nent of Western Europe. How Britain 
solves its economic problems will vitally 
affect them And what Washington 
might have to do in going to the aid of 
the beleaguered British and continental 
one of the chief con- 
iderations in thi capital this 
week (page 3] 
¢ Gamble at Suez—Al] Europe had that 
morning-after feeling this week. Eden 
nd French Premier Guy Mollet had 
gambled on the Anglo-French “police 
ction” at Suez. Eden risked his leader 
hip of the Conservatives by pushing 
K.gypt—reportedly in the face of strong 
inner-C from R. A 
Butler Conservative 
leader in the 
like ly sucCcK 
kne W ot 
take 
opposition 
that the 
the peace 

Had Eden been successful in 
pling the regime of Egyptian Dictator 
Abdel Gamal Nasser 
internationalization of the 
much of thi 
melted away. But this week it 
is though he had achieved ~ neither 
In fact, Anglo-French policy had shaken 
the very foundation of British postwar 
policy—the Atlantic Alliance. It had 
mad too, for the Russians to 

their brutal aggression in 
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inal, 
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it casicr, 
carr’ out 
Hungary 
¢ Economic 
test 1s yet to 
quickly enough to stave off critical eco 
nomic problems for Britain? Already 
the Middle East ting Britain 
1 heavy price 

Observers in I don incial di 
trict reckon that the bill 
) total of £24-million a month for three 
things—militarn expenditure the loss 
of British-owned oil production; and 
the extra cost of ferrying oi] and raw 
material round = = Africa nstead of 
through the Suez Canal This total 
doesn't in rising freight rate 
the possil to British 
tion and ¢ xport ind oil price imcreas 


in the Western Hemi pher 


Still 


om Can he 


Crisis Ikiden big 


maneuver 


running to 


produc 
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and beyond these costs is 


what the crisis is doing to Britain 


Above 
ind 
the sterling bloc’s dollar balance of pay 
ments. The dollar 
oil for the emergency West 
ern Hemisphere are believed to 
$60-million to 


costs of importing 
from the 
run 
at from $70-million a 


month 


l. Time Is the Key 


The crucial question this week was 
How long will the crisis last? Middl 
Kast oil supplics are now interrupted 
by the sabotage of the pipelines from 
Iraq to the Mediterranean (page 167) 
and the blocking of the Suez Canal 
Even a firm cease-fire won't that 
Supplies through the pipelines are prob 
It may take 
three to unplug the Suez Canal 

The oil 
restricting Consumption 
fuel 
probably can't cut 
than 10% to 20 
have to be larger 
the dollar area. And _ that 
terling still further 

The severity of the strain will depend 
ind how fast the U.S. go 
in meeting the emergen the tire 
taken to unblock the inal, and how 
long the boycott of other Arab oil pro 
ducers against Britain holds up 

If the crisis gets too sever 
could (1) intensify the credit 
2) resort to physic il control 
is a last resort devalue the 
¢ Danger Signals—Chancellor of th 
Exchequer Harold Macmillan deni 
that the financial burden or the short 
ges would ¢ ripple the British economy 
ind force these 
reason for thi 


cure 
ably cut off for six month 
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R. A. BUTLER, Conservative leader in the 
House of Commons, is a likely successor to 
10 Downing Street if Eden goes 
ind freights could start British inflation 
piraling 

¢ Specul flight of capital from 
th t ing r begun It Tih 
bod ¢ how much effect this could 
have o terling—particularly if conf 
dence not revived quickly by Ameri 
can assistance 

e A pi olonged blockage it Suez 
md the shipping shortages could hurt 
Britain mesket in the kar Kast and 
South Asia. It would provide Japanese 
ind to some extent Red Chinese—ex 
porter vith new Opportuniti to 
move in on traditional British custom 
ers in India, Pakistan, and Southeast 
Asia 
¢ Stopgap Measures—Still, at midweck, 
British economic observers pointed out 
there are topgap remedies the gov 
ernment can take. Britain could draw 
down %325-million immediately, and 
bout that amount again later, from 
the deposits with the International 
Monetary Fund Hlowever, ‘Treasury 
othcials will put off as long as possibk 
going to the IMI to imerease conh 
dence Ihen, too, the West Germans 
re omme to Britam nd with an 
offer to pay for arms shipments not 
vet completed mad te pay up in ish 
i funded postwar debt Bonn owes 
London. That would total about $140 
milhon—enough to cover payment 
Creat Brntanm has comme due next 
month on loans from the U.S. and 
Canada 
¢ Across the Channel—The relative op 
timism on the English ide of the 
Channel isn't reflected in 

h reserve hard hit by last win 

frosts and the Algerian wat 
fechn th i ( ‘ before 
Middle Ka 
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million as the six-month drain on re- 
serves that will be felt by all Western 
Europe. And there is some fear among 
the “Europeans” in Paris that the re 
strictions that I'rance and Britain may 
be forced to clamp on dollar imports 
may spread to other areas. That could 
turn back the trend toward European 
integration and liberalization that has 
been moving so rapidly m recent weeks 
(BW —Oct.20'55,p23). But 


depends to a considerable 


igain this 
extent on 
just how long the crisis lasts 


ll. Weathering the Storm 


Just as Eden’s way out of his eco 
nomic difficulties depends on the length 
of the Suez crisis, so does his political 
position. He might weather the political 
Middle Eastern scttle- 
ment is pate hed up soon 

Ihere’s no doubt that the Middk 
Kast intervention by Britain divided 
the country more than any other issuc 


torm if some 


in recent vears. Nor is there much 
doubt that if general elections wer 
held now, the Conservative Party 
would lose by a landslide to the Labor 
Party 

But a British Prime Minister isn’t 
forced “to go to the country” for cle 
tions before the end of the tenure of 
the Parliament—the present one still 
has three vears to go—unless he lose: 
on a vote of confidence in the Hous 
of Commons. And despite the opposi 
tion within Eden's Conservative Part 
toward the Suez policy, there has been 
little defection from the party 
¢ Accord—Pressure inside the party t 
oust Eden has also slackened. It 
reported that Butler, President of the 
Board of ‘Trade Peter ‘Thorneycroft 
former Defense Minister Sir Walter 
Monckton, and Agriculture Minister 
Derick Heathcote-Amory all opposed 
Iden in the government. But the 
politic i] passions have somewhat sub 
ided—subdued by the realization of the 
international repercussions on Britain 
furthermore, the 
ecm prepared if a settle 


future a 1 nation 
Conservative 
reached soon—to argue to the 
voters that IEden’s policy has paid off 
Phev will argu imply, that Britain 

ted te keep the Sovicts out of the 
Middle East. Observers in London b« 
truth in that 
igument for politic il effect 


ment 1 


lieve there is enough 

One of the unexpected results of the 
crisis is the reemergence of Ancurin 
sevan, the fiery leftwing leader of the 
Labor Party. While Labor leader Hugh 
Caitskell spluttered in rage in the big 
crisis debate Bevan 
regarded by London observers a 


speech wert 
calmer 
ind showmg much insight into the 


problem. ‘The 


back in the running a 


contrast has put Sevan 
potential leader 
of the Laborites or at least second man 


in anv future Labor government. eno 
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strong enough to protect fully against 
the roughest shipping. Upson's special 
cutting equipment also sales it econom 
ically possible to use Upson Panels for 
heavy duty shipping cases and dividers 


Special grades, thicknesses and sur- 
face textures available Special high 
speed equipment for precision cutting, 
punching, drilling and cut scoring 
Colors available in quantity. Paint and 
lacquer finishes. Send us 
blueprints or specifications 
showing size, shape and 
finish of pieces you need 


y~ (DEA BOOKLET AND SAMPLE KIT FREE 
rm SEND COUPON 


| UPSON UPSO LAMINATED 


FIBER BOARD 
94%, Woed | bers | aminated for Great Strength 

THE UPSON COMPANY 

619 Upson Point, Lockport, N. Y 


Please send me FREE ided Booklet and sample kit 
of UPSON Wood Piber Boards 


NAME 
COMPANY 
ADOPESS 
city 
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Wee // FRENCH REELS KEEP U.S. FISH 


‘IN A SPIN... WA=F7T QA 


\| IN AMERICA... THE BASS WERE BITING; 

| POPULAR BRETTON SPINNING REELS WERE 
PULLING THEM IN. PROBLEM: TO KEEP SUPPLY 
OF PRECISION-MADE REELS ARACE OF DEMAND. 
SOLUTION: REELS ARE TRUCKED TO GENEVA AND 
SHIPPED VIA TWA AIR FREIGHT AT LOW 
SPECIFIC COMMODITY RATE. U.S. IMPORTER 
PIERRE J. R. BAPTISTE SAVES ON WAREHOUSE 
AND STORAGE COSTS. 


KNOW SPECIFIC COMMODITY RATES ON 
YOUR PRODUCTS ? 





¢ 


PICKED AT DAWN th 
IFORNIA FOR 
- LOUIS SUPPER... 


4S? [lv SEASON, NEARLY 1400 LBS 
OF CHOICE CALIFORNIA STRAWBERRIES 
4. DAILY FLY TWA AIR FREIGHT TO 
4 BETTENDORF SS "MOST COPIED FOOD 
=~. STORE CHAIN IN AMERICA” AT ST. 
LOUIS, ARRIVING EIGHT HOURS 
OR AST OULIVERY CALL TW 
o 
> FOR EAS? TIME... MONEY. TWA 


revs 





_ 
SUPER-G “BOOKED AIR FREIGHT 


HEN YOU WANT TO MAKE SURE YOUR COAST-To-cOoAsT & 
SHIPMENTS MOVE ON SCHEDULE... CALL NEAREST TWh ~ 
OFFICE AND ASK ABOUT SUPER-G "BOOKED AIR FREIGHT.” 
CARGO CONSULTANT WILL EXPLAIN THIS EASY, QUICK, 

SURE SERVICE. 


1 TWA Flights carty Air Mail, 
Crepes andir rege —h Wa 


7 — TRANS WORLD AIRLINES 
’ | 


nn nano ee 
— ' Ae 
. 
wt 
f 





YA EUROPE AFRICA AGIA 























This year’s Canadian National Packaging 
Exposition attracted 175 exhibitors—trom 
Canada, U.S., and Europe. The European 
packaging equipment makers walked off 
with some big orders from American com- 
panies. For them 


Canada Is Side Door 
To the U. S. Market 


GUSTAV LANGEN (right) tells a visitor about can making and closing machinery 
manufactured by L. Schuler AG, West Germany. He is Canadian agent for the company 


ORIGINAL HEIDELBERG” line of German presses was displayed by its Canadian 
representative, Graphic Equipment, Ltd. Some 30 Kuropean companies had exhibits 


12 lll 


a 


a < f 


Mi 


r A guick GLaNncr, the Canadian 


National Packaging Exposition 
held in ‘Toronto last week, looked lik 
iny industry whoop-de-do—a splash of 
175 exhibits and a lot of smiling sales 
men 

But the annual exposition is only fis 
years old—and already Canada’s largest 
ingle trade show The exhibits (pi 
tures) came from 25 U.S. companies 
0 Huropean firms, and 120 Canadian 

mpanies or Canadian subsicdianes ot 
U.S. firms. More important, the Euro 
pean packaging equipment manuta 
tures ire using the exposition a 
ide door for entermg the U.S. market 
¢ Cold Shoulder—The U.S. packaging 
industry—a giant compared with it 
Canadian or foreign competitors—hasn't 
xactly slammed the front door on th 
Europeans. But when it holds shows 
th American Management Assn 
imnual National Packaging Exposition 
or the <hibit of the Packaging Machin 
( Manufacturers Institute—luropean 

been imvited in 

U.S. trad hows don't forbid 

sritisher nd last week Phe 
| ifter u But try and get in.” 
Ihe only wav to get a billing at thes 
hows, the European iv, is either to 

ense a mayor U.S. manufacturer to 

ia ur equipment or sct up ana 
cmbly line her Ihe U.S packagin 
industry half-heartedly denies all thi 
¢ Beachhead—Meanwhile, the British 
ind West German packaging machiner 
nakers arc using Canada’s annual show 
vhich draw 17,000 visitor many of 
them potential American customer 
is the beachhead for U.S il 

If last week how is anv indication 
the hurope ins have begun to make a 
strong dent in the U.S. market 

e Pillsbur General Mill ind 
International Milling—all in Minnea 
poli cach placed orders for a multi 
purpose pa kaging machine made bi 
Ir. Hlesser, West Germany. Hesser 
U.S. orders totaled over $500,000 

¢ Amer Co., Buffalo, which do 
pecialty packaging for drug compan 
bought a French tubs filling machine 

¢ Marathon Corp. of Menasha 
Wi Central Waxed Paper or oft 
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HOW ENGINES RUN 
A TEMPERATURE 
WITHOUT A FEVER 


We Play Doctor 
Deep-down engine temperatures 
don't register a fever on the dash 
board of your car. Our engineers 
take readings on the 
effect of extremes of friction-heat 


wearing 


Taking an engine's temperature 
which 
keep your car running smoothly, 


helps us provide bearings 


powerfully— without a thought 


from you 


Your Car Never Had It So Good 


Modern automotive engineering 
ind mechanical skill are the 
inswers. Accuracy in engine parts 
production is the reason for the 
efficiency and stamina built into 
and diesel engines 
truck of 
choose represents the finest value 


today's gas 
lhe car tractor you 


your dollar ever bought 


For over thirty years, we 
have meade steel-backed 
babbitt and copper-lead 
bearings for foremost 
vehicle manufacturers. We 
also originated the uni- 
versally adapted “Thin- 
Wall” bearing 


DETROIT ALUMINUM 
& BRASS CORPORATION 


Detroit 11, Michigan 


164 Bu stness A broad 





VISITORS at packaging show carry gift 
boxes given away by a Canadian company, 
Chicago, and Paper Craft Corp. ot 
Pittsburgh ordered the new Italian made 
Cerutti gravure press through Manton 
Bros., the biggest Canadian agent for 
huropean-made¢ 
Manton also sold three 
for printing cartons to 


packaging equipment 

Krench offset 

presses Ameri 

can companies for $250,000 

1 short 
many 

users. Thus 


Toronto, of course, is only 
hop from the home offices of 
U.S. packaging-machiner 
the Canadian show saves the long—and 
expensive—trip ibroad to se what 
the Europeans have to offer 

Vhere’s also the fact that Europeans 
have pioneered in machinery designs 
ind printing. This year’s show included 
new French offset presses for use by 
mall companies, and Swi lrench 
nd Italian equipment for filling and 
losing collapsible tubes and jars 
¢ New Techniques—But probably thy 
biggest drawing card has to do with 
Canada itself. While Canadian bus 
ness, by its own admission, often favor 
since World W if 
11 Canadian packaging-equipment users 
have been forward-lookin 


tradition over change, 


g in trving out 


new equipment. “They are eager to 


experiment with a new package from 
S. food packager 
And it’s not rare for the Canadian sub 
idiary of a U.S. company to test a 
new packaging technique before its 
parent does 

Since 1953, for instance, Canadian 
food companies have pioneered the 
us of 


ibroad Says one U 


Swedish in 
One of these sets up a Cal 
i glass-type liner, fills it to 
weight, and heat seals th 
package. The other 
containers from heavy 
printed paper, 

filled with milk 
bottle 


¢ Two revolutionary 
ventions 
ton, mserts 
in cxact 
filled 
makes 


rf 14 line d 


machine 
polve thr 
discharges 
ilre id 
¢ Aluminum-capsule 


them 


t ips 











1 Never Forget Quality — 
| always buy uincy 


comeats cy 


21 models from 1 to 90 CFM 


Yuincy 


QUINCY COMPRESSOR CO. 
DEPT. W-85, QUINCY, ILLINOIS 


World's Finest Air Compressors 


PACKAGING 


Mi a? 








ZiP-LIP 


POLY BAG 


\ v 
4 


Here is the first real achievement in 
machineless sealing ...a polyethylene 
bag which can be manually sealed air- 
tight and can be reopened and resealed 
over and over again. 


Zip Lip is ideal for protecting tools, deli- 
cate instruments and parts...also 
important documents, blueprints, shop 
tickets and other ‘‘on the job" work 
forms. Its uses are as varied as your 
imagination. 

Write today for a free sample of this 
revolutionary packaging development. 


nennedy 


CAR LINER AND BAG CC 


SHELBYVILLE , INDIANA 
l OFFICES IN 15 PRINCIPAL CITIES 
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“. . . U.S. drug and food 


\ A 
. . e 7 
companies take time out to 
see new European machin- 


ery in operation . . .” TO LOOK BETTER, FEEL BETTER, WEAR BETTER! 
STORY starts on p. 163 


produced on a Danish machine. Already 
the packaging trade here is talking 
about using these brightly colored caps 
for wine bottles 
¢ Inspection Trips—While visiting the 
how, or shortly afterwards, represen 
tatives of U.S. drug and food com 
pamies, which are major packaging 
equipment users, take time off to sec 
new European machinery in operation 
in Canadian plant This gives them 
the chance not only to see the ma 
chinery on the production lin put 
ilso to uncover operational bugs and 
ervicing problems (which sometimes 
iT¢ I he ida he when | urOpe il equip 
ment is used because of lack of on-the 
spot spare parts ind qualified 
repairmen) One leading Canadian 
packaging manufacturer’ visited — by 
Americans last week has nothing but 
European equipment in his plant 
including French bag-making ma 
chines, British film printers, and Italian 
film and paper slitters sf 
¢ Fastcomers—Despite the attention ; ‘ Model 1)- 
given to foreign equipment, — the F ce ae ' ecretarial 
loronto show doesn’t leave the Cana ‘ “a . Posture Chair 
dian packaging industry itself out in : ' $2995 
the cold. Canada’s packaging ma $31.95 in Zone 2) 
chinery industry is not very large. 
There are only a handful of compamies 
Delamere & Williams, Ltd., Phin 
Sales Co., and three or four more. But 
the industry is growing bigger ver 


fast. And, if you lump paper, printing SECRETARIAL 
dves, and other materials together with 

carton-making and carton-filling ma Gna 
chinery, the Canadian packaging in ® 


dustry is a pretty big business—one that Model 18-TA 


has expanded from $400-million sales , Executive 
, You'll raise her output, and her morale, with this smart, Posture Chair 
in 1948 to an estimated $800-million 


for this veat adjustable chair by Cosco! All Cosco chairs are “Office onsin a 
And the Canadian pa kaging in fashioned designed by seating engineers and ma 

dustry i oming up with a lot of new produced by skilled craftsmen, to look better, feel bet 

designs. A Montreal pac kage designer ter and wear better than other chairs costing twice as 

recently created a “cellothene’ pack much, Your Cosco dealer is ready to prove this, with 

ge for cheese strips. Each strip can be a free ten-day trial. Call now! wash Ja 

removed without tearing the remaining $16.96 

pour hes and spoiling the cheese Find your COSCO Office Furniture dealer in yellow pages of : ($17.95 in Zone 2) 
Still, the Canadian velcome U.S phone book or attach coupon to your letterhead 

ind foreigner companies to their show 

The main reason is that the industry 

relies on them for filling close to 96% 

of its packaging-machinery needs 
From the U.S. customer VIC 

point, it doesn’t pay to buy European 

machinery through Canada. ‘That way 

his tariff—U.S. plus Canadian—can 

mount as high as 407 The usual 

method is to look over the equipment 

it the show, then order directly from 

the European factory. END 


HAMILTON MANUFACTURING CORPORATION, Dept @ w -: 16 Columbus, indiana | 
Without obligation, | would like a COSCO Secretarial Chair | 
on free 10-day trial | 
| also want free trial on Executive Chair Conference Chair | 
General Chair Full information on COSCO Business | 

Furniture 

Firm 


8 COSCO Business Furniture offers com- 
parable values in chairs, settees, sofas, 
and occasional tables 


Also available in Canada, Alaska and Hawaii through authorized COSCO dealers (Zone 2-—Texas and Western States) 
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TOWERING TOWMOTOR 


Need elbow-room? More office 
space ».» »« More storage oe « MOTE 








production space? Towmotor Fork 
Lift Trucks provide an effective 
answer to “growing pains” in all 
types of business and industry, 
By stacking materials 3 and 4 
tiers high in yard or warehouse, 
Towering Towmotor equipment 


wh) 


7 fr ff | 


makes every square inch count, 
indoors and out. 

You can take advantage of this 
high-stacking ability to increase 
your present storage capacity— 
without the need, or expense, of 





increasing over-all area. 

Before you consider a costly “ex- 
pansion plan,” find out how you 
can make maximum use of your 
present facilities, Call your nearest 
Towmotor Representative . . . or 
write for Job Studies covering your 
industry. Tow MOTOR CORPORA- 
TION, Div. 211, 1226 E. 152nd St., 
Cleveland 10, Ohio. 





— 
— 
— 


| 
| 
iA 
: 
; 
: 
: 
| 


There's only one Fork Lift 
Truck called TOWMOTOR 


TOWMOTOR 


THE ONE MAN GANG 


America's Best Engineered Fork Lift Truck 








In Business Abroad 


Two U. S. Companies Will Exploit 


Rich-Mineral Deposit in South America 


National ‘Tungsten Corp. and Kolombo International 
Corp., both of Los Angeles, are joining forces on a 
50-50 basis to exploit rich mineral properties in north 
Chile west of the Andes 

The two companies describe the estimated 75-million- 
ton ore body as one of the largest deposits of strategic 
minerals—tungsten, mercury, and manganese—in the 
free world. Current market value of the ore would be 
$1-billion to $1.5-billion. 

The Chilean government has already given the com 
panies the green light to organize a Santiago bank, 
capitalized at $10-million, to finance development of 
the mineral deposits. ‘The new subsidiary expects to 
reach minimum production of 2,500 tons a day within 
cight months. ; 


IPC Pipeline Sabotaged by Syrians, 
May Take Six Months to Repair 


Iraq Petroleum Co.'s pipeline system from Kirkuk 
(Iraq) to Mediterranean ports is a temporary casualty of 
the Middle Kast crisis 

Britain and France had hoped that the pipeline—one 
of the two main lines in the Middle East and most of 
it in Syrian territory—would keep open despite the Suez 
Canal fighting. Overnight, the hope became a_ pipe 
dream. 

Well-trained engineers in the Svrian Army reduced 
pumping stations to rubble At Sta 
tion I4 they blew up nine pumps and four storage 
tanks. ‘They left the pipeline itself intact. ‘Theoretically, 
with just Iraqi stations pumping, oil could still flow 
westward at 40% 160-million bbl 
annually But Svrian and Lebanese military 
brass have siphoned off what was left in the pipeline 
west of the sabotaged stations. And they might con 
tinue this if oil were pumped through 

IPC is owned primarily by Shell, British Petroleum, 
Francaise des Petroles, and Near East 
Development Corp. (50-50 Socony- Mobil and Standard 
Oil, N. J What the oil stoppage and repairs will cost 
IPC isn’t known. But on a monthly basis, Syria stands 
to lose about $1.4-million, Iraq $11.2-million in oil 


three pipeline 


of capacity (about 


alr id 


( ompagnie 


revenue 

IPC is waiting for the political fog to clear up, be- 
fore making any major decisions. ‘The Syrian govern 
ment, for one thing, has cut diplomatic. relations with 
Britain in protest over the Suez Canal. And the govern 
ment won't let IPC engineers make on-the-spot checks 
of the damaged pump stations 

This week IPC had one alternative—to start oil flowing 
from Iraq through the Kirkuk-to-Haifa pipeline, closed 


down since 1948 but reportedly opened again. However, 


BUSINESS WEEK e Nov. 17, 1956 


Jordan a few days ago sabotaged the line in two ploces. 

Right now, some 180 IPC technicians—evacuated 
from desert posts to Homs (Syria) and later to ‘Tnpoli 
(Lebanon)—are sitting on the sidelines, waiting fot 
Syrian-British tensions to ease. Pipeline repairs, when 
started, may take six months. Materials and equipment 
could be requisitioned from the short Homs-to-Banias 
pipeline under construction, 

This week, a high IPC official in Beirut said: “We 
know we are not going back to Syria now. And—the way 
things lock—we don’t know if we ever will.” 


Chilean Unions at Anaconda Copper 
Get the Bug for Shorter Work Week 


Unions at Mining Co.'s giant 
Chuquicamata mine in Chile are angling for a shorter 
work week. Even with extra pay, they don’t want to 


work every other Sunday, holidays, or overtime 


Anaconda Copper 


This cutback would clip the mine's production 15‘. 

Right now, though Anaconda’s U.S. mines are running 
below capacity, its Chilean operations are going full 
steam ahead. Behind the unions’ demand is resentment 
against new Chilean labor statutes under which individual 
craft unions will merge into an industrywide union. And 
Communists have their hand in the trouble, too, But 
unlikely the 


observers say it unions will win thei 


demand 
\leantime, 
ment in its rich E] Salvador property from $52.9-millon 
With Potrenllos, Anaconda’s other big 
mine, nearing exhaustion, the company hopes to have 
i] Salvador producing 100,000 tons a year by late 1959, 


Anaconda has increased its planned invest 


to SOU milhon 


Business Abroad Briefs 


Accounting in overseas subsidiaries of U.S. com 
panies is the topic of a new Michigan Universit Business 
Studies book, Re porting Foreign Operations 


i new run for which Pan Ameri 
can World Airways 1s asking an O.K. from the Civil Aero 
nautics Board. It would connect San Juan and Rome via 
Lisbon, Madrid, and Nice 


port of the San Juan government, which hopes to entice 


Puerto Rico-Kurope | 


The application has the sup 


luropean investors under its Operation Bootstrap indus 
trialization program 


Australian lathes are looking for a U.S. market. ‘Vhe 
first have been shipped by McPhersons’ Ltd., Melbourne, 
a leading lathe manufacturer Down Under, to National 
Machinery Co., ‘Tiffin, Ohio 


Convair has a flock of new foreign orders for its 404 
Brazil's Real has on 
dered four for delivery next August, making a total of 
six now on order; two other craft have been delivered 
A Finnish airline, Karhumaki Airways, has ordered one 
404 for delivery next June. And the Australian Ansett 
Airways, Pty., Ltd., has ordered one for delivery next 
veal 


Me tropolitan commercial trans port 
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P Vengo). 7 wale, 


Guaranty Trust Company’s electronic 
equipment handies mathematical 
operations, helps give customers 


better banking service. 


Electronics Speeds Service 
to Guaranty Customers 


of the pioneering applications of makes use of electronic calculating The bank played an important role in 

to commercial banking took units to process dividend checks. The — the early development and perfection 

onth when the Loan De machines calculate checks to be paid to of some of the machines which are 
suaranty Trust Company — stockholders of companies for which — widely used by banks today. 


ng « recial loans (Guaranty acts as transfer agent. Last 


lect Guaranty’s mechanical and electronic 
electromie computer year these machines prov essed close to 


g the work of as many 6,000,000 dividend checks. equipment, plus a constantly expand- 


k calculator ing program by the bank’s Research 


Guaranty has long been a leader in the — and Development Department, add up 
nl, the machine was { 
: ipplication of mechanical and ele to better service for all the bank’s 
or portion of the de 
tron processes to banking operations. customers. 

yx ting work load mal ny 


tch from manual to automated 


with a minimum of proe- GUARANTY TRUST COMPANY 
ions and capital costs OF NEW YORK ‘ 140 BROADWAY, NEW YORK 15 


( Punds m exce »f $400,000 200 
not Gaaranty s first prece of 
Ma 


quipment. The bank’s 


ister Division, for example, 





THE MARKETS 


Wall St. Talks ... 


. . . about secondary of- 
ferings . . . stock price predic- 
tions rail earnings . . . 
shift in Wolfson empire. 





Small investors and traders have been 
doimg most of the stock buying lately, 
Streeters say. But not all the big pet 
institutional 
sitting idly on the 
ome of 


have 
sidelines. At 
active on the 
In the past few days, for 
there been three large 
econdary offerings of oil stocks: 45,300 
shares, worth $1.9-million, of Atlantic 
Refining common; 30,000 shares, worth 
$1.2-million of Ohio Oil, 100,000 
hares, worth $6-million, of Standard 
Oil (Ind.) 


onal and investors 
been 
least 
selling side 


example, 


them are 


have 


Another rumor explodes: Inland Steel 
has no stock split in mind, savs Pres 


Joseph L. Block 


The differences of opinion that make 
stock markets: Out of about 600 an 
ilysts recently polled by the Journal of 
Commerce in New York, 45% expect 
stock prices to close 1956 on the aver 
than today’s level, 
42% expect them to close an average 
of 12% expect little 
price change in the next six, weeks 


age 12% higher 


lower; the rest 


A warning from outside the Street: 
Modern management, 
perience ind with little 
real competition is or 


young in ex 
idea of what 
vital 
current boom will 
savs Henry H. Heimann, 
executive vice president of the Na 
tional Assn. of Credit Men 
untrue,” he adds, “and can lead to seri 
ous difficulties, if it hasn't 


So) 


how costs 


ire, may believe the 


never change, 
“This i 


ilre id don 


Class 1 rail earnings, Moody's Stock 
Survey estimates, will run. thi 
iround $850-muillion, after allowing for 
the recent wage boost hat’s 8.4% 

than last vear. If the gues prove 
true la t-quarter net will kid 10% 
from the 1955 period, compared with 
Be, vear decline through Sep 


yvcar 


vear-to 
tember 


Causing Street talk: Sale by Merritt 
Chapman & Scott, top company in 
Louis KE. Wolfson’s industrial 
of its road-building machinery division, 
Marion Power Shovel and Osgood Co 
to a Wolfson-controlled inv 
company, Universal Corp. Price 
($6.5-million in cash 


( mipire 


tinent 
$19.9 
million 
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No ELECTION RALLY 
Due to SUEZ WORRIES 


1956 HIGH =100 


ELECTION 
DAY 


80 Lit 


ee oe ee 


UTILITIES _ 
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INDUSTRIALS 


oy 
of 
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1956 5 12 19 
HIGH October 


Data: Standard & Poor's Corp. Daily Stock Price 


indexes 


26 2 9 16 | 
November 


© Ouginess 


But War Stocks Edge Up 


Wall Street's hope 
election rally following Pres 
er’s landslide 


» Of a spirited post 
isenhow 
been dashed 
and old pr 
stock 


price 


victory have 
by a combination of new 
sures making for lower 
Since the tock 
lumped over 3% is 

Standard & Poor 

trial stocks. What 
carhier this week was 
certainti 


price 
h ive 


measured — by 


cle tion 


mdu 
rally 


new ull 


index of 50 
looked like a 
routed by 
tua 


over the international 


tion and by concern over the way inter 
est rates are rmsing 

Another disappointment 
for Wall Street's brokers, ha 
lack trading volume since thi 


Ther 


how 


particularh 
been the 
clection 
had been a lot of guessing as to 


much the expected Kisenhowe 
victory would pump 
tocks, but so far volume on the 
York Stock Exchang 
than before 
rate volume ha 


profits will 


up demand for 
New 
hasn't been much 
clection At the 
gone all vear, broke 

trail far behind last vea 

unless thev've beefed 
trading for 


hie Vic! 


them up con 


iderably in their own at 
count F 

e War Stocks—The international new 
this weck cast a new complexion on the 
tock the first 
the Formosa war scar irnly in 19 
tock buver 


war stock In the 


market. For tine ince 
centered in 
first two sessions thi 
week, stocks like Glenn I Martin 
Curtiss-Wright, Lockheed, Bocing, and 
ral Dynamic 


interest wa 


(Gen dominated the m 


ket At the stecls 
motors, and chemicals had rough gome 
Profit-taking hit the stecls fairly hard 
vidently Wall Street isn't over! 
enthusiastic about the nodels De 
troit has just introduced. Share 
for all of the Big Three 
Motors, Chrysler, and Ford 

declining fairly steadily 
models hit the showrooms 
¢ Cost of Money— Thx 
tock 


same time, mans 


ind « 
new 
price 
Gencral 
have been 
since the new 
biggest damp 
cner on clection has 
been the international 
this week tight money was clbowing 
back into the spothght. Fark 
veck, bankers acceptance rate 
hiked another & of 1%—the 
eventh boost this vear. Rumors of a 
hike in the Federal Reserve's di 
ount rate sprang up in the past couph 
of weeks 
on both corporate ind tax-exempt bond 
! high While th 
decided not to 
further 
level of rates 
toch 


PTyces Sites 
situation, but 


its wa 
in the 


WCTe 
new 


ind at the same time, vield 
ive msen to new 
hed apparently ha 
tighten the credit 
for a while, the 

itself 
market 

Karly thi 
Publ 
to pa 


CTCW ai 
present 


cnough to worry the 


weck, New Jersey’: 
Service Electric & Ga o. had 
t cost of 4.34% for 
highest rate fo 
grade public utility bor 
January, 1935. Even la 
factor safety on oa 
ilone this is well above the 


giant 
( 
i net intere 3 
its new bond issuce—the 
comparable 
rowing mice 
ng i ice the 
icld b 


The 
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MARKEM 


solved these 


marking problems 


marking rigid 
electrical conduit 


Manufacturer had used 
decals and labels to 
identify conduit and 
tubing, but wanted a 
more permanent, efficient 
method. A Markem 
Model 846A machine now 
marks ten foot lengths of 
conduit at production 
rates, with maker's 
name, trademark, VU. L. 
issue number and 

other detail. 


( 06 


17L6 3500 
21CLAN H2 











clothing tickets 


3.49% yield on S&P’s index of 50 
industrials, and better than twice as 
high as yields on many good-grade 
stocks 
\s if stocks weren't facing enough 
difficulty with tight money, the Middle 
last, and increasing signs that much of 
the steam has gone out of the growth 
of carnings and dividends, another 
factor—tax selling—will be acting as a 
market depressant in the next few 
wecks 
¢ Tax Sales—The volume of selling 
motivated by tax considerations could 
be higher this vear than for some time 
lor one thing, plenty of stocks show 
fair-sized losses so far this year (tabk 
below ind the market's lack of 
strength for over 12 months could con 
vince investors that this is a good time 
to get out altogether or at least do 
ome portfolio shifting. This might 
be particularly true for investors with 
hefty profits from previous years. If 
they are afraid of a price decline any- 
way, they might be tempted to sell any 
issucs on which they have losses in 
order to offset capital gains on issues 
that have shown big price gains up to 
now 
Basically, the tax set-up is this 
e You can take half of any net 
long-term (over six months) gain as 


income, taxable at regular income rates 


losses on securities transactions from 
ordmary income, and use any remain- 
ing losses as write-offs against income 
for the next five years, up to a maxi- 
mum of $1,000 per year. Or, you can 
simply balance off any long- or short- 
term capital losses against long-term 
capital gains 
¢ Two Methods—Some brokers are 
now busy telling their clients how they 
can establish a tax loss and still main- 
tain their position in a stock or at 
least in the same industry. One way to 
do this is simply to sell the securities, 
then buy them back after 30 days. This 
is valuable if you believe prices will 
drop in that period—you can establish 
a tax loss on the securities, presuming 
they are currently selling at lower 
prices than when you bought them, 
and still maintain your position in the 
securities 

A more complicated method to take 
a loss on an issue is to buy as man 
more shares as you already have, then 
sell half of your total holdings at the 
end of the 30 days. You thus establish 
a tax loss on your holdings, but still 
have your original position in the se- 
curities. This is a useful technique if 
you think the price of the issue in 
question will go up in the 30-day wait- 
ing period, or if a short sale isn’t de 
sirable. 


—_— 


with the other half of your gain tax- lax selling probably won't be con- 
— 7 A new garment ticketing fr 
¢)\ ”~ cr 


8 acted cine © taten , Or you can simply pay a rate of — fined to stocks this year, as bond prices 
rr 
> 
w 


| sm 126C mochine hes 25% on all your net long-term gain have been hit by tight market condi 

\39wo) reduced labor, time e You can deduct up to $1,000 tions to such an extent that hefty 
\ a ae end weuble fer @ per year on any long- or short-term losses show up there, too 

leading clothing 

manufacturer. “Jokers” 

——«p- OF@ eliminated one 

ticket now replaces 

two — and the 126 
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marking vacuu 


Tubes ore now marked 
with manufacturer's 
name, trademark, type, 
etc., as fast as 7000 
per hour, on efficent 
Markem 20A machines, 
interchangeable, 
calibrated, adjustable 
chutes accept miniature 
to large sizes, and 
special Markem 
marking compounds 
assure clear, durable 


and counts them, BHeaunit S 46 Owens-Corning 28 
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prints on glass and metal. 
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Modern marking, that matches today's 
production and marketing needs, is 
Markem's business. Make your mark 
better by calling Markem Machine 
Ce., Keene 33, N. H. 
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| Adventure in the Andes 
4/ Wy ) AY wih i 

Hyd it 
uni f Along the rugged flank of the Bolivian Andes, Akko 


WM, if | ify flight crews are completing a 3,750,000-acre search 
/ 

H for oil for Bolivian Gulf Oil Company. Shoran stations, 
set up high in the craggy wilderness, guide the survey 


plane over plains country never before mapped in detail 


These sensitive airborne magnetometer studies will 
save Bolivian Gulf’s petroleum geologists months 


of costly ground exploration, over jungle terrain 


Whether you're searching for oil or minerals, planning a 











highway, railroad, pipe line or any large scale project, 
reliable map facts are a must. The 3-million-mile 
world-wide experience of AERO, pioneer and leader in 
aerial surveys, brings you precision maps at great 
savings in time, money and manpower. Let our 


engineers show you why 


AERO SERVICE CORPORATION 








ADELPHIA 7 PENN YLVAWNIA 





Oldest Flying Corporation in the World 


Offices in TULSA, DULUTH, SALT LAKE CITY 
SAN FRANCISCO, JOHANNESBURG 


Our Canedion affiliate is: CANADIAN AERO SERVICE LIMITED, OTTAWA 







LUCKIEST GIRL IN THE OFFICE IS THE ONE 


o~ 


WHO USES THE FASTEST 10-KEY CALCULATOR... 


ograph is the new all-electric oflice wonder that Vist-BALANCE WINDOW that automatically shows debit 
ubtracts, multiplies, even divides at 202 printings and credit totals at all times. Five fast new models 
impute \ scientifically improved machine that is insure constant speed with faultless accuracy. For a 
compact, easy to use, with a human-engineered demonstration on your work, write us or look in the 


ward for quick, tireless operation Has exclusive Yellow Pages for the Comptometer Products salesman. 


Products by COMPTOMETER FELT & TARRANT MFG. CO. 


1733 Worth Paulina St., Chicago 22, it 


roleli-amelci.y METE 





PERSONAL BUSINESS 


BUSINESS WEEK A station wagon may be the answer to your second- or third-car problem 
NOV. 17. 1956 —or your first-car problem, for that matter. They're well worth thinking 

. , about strictly from a practical viewpoint. Wagons are growing in popularity 
faster than any other style—excepting maybe the hardtop “convertible.” In 
1953 they took up only 5% of total car production; this year they'll jump to 
about 13%. Makers expect to turn out three-quarters of a million wagons in 
1957. Their biggest appeal: space. 








You have a wider choice than ever among '57 models—that’s one big 
A BUSINESS WEEK advantage. The wagon is now standard for all makes except Cadillac, Lincoln, 
Chrysler Imperial, Packard, and Nash-Hudson (whose dealers sell the smaller 

Rambler wagon) 


SERVICE 


Why buy a station wagon? Consumer surveys show that about 45% of 
present owners bought their wagons to get extra car space. (About 42° 
wanted one for business use.) It’s a cinch that if you’re a sportsman or a lover 
of picnics, have five or more in your family, take long trips by car, or work 
hard at being a do-it-yourself man around home—you're a station wagon 
prospect. In fact, some owners would swear that wagons are good for most 
anything—including opera parties 


It’s not hard to see why this is true. A wagon with three seats can carry 
up to nine people (or more if you haul small kids), and when the rear seats 
are folded down you have cargo space rivaling that of a small panel truck 
and several times greater than the trunk capacity of the average car. People 
carry everything in station wagons from Christmas trees to livestock. One 
survey showed that 26% of the owners had hauled furniture from time to 
time—with machinery, heavy stones, boats, skis, luggage, bicycles, and bricks 
all high on the list 


What the surveys fail to explain is why a growing number of wagons are 
sold to apartment dwellers in cities. It could be that the wagons, in addition 
to their great utility, now appeal strongly to style-conscious buyers. (Or it 
could be that city people have a habit of taking long weekend trips to the 
country.) Here are some pointers about wagons to keep in mind when you 
start your tour of showrooms 


* Cost. A wagon runs $200 or so more than a sedan or hardtop of the same 
make and model. Most manufacturers have three series in their car lines 
high, medium, and low-priced. For what you pay for, say, a four-door hardtop 
in a high-price series, you can get a wagon of the same make in the medium 
price series 


* Comfort. Owners, manufacturers, and dealers say station wagons are 
as comfortable as conventional models. You get the same seats and chassis 
so this seems reasonable. In some models, though, you're apt to find less 
back-seat leg room than in a sedan. Steering is no harder, neither is parking 
in a tight space, once you get the knack of it. There’s no driving disadvan 
tage for ladies 


* Economy. A wagon should use the same amount of gas and oil as a 
sedan used for the same purpose. The engine is identical to the conventional 
car’s engine and over-all weights are roughly the same. The all-metal bodies 
of late-model wagons—earlier models were part wood—mean easier and 
cheaper maintenance (and less rattling) 


¢ Safety. Generally, the wagon is as safe as any car; but you run into 
two possible dangers: (1) You're apt to carry more weight in a wagon than 
PAGE 173 in a sedan—this can mean slower acceleration in passing and greater stop 
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ping distance at high speed; (2) the wagon’s greater side area means you'll 
feel more effect from a cross-wind on the open road. 


* Equipment and trade-in. You can get everything extra that’s available 
on regular models—power brakes and steering, automatic transmission, even 
air conditioning. There is even “hardtop styling”—no pillar between front 
and rear doors. When it comes to trade-in value, you'll find prices good 
Used wagons are high, compared with comparable standard models 


Kids love wagons, if that helps. Some 1957 models have a third seat 
facing to the rear—much fought over by small fry. 


Football fans are looking forward to the “bowl” games that climax the 
year’s football season. If you're planning to go to one, here’s a quick run- 
down of the situation throughout the country: 


* The Rose Bowl, Pasadena, Jan. 1: Tickets are $5 each and extremely 
difficult to get. Unless you’re an alumnus of one of the schools (Big 10 or 
Pacific Coast) or have some connection with companies participating in the 
Rose Parade, best way to get tickets is to write friends on the West Coast 
Also get reserved grandstand seats, about $5, for the Rose Parade; viewing 
space on the street is hard to find 


* The Cotton Bowl, Dallas, Jan. 1: The same tight ticket situation applies 
here—demand is about three times the supply of tickets ($5.50 each). Best 
chance for out-of-towners: Contact a Dallas business executive you might 
know; many top firms get blocs of tickets for this game 


* North-South All-Star Game, Miami, Dec. 26: A good selection of seats 
ranging from $3.00 to $4.50 is still available from the University of Miami 


Ticket Office, 228 S. E. First St., Miami 32. Best location: high center seats 
on first tier, or at front of second tier on either side 


* Orange Bowl, Miami, Jan. 1: A limited selection of tickets for this game 
can be ordered from the Orange Bow] Committee, 615 S.W. Second Ave., 
Miami. Price: $6.25 each 


* Sugar Bowl, New Orleans, Jan. 1: You can still get end-zone tickets for 
$6 from the Midwinter Sports Assn., 510 International Bldg., New Orleans 
Add 50¢ per order up to 14 tickets to cover delivery by registered mail, and 
$1.00 for 14 or more tickets 


* Gator Bowl, Jacksonville, Dec, 29: Most of the tickets now available are 
in the end zones. Prices are $6.00 for east and west sections, $3.50 for north 
and south end zones. You can get them by mail from the Gator Bowl Assn., 
Inc., 121 W. Forsyth St., Jacksonville. 


* Shrine East-West Game, San Francisco, Dec. 29: This game is an early 
sell-out with most tickets ($5 each) going to Shrine members and local organi- 
zations. However, turn-ins are usually available a week or two before the 
game. Best source: major San Francisco hotel ticket offices, which usually 
charge a fee, or sports departments of local newspapers. 


Regardless of which game you're interested in, be sure you have accom- 
modations—it’s usually harder to get hotel reservations than tickets. And 
don’t drive to the stadium; parking is bad. A bus is your best bet. 

e 

Manners and modes: Last year American sportsmen spent an average of 
$114 on hunting and fishing . Homeowners can now create their own 
theatrical atmosphere—paste) light bulbs are on the market in household 
sizes... . For the pipe smoker who has everything: a custom-built cabinet 
containing 28 matched grain pipes, price $2,500. 
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The customer complained of too much service 





























“Why don't you simply sell me what ! asked for?" 


That's the complaint a good customer made to His biueprint gave us all the necessary dimen 


sions and working specifications and there was 
nothing very difficult about making a spring that 


one of our spring engineers recently. He had de- 
signed a double torsion spring for the brush 


holders in a new fractional horsepower motor would meet his requirements. But.. 





»+.»-.Our engineers knew that overall cost was a4 


major factor in this highly competitive product. That's when our customer complained. But he 





And a double torsion spring is not only expensive 
to make but tricky to assembie. So they recom- 
mended he change his design to a fiat spring — 
less expensive, and simpler to install. 


made the changes we suggested. The fiat springs 
cost him 2¢ less apiece—and aiso saved him 27¢ 
in assembly cost on every unit. Last year he built 
150,000 of them, pocketed $43,500 in savings! 


Our business is to help you get exactly what you need in a 
mechanical spring. Making springs for industry since 1845, we have 
a world of experience in designing and manufacturing springs for 
every conceivable use. We are continually exploring the spring 


possibilities of new metals and new metallurgical developments. 
Our manufacturing facilities assure you a dependable, 
close-at-hand source of supply, with quick deliveries to meet your 


urgent requirements. All this is at your service, to help solve any 
spring problem you may have. Call or write the division nearest you. 


ASSOCIATED SPRING CORPORATION 


World's Largest Springmakers « Bristol, Conn. 


WALLACE BARNES CO. THE WILLIAM DO. GIBSON CO. RAYMOND MANUFACTURING CO 


Brstel Connecticut 1800 Clyboure Avenue Chicago |4 ili Carry Pennsytvena 


BARNES-GIBSON-RAYMOND 6G-R COOK PLANT SEABOARD COIL SPRING DIV 
Aan Arbor Michgaa 1500! South Breadeny Gardens Cal 


40306 Plymouth Rd. Plymouth Mich 





OHIO DIVISION WALLACE BARNES CO 


182AEsst Ist St. Dayton, Ohie State few Bivd., Syracuse 9 (Selvey), W.¥ 34) Last Erie Strest, Milwaukes, Wis 


MILWAUKEE DIVISION DUNBAR BROTHERS CO. F.N.MANROSS AND SONS CO. THE WALLACE BARNES CO.,LTD. 
Wists Connect cut 


Grate Connecticut Hamdton (etae Canada 





REGIONS 


Greater Miami Gets Chance to 


Home rule was voted for Dade County at last week’s 


election. 


Now the problem is to work out division of functions 


among county and municipal governments. 


Miami 


municipaliti md 


(,reater 
oft 6h 


unimcorporated 


concentra 
thickly 
Dac 
last week moved a long step 
other U.S 


metropolitan region has—an over 


Hap) i 
wmeay il 


to something no 
ill gov 
niment with power that crosses city 
ind village lines. 
| i vote of 
tat idlopted i 
that grant 
Count Iti 


its own 


44.517 to 120,340, the 
constitutional amend 
Dack 
county to rm 
those of the 
borders. ‘Uhe 


revisions mn 


home rule to 
illows the 
powers 


mic 


and 
within it 
to codify the 
1 new charter, for submis 
voters of Dade County next 


mumicipaliti 

xt tep 1 
the form of 
ion to the 
pring 
« The lew 
grown so spectacularly as 
Miami in the 

vth, to 
than 
utside the cit 


regions have 
Metropolitan 
years The 
1 population « timated at 
650,000, has been largely 
of Miami itself 
With one county government and 26 
Greater Miami 
uffering from an 


Problem 
postw il 


Pryce 


ryuann ipal rovernmments 
inomaly 
not enough gov 
body 
challenge 
rapid growth, and no one 
» do so if it chose 
disposal in the area as a 
point 
CCTM ind rec 
Ihere 
irea, there’s 
trafhe 
rush of ex 


bea been 


foo many government 
There has 
respon ible for 


! the I | 


ninent been no one 


meeting the 


Sewage 
shole has been me glected to the 
here Biscayne Bay, a 
reational asset, has been polluted 
in the 

irterial highway 1 
badly congested. In the 
wnSOn the 


master plan has allowed vacant land to 


ntan CXPTessw i\ 
tem, and 
ibsence of a regional 


pa ed over or developed for the 
Communities buy and 


\\ tt Purpose 
ell water 


It to 


mong themselves 
these ills 
ters of Vlorida last week 
County its home-rul powers 
nt had three times 


that the 
gave Dack 
ifter the 
turned 


ron cl 


down 


tl plins to revise its government 


|. National in Scope 


\s far as is known, no metropolitan 
ion in the U.S 
ny form 
ment that can tackle each regional prob 
» regional basis. Thus, Dade 
i trail for 171 other 
that fit the Census 

Bureau's definition of “metropolitan. 
At that, the Miami area is better off 


has vet established 
of boundary-hopping govern 


lem coil 
County 1 


iT ' itt the 


blazing 


countrys 


176 Ri (ion ‘ 


than 
only 


most of the 171 others It has 
>> government units to fragment 
while the na 
nearly 100 
town, and municipal govern 
chool districts 

iuthorities.’ 


regional re sponsibility 


tional average | units 
counts 
ment 

tricts of 


ilre ici 


ind special dis 
Dade County 
has only one countywide school 
ystem, one public health service 


Mii itihl 


fortunate 


metropolitan area is also 
in lying wholly within on 
About 30% of the 


mie tropolit in 


counts nation § 
extend into 
take in 
md 24 of them spread across 
state line too 


political 


Teas More 


than one county; some several 
counties 
This complexity of 
makes the total 
problem that much harder to solve 

¢ Larger View—Public bodies and pri 


vate institutions have 


boundaries 


been aware of the 
problem and have studied 
Last vear, the President 
on Intergovernmental Relations urged 
state 


remedi 
Commission 


the national and 
take And the Governors’ Con 
ference received a report from the 
Council of States that said 

Public 
mong many governmental units, and 
each of them is legally free to act in 
dependently on certain matters that 
substantial effects bevond it 
in other parts of the 
lack 


jurisdictions 


governments to 
ction 


ictivities ire splintered 


Hay h ive 


borders metro 
of arca 
that 


can effectively provide and finance sery 


politan area. There is a 


wide governmental 
ct 


The council cited six war to ip 


proach the metropolitan problem 

Annexation— Ihe 
boundaries to take m 
This device 


but seldom on a 


extension of city 
idditional areas 
has been used since the wat 
Usuall 


cities have absorbed only unincorporated 


large scale 
wea HA suburban ( ommunities have 
incorporated to fight annexation more 
effectively 

City-county consolidation. 
piecemeal 


This is a 
solution that has 
idopted in five U.S. metropolitan area 
meeting stiff resistance elsewhere In 
1945, 1947, and 1953, it was offered in 
Dade County 
tions of county with city governments, 
but was defeated cach time 
City-county separation, also a lunited 
solution. Divorcing of the city from the 
give the city mor 
to help itself for the time being, but 


been 


with various combina 


county ma' powcr 
there’s still no provision for future ex 


Pp msion 


(his eliminates the 
government and dis 
tributes functions metro 
politan government and the existing 
municipalities. It has been working in 
loronto, Canada, 1953 (BW 
Jan.22'55,p64) but has been consist- 
ently rejected in the U.S. It can’t prac- 
ticably be extended beyond one county, 
and ind offices 
are under the protection of state con- 
stitutions 

Metropolitan special districts or au- 
thorities. ‘This kind of setup can oper- 
ate in more than one county, 


Federation. 
county level of 


mong dad CW 


sITICC 


many county activities 


sometimes 
more than one state, but it is comphi 
cated to work out, even 
given only one or a few functions; it has 
never been tried as a 


when it ts 


uper-government 
charged with all functions 

Functional transfers and joint efforts. 
This is the tack that Dade County is 
trving, converting the established 
county government into an over-all 
metropolitan government by giving it 
the functions that deal with the metro- 
politan area as a whole. The 
an urban county—a logical solution only 
where the metropolitan area is wholly 
within a single county 


result is 


ll. Series of Changes 


Dade County's interest in doing 
something unified attack on 
metropolitan problems goes back to the 
1940s. The legislature approved a plan 
to form a single 
tem; public health services, and Miami's 
Jackson Memorial Hospital, were trans- 
ferred to the But the 
drew the line at city-county 
tion, put up for referendum in 1945 
ind 1947 

Meanwhile 


tinued 


ibout a 


countywide school svs 


counts voters 


consolida 


lox il 
to multiplh 
veterans’ 
ind the plushest winter estates 


governments con- 
New residential 
areas homes on the one ex 
treme 
on the 
thes 
were 
regulat 


ccnse 


other incorporated is fast as 
grew up Liquor license towns” 
that 
saloon hours and li 
ircas incorporate | 
sect their own 
zoning and regulations—they 
found the county's code either too stiff 
or too lax for then taste. Some 
ireas incorporated as a defense against 
annexation by adjoming municipalitic 
e The 1953 Effort—In the end, it was 
the pollution problem that brought the 
The first step in 1950 
recommendation of William I 
Pallot, chairman of the Miami Public 
Works Board, for creation of a metro- 
politan sanitary district 

State Sen. R. B. Gautier had felt all 


created—towns wanted to 
their own 
Other 


wanted to 


fees 
because they 


building 


own 


issue to a head 


Was a 
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@ FACTORING 
® RECTIVABLES FINANCING 
@ INSTALLMENT FINANCING 

® MACHINERY AND 
FQUIPMENT FUNDING 
@ INVENTORY LOANS 
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178 Re gions 


DON’T LET YOUR 


WORKING 
CAPITAL 


BOTTLENECK YOUR 
BUSINESS GROWTH 


HELLER COMMERCIAL FINANCING PLANS CAN BE 
THE ANSWER TO YOUR WORKING CAPITAL PROBLEMS 


How much should your company owe . . . co whom 


should you extend credit . . . how much inventory 
can you afford how much machinery and equip- 
ment can you buy what expansion Can you 


safely afford to undertake? 


In most cases, your working capital dictates the 


answers 


Because of Heller's operating policies and financing 
methods, the working capital concept of what a 
business can or cannot do, takes on a new look. 
HELPING OUR CLIENTS MAKE THE MOST OUT OF 
WHAT THEY HAVE, THEIR PROSPECTS AND THEIR 
POTENTIALITIES has for years been a guiding 
principal at Heller's 


Heller commercial financing programs increase 
working funds from $50,000 to several millions 
to carry inventories, extend credit to customers, 
buy new equipment, modernize plants, assure con- 
tinuing raw material supplies, to acquire other 


com panies 


Walter E. Heller & Company advances in excess of 
two thirds of a billion dollars annually to industry, 
makes only one tax-deductible charge for its serv- 


ices, does not participate in management or profits. 


Learn the facts today. Send for a free copy of 
“Operating Dollars’ which illustrates the scope of 
Heller operations with actual case histories. 


Walter E. Heller & Company 


Dept BW 
105 W. Adams Street, Chicago 90, Illinois 


342 Madison Ave., New York 16, New York 
711 Grant Building, Atlanta, Ga 





‘long that the legislature ought to be 
relieved of its burden of local bills—un 
der the Florida constitution, local gov- 
crnments are allowed little self-determi 
nation. Gautier, who recently retired, 
began fighting for a metropolitan gov 
ermment and home rule for Dade 
County 

In 1953, the third and last try was 
made to consolidate the government of 
Dade County and, this time, only the 
city of Miami. It lost in the city by 
only 980 votes. Pallot then published 
in open letter calling for concerted ac 
tion along other lines, and the Miami 
City Commission created the Metro- 
politan Miami Municipal Board to 
study the whole situation 
¢ Expert Advice—In 1954, the new 
study group contracted with the Um 
versity of Miami to oversee a survey of 
possible plans, and the university en 
gaged the Public Administration Service 
of Chicago as consultant. The PAS 
report at the end of 1954 recommended 
i federation of governments, with modi 
fications from the ‘Toronto plan 

I'he Dade County delegation, led by 
Sen. Gautier, opened a fight in the 
legislature for approval of a constitu 
tional amendment granting home rule 
to Dade County and a bill permitting 
1 charter to be drafted for metropolitan 
Miami 

What came out of the 1955 session 
of the legislature, however, was not 
what PAS had suggested. And it just 
queaked through 
¢ Compromise—As_ in’ many other 
states, the legislature is dominated by 
men from rur il ATCAS, whe rc the county 
is the preeminent unit of government 
The legislature wouldn't go along with 
ibolition of the county government, as 
proposed in the PAS plan. Instead, the 
legislature approved a compromise that 
preserved the Board of County Com 
missioners and merely gave it metro- 
politan powers, 

rhe original legislation provided two 
issues for vote last week: (1) a statewide 
vote on the constitutional amendment 
giving home rule to Dade County, and 
(2) a Dade County vote on adoption of 
a charter to grant power to “do everv- 
thing necessary to carry on a central 
metropolitan government.” But the key 
vote would be on the amendment; if 
that failed, the charter action must also 
fall through. 

Because opposition was already 
strong, espec ially from upstate counties 
that feared loss of their slice of Dade’s 
racetrack revenues, the backers of the 
metropolitan plan decided it was better 
to take one step at a time. They 
asked the legislature to take the charter 
off the Dade County ballot, and this 
was done at a special session last August 
¢ Next Steps—With the constitutional 
amendment adopted by a_ two-to-one 
margin (it carried Dade County by 
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Woodville 2), Liberty rans 
of  Contrevilie 
7 ia 


Emduwatrial 


eootim North and Central Mississippi 


Profitable industry doesn’t just happen . . . its existence and 
success depend on the right combination of MARKETS, 
MATERIALS, MANPOWER. You'll find that combination 


here: plentiful forest and agricultural products, and vast stores 


This is the seventh of a series de of other resources including adequate supplies of dependable 
scribing the eres served by Vaited natural gas; nearly 28 million population within a 400-mile radius; 


Gas. Map shows pipe lines owned or he J ’ 
served by United Gos in a portion of plenty of willing and productive labor. If you are looking for 
Micclesippt a plant site where you can grow, look to the growing Gulf South. 


TT Th Gud Conte 


If fuel is @ factor in your operation, 
write United Gas, P. O. Box 1407, 


Shreveport, Lo. 


UNITED GAS CORPORATION © UNITED GAS PIPE LINE COMPANY © UNION PRODUCING COMPANY 





[t's mentioned often when employee relations are discussed 


“One of the greatest morale-builders 


at our plant is Blue Cross!” 


ORE than 52 million people 
M today belong to Blue Cross 
[t's the largest and most popular 
program for the prepayment of 
hospital care. 

From the management stand- 
point, Blue Cross offers many 
advantages. For example: 

Blue Cross is flexible. It’s easy 
to fit into any employee welfare 
“package” and it may even be- 
come a retirement benefit. 

Easy to administer. ‘There's no 
problem of paper work with Blue 
Cross: Your local Blue Cross Plan 
works directly with hospitals, 
routinely handling the details of 


hospital payment. All Blue Cross 
Plans have a special “‘partnership”’ 
with participating hospitals. And 
they alone are officially ap- 
proved by the American Hos- 
pital Association. 

The Blue Cross aim is to pro- 
vide for needed care, rather than 
to give dollar allowances. 

The cost is low in relation to 
the benefits provided, because 
Blue Cross Plans are operated 
not-for-profit. 

For information. contact your 
Blue Cross Plan. Or write Blue 
Cross Commission, Dept.611, 425 
North Michigan, Chicago 11, Iil. 








Among the more than 300,000 


companies with Biue Cross are: 
Bendix Aviation Corp. © Chrysler Corp. 


H. J. Heinz Company © Matson Navigation 





Company © Raytheon Mig. Co. © Sunkist 


Growers, Inc. © Time, Inc. 
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82,204 to 33,542), the charter board 
met informally a few days ago to plan 
the next steps. The board can’t vet act 
officially, since several vacancies remain 
to be filled by the governor, but Acting 
Chmn. S. D. Phillips thinks the charter 
may be ready for public hearing in 


Iebruary, for vote by Dade County in 
April 


lll. Divvying-Up Powers 


The final provisions of the charter 
are only guesswork now. Some backers 
think the new over-all government 
should be given only a minimum of 
essential powers now, with others to 
be added later. But some feel the voters 
gave the board a strong enough man- 
date to do the whole job at the start 

According the PAS  recommenda- 
tions, government functions should be 
distributed something like this 

Planning. ‘The metropolitan county- 
wide government should make the 
master plan; municipalities should 
operate within that framework 

Finances. [ach government level 
hould be responsible for its own finan 
cial affairs, but the county should be in 
charge of assessment and property tax 
collection for all 

Public Works. The county should de- 
velop and maintain arterial highways 
and streets and major parking facilities 
for the whole area, plus roads and 
streets in unincorporated territory; 
municipalities should be responsible for 
local streets and secondary off-street 
parking. The county should control 
traffic plans for the total area and should 
be in charge of sewage disposal and 
water supplies 

Building Codes. The county should 
draft uniform standards for the area, 
enforce them in unincorporated areas 
nd review enforcement in the munici 
palities, but leave the municipalities 
free to impose higher standard 

Police and Fire Protection. ‘This 
he uld he provided by the CouUTITY On a 
minimum basis for the entire area, with 
municipalitic free to provide fuller 

ices in their own area 


« New 


Mood—“We're living in a 
paradise on top of septic tanks,” said 
one Miamian in commenting on the 
ncw ipproach to areawide problem 

There’s not a mile of freeway o1 
limited-access road. A dozen bridg 
must open every time a iilboat come 


along, while we argue over whether to 
build tunne!} Nothing much 


h heen done ibout downtown park 


or bridge 


ing 

You wouldn’t expect a resort to be 
much concerned about government, but 
we do have ncw blood down her You 
can see how the area is changing when 
the legislature — let us have home 
rule ind the state goes for Eisen 
hower.” END 
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More and more management men think this way: 


“Blue Shield rounds out 
the health care ‘package’!”’ 


ODAY, protection to help 
jer doctor bills for surgical, 
medical and maternity care is an 
essential part of employee bene 
fits. A growing number of com- 
panies of all sizes are choosing 
Blue Shield. Here’s why: 

Blue Shield gives broad pro- 
tection. Benefits are provided for 
hundreds of different operations 
and many nonsurgical services 
Sponsored by doctors in 
their local areas, Blue Shield 
Plans give real help with doc 
tor bills, particularly for surgery 


Low in cost. Blue Shield Plans 
operate not-for-profit. 

For full facts, see your Blue 
Shield Plan, or write Blue Shield 
Commission, Dept. 611, 425 
North Michigan, Chicago 11, Ill. 
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»»-and your material handling 
problems become a breeze 


With an Allis-Chalmers HD-6G tractor shovel, you simply 


remove and replace four pins to change from a bulk loader 





to a lift fork, crane, bulldozer or ditcher. The switch takes 
two men less than 15 minutes, yet each new attachment 
can save many hours of hard labor 

With its standard 1! 4-yd bucket, you can stockpile, 
reclaim and load bulk materials of all kinds. Or you can 
double your speed in coal, coke, cinders and snow with a 
big 2'!,-yd light materials bucket. 

Then, by changing from one attachment to another, 
you handle packaged and palletized loads, move heavy BULLDOZER or 
machinery, level yard storage areas, maintain plant roads, ANGLEDOZER 
landscape, dig trenches for pipe and foundation footings, ROCK 
handle countless other jobs —all on one basic equipment ! BUCKET 
investment 

Ask your Allis-Chalmers dealer to show you how its un- 
matched versatility can streamline many jobs in and 


around the plant. Write for free literature. 


ALLIS. CHALMERS, CONSTRUCTION MACHINERY DIVISION, MILWAUKEE |, WISCONSIN 


ALLIS-CHALMERS > 








In Regions 


Petrochemical Plants Spring Up 


To Serve Pacific Coast Market 


he rapid expansion of the Pacific Coast market has 
lured more industry, helping to save freight costs by 
supplying needs locally. Latest to join the newcomers 
are makers of petrochemicals of the ethylene family 

Carbide & Carbon Chemicals Co., a division of Union 
Carbide & Carbon Corp., has just reached full produc 
tion in its plant at Torrance, Calif., which uses gas from 
the nearby General Petroleum Corp. refinery to make 
ethylene oxide, ethylene glycol, and polyethylene. ‘The 
company formerly served the California market from its 
l'exas and West Virginia plants. 

Union Oil Co. of California has announced that its 
subsidiary, Brea Chemicals, Inc., would join Koppers Co 


in building a plant in Los Angeles to make polyethylene, 
too 


Arkansas Capital Doubles Area, 
Votes to Hire City Manager 


Little Rock residents voted in no uncertain terms last 
week to make two drastic changes in the complexion of 
their city. ‘They balloted more than 2 to 1 to adopt a 
city manager form of government and almost 4 to | to 
double the city’s area by annexation. 

Business and professional men vigorously supported 
the switch to a city manager through the Good Govern 
ment Committee, mobilized in the last weeks before 
Nov. 6. ‘The movement had begun, however, in Sep 
tember with a blistering grand jury report about “un 
wholesome conditions” in the Arkansas capital's admin 
istration by mayor and aldermen. Larly backing came 
from Little Rock’s two newspapers and one alderman 

Opponents, including Mavor Woodrow Wilson Mann, 
charged that the would abandon the city to 
“special interests,” chiefly the Chamber of Commerce 
and Main Street merchants 

The annexation adds an area west and southwest of 
Little Rock, with 35.1 sq. mi. (the citv now covers only 
28.28), 16,500 persons, several small communities, and 
the city’s industrial development district. 


change 


Taxes on Three Vital Resources 


Rejected by Louisiana Electorate 

Louisiana may have raised eyebrows nationally by 
Kisenhower last weck, but the state’s 
businessmen are just as interested in the sound beating 


voting for Pres 


voters gave to constitutional amendment proposals to 
tax timber, sulfur, and natural gas 
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Defeat of the measures was regarded as a repudiation 
of Gov. Earl K. Long, who had pushed them. Only 
last January, he had been swept into office by the greatest 
margin ever won in a Louisiana first primary (the state 
has two primary elections, the second a run-off) 

From the moment of Long's inauguration in May, 
businessmen have feared that his futile efforts to impose 
new taxes on Louisiana resources would drive prospective 
industry away—at a time when the state was cutting itself 
in on a healthy slice of manufacturing (BW —Jun.30'56, 
p36) 

State legislators had turned Long's proposals down 
because they campaigned on a platform of no tax in 
creases 

Louisiana businessmen this week felt the clection re- 
sults would persuade the governor to drop his tax war 
against the timber, sulfur, and gas industries. But they 
thought he would manifest his grudges in some other 
way again—particularly against the timber and sulfur 
industries 

Vhey look for more vigorous industrial growth now 
Prosperity, they say, may even reduce segregation in 
employment as an issue. 


Regions Briefs 


Pittsburgh's Gateway Center is filling out. The 
Equitable Life Assurance Society, which bought and 
cleared 58 acres of shims in Pittsburgh's ‘Triangle almost 
six years ago, is going to add a 16- to |&story apartment 
building to its three stainless steel ofhice buildings 


St. Louis’ big Mid-American Jubilee, a month-long 
exposition, incurred an estimated $400,000 deficit While 
civic leaders raise money to wipe that out, they ar 
talking of holding a similar event next year 


On the south shore of the St. Lawrence River neat 
Montreal, the prospect of a Seaway-stimulated industrial 
development is driving land values up, ‘The record so 
far, reported last week, is $1.3-million for 270 arpents 
(one arpent is .84 acre). The buyers are said to be 
Kuropean investors 


On the move: Acro Mayflower Transit Co., Inc., says 
14.5% of interstate moves of households in the third 
quarter went to California and 7.3% to Florida, Main 
sources: New York, Ohio, and Illinois 


Pointing to some loss of tourist business to the West 
Indies, the Florida Development Commission said it 
would ask the 1957 legislature for a two-year appropria 
tion of $6.5-million, including $4.6-million for out-of 
state advertising 


Kaiser Aluminum & Chemical Corp. says it’s ready to 
join the Douglas County (Wash.) Public Utilitv District 
in building a $110-million power project on the Colum 
bia River, 25 mi. downstream from Chief Joseph Dam 
Kaiser would buy the power for an aluminum reduction 
plant it would build. The PUD would obtain a licens 
to construct the new dam. Kaiser's purchase agreement 
would back the revenue bonds that would finance the job 


Regions 183 





e time ag Bristol 


Som 
As the result 


prass elsewhere to 
peing seriously impaired 


tem tha 

source W4> a brass alloy for * 

-eceipt of the stock from this 
g. After 


Upon re 
ced in manu 
ad made ‘ 


crack 


One | 


‘acturin en er 
hat Bristol Brass h 
ar part to determine t 

a it pre 


we found t 
particu 
rnish IT for 


to fu 
a yittle 


comething 
jon. The 
numbers » 


the part | 


Brass recor ds. 


applicat sre was NO 


S.A.E. 
analysis of 


Br istol 


Thi THE BR 
sisane isto 
x a2 L 

Vice Presid tract from 1 repo ha a OR ecu 

ent a report . s bee N 

in ¢€ harge of M made by the rod nae making Bra 

anufac ‘ d wire he ss strip 
cturing onnecict since 1830 Bristol, 
offices an sce 1850 ol, 
and wareho 50, and ha 
uses in Alba s 
- ny, 


ol ile M4 < p /, 
“ adin , 
maker Oo 1 recis Ss 
k { ~~ >» 
cl 
ion instr uments 
i Ost 
~ m, Bu Jalo, Chica 
we Detre ut, Milw . oh Ne 
ilwauk 
i 


to a 
meeting of 
En g of his c 
ginee collea a 
ring igues in Sales and 
ork, Phil 
idel 
ro he ster, — Providence, 
rass C cuse. T 
orporation of “e Bristol 
10, 1607 


and for B 
(Subsidi RASS FORG 
diary of The B IRGINGS 
ristol Bras , oo 
ass C orpe get ther 
poration) now 7 — ACCURATE 
a new and mod BRASS 
odern plant a core 
at Bristol. C ‘ B 
ol, Conn roadway 
ay, Dayton 
on 


itl Fidin nest Broce thie 





In Management 


Group Appraisal Plan Helps Find 


Executive Timber in Company Haystack 


hat young junior executive in the accounting depart 
ment may have the makings of a corporation president 
But how can you tell? And how can you nurture him 
to full development? 

Atlantic Refining Co., working on the thesis that 
much sought after top management talent lies buried 
deep in its own personnel recesses, has come up with 
some hopeful answers to these two questions. — Its 
management Personnel Inventory & Development Plan 
is three years old, and so far has covered only 500 men 
in middle management. But its success has encouraged 
the company now to extend it to lower management 
levels 

The key to the plan is group appraisal. In other words, 
a man is rated by a group of superiors after he goes 
through a battery of tests and “depth” interviews by 
personnel specialists. ‘The results of the appraisal are 
discussed with him. The appraisal group places in his 
fila recommendations concerning his job status, his 
possible future in the company, and the development he 
may need to improve his present performance and to get 
ready for larger responsibilities. 

The appraisal group usually is made up of the man’s 
immediate supervisor and the latter's superior, plus a 
representative of the industrial relations department. 
Occasionally, someone from another department may 
join the panel. The discussion is informal, led by a 
moderator, usually the director of management personnel. 

When the ratings are completed, the industrial rela- 
tions department and cach unit head chart the status 
of all personnel in the department, future replacement 
needs, and candidates qualifying for anticipated vacancies. 
The appraisals are updated every four years or oftener. 
The inventory charts are reviewed annually, develop- 
ment activity quarterly. 


Long-Range Planning Programs Insure 


Steady Supplies of Men and Materials 


loday, long-range planning by individual companies is 
the rule rather than the exception 

A study of 189 manufacturing companies by the Na- 
tional Industrial Conference Board shows that about 
75% plan more than one year ahead. Of the 142 com- 
panies reporting having long-rang planning program . 
almost half rely heavily on their projections for future 
needs in organization tructure 


plant, equipment, 


capital requirements, and personnel 
About half the companies with planning programs us¢ 
five-year projections; about 20% ahead 
16¢% less than five 


periods ranging from 10 to 20 vears. No matter what 


plan 10 vear 
vears; and a sprinkling use other 
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the length of time used, most companies emphasiz« 
that their projections are highly flexible, are used mainly 
as a guide to future needs so the company is not caught 
unawares by sudden requirements for men, money, or 
material. Distant projections are also commonly used as 
yardsticks for actual performance. 


Hostile Groups Bury the Hatchet 
When They Have a Common Cause 


Eliminating conflict between groups im a company, a 
city, or a nation invelves more than the commonly ac 
cepted formal or informal conferences where the two 
sides can get to “understand” each other. In fact, such 
conferences often tend to intensify the tension. The 
best way to ease conflict, says Dr. Muzafer Sherif of the 
University of Oklahoma, is to get two hostile groups 
working together toward some common end, 

Reporting in Scientific American Magazine on his 
experiments and conclusions, Dr. Sherif finds that feed 
ing accurate and favorable information about one group 
to the other and bringing leaders together to enlist then 
influence doesn’t often work. Favorable information 
about a disliked group usually is either ignored or re 
interpreted to fit stereotype notions about the group 
What's more, leaders highly conscious of the prevailing 
temper and attitudes of their own groups can not get 
together easily or quickly without losing position 

However, when groups can work together to achieve 
goals that are real and compelling to all concerned, 
favorable information about a disliked group appears in 
a new light. Leaders then are in a position to ha bolder 
steps toward cooperation 


Management Briefs 


Competition for consultants: The Engineers Joint 
Council reports that engineering schools, plagued by low 
salaries and consequent shortages of teachers, are going 
all-out to help their men land consulting work, raise 


their pay—and prestige 


J. I. Case Co.'s move to acquire new management and 
get into construction equipment by merger with Ameri 
can Tractor Corp. (BW—Sep.15'56,p28) is running into 
minority stockholder resistance. Case is selling itself too 
cheap, say rebellious share owners who are seeking court 
appraisal of Case stock 


Point of disagreement: Gen. Lucius D. Clay, chairman 
of Continental Can Co., denies that his corporation’s 
merger with Robert Gair Co., another packaging firm, 
violated either the letter or the spirit of the antitrust 
laws. “We can find nothing in the antitrust laws which 
supports the government thesis that it is illegal to present 
1 customer with a broad range of related products,” says 


Clay 


A federal district judge in St. Louis has ruled that 
N. O. Nelson Co. will be reorganized under ¢ hapter 10 
of the Federal Bankruptey Act (BW-—Sep.15'56,p54) 
Judge Roy W. Harper appointed Elliott H. Stein as 
trustee, ordered him to report his investigative findings 
in 90 day 
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Capable of delivering a quenching 2,500 
gallon per minute deluge, this latest develop- 
ment in master stream fire fighting equip- 
ment has a dramatically effective striking 
range of better than 320 feet in distance, a 
far-reaching 165 feet in height. Yet with all 
of its powerful striking force, one man 
seated at hydraulic controls has finger tip 
mastery of the Intelli-Giant at all times. Ex 
tremely versatile, the design of the Intell 
Giant makes it ideally suited for installation 
either on mobile equipment or as a fixed 
emplacement in hazardous areas, **Modern 


Firefighting,” a highly informative movie on 


the Intelli-Giant is available. Please write 


Chiksan, Brea, Calif, to arrange a showing. 
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V Intelli-Giant... 


7 
? nF, tHe NeW BIG BERTHA 
OF FIRE SUPPRESSION 


Dispatched to combat a 
roaring mill fire on an is- 
land inthe Schuylkill River, 
this Intelli-Giant, owned 
by the Philadelphia Fire 
Department, reached areas 
where conventional moni- 
tors could not. It prevented 
the inferno from engulfing 
650 feet of the seven story 
building not yet affected 
by the fire. 


CHIKSAN COMPANY -—BREA, CALIFORNIA « CHICAGO 5, ILLINOIS » NEWARK 2, NEW JERSEY 
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For years Underwood odeed : 
on typewriters — and office machines 


But in today’s industry this isn’t enough 


Now the push is for office systems and computers 


Integration Is Now the Goa 


Office 
crous, 


makers, a 
complacent 


num- 
breed, 


equipment 
sometimes 
are waking up to an era of complex 
change. A_ bit wistfully, they 
placid past when you could make an 
individual item of equipment and put 
it up for sale; 
big business 

d today 
puters 


eye a 


pretty soon you had a 
Chen they turn to today 
that’s full of complex com 
paper handling systems, as 
and, the 
need to develop ways to make all these 
fine gadgets work together in electronic 
close harmony, widely sepa- 
rated offices. 

The awakening with all its attendant 
problems ha with especial poig 
to Underwood Corp., 


sorted machines increasingly, 


even in 


COTnC 


nancy which only 


20 years ago was the world’s largest 
maker of typewriters. Dozing on this 
peak, lulled by steady business, Under 
wood for a long time did not notice 


that it had lost relative position in the 


industry, and then that it had turned 
into a high-cost operation 

¢ Turnover—Actuallh Underwood's 
woke up slowly, but finally with a bang 
that has brought it a new president 
ind a stepped up program of recap 
turing old ground and carving out new 
empire Ihe pre ident i Fred M 
Farwell, lured 7wai two veal igo 
BUSINESS WEEK e Nov. 17, 1956 


from the redoubtable sales force of 
International Business Machines 
where he was a vice-president. Under 
larwell, Underwood has twin aims 

e lo carve a comfortable niche 
in the rich market. for small and 
medium computers, and to pioneer in 
the still virgin field of integrated data 
processing the jawbreaker hate for 
teaching office machines to feed each 
other information automatically, by 
means of tape 

e To regain old markets and ex- 
pand them in the _ bread-and-butter 


fields of ordinary office equipment 


If plans jell in the next few years, 
integrated data processing will make 
up the 80% of Underwood sales now 


supplied by the regular product line 

¢ Lagging Behind—Ihe rut from 
vhich Underwood 1 busily dig 
ging itself first began to deepen in 1936 
Roval sted first 
typewriter maker Underwood 
much though 
I] came it 


now 


when wre way place 
mong 
didn't worn 
W orld W il 
fully concentrating 
office So 
branch out into other militar 


sed the train of 
new 


ind when 


vent on peace 
ind 
didn't 
work, it 
plant 


the 


on typewriter 


machine because it 


Tit grav’ new 


ind equipment upplied by 


government 


Vanage ie nt 187 






































With the coming of peace, the com- 
ywny found itself with relatively worn 
and aging equipment, hence w th high- 
cost produc tion. It lost relative posi 
tion in the field of accounting ma- 


FRED M. FARWELL, brought from IBM, 
spearheads growth-conscious Underwood. 








Lockseom ty. 
or 
ings. in meny 
styles and 
shapes. 


Metal awnings, rolling doors, etc., made from 


interlocking rell formed slats 


1001 Things Now 
being done by 


COLD-ROLL FORMING 


function of a Yoder cold roll 


forming machine 1s, of course, to convert 


The basi 


flat rolled strip or sheets at high speed 
into mouldings, panels, tubular and 


structural shapes 


Quite often, these shapes need further 
elaboration before being ready for assembly 


or installation. They may, for instance 


have to be irved. coiled or made into 
rings. Or they may have to be perforated 
at certain intervals of spacing notched, 
embossed, or otherwise finished by addi 
tional operations. You may want to com 
bine two or more materials into a finished 
shape, such as carbon steel with stainless, 


felt. wood, et 


These and many other things can be done 
with Yoder machines at little or no extra 
cost over and above normal conversion 
costs, simply by providing special attach 
ments, or auxiliary units installed in line 


with the forming mill 


lhe Yoder B 


is a compiete text 


k on Cold Roll Forming 
profusely illustrated, 
on the art and its scope, the machines 
their tooling and application to a multi 
plicity of mass production needs. A copy 
is yours for the asking 


THE YODER COMPANY 
5530 Walwerth Ave., Cleveland 2, Ohio 


COLD-ROLL 
FORMING 
MACHINES 
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._. . Farwell’s first move 
was to lure a team of ex- 
perienced executives from 


‘ 


other producers .. .’ 


STORY starts on p. 187 
bianne i vell as in typewriters, and 
was beginning to face much rougher 
such staked out areas 
is machines for adding, billing, and 
Yet for quite 
comforted — by 


ompe tition im 


ilculating i time man 
igciment nodded on 
iles that climbed as high as an annual 
Profit dwindling, 
in charge wanted to sink 


plant and 


$50-million were 
md no on 
info new 


much mane’ 


equipment Its engineering work con 
isted largely of to catch up 
with competition Research and even 
sale development was slighted 
¢ First Steps—By 1952, the 


ystem 


ittempt 


promise 
brought 
Under 


wood bought the Electronic Computer 


ot omputer md 
i gleam to management eve 
ized 


Corp md with it a medium 


computer plus a strong resear h group 
But the 
ction, especially after a 
inh that 
into the Samish punched card system, 
i British-controlled 
wood had no control of either engineer 


Sak 5 


ground; it is now 


gleam soon dimmed into in 
bath in red 
1953 


followed a venture 


proce: Under 
ing or production on this process 
never got off the 
pulling out of the punched card field 
iltogether 
One veat Underwood di 
their 
in trouble and computers 


later the 
rectors woke up screaming with 
regular line 
looming menacingly on the 

lirst 
Farwell, who rushed over 
IBM. Hired as 
pre sident, he took the 
ear later and really got going on what 
1 multiple attack. The major 
fields of his endeavor break down this 


competi 
tive horizon response to the 
cTrcam Was 
from executive vice 


presidency a 
l now 


var 

Management and personnel. Far 
vell’s first move was to lure a team of 
experienced executives from IBM and 
other makers of office equipment. The 
executive 
Zaengliem, former vice 
chairman of Monroe Calculating Ma 
chine Co marketing vice-president 
Thomas Armstrong from IBM 
facturing vice-president Andrew 


Monro 


director 


list imelude 


Wilham (¢ 


vice-president 


manu 

Ander 
engi 
from 


res irch ind 
John Howard 
Burroughs, and sales 
L.. EK. Vannais, who is credited with hav 
IBM's 
What's 
he'll go gunning for more outside talent 
if and 


Below the management level, Under 


m from 
Hncecrng 

training director 
teams to a 
Farwell sav 


ing brought sales 


high polish more 
is nec ce d 


wood is setting up training courses for 





INSTANT PORTABILITY 
FOR THOSE HUGE, HEAVY 


HARD-TO-HANDLE BOOKS 


TIFFANY 


(~='== DUPLEX 


BOOK STAND 


SELF-LEVELING 
TOP 


Pays for itself in 
6 months in the 
average office, 
where more than one 
person or department uses credit reference 
books, commercial atlases, or other large 
volumes. 
Convenient, at-the-desk or for stand-up use; portable, 
all-metal, adjustable height. Swivel top; 2” ball- 
bearing rubber casters; choice of § popular colors. SELF- 
LEVELING 2-PIECE TOP keeps every part of every 
page in full view...in the largest books. All pages lie flat 
Read with ease from ABC's through XYZ's! 
At better dealers everywhere. 
Write Dept. BW for further information. 


TIFFANY STAND CO. 


ORSYTH ST. LOUIS te) 


STATE TAX, 

CAPITAL, TIME, 

WORRY: LEASE 

your trucks! Send for 
“The Modern Way” 
brochure. Write National 
Truck Leasing System. 


Dept. B-11 





help wanted 


every business man needs help—and 
needs it badly——at some time or other. 
If you have a special service that will 


~ 
help America’s business executives 


the readers of BUSINESS WEEK 
then tell them through the Special 
Services Section. 


Just write Classified Division 
BUSINESS WEEK, 330 W. 42nd St, NY 36 
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Here’s How to be SURE 


AGE FENCE 


will be the RIGHT fence 
_ for YOU... 


Write now for 
our file-size 
| folder DH-26. 

| tis packed full 
at | of information 

| you will need 
| when considering 
a new fence 
for any purpose. 





e When you need a fence it will be much 
to your advantage to have full knowledge 
of the many choices of component parts 
that PAGE provides. You can choose from 
8 heights—4 fabric metals—9 types of 
metal posts—6 styles of gates. All these 
and other features are pictured and de- 
scribed in the folder offered above. It also 
supplies facts about PAGE localized en- 
gineering and erecting service that is as- 
surance of highest grade workmanship 
and lasting satisfaction. Page Fence Asso- 
ciation members, located in more than 
100 cities, are listed in the folder. See 
that list for name of member nearest you 


..- Write to 
@ PAGE FENCE ASSOCIATION + Monessen, Pa. @ 


Herb Baker, Pres 
Herbert Baker Adv 


olwoys has his tiny 2 or. precis 


‘aallare. 


READY to SNAP TV 

commercials, store disploys, 

client competition and 

publicity events. The world's 

smallest, lightest and 
-to-use Minox Camera 

is his constant companion, 

king of ‘conversation pieces."* 

® Fast, sharp {/3.5 lens 

® Speeds to 1/1000 sec 

®@ Magazine load holds 

50 shots 

© Focuses 8” to infinity 

At all better 

camera counters 


fabulous 

business Gl FT! 
MINOX ITI-S with 

choin and cose 13950 
For literature write Dept. W 
KLING Proto Corp. 


257 Fourth Ave 
New York 10, N.Y. 
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. . . Sales force morale is 
getting attention, too. There 
are bonuses, recognition, 
Florida trips .. .” 


STORY starts on p. 187 


and 
men, while starching them out 
with bright new 


its nucleus of experienced sal 
sCTV ICC 
trainees. Underwood 


figures the lead time of producing the 


new equipment means time for thor 
ough instruction in the new. tech 
niques. And Armstrong says integrated 
data processing 1S really quit traight 
forward, though it has become over 
grown with gobbledvgook He plans 
to set up industry specialists to sell 


Underwood applications in different 


fields 
Sales. This refurbished selling fore 
being backed up by money and 
napped-up products. The Underwood 
idvertising and promotion — budget 


vhich at 2% of sales used to lag well 


behind the industry average, has been 
lifted above 
Ihe sales stress for now is on the 


regular line. ‘l'ypewriter models are be 


ing tricked up to attract the eves as 


vell as the fingers; they're still on th 
boxy side by industry standards, but 
lecker job ire in the vork The 
newer offices are sporting sidewalk di 
play windows, where the older setups 
used to lurk mustily on upper floor 
Sales force morale is getting attention, 
too Ther irc bonuses, recognition 
extra vacations, Florida trips for the 
big producer, as well a: the usual pep 
talks 

Research, at Underwood's FElecom 
Div. in New York, has been reor 


ganized with doubled per onnel to 158 


from 75 in six months, and expanded 


budget. It’s now completely severed 
from operation Ihe company tell 
proudh of three scientists who quit 
the old setup because of pel onalit 
clashes Now the trio is back in the 


Underwood fold happ in the new 


independence 


Money. Underwood's finances have 
always been in tidy shape, with no 
water seeping into the book Recent 
development osts have been written 
off, inventory of old equipment written 
down. Still, the stepped-up activitic 
take money, $6-million was raised re 


cently via convertible 
e¢ Portrait of an 

pe iking, the office 
ket for which 


comp titors vu 


debenture 
Industry—Generalh 
equipment 
Underwood and it 
consists of two bird 
hand—conventional cquipment 


nat 


in the 


ind electroni ind a most 


bush— 
Industry 
future for IDP 


omputer 
alluring feathered friend in the 
data processing 

that the 


integrated 
feeling is 








Army's long-range 
missile 


You can't afford 


any when 
you're handling some- 


mistakes 


thing as expensive 
and dangerous as the 
prototype Redstone 
missile. 

That's you 


see Bassick grooved- 





why 


Bassick Grooved 
Wheel casters give 


wheel casters on the 


positive control 


specially built stand 
that 


guided 


carries the Army's big, long-range 
missile. Grooved-wheels on in 
verted angle-iron tracks provide absolute 


control and smooth vibration-free rolling 


Two new ideas 
Industry might well find use for two 
new ideas that came out of this applica 
tion. First is the use of Bassick grooved 
wheels on top of the stand which allows 
[his makes the 
various instrument ports and panels more 


the missile to be rotated 


ac cessible 


Second new idea here is the use of 


movable mountings. This allows 
shifted forward 
backward so as to always keep the mis 
(which 
during production) safely balanced 


caster 
the casters to be and 


sile’s center of gravity changes 
Bassick distributors and service repre- 
sentatives can pass on 


, other new caster ideas 


JQ ) to your materials-han 
ved dling people. Tut 
BASSICK COMPANY 





Bridgeport 2, Conn. /n 
Canada; Belleville, Ont 


Bassick 


A DIVISION OF 
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“... giants like IBM and 
Remington Rand are now 
booked two years ahead .. .” 


STORY storts on p. 187 


certainly for company growth, and pos- 
sibly for survival 

Standard equipment of the type- 
writer—adding machine family will of 
course be with us always—and it’s grow- 
ing. As for electronic computers, busi- 
ness is increasingly taking to its heart 
these infinitely complex creatures that 
were first evolved to solve the most 
abstruse—and time-consuming—prob- 
lems of science and engineering. 

Almost wholly a postwar develop- 
ment, business installations of com- 
puters are now said conservatively to 
number 250, with three times that 
many on order. The general purpose 
computers now available fall into three 
categories 

¢ Large computers, such as IBM's 

705 and Remington Rand’s Univac, 
7" oe : cost between $1-million and $3-mil- 
lion. They can handle a tremendous 

The RIGHT Answer Can Save Vou volume of information rapidly. 
Money These Four Ways: e Medium sized computers re- 
semble the giants but cost much less, 
_ ON INITIAL COST PER CAP SCREW ranging from $180,000 to $300,000. 
Underwood's Elecom 125 is in this 
group, which finds a wide variety of 
business applications. 

¢ Small computers sell for $35,- 

. ON SHIPPING AND INVENTORY COSTS 000-plus. These new developments ate 

essentially high-speed accounting and 

billing machines. Underwood boasts 

» ON MATING NUTS of 40 firm offers for its Elecom 50, 
which is in the category. 

AND, IN ADDITION, VOU GET A The market for all three types is 
STRONGER, LIGHTER ASSEMBLY! constantly widening. Arthur D. Little, 
Inc., estimates that there is a_ basic 
Appearances can be deceiving. For instance, of the two Cap market of $2.4-billion for large and 
Screws pictured above, the one on the letc with the smaller medium sized computers together Just 
diameter shank is the stsonger. That's because it’s a Lamson for the mediums, Underwood's espe- 
1035 Double Heat Treated, high-tensile screw whereas the other cial interest, the market is $1,150- 
is a more expensive Full Finished Cap Screw man- million according to Little, which sees 
ufactured of a steel with lower tensile strength. / the sales going to the more than 3,000 

Ask for the Cap Screw with U.S. companies with annual sales that 

the “1035"-L on the Head. « top $4-million 
Clip the coupon below and we'll send you a chart * Backlog—Giants like IBM and Rem- 
showing the relative strengths of these types of Cap ington Rand, which got a fast start on 
Screws. lt could mean important savings on your the field, are now booked two years 
production line, ahead. This clearly gives Underwood 
and the other outfits a chance to nose 
into a race opened up by constantly 
swelling demand. Burroughs Corp. and 
National Cash Register both are edging 


in 
1971 West 85th Street - Cleveland 2, Ohio Hot as the race is for computer sales, 


PLANTS AT CLEVELAND ANDO ent O10 «+ BIRMINGHAM ~« CHICAGD 4 4 
. , its prize is smaller than the one that 


The Lamson & Sessions Co., 1971 West 85th Street, Cleveland 2, Ohio will go tothe Company that really 
Please send me my free chart giving the facts on relative Cap Screw Strengths yum ps ahead on IDP, with a chance to 

sew up, unopposed, a huge share of the 

great future market 

onatins ae hoi : Companies go for computers because, 

once data is fed to them, they can 

handle paper work more thoroughly, 








. ON ASSEMBLY COSTS 





NAME 
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Etchings to excite 
exigent engineers 
says, ‘Make 
for 


Next time it small 


and 


somecone 


accurate,” reach your file on 
photo ensilive gla 

Using a process called “chemical ma- 
chining,”’ photosensitive glass now yields 
intricate and accurate components lor 
both electrical and mechanical applica- 
tions 

Starting with a Corning special glass, 
chemical machining makes it possible to 
achieve an intricacy never before thought 


And it’s all 


need for costly grinding, drilling, cutting 


possible done without the 


or engraving 
take a look at 


machining in practice, a good example 


Let's some chemical 
being this wire brush holder for a tiny 


airborne digital converter. 





Made of glass by a combination of photo, 


heat and etch processes is this precision 
brush holder for a digital converter. In back- 
ground are holders that have been exposed 
and developed but not yet etched. 


As originally designed, this converter had 


0.0065” single wire brush contacts. Brush 


holders were of a glass fiber reinforced 


laminate. But, the smallest holes that 
could be drilled in this laminated mate- 
rial were 0.015” in diameter. Result? 


Loose-fitting wires 


Turning to the miniaturization and 


precision offered by photosensitive glass, 


designers came up with a brush holder 


with rectangular holes, 0.0075” x 0.015” 


I'wo wires (each 0.0065”) are inserted 


side by side in each hole. Holes are etched 


through the glass and have a conical 


cross sectian | he lip ol this cross section 


serves as a reference point about which 


the free ends of the brush cantilever 
Spacing ol the slots is held to a toler- 
ance of 0.001” over 14%”, making it pos- 


sible to position the double brush con- 


tacts with close tolerances 
Etched glass also plays a role in assem- 
with an 


the 


bly, alignment plate used to 
| 


locate free ends of the brush while 


fixed ends are cemented 
Behind 
quite ingenious exploiting of differential 


And 


some interesting use of collimated ultra- 


this accuracy-by-acid is some 


there's also 


rates of etching glass 


violet light and heat 
You can learn a great deal more about 


photosensitive glass (including other uses) 


by writing for “Chemical Machining 


Photosensitive Glass,’ a reprint of an 
article that ran in Materials and Methods. 


Free with the coupon, 


Viscosity, visibility 
and versatility 


From the production lines of the Preci- 


sion Scientific Company of Chicago 
comes this Transformer Oil Oxidation 
Test Apparatus 


Chis bit of pre- 
cise plumbing is a 
second cousin to 
another Precision 
product, the Model 
**S”’ Kinematic Vis- 
cosity Bath 


Used profusely in 


both is Pyrex 
brand glass No. 
7740. First, there 
are Pyrex brand 
jars (12” x 18”) 
forming the main 


chambers of the 
test 
Then you'll find an almost bewildering 





apparatus 
I 


tubing, some of it 
And 


also Erlenmeyer flasks and glass umbrellas 


array of tubes and 


quite intricate in shape there are 
Behind Precision’s choice of glass is the 
need for visibility, plus accuracy and precision 


Pyrex brand glass No. 7740 handles 


all these requirements admirably. It's 
known as the “balanced glass bal- 
anced for chemical stability, heat shock 


and physical knocks 
No 


reluctance 


’40 demonstrates a remarkable 


to mix with, or be affected by 
what you put in or around it. Among the 


usually destructive forces that bother it 


not at all are most acids and alkalies, as 


well as steam 


I his not addine to or detractine from 8s one 


reason why No ‘740 is the favorite 
among those who must protect delicate 
flavors. That's why, for example, you'll 
find this glass in coffee makers, botl 


Please send mte the following materiol 


Nome 
Company 
Street 


City 


Reprint, “Chemical Machining Photosensitive 
Glass” (_]; Bulletin B-83, “Properties of Selected Commercial Glassware [_], Mustrated 
Booklet, “Glass and You" [_]; Bulletin 8-84, 
Glassware” ["]; “Your Tour of The Corning Glass Center” [_}, 


CORNING GLASS BULLETIN 


FOR PEOPLE WHO MAKE THINGS 


commercial and household varieties. 
And Pyrex No. 7740 
physical knocks. It takes thermal shocks 


stands up to 


in its stride, too, having a linear coeffi- 
cient of expansion of 32.5 x 10 ? between 
0° and 300° C 

A clear glass, it’s available in econom- 
ical quantities as blown or pressed ware, 
and in plates, panels, tubing and rod 

Even one-piece molding of fancy shapes 
has been done with this most popular of 
all glasses made by Corning 

Can some particularly knotty problem 
in this on 


of yours find its answet some 


other glass by Corning? Good way to 
start finding out is with our Bulletin B-83, 
Selected ( 


details characteristics of 


“Properties of ommercial 


Glassware It 


many of the glasses sold under the 


Pyrex, ( and Vycor trademarks 


ORNING 


Phis basic relerence volume is yours 


for the asking. You can get one quickly 


by using the coupon, 


Still available... 


“Glass and You,” a profusely illustrated 


volume showing how many businesses 
and industries use glass profitably 


And B-84, “‘Manu- 


facture and Design of Commercial Glass- 


there’s Bulletin 


ware,’ a brief summary of design con 


siderations in making glass by various 


methods; also data on sealing and as 
sembling glass to metal 

Plus an invitation to consult with us 
via the written word, phone, or wit mn 
utilization and availability of glass as a 
basic material of design and construction 

With 105 years of experience in gla 
with the 


behind us, and 


65.000-0dd 


technology 


formulas for some different 


glasses on tap, we've acquired quite a bit 


ol useful kno v¥-how 

You can make use of it at your conven- 
And, if 
to stop by at The Corning Glass Center 


Here 


the newest 


rence you're in the area, be sure 
the olde st and 
We would be 


glad to send vou a preview ol what may 


heck the 


will find both 


you 
uses for glass 


he seen. ¢ coupon 


~~~ Coeniing means research ix Clit? 41 
CORNING GLASS WORKS, 46-11 Crystal Street, Corning, N.Y. 


Manufacture and Design of Commercial 


Title 


State 


eee ee 








» BROWNHOIST 


¢ or write 


ua 


Say yf 


BROWNHOIST 


Brownhoist cranes are noted for their 
rugged construction. Performance rec- 
ords over the years prove it. However, you 
should also know the under-cover story 
that makes this performance possible. 


Shown above is the car body of the 
Brownhoist Diesel Electric Locomotive 
Crane. It is built of a cast steel center 
with structural beams welded 
and riveted into a single rigid unit. Mo- 
tive power is supplied by motors in- 
stalled directly into trucks. Inside hung 
spring and rubber mounting relieves the 
motor and motor case of all shock result- 
ing from car shifting. 


section, 


Brownhoist diesel electrics perform 
equally well as cranes (operating with 
magnet, hook or bucket) and/or switch 
engines hauling up to seven or eight 
load cars. 


INDUSTRIAL BROWNHOIST CORPORATION 


BAY CITY, MICHIGAN 
ELYRIA FOUNDRY 
ELYRIA, OHIO 


DISTRICT OFFICES New York *hiladelphia, Cleveland, 
Washington, D. Pittst ! Sa rancisco, M 
AGENCIES: Db 


Subsidiary of 


Chicago, 


mtreal, P. Q, 





“..., ultimately integrated 


data processing in its rami- 
fications may make up half 


the computer field . . .” 


STORY starts on p. 187 


and often more cheaply, than a regular 
staff manning mechanical equipment. 
And once the computers, and the stand- 
ard office machines, can be taught by 
IDP to work together, and to pass on 
the word that is fed to them, there will 
be an immense new demand. ‘Typa ‘Tape 
of New York City, for example, turns 
out tape for cash registers or adding ma 
chines which is convertible into 
punched cards (BW—Oct 27°56,p105). 

lake IDP 
operation. A sales order is typed on a 
typewriter that puts 
the data on a tape. The tape, fed into 
a computer, automatically sends word 
to the shipping department to send out 


this typical sample of 


simultancously 


the goods, to inventory to bring its 
hgures up to date, to manufacturing to 
send in replacements, to accounting to 
bill the customer and add the item to 
receivables. Clearly, once this sort of 
tape-liaison is a going thing, it will be 
possible to utilize most existing office 
equipment far more efficiently. 

¢ Who Gets It?—Ultimately, it is esti- 
mated that integrated data processing 
in its ramifications will make up about 
half of the whole computer field. A lot 
of the office equipment companies are 
betting that huge IBM and Rem Rand 
ire too busy with computers to make 
much of a bid for IDP. And Under 
wood, which has 1 well rounded line of 
office equipment, says hopefully that it 
hard for the which 
lines—to inte 


would be 
lack such 
grated data processing 

IBM, the pioneer in computers, has 
just about spreadeagled that field. John 
Dicbold Associates, Inc., recently figured 
that IBM. with 3,700 installations, had 
59% of the whole field including gov 
Rem 

installa 
Tail End 


giants 
compete in 


scientific 
314 


were far off 


ernment, business, and 
Rand had an 
tions, the 
Charleys 

However, a lot of other 
ire girding for this struggle 
which 


estimated 
rest 


companies 
Burroughs, 
on adding 
machines, now has a varied line of busi- 


once concentrated 


ness machines, including computers 
Adding machines are only 10% to 15% 
of total Burroughs, whose 1955 
sales were $260-million, is said to sink 
$14-million a vear in research on elec 
tronic application 
Royal McBee Corp 
marriage of 
seller of now 
moved into computers through a sub 


sidiary set up Gencral 


sak ‘ 


born of the 
1 typewriter maker and a 
business svstems. has 


jointly with 
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LIVE key speed 
for every 
figuring need 


| NEW 
Series C Line 


ALCULATORS 


Take your choice of the exact 
machine for you from this new 
Burroughs Calculator line! Hand- 
operated portable. Key-driven 
single-total Simplex — manual or 
electric—with answers instantaneous. 
And the electric two-total Duplex 
masterpiece with Memory Dial for 
automatic grand or net totals; 

no recapping. 


Here’s live key action, precision-built 
to race through volume calculating 
jobs so much faster, easier. Press a 
key, see the full amount register 
instantly. Maximum production, 
maximum savings are both yours. 
New two-tone coloring, too, and 
ultra hush-hush operation. 


Free demonstration? Just call our 
nearest branch office. Or write 
direct to Burroughs Corporation, 
Detroit 32, Michigan. 


“Burroughs” ia a Registered Trademark 





“i'm tempted to get a 
postage meter?’ 


"Fine thing! Executive secretary, 
take 120 words a minute, and here 
lam — sponging and sticking stamps, 
and thumping envelope flaps . Ps If / 
have any influence in this joint, we're 

going to have a postage meter!” 
even the smallest office can afford 
the DM, 
desk model, Small, light, inexpensive, 
yet the DM 


Saves time, Saves postage 


a postage me ter these days 


a real postage meter. 
And saves 
rips to the postothice and always 
having the right postage on hand is a 
hip convenience 


With the DM, you print postage 
as you need it. No technique needed 


PITNEY-BOWES 
Postage 
Meter 


Othcoes in 95 cities 
in the U.S. and Canada 


194 Vanade ment 


insert envelope, dial amount of 
postage wanted, press lever, and your 
letter is stamped and postmarked. 
You can print a small ad of your 
own with every meter stamp, if you 
like. Also print postage for parcel post 
on special tape. And the DM also has 
a moistener for sealing envelopes. 

Metered 
postmarked, takes less time in the 


mail, being already 
postoflice, can often make earlier 
trains and planes. 

4 DM can be set for as much 
postage as you want to buy at one 
time. It records postage on hand, 
and postage used, on visible registers. 
And it keeps your postage safe from 
loss, damage, theft. 

There's a postage meter model, 
hand or electric, for every office. 
Ask the nearest Pitney-Bowes oflice 
to show you! Or send the coupon 
for free illustrated booklet. 

FREE: Handy desk or wall 


chart of Postal Rates, with parcel 
post map and zone finder, 


— 


Gyre 
Prrney-Bowes, Inc. Prove 
1419 Pacific Street Biwent 

( ‘ 
Stamford, Conn . 


Send free 


booklet, () Postal Rate Chart to: 


Name 


Address 





“ . . back in 1933, IBM 
scored a first on electric 
typewriters...” 


STORY starts on p. 187 


Precision Corp. Another 
maker, Smith-Corona, Inc., 
in the IDP door by merging with 
Kleinschmidt Laboratories, Inc., a 
maker of teleprinter and punched tape 
equipment, 
¢ Merger Talk—Things were stirring at 
Underwood, too, last summer, with 
indications that the company would 
merge with IT&T. Wall Street guessed 
that IT&T head W. H. Harrison not 
only wanted to get into a growth field 
but also had an eve on Farwell to be his 
The merger talks faded 
after Harrison died, and now Under- 
wood is flexing its muscles, determined, 
it says, to go it alone 

It takes a heap of money to do a 
competitive job of research and de 
velopment. The electronic data proc- 
essing field is moving so fast that merely 
keeping up is a job, much less getting 
and staying ahead. And that’s just one 
piece of a three legged stool. Given 
effective equipment it’s a company’s 
sales and service groups that deter 
mine whether or not it finally makes 
the grade, and these too take money 
and time to build up 

Within limits, the more money a 
company can get into developing elec 
tronic equipment and sales, the more 
precious time it gains to stake out a 
market 

Admitting Underwood looks good to 
make the grade, Wall Streeters, though 
like to muse about the buy it would 
make for a big company with lots of 
money to sink into growth 
¢ Electric T'ypewriters—lor the people 
at Underwood, things look good either 
way under present management. They 
think with a shudder of how, back in 
1933, IBM scored a first on electric 
typewriters, right under the nose of the 
biggest tvpewriter company of all. Un 


typewriter 
got a foot 


Own successor. 


derwood, a distant second, finally got 
into this race in 1947, followed still 
later by Rem Rand, Roval, and Smith 
Corona 

With its huge head start, IBM still 
claims 67% of the market in electrics, 
though it is not primarily a typewriter 
maker. Underwood has managed to pull 
up to 8.3% of the electric market, 
which now accounts for $60-million out 
of the entire domestic typewriter market 
of $200-million. It’s planning to push 
that share a lot higher, mindful of 
the fact that the whole typewriter 
market grows between 10% and 15% 
a vear, with the clectrics gaining fast- 
est of all. eno 
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Better mousetraps are big business 
in The Best Location in the Nation 


Finding new and better ways to do things is essential 
to business growth. And that’s one king-size reason 
why you should consider Northeast Ohio in your 
site search. 


Northeast Ohio— The Best Location in the 
Nation—is brimming with 13,000 inquisitive research 
people and 400 well-equipped labs to 


help get answers quicker. 


WORLD GATEWAY 


research facilities, you'll find this area offers the proper 
environment for creative work. Or if additional manu- 
facturing space is a must, and research is important 
to that operation, you're certain to find a com- 
mercial lab here that can handle your research projects. 
Is Northeast Ohio turning out better mousetraps? 

May we modestly point to the beaten 


path now on the way to our door in 






ff ety. a the form of the new St. Lawrence Sea- 
‘ /w (’ ‘ . , . ! 
$2'4-million addition to an existing / \/ | y > way. Some path! 

\ M ” d 
government study center, another | 2 econ } poate For a confidential, comprehensive 
¢ “4 xX D% "Sez Z sla. - 7 = & ) 
$5-million expansion of research facili ; wh, Soong plant or lab location study, write R. L. 


ties at Case Institute of Technology are 


Nine new industrial laboratories, a 
/ 
} 
| 
' 
\ 
} 
only a few of the expansions currently | 


slated for Northeast Ohio. 


If you're thinking of building new 


7 
we 
/- 


| il a 
TO THE BEST LOCATION IN THE NATION 


aahe = 
sien ff / | DeChant, Development Dept., The 
“ay / | Cleveland Electric Illuminating Co., 
ase ¥ 1 O1 Public Square, Cleveland, Ohio, 


Or phone CHerry 1-4200 collect. 


The Cleveland Electric Illuminating Company 


STURGIS 
1400-G 


POSTURE 
CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY 
Sturgis, Michiga 


*Baker Basic machines 
pay for themselves even 
on lower production 
runs. Baker makes stand- 
ard and special machine 
tools for drilling, boring, 
tapping and other opera- 
lions. 


BAKER 


AUTOMATION 


BAKER BROTHERS, INC. 
TOLEDO, OHIO 
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Billions of Dollars, Seasonally Adjusted 


55 


50 


1955 


oS 
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1954 


@ovsiness ween 


Past the $50-Billion Mark 


Manufacturers’ inventories, after ad- 
justment for seasonal variation, shot 
past the $50-billion mark for the first 
time in September. At the end of that 
month, they stood at $50.1-billion. This 
compares with $49.5-billion for August 
and $44.7-billion on Sept. 30, 1955. 

The seasonally adjusted increase dur- 
ing September was approximately the 
same as the average monthly increase 
during the first six months of 1956. Ad- 


ditions in July and August were held 
below the average by the steel strike. All 
of the September increase came in dur- 
able goods industries. 

Manufacturers’ sales in September 
totaled $27.7-billion after seasonal ad- 
justment, up $100-million from August. 
But new orders in September declined 
from $29.1-billion to $28.2-billion and 
dipped below the $28.3-billion written 
up in September, 1955. 


Consumer Installment Credit 


at Commercial Banks 


Millions of Dollars 
1500 


1250 


—— ee 


1000 —x— —— Cf era 
LL ARN ER | SEIN RI hE 


0 
1954 


Date: Federal Reserve Board. 


The Gap Closes 


Consumer installment credit extended 
at commercial banks in September was 
much smaller than at any time this 
year and during most of last year. Com- 
mercial banks extended $1,076,000,000 


1955 1956 


© susimess ween 


for consumer installment purchases in 
September — the lowest figure since 
February, 1955. This amount equaled 
installment credit repaid by consumers 
during the month, closing the gap be- 
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If you, too, remember the broom-han- 
dle “steering wheel”... hand crank.. 
the bud vase and pulldown blinds of 
Grandfather's “electric’—you know 
vhat a good time a man like Mr. Jones 
enjoys at the Auto Show. 

Each time he pokes his head under 
a hood, his heart is young again. One 
reason is chemistry 

Not Jones’ own chemistry, yearning 
for the 300-plus horsepower tethered 
in this shining engine—but industrial 
chemistry, and chemicals that flow by 
tank car and barge and drum from 
Hooker, to make these complex cars 


possible. 


HOOKER ELECTROCHEMICAL COMPANY 


Before the assembly line, NIaALk® 
Hooker 


cleans and degreases engine parts. Vir- 


trichlorethylene, a product, 
Go” Salt from Hooker bathes transmis- 
sion castings that must be “chemically 
clean” before machining 

Hooker benzoic acid and lauryl mer- 
captan help process rubber for 550 auto 
parts, as well as tires 

The new-car gleam lasts till trade-in 
time, thanks to chemical improvements 
Other 


Hooker chemicals help make leather 


in 1957 paints and coatings 


dye fibers or help produce rugged vinyl 
upholstery materials. HETRON® poly- 


ester resins from Hooker give remark 


111 Forty-seventh $t., Niagora Falls, N. Y 
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able strength to non-rusting glass-fiber 
reinforced bodies and fenders of sports 
cars and de luxe pickup trucks 

Once these cars are on the road, they 
are fueled by high-octane gasolines and 
kept in fine condition by lubricants 
protective polishes, and many other 
products made through the use of 
Hooker chemicals 

That is why, as America approaches 
a predicted 6'2-million-new-car year 
Hooker is expanding facilities to meet 
the needs of all the industries which 
turn the wheels for Mr. Jones—and you 


Hooker 


produc ts and services, write today 


For literature describing 


HOOKER 


CHEMICALS 
PLAGTICs 
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To The Solution 
of Management 
Men's Problems 
Weekly—closes 12 days in 
advance publication date. 


$8.00 per line ($4.00 per line 
for position wanted ads), 
minimum 2 lines. 


Count 5 average words per 
line. 
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Published: 


Rate: 


To Estimate: 
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tween extensions and repayments for 
the first time in almost two years, It 
left the total amount of installment 
credit outstanding at commercial banks 
at the end of September unchanged 


Unemployment 


Millions of Persons 
4.0 


‘50 '51 ‘52 ‘53 ‘54 


ee a 


from August’s $11,548,000,000. 

Automobile credit outstanding 
slipped $26-million during September, 
but the drop was offset by boosts in 
other types of credit. 
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Fewer Idle Hands in October 


Unemployment declined in October 
to 1.9-million from 2-million a month 
ago, and 2.1-million a year ago. Last 
month’s figure is the smallest since No- 
vember, 1953, when unemployment — 
then computed by a slightly different 
method — was 1.7-million, or 2.7% of 


the labor force. The October, 1956, total 
represented 2.8% of the nation’s labor 
force. 

Last month’s employment figure of 
66.2-million was a new high for the 
month, but about 578,000 below last 
August’s record peak of 66,752,000. 


Raw Sugar Prices 


Cents per Pound 
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Fattening Up on a Sweet Market 


This year’s increased demand for raw 
sugar has forced its price to its highest 
level since 1923. Since the last week in 
October, it has been selling at $6.50 
per cwt., compared with $6.10 in pre- 
ceding months. 


As a result of the unexpected demand, 
the Secretary of Agriculture has raised 
the sugar marketing quota twice re- 
cently — by 50,000 tons each time — and 
some dealers say the increases were not 
sufficient. 
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THE TREND 





Some Facts for Partners to Recognize 


In its efforts to meet the double-barreled interna- 
tional crisis, the Eisenhower Administration now is 
turning to the painful, but necessary, task of recon- 
structing the Atlantic Alliance 

So long as Russia is in the hands of bitter-end 
Communists, armed with H-bombs, there can be no 
question about our need for a firm alliance with 
Western Europe, especially with Britain, France, 
and West Germany. These three nations, of course, 
are in even greater need of that alliance 

There should be no dispute about these facts 
on either side of the Atlantic after the display of 
brutality—and military power—that Moscow has 
just put on in Hungary, and after the threats it has 
made in the Middle East 

However, it is not enough for partners to recog- 
nize why they have joined a partnership. They must 
also recognize that certain rules must govern their 
relations to each other. One of these, surely, is 
that the senior partner—in this case the U.S.— 

hould be consulted on major moves any of the other 

partners may decide to make in world affairs, 
especially any moves that could possibly bring Soviet 
H-bomb diplomacy into play 

In all realism, we do not see how the U.S. can 
be expected to provide Western Europe with the 
only real security it possesses unless nations like 
Britain and France are prepared to accept the U.S 
as the senior partner, and to deal with us accord- 
ingly. Let it no longer be said in London clubs or 
Paris bars that Uncle Sam is an immature, reckless 
fellow who might start World War III in a moment 
of anger, unless more experienced European states- 
men constantly cling to his coattails. For go-it- 
alonism, and reckless brinkmanship, there is noth- 
ing in our postwar record to compare with the ill- 
conceived action against Egypt with which Britain 
and France precipitated the present Middle East 
crisis 

We are not among those who believe that every- 
thing is lost in the Middle East. We feel that the 
West can still salvage something out of the mess— 
but only on the basis of (1) the moral position Pres 
Eisenhower so wisely took when the crisis broke; 
and (2) the intervention of the United Nations, with 
its newly erected police force. From such a base it 
should be possible for the U.S. to see that the Cairo- 
Moscow axis does not survive, in spite of Anglo- 
French miscalculations 

Fortunately, the wisdom of Eisenhower's policy 
now is being accepted by widening circles of in- 
fluential people in Britain and France. When this 
policy has had time to produce results in Egypt, 
it will be time for the heads of government in 


2006 


London and Paris to meet with Eisenhower in a 
conference—cne at which plain words can be spoken 
and common interests reaffirmed 


No Strings Attached 


The Eisenhower avalanche 11 days ago was unique 
in the fact that it gave the President the greatest 
popular vote in history and was a victory that 
shattered racial, religious, ethnic, and economic 
lines. But of equal importance is the fact that it 
gives the country a President completely unfettered 
by a long string of political promises 

The historic pattern has been for the candidate 
for the Presidential nomination to sign his name 
to a list of IOUs to help obtain the nomination 
Then the candidate has had to issue even more 
promissory notes in trade for the “essential” bloc 
votes, such as the farm vote, the labor vote, and 
the Negro vote 

Pres. Eisenhower won both the nomination and 
the election without making such promises in ex- 
change for votes. Furthermore, he need make none 
while in office, as Presidents before him have done 
to ensure the’’ reelection 

This means the President enters his second term 
with two tremendous advantages: first, one of the 
clearest mandates the people have ever given a 
President, and secondly, the tremendous advantage 
of being completely free of political debts. These 
represent a store of assets the President should use 
to full advantage during the next four years 


None So Blind 


Fathers who have tried to explain world politics 
to small children will find something yaguely 
familiar in the reactions of the Russian observers 
brought here to observe the elections. After touring 
the country and watching the polls, the Russians 
announced blandly but firmly that U.S. elections 
are not free. Too many police hanging around the 
polls, they said, and anyhow only half the electorate 
actually voted 

We pause for a moment not so much in anger as in 
awe at this quick glimpse of the weird upside-down 
world from which the observers came. Maybe they 
really believe the propaganda on which they have 
fed; maybe they were talking with one eye cocked 
over their shoulders at their masters in Moscow 
Either way, it obviously is going to take a lot more 
than a few “cultural contacts” to make an impression 
on visitors who can’t tell an American cop from an 
OGPU agent 
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Watch “WIDE WIDE WORLD” 
Sundays on NBC-TV 


Why rail freight service 
is better than ever today 


ONE REASON IS MECHANIZED TRACK MAINTENANCE, 
The picturesque “gandy-dancer” with his pick and shovel has 
given way to amazing machines that automatically jack up 
rails, replace ties, drive spikes, clean and tamp ballast. 

Poday’s better tracks help heavier trains carry 


; ' 
more freight faster and smoother. 
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ONE MORE BIG REASON IS HMVATYT Hy-ROLL BEAKINGS 
for Non-stop frevht. LEY AE Psy -Rolls eliminate delays for 

bearing inspection or lubrication because there a S-vear lubrieant 
supply sealed in. PPY ATES have husks straight evlindrical rollers 
Withextra load-carrying capacity lore stra relabilts. so freight cars 
can safely deliver the goods on speedier schedules unhampered 
by costh) hothboxes. That whs 2. leadeug lines have 

tlreads adopted the HYATT Py-Roll as a hes part of ther 
progressive modernization programs — to benetit all Amerwea 
with faster, more dependabie freight service. Hyatt 


Bearings Division of General Motor Hlarrison., New Jersey, 


Another GM contribution to railroad prosperity 
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